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Sk arks | 


Theme song for March 15: “Deep 

in the Heart of Taxes.” 
* * a 

A prolonged coal strike can make 

business conditions slack. 
aa * a 

Attempts to raise UAW-CIO dues 
at Flint were blocked. Don’t tell us 
' the boys won’t stand for even a 30 
- percent boost! 

ca * 

Too many of those offside offi- 
cials in Washington are obsessed 
with the idea that it should be 
Indian, Lawyer and Merchant 
“Thief.” 


* * * 


New Car in Poland 

The first postwar model of a 
' Polish automobile will be ready by 
June 1, a report from Warsaw said. 
| Engineers hope Polish auto plants 
' will be in production by 1948. 

P * + * 


| No Lead 


Lead producers have again been 
refused a price increase by the 
stabilizers, thus further darkening 
the battery outlook. Always con- 
sidered one of the baser metals, it’s 
pretty precious now. 

* * * 


A Race in His Future 


Henry Ford II will be at the 
wheel of the pacemaker when the 
500-mile race is resumed at Indian- 
apolis May 30, Wilbur Shaw, presi- 
dent of the speedway, announced 
last week. His father, the late Edsel 
Fori, was likewise honored in 1932 
and 1935. 











ea * os 

Mister and Missus 
If a husband gives his wife the 
capital to finance her share of the 
investment in their partnership and 
she fails to take an active part in 
the management, the partnership is 
invalid for federal income taxes, 
according to a recent U. S. Supreme 


court decision. 
” ” *~ 


Fact-Finders Flounder 


Commissioned Dec. 31, the steel 
fact-finders reported last week that 
| they had no facts to submit. The 
three members have the right to 
bill the government $100 a day for 
what they call “an historical rec- 
ord.” 

In the case of such a procedure 
as this, we hope that history doesn’t 
repeat itself. 
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No N.Y. Auto Show This Year 


DETROIT.—Automobile Manufacturers Assn. has relinquished its 


space for next fall in the Grand Central Palace in New York, stating 
that a national auto show is unlikely this year. (There is a possibility, 
it was learned, that a show may be held early in 1947.) 

AMA said that uncertainties in the programs of passenger car and 
truck manufacturers make it difficult to plan for representative show- 
ing of new models this fall. (This tends to confirm an exclusive story 


in Automotive News Feb. 11 that 
els this year.) 


prospects were dim for 1947 mod- 





Tradein ‘Reasonable Value’ 


Is Clarified by 


By George E. Shelley 
Staff Correspondent 

HARRISBURG, Pa.—(UTPS)—At 
the request of automobile dealers, 
and following a recent meeting 
with OPA officials, the problem of 
“reasonable value” of used cars 
taken in trade has been clarified 
by OPA. 

Claude S. Klugh, manager of 
Pennsylvania Automotive Assn., 
and H. J. Fritz, of York, president, 
were authorized to go to Washing- 
ton to obtain information on the 
subject. : 

A conference was arranged with 
James F. Foley, chief counsel, auto- 
motive branch, OPA, which was at- 
tended by Lee W. Moran, executive 
vice-president of NADA; Robert 
Deo, general counsel for NADA; 
William Phillips, Philadelphia Au- 
tomotive Trade Assn. manager, 
Fritz and Klugh. 

For the information of Pennsyl- 
vania dealers, Klugh quoted the 
following OPA regulations outlin- 
ing “reasonable value” of a used 
car taken in trade: 

“For the purpose of this regu- 
lation, ‘reasonable value of a used 
car traded-in, means the amount 
determined by subtracting the 
charges for repairs and replace- 
ments at retail under applicable 
maximum price regulations need- 
ed to place the car traded-in, in 
good operating condition as de- 
fined in Section 7 (b) from the 
lower of the following figures: | 

“1. The applicable ‘as is’ price 
permitted by the regulation; or 

“2. The fair market value of the 
top grade used car of the same 
make, model, body type, passenger 
capacity and wheel base sold ‘as is’ 
to a consumer by the class of seller 
to which the seller belongs.” 

The OPA regulation states that 





Wisconsin Threatens Refusal 


To Register Chrysler Cars 


MADISON, Wis.—The suggestion 
that registration of new Chrysler 
Corp. vehicles may be refused in 
Wisconsin because of the failure of 
the company to apply for a state 
manufacturer’s license has been 
made by the commissioner of the 
Wisconsin motor vehicle depart- 
ment, B. L. Marcus, it was dis- 
closed here last week. 

- The department is preparing 
for a court test to determine 
whether Chrysler is obliged to 
obtain a manufacturer’s license 
under the Wisconsin dealer licen- 
sing law. Chrysler thus far has 
refused to apply for a license, 
and, according to the department, 
is the only automotive manufac- 


n a letter to the corporation, one 
of a series of communications dis- 
‘puting the meaning and. jurisdic- 


‘ 


tion of the Wisconsin statutes, 
Marcus informed the company: 

“I may be compelled to take the 
position that registration of new 
Chrysler cars will be refused for 
the reason that your failure to be- 
come licensed disqualifies you to do 
business in this state and that do- 
ing business, according to my con- 
cept, includes the enfranchising of 
new car dealers.” 

Marcus cited the Wisconsin 
registration law, which requires 
that an application for a registra- 
tion certificate by the automo- 
bile purchaser must be accom- 
panied by the signature of an 
“enfranchised dealer.” 

The department also reports that 
earlier it offered a cooperative pro- 
ceeding under the Wisconsin de- 

(Continued on Page 10, Col. 4) 
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OPA 


“a used car is in good operating 
condition when its functional parts 
and those of its non - functional 
parts which are customarily at- 
tached to a car, are in a condition 
that will permit the used car to be 
driven safely and efficiently. 

Functional parts include, but are 
not limited to: the chassis, motor, 
clutch, transmission, drive shaft, 
differential, steering mechanics, 
front axle, rear axle, brakes, bat- 
tery and lighting system.” 





Klugh explained that the follow- 
ing items which must be taken care 
of under the Pennsylvania Motor 
Vehicle Inspection law can properly 

(See PAA, Page 50, Col. 4) 


Car Price Boost 
Will Be Required, 


Keller Declares 


DETROIT.— An upward adjust- 
ment of car prices will be required 
as a result of changes in wage 
rates and higher costs of materials, 
K. T. Keller, president of Chrysler 
Corp., announced last week in a 
letter to stockholders. 

Keller pointed out that the new 
contract with UAW-CIO provides 
for an 18%-cent increase in hourly 
rates, and at the same time adjust- 
ments were made in salaries. He 
added that OPA had set present 
ear prices on the old wage rates. 

The letter said that settlement of 
claims arising from canceling of 
war contracts has progressed “sat- 
isfactorily and our war job can be 
regarded as_ substantially com- 
pleted.” Keller added that Chrysler 
Corp. plants are almost clear of 
war inventory and facilities, but 
that many obstacles prevent the 
ee to volume peacetime produc- 
tion. 

Corporation sales for 1945 hit 
$994,545,832.60, of which $869,347,- 
571.45 was in sales of war materi- 
als and $125,198,261.15 in civilian 
goods. 

Net profit of the corporation and 
its U. S. subsidiaries during 1945 
was $37,464,624.05, equivalent to 
$8.61 per share, according to the 
report to stockholders. The net in- 
cludes a recovery of $1,100,000 of 
prior years excess profits taxes re- 
sulting principally from unused 
excess profits credit. 
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UAW Politics Blamed 
For GM Peace Delay 


As Union 


Vote Nears 


Reuther Believed Fearful That Compromise on Wages 


Might Cost Him Votes 


in Race for President, 


But U. S. Hints Move to Force Issue 
By Mac Gordon 
Staff Writer 
DETROIT.—The leaders of the UAW-CIO strike against 
General Motors are desirous of stalling off a settlement until 
after the union’s elections at the end of March, it appeared 
Friday. Likelihood that intra-union politics has become a 
stumbling block to termination of the 314-month-old walkout 


received wide support as the 
UAW’s international conven- 
tion approached. 

Secretary of Labor Schwellen- 
bach declared on Friday, however, 
that he would decide by Monday 
“what to do about the GM strike,” 
indicating a government attempt to 
force the issue and prevent union- 
ists from carrying out their delay- 
ing plans. 

Harry W. Anderson, vice-presi- 
dent in charge of GM personnel, 
has charged that Walter P. 

Reuther seems more intent on 

rising higher in the UAW hier- 

than on settling the strike. 

Anderson indicated that the 

strike leaders are fearful lest a 

compromise of their previous po- 

sition cost them votes at the elec- 
tions. 

Reuther, vice - president of the 
UAW and head of its GM depart- 
ment, had offered to end the strike 
for the company’s proposals on the 
contract and a 19%-cent wage in- 
crease, company sources revealed. 

When the corporation refused to 
raise its wage offer above 18% 
cents, Reuther retreated from his 
compromising stand and apparent- 
ly decided to let the situation ride 
until the elections. 

To Reuther, it was pointed out, 
19% cents represents victory in the 
strike — and an excellent chance 


Wilson Rests in Mexico 
C. E. Wilson, president of Gen- 
eral Motors, was to leave Friday 
for Mexico City, where he will 
take a several weeks’ rest. Two 
weeks ago Wilson was removed 
to a Detroit hospital following re- 
currence of a stomach ailment 
which had forced him to miss 
several strike negotiations. 


for personal gain if he opposes R. 
J. Thomas for the UAW presidency. 
But with GM flatly refusing to 
go above 18% cents, Reuther un- 
doubtedly feels that he personally 
cannot afford to reduce the 
union’s wage demand before the 
elections, which will be held dur- 
ing the convention March 23-31 
at Atlantic City, N. J. 
Once the political issues 
(Continued on Page 54, Col. 1) 


are 





Car Output Faces 
New Setback in 


Fabricator Row 


DETROIT. — Production of new 
cars and trucks: faced further set- 
backs last week as CIO unions 
strove to pressure automotive parts 
makers and steel fabricators into 
the 18%-cent raise pattern. 

The United Steelworkers of Amer- 
ica continued strikes against more 
than 800 non-basic steel firms 
which claim inability to. pay the 
18%-cent increase unless they re- 
ceive prior assurances of price re- 
lief. i 
First effect of the price squeeze . 

on the smaller producers will be 

felt by Nash, whose Ambassador 
model line at Kenosha, Wis., is 
scheduled to be closed tomorrow 

(March 12). The shutdown was 

attributed by a company spokes- 

man to a shortage of springs 
from a supplier who refuses to 
deliver at present OPA ceilings. 

Although President Truman told © 
a committee of fabricators that the 
basic wage hike does not necessar- 
ily apply to their case, the USW 
dashed hopes for an early settle- 
ment by insisting on an 18%-cent 
raise “all along the line.” 

The union’s stand meant that the 
steel consumers would have to rely 
on higher prices in order to pay 
the basic price rise of $5 a ton and 
the 18%4-cent raise. As yet, the gov- 
ernment has not indicated whether 
price relief for the fabricators will 
be forthcoming. 

The UAW-CIO also showed that 
it will stick to the wage formulas 
in all cases, big or small. Snyder 
Tool & Engineering Co. here was 
struck last week after the company 
allegedly refused to pay the 20-cent 
hourly raise approved for the tool 
and die makers. 

Meanwhile, President Truman 
appointed a three-man factfind- 
ing board to investigate the wage 
dispute between the railway 
brotherhoods and the companies. 
The appointment automatically 

(Continued on Page 51, Col. 1) 









Steel for Kaiser Likely; Aluminum Pushed 


By Bob Finlay 
Managing Editor 
DETROIT.—In the midst of con- 
fused reports on the Kaiser-Frazer 
fight to get steel, these facts stood 
out last week: 
Steel companies denied there 
was any conspiracy to withhold 
steel from Kaiser-Frazér;. pointed 
out that they were already jammed 
with orders from old customers; 
that steel strike has put steel firms 
behind. 
Kaiser-Frazer is likely to get 
some steel now. Both the Jus- 
tice department and. the Office of 


Economic Stabilization are consid- 
ering its plea. 
Graham - Paige already has 
enough steel to build 30,000 
Frazers. 
4, Kaiser - Frazer will push plans 
to build the Kaiser with alumi- 
num bodies, although they want to 
use steel at first. K-F has built one 
Kaiser car of aluminum at its 
Bristol (Pa.) Fleetwing plant; will 
enlarge operations there March 15. 
5 Henry J. Kaiser, chairman of 
K-F, belittles talk of steel com- 
panies serving old customers first, 
points out that in 1945 he used 40 


million tons of steel. (However, 
none of this was for auto making.) 
6 Joseph W. Frazer, president of 

K-F, asserts that figures of the 
Steel Institute and those on file in 
Washington show a potential ca- . 
pacity of sufficient steel for 6 mil- 
lion cars this year while estimates 
indicate that only 3,500,000 cars can 
be built this year. Therefore, he 
says, there should be plenty of ca- 
pacity to take care of Kajise 
Frazer production. 

Meanwhile, Benjamin F. Fai- 
president of U. S. Steel, deni 

(Continued on Page 54, C 
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May Be Heard Next Week ... 


NADA Due 


to Present 


Case on OPA Bill 


' NADA Legislative committee were 
issued a hurry call here last week 
to consult with Chairman Dave 
_ Kelly, NADA President Mallon 
and others in regard to dealer ap- 
proaches to the OPA pricing bill 
renewal legislation. 

The entire situation was can- 
vassed in an all-day meeting 
Tuesday, it was learned, and 
Kelly and Dave Castles remained 
here the remainder of the week 
for further consultation with 
those who will handle the car 
dealers’ presentation. 

Due to the housing bill having 
taken precedence in the House 
banking and currency committee, 
little progress has been made so 
far by congress in working out 
amendments to the OPA bill. The 
committee has been devoting morn- 
ing sessions to hearing witnesses 
from OPA and others who favor 
continuing OPA for another year. 

NADA was advised last week 
that witnesses from retail groups 
and others outside the government 
would be heard beginning March 
18. Written application has been 
made ‘for an appearance by Presi- 
dent Mallon before the committee 
at a date to be set by the chair- 
man. 


Detailed plans in connection with 
the NADA appearance will await 
developments on Capitol Hill, ac- 
cording to Mallon. Thus far the 
only definite program announced is 
that of the stalwart Administration 
leaders who say that OPA must be 
continued for another year with 
all its powers intact. Of course Re- 
publicans and Democrats who do 
not believe that OPA is perfect in 
all things will not go along with 
this program. Though they do not 
know definitely what changes they 
will support, they meanwhile are 
getting many suggestions from dif- 
ferent sources. 

A meeting of the Republican, 
steering committee probably will be | 
held soon to agree on a party atti- 


By William Ullman 
Washington Correspondent 
WASHINGTON.—Members of the 


Last Chance to Name... 


tude. It is believed unlikely that 
the Republicans will take a stand 
for abolition of OPA as such. 


The National Assn. of Manu- 
facturers took this stand several 
weeks ago and, in so doing, made 


what is generally regarded as the | 


worst political blunder any busi- 
ness organization has made in 
Washington in a long time. This, 
it is pointed out, furnished Ches- 
ter Bowles with a splendid open- 
ing to attack NAM and some 
other national business organiza- 
tions as lobbyists. 

Bowles went even further than 
this in a recent Midwestern speak- 
ing tour, growing quite intemporate 
in his language. The general im- 
pression that he left was that he 
thought anybody who opposed OPA 
and all its works was a foe of the 
common people. 

Bowles has not included NADA 
in any of his public attacks and 
in private conversations has 
given no indication that he did 
not believe NADA fought any 
way but fairly in the recent trade 
discount hearings. 

Rep. Fred Hartley, of New Jer- 
sey, called a meeting of about 75 
Republicans and Democrats in mid- 
week to attempt to agree on some 
amendments to the existing law. 
Hartley and Sen. Wherry, of Ne- 
braska, recently introduced a joint 
resolution which would prohibit 
tampering with trade discounts and 
provide for price increases where 
necessary to assure prewar profits. 
Hartley has been assured of a con- 
siderable amount of support. 

Hearings undoubtedly will last on 
the House side for the greater part 
of this month, and the battle on 
the floor will be prolonged. Accord- 
ing to Executive Vice-President Lee 
Moran, NADA is keeping in close 
touch with every angle of the situ- 
ation and its membership is being 
urgently advised not to go off on 
tangents or to be influenced by 
ideas which do not have the ap- 
proval of those in charge of the 
situation in Washington. 


Our Cartoon Gal 


Already we’ve received hundreds of suggested names 
for this “curvaceous” gal who will appear every week in 


“Bering it in...the last Old School-teachers 
‘on we over the was the 


‘Before example ina Safety Drive” 


Musano F. Dewy ex 


And here’s what we'll give 


AUTOMOTIVE NEWS—SO 
we've had to set a dead- 
line of March 15 for re- 
ceipt of entries. 


This is your last chance 
—so get your suggestions 
in right away! 

* * cd 


Cartoonist Denyes has 
temporarily tagged her 
“Mag-neto,” but those 
things went out of pas- 
senger cars about 20 
years ago. So a lot of you 
readers may have a much 
better name to offer. 


Please send it in pronto, 
and a board of judges will 
select the best. 


the winner: 


A large size original color drawing of the gal, with 
appropriate comment, for hanging in your office. 


And to each of the next five best suggestions, we’ll give 
a copy of Floyd Clymer’s Historical Motor Scrapbook. 


Our cartoon gal needs a name — in a hurry! A 
So, come one, come all. Get your suggestions in before 


March 15 to — 


Contest Editor, Automotive News 7 
2666 Penobscot Building 


DETROIT 26, 


MICHIGAN 


DODGE HAS STARTED expanded manufacturing operations in a 369,600 square foot addition to its huge truck 
plant in Detroit, according to L. J. Purdy, vice-president in charge of truck manufacturing. Already the Tres pleat in 
o. 


the world devoted exclusively to the manufacture of trucks, the expanded Dodge truck plant now exceeds 1,2 


3 square 


feet of manufacturing space. Dodge is planning further additions to its present truck line which now includes ‘2-ton, 
%-ton, 1-ton, 142-ton and 2-ton models, and also the Power-Wagon, a recently announced general purpose i-ton truck 
with four-wheel drive, designed for many off-the-highway uses and in areas where roads are poor. 


‘Peace Umpires’ 
May Be Named 


For Industries 


WASHINGTON. — An industrial 
peace program, under which a full- 
time commissioner would be as- 
signed to each major industry, is 
in the final stage of development, 
Labor department officials revealed 
last week. 

The plan is designed to prevent 
strikes and keep disputes within 
the realm of collective bargaining, 
it was said. Every commissioner 
would consequently be a man fully 
acceptable to both labor and man- 
agement. 

The commissioner’s main task 
would be to keep in constant touch 
with the possible points of friction 
and use his influence to avert the 
outbreak of strikes. Each mediator 
would be permanently stationed in 
the central city of his assigned in- 
dustry — Detroit for automotive, 
Pittsburgh for steel, Akron for 
rubber, etc. 

Labor officials here pointed out 
that the recently signed settlement 
in the rubber industry was a trial 
of the new plan. Two representa- 
tives of the Conciliation service 
were instrumental in arranging the 
Akron pact and preventing a dis- 
astrous strike. 

James S. Dewey, who has been 
acting as a special mediator in the 
General Motors dispute at the re- 
quest of Secretary of Labor 
Schwellenbach, was mentioned as 
the government’s permanent com- 
missioner in Detroit. 

Earlier, Paul M. Herzog, chair- 
man of the NLRB, told a Senate 
hearing on the Case strike control 
bill that a stronger mediation serv- 
ice would go farther toward avert- 
ing strikes than a bill “taking away 
inherent rights of labor.” 


Fisken Resigns 


From Chevrolet 


DETROIT.—C. P. Fisken resign- 
ed last week as advertising man- 
ager of Chevrolet. , 

Fisken joined General Motors 23 
years ago. He came to Detroit in 
1931 and had been advertising man- 
ager since 1934. 


UAW Calls It a Lockout 


In Third NLRB Charge 

DETROIT. — The UAW-CIO 
last week filed a third supple- 
mentary charge of unfair labor 
practices against General Mo- 
tors, in which the union accused 
the company of conducting, in 
effect, a lockout of its employes. 

The charge, filed with the 
NLREB, cited statements by the 
corporation that the union was 
endeavoring to postpone a strike 
settlement until after the UAW 
convention as evidence of “un- 
fair practices.” The union de- 
manded that each striker be re- 
imbursed for time lost during 
the alleged lockout. 

Although the NLRB hearing 
on the UAW charges against 
GM is scheduled to be resumed 
March 138, it is again likely to be 
postponed pending a strike set- 
tlement. 


Jack & Heintz Is Broadened; 


Foy Becomes a Director 


By Pete Wemhoff 
Editor, Automotive News 

DETROIT.—Prospects of Jack & 
Heintz entering the auto-making 
field were strengthened last week 
with merger of the Cleveland com- 
pany with Precision Products Corp., 
a new Delaware corporation formed 
by Eastern financial interests in- 
cluding Byron C. Foy, Chrysler 
Corp. director and son-in-law of the 
late Walter P. Chrysler. 

Chrysler Corp. officials denied 
that the corporation has any inter- 
est in Foy’s activity, pointing out 
that it was strictly a personal mat- 
ter with Foy. 

Contacted by Automotive News 
in New York, Foy confirmed the 
corporation’s statement, point- 
ing out that it was merely an in- 
vestment proposition at present. 
He declined to comment on pos- 
sibilities of his leaving Chrysler 
where for many years he was 
president of De Soto. 

The new concern will be known 
as Jack & Heintz Precision Indus- 
tries, Inc., and will make a deter- 
mined bid for a share of the auto- 
motive and aircraft parts business, 
according to William S. Jack, 
president. 

It has been reported for many 
months that Jamco has under tests 
a revolutionized Skinner engine, 
which could be made of high pres- 
sure die castings on a production 
basis. The engine, it is said, pro- 
duces over one horsepower per cu- 
bic inch of replacement. 

It is understood that public par- 
ticipation in the new company will 
be sought upon completion of the 
merger and filing of appropriate 
registration statements with the 
Securities and Exchange commis- 
sion. 

Both Jack and Heintz will re- 
ceive cash and preferred stock in 
the new company, it is reported, 
and will retain their positions be- 
ginning with five-year employment 
contracts. 

The seven plants of the company 
in Greater Cleveland at present em- 
ploy only about 1,500 workers. But 
according to Jack, “plans now un- 
der way for the acquisition of other 
companies and new products to in- 
crease peacetime opportunities are 
expected to bring about full utiliza- 
tion of all manufacturing facilities 
which we used during the war.” 

“These plans,” he said, “are di- 
rected toward bringing about a 
well - rounded - out and well-bal- 
anced manufacturing sales pro- 


ST. LOUIS was the first sto 
dealers by H. C. Doss (left), 


(right), Nash St. Louis zone 
0 oma, Texas, Louisiana, 


gram through the developments 
of special precision products and 
equipment not only for aircraft 
but for the automobile, refriger- 
ation and air-conditioning indus- 
tries as well.” 

Financially interested in the new 
successor company to Jack & 
Heintz, Inc., are B. C. Milner jr., 
industrial engineer and chairman 
of the Precision Products Corp.; 
Foy, who also is a director of Na- 
tional Dairy Products and Electric 
Auto-Lite in addition to Chrysler; 
Harold C. Richard, a director of 
the Manufacturers’ Trust Co., of 
New York, the Midland Steel Prod- 
ucts Corp., and the Murray Corp. 
of America; T. Seward Harris, New 
England industrialist, and Edward 
H. Legg, a former executive of the 
Nash-Kelvinator Corp. 

All the investors named have 
been added to the Cleveland con- 
cern’s board of directors. 


In addition to airplane starters. 
generators and other aircraft prod- 
ucts which were turned out by Jack 
& Heintz during the war, the new 
company will produce fractional 
horsepower electric motors, ball 
and.roller bearings, electronic gages 
and measuring devices, precision 
machine tools and other products. 


Marked Brakes 


Metal Tags to Identify 


Bendix Products 


ELYRIA, O.—Beginning just as 
soon as the transition can be ac- 
complished, Bendix- Westinghouse 
air brake units, 
both new and 
factory recondi- 
tioned, will bear 
a specially de- 
signed tamper- 
proof, metal seal. 

Attached to each 
unit, these mark- 
ers replace the 
paper, tag-shaped 
devices formerly used to identify 
genuine parts of Bendix-Westing- 
house Automotive Air Brake Sys- 
tem. ‘ 

Approximately the size of a half 
dollar, these new metal markers 
clearly identify new and replace- 
ment units on the distributor’s 
shelves as well as act as an addi- 
tional safeguard to the operator: 
against possible substitution, it i: 
claimed. 


on an extended tour of South and Southwestern 
ash general sales manager, and George W. Mason, 
Nash-Kelvinator president, shown at the St. Louis airport with L. T. 


maneper. Dealers and zones in Kanses, Missouri, 
Florida, Georgia, Tennessee, Ohio will be visited. 
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HIS column receives letters from 

salesmen frequently. All are in- 
teresting and many contain very 
good advice. We are all aware that, 
in the coming decade, the efficiency 
of salesmanship must be improved. 
It is one of the answers for more 
goods for more people at less cost. 

The following letter reviews the 
experiences of a used car salesman 
during the war period and observes 
that it would be wise for dealers 
to start now to lay plans for more 
intensive used car selling: 

+ 


Gives Reaction 
To OPA Ceilings 


“As a very interested reader 
of your column, I beg to express 
my opinion as to the reaction 
the OPA and ceiling prices has 
had. 

“First new cars were frozen. 
After a long sweat out by the 
dealers they were allowed to 
raise the price a percentage 
each month for storage if and 
when they sold the cars. Lots of 
them had been paying a percent- 
age to finance companies to floor 
plan for them, plus their over- 
head that in most cases went on 
just the same. Then the tire 
freeze and most of them got rid 
of’ their used cars at whatever 
they could get for them, as they 
feared there would be no tires 
or gasoline for them. In every 
case the dealer took it on the 
chin. 

“Then came the ‘ceiling prices’ 
on used cars, after the dealers 
had gotten rid of most of their 
cars that might have allowed a 
little profit. That meant they 
had to buy their cars from indi- 
viduals for the so-called ceiling 
even though they were allowed 
the little guarantee markup. But 
right on the tail of that came 
the black market and racketeer- 
ing operators and curbstoners 
that dived in and paid the public 
more than ceilings and sold the 
same way. So the legitimate 
dealer was stuck again. 

The Smoothie Enters 

“The inconsistency of the ceil- 
ing prices allowed lots of smart 
curbstoners to stay just within 
the law, meaning that the ceil- 
ing price on old model, heavy 
clunkers, which had no market 
value before the war, was put at 
fool prices. For example, an old 
1932 heavy car, which had a 
sales average of less than $200 
before the war, was placed at 
the 1937 ceiling price of $5,000 
to $6,000 in some cases. Most of 
such junkers were not in run- 
ning shape and were not worth 
putting in such shape. The 
smoothie would accumulate sev- 






eral of such cars. When the buy- 
er came to buy some current 
merchandisable cars, he would 
sell them to him at the ceiling, 
but would make him take one or 
more of these $100 cars at $5,000 
each, in order to get the desir- 
able cars he could sell. All the 
markup he could legitimately 
add onto them would not near 
bring him out. Now who did 
that? Or rather, who left the 
loophole so the smoothie could 
operate like that? 

“That’s not the worst part of 
it. Lots of such people, who 
made some easy money doing 
that during the war, will open 
automobile dealerships now. 
Look what the dealers have to 
combat in the future. They think 
the automobile business is a gold 
mine. They think they will be 
able to drag in the profits the 
same way in the future. But 
with the cuts in discounts and 
overhead they never had before, 
plus no real bona fide experience 
in the legitimate automobile 
business, they are going to make 
the good dealers in their section 
sweat plenty by their anxiety to 
continue to get rich easy. Who 
brought it all on? Who spon- 
sored it? 

With Honest Intentions 

“However, this also holds good 
for good men, who made money 
other ways and have seen oth- 
ers make money on used cars 
during the war. They are going 
to get dealerships with honest 
intentions. That is, with capital 
and not experience. They are 
going to get over anxious to 
register lots of new car sales, 
and are going overboard on used 
car appraisals, not realizing that 
the used car market will drop 
daily. Unless they have a real 
used car man to keep their stock 
moving out daily, they will wake 
up with all their capital invested 
in used cars that have dropped 
over night in value. They will 
have to fold up. 

“Even though there will be 
lots of straight sales for the first 
year or so, all of them won’t be. 
All used cars now are five years 
old and older. Where before you 
could trade in current models 

(Continued on Page 52, Col. 4) 


To Double Check 
New Car Orders 


HIGH POINT, N. C.— Dealers 
here, informed that some persons 
are selling their “chances” for 
quick delivery, have stopped tak- 
ing orders for future delivery of 
cars, it was reported last week. 





Just Among 






Ben F. Lone (Chevrolet), Louis- 
ville, born Charlestown, Ind. Feb. 
12, 1889. He entered the automobile 
business as a 
parts man in 1919 
and became a 
Ford dealer in 
1933. Long has 
for a number of 
years been recog- 
nized as a leader 
in trade and civic 
activities in Ken- 
tucky as well as 
Louisville. 

He is a past 
president of the 
Sales Managers 
Council and Louisville Board of 
Trade. He was chairman of ODT 
Maintenance Advisory committee, 
the War Bond Selling committee 
and OPA Price Control committee. 
He was active in the civilian Army 

Corp. 


Ben F. Long 


year he was elected presi- 


_ Last 
dent of Kentucky Automobile Deal- 


: 


Dealers... 





ers Assn. The first 10 months of 
his administration he traveled over 
most of the state, and by taking an 
honest, complete, direct story to the 
automobile dealers, he increased 
the membership over 100 percent. 
This is an accomplishment that is 
much appreciated by his fellow 
dealers. 
* ” 

W. Cuieve Sroxes (Lincoln-Mer- 
cury), Montgomery, Ala., born Jan. 
14, 1893 at Enterprise, Ala. After 
@ year’s experience as a _ book- 
keeper and salesman he became a 
dealer in 1917, which qualifies him 
as a real oldtimer. He is a past 
president of Alabama Automobile 
Dealers Assn. He is well known 
locally as a high type of operator 
and is highly regarded by dealers 
throughout the state. 

What is not so well known about 
him is his hobby of growing camel- 
lias and azaleas. I always think of 
Stokes at this time of the year, 

(Continued on Page 43, Col. 1) 
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eaters tell me 


By John 0. Munn 





Building Plan Threatens 


Dealer Construction 

WASHINGTON.—Dealers who 
are new buildings, al- 
terations or expansions were ad- 
vised last week by NADA that it 
will keep them informed of de- 
velopments on the proposed 
housing bill as it affects dealer 
projects. Lee Moran explained to 
John Small of CPA that some of 
the projects were needed 
to afford more employment to 
returning v 

Small said that the probable 
method would be local citizen 
committees to pass on the ur- 
gency of the need for business 
building programs. 





Forced Financin 
Outlawed by OPA, 
CADA Dealers 


CLEVELAND.— (UTPS) —Forced 
financing of automobiles by buyers 
who want to pay cash not only is a 
violation of OPA regulations but 
also is contrary to the ethical 
policies of the Cleveland Automo- 
bile Dealers Assn. 


This was made clear last week by 
the Better Business Bureau after 
sifting complaints from veterans 
who are finding some salesmen in- 
sisting upon financing of automo- 
biles. CADA says members, as a 
statement of policy, feel it is un- 
ethical and contrary to good busi- 
ness practices to require or insist 
upon financing as a condition of 
sale. 

This association policy has exist- 
ed for some time informally, but 
shortly will be published in a hand- 
book and will serve as a companion 
feature to the recently adopted 
Code of Ethics of enfranchised 
dealers and auto finance people in 
Cleveland. 


Attention was focused on forced- 
financing by the complaint of Rich- 
ard Zerlin, Army veteran just back 
from the Pacific, who wanted to 
pay cash but was required to fi- 
nance as a condition of sale. 


ABA Official 
Raps ‘Kickbacks’ 


In Financing 


INDIANAPOLIS. — Walter B. 
French, deputy manager of the 
American Bankers’ Assn., told a 
consumer credit conference con- 
ducted here last week -by the In- 
diana Bankers’ Assn. that auto 
dealers in some instances are de- 
manding financial “kickbacks” from 
banks and loan companies which 
finance car sales. 


French asserted that “the general 
term ‘dealer reserve’ used in auto 
financing has covered charges in 
too many instances which never 
could be satisfactorily explained.” 


“An automobile dealer,” he de- 
clared, “should receive whatever 
profit he is entitled to receive from 
a legitimate merchandising trans- 
action and not from some amount 
tucked into the finance charge. 


“There are plenty of automobile 
dealers who make legitimate trans- 
actions . . . these are the dealers 
we as bankers must seek out.” 


Top Attendance 
Expected by Ind. 


INDIANAPOLIS. — Reservations 
for the annual meeting of Auto- 
mobile Dealers Assn. of Indiana 
here March 22 exceed all previous 
records, the association announced 
last week. Dealers are urged to 
make reservations now. 

Subjects to be discussed include 
new and used car pricing, service 
charges, wages and hours, direct- 
loan competition, state gross in- 
come tax and the dealer reserve 


Pa. Truck Assn. Plans 


Convention June 7-8 

HARRISBURG, Pa. — (UTPS) — 
Plans for the annual convention of 
the Pennsylvania Motor Truck 
Assn. to be held in Harrisburg on 
June 7-8 at Penn-Harris hotel were 
announced last week. 

Paul W. Keely, Newcastle, pre- 
sided at the meeting. 





Shady Deals Fought 


Cincinnati Assn. Revises Code of Ethics 
In War on Black Market 


CINCINNATI. — The Cincinnati 
Automobile Dealers Assn. has de- 
clared war on questionable methods 
of certain dealers in this area. 

It is seeking a state investiga- 
tion of the manner in which an 
underworld character, recent victim 
of a gang killing, obtained a used 
car from a local firm. The move 
follows the OPA’s announcement of 
its intention to crack down on the 
reported black market in used cars, 
which is alleged to reach million- 
dollar proportions here. 

A revised code of ethics has been 
formulated by the ethics committee 
of the association, which is com- 
posed of Don A. Bennett, Rudolph 
Reinhold, Erdie Turner and Ed Gus- 
weiler. 

Under the new code members are 
urged to report “any dishonorable 


transaction which evidences any 
element of fraud.” Ceiling price 
violations, “bait advertising” and 
knocking of competitors is frowned 
upon. ; 


OPA Rulings 
Listed as Aid 


To New Dealers 


WASHINGTON.—NADA has sug: 
gested that local associations ad- 
vise newly appointed dealers of the 
OPA regulations under which their 
business must be operated. 

The following regulations were 
listed as a guide for all dealers: 

1. MPR-540 (Collation Sept. 6, 
1945, including Amendments 1-10), 

2. Amendment 11 to MPR-540, 
dated Oct. 22. 

3. Amendment 12, dated Jan. 12. 

4. RMPR-341 (Collation Nov. 6, 
1945, including Amendments 1-12). 

5. Amendment 13 to RMPR-341, 
dated Jan. 4. 

6. MPR-594 and the order issued 
covering the make of new car sold 
by the dealer. 

- Amendments 1 and 2 to MPR- 
594, 

8. RMPR-165 (Collation Feb. 20, 
1945, including Amendments 1-7). 

9. Amendments 8, 10 and 11 to 


Denver Proposes 
Stricter Law on 
Open-Air Lots 


DENVER.—A bill for an ordi- 
nance further regulating automo- 
bile dealers who maintain out-of- 
door sales lots was filed last week 
with the city council here. 

The bill seeks to amend a section 
of the 1944 ordinance relating to 
the business of “buying, selling, 


trading, consigning or dealing in a 
motor vehicles.” 11. SSR-49. 


The proposed amendment would SSR 
provide that “Any automobile dealer — Amendments 3 and 4 to 


or licensee desiring to maintain or 

operate any out-of-door or open-air . ee 
Chicago Shops 
Fail to Comply. 


show and sales lot or lots for new 
OPA Charges 


or. used cars shall: 
“1. Lay and maintain a hard 
surface on the lots composed of 
black-top, concrete or other ap- 
proved suitable material. 
CHICAGO.—Investigation of 200 
Chicago automobile repair shops by 
OPA disclosed that 90 percent of 
them failed to comply with regula- 
tions, it was charged last week by 


“2. Build and maintain a brick, 
concrete or cinder block wall on 

James F. Riley, metropolitan area 
director. 


the street side or sides of the lot 
not less than three feet from the 
inner sidewalk line, and not less 
than 12 inches high and may main- 

According to Riley, the principal 
findings were that most establish- 
ments failed to maintain complete 
records and many could not pro- 


tain such ways of ingress and 
egress permitted by city ordinance. 

duce. March, 1942 statements to 
prove that current prices aré not 


“3. Not permit the wrecking, dis- 
mantling or repairing of any motor 

higher than those on the “freeze” 
date. 


vehicle nor permit the storage of 
salvage parts on the lot. 
Others, he said, neglected to give 
their customers the proper invoices. 


“4. Not erect or maintain any 
signs on the lot not permitted by 

Retail Exemptien 
Denied Service 


city ordinance. 
Firm by Court 


“5. Not erect nor maintain any 

office or caretaker’s buildings on 
the lot not permitted by ordinance. 
“6. Keep lot or lots neat, orderly 

WASHINGTON. — A further in- 

terpretation of the wage-hour act, 

based on the Roland Electrical Co. 

case, was given by the United 


and sanitary.” 
o 4 e 4 
Tire ‘Slicker 

States Supreme court in Boutel v. 

Walling. 


CATA Issues Warning 
The firm, a service company, is a 


On New Racket 
CHICAGO. — Upon information 
furnished by one of its members, 
the Chicago Automobile Dealers 
Assn. last week warned against a 
new type of “slicker,” whose tech- 

partnership. Members of the part- 
nership are the principal stockhold- 
ers of a corporation which operates 
a driveaway for cars and Army 
materials in interstate commerce. 
The service company is engaged ex- 


nique is described thus: 
The man has been appearing at 

clusively in servicing the driveaway 

equipment. 


gas stations in the vicinity of this 
car dealer, soliciting the sale of 
tires to motorists. He represents 
himself as a former employe of the 

The court held that the mechan- 

ics of the service company were en- 

gaged in interstate commerce and 

that the retail exemption did not 


dealer and a friend of the stock- 

room keeper, with the added assur- 
apply, on the basis of the Roland 
case, because the servicing was 


ance that he can secure one tire or 
a whole set at once. 

After making certain that the 
motorist has cash for the tires, the 
“racketeer” instructs him to drive 
to the dealer’s showroom and stop 
in front. 

He next collects the money and 
tells the motorist to drive ane done for an industrial user. 
to the service entrance. Entering Te ath 5 2 ee 
the dealer’s showroom, the trickster 
slips out a side door and disap- 
pears. 


Wilson Resigns 
From NADA Post 


WASHINGTON. — The National 
Automobile Dealers Assn. an- 
nounced last week the resignation 
of Thomas W. Wilson, assistant ex- 
ecutive vice-president. The resigna- 
tion is effective March 15. 

NADA said Wilson, who assumed 
his post in June, 1944, added con- 
siderably to the success of the 
organization. 


Cincinnati Votes 


On Code Mar. 14 


CINCINNATI.—A code of ethics 
will be presented for approval by 
members of Cincinnati Automobile 
Dealers Assn. at a dinner meeting 
in the Gibson Hotel March 14 at 
6:30 p.m. 

The members of the code commit- 
tee are R. E. Reinhold, D. A. Ben- 
nett and E. A. Gusweiler. Contin- 
gent on approval of the code is a 
cooperative advertising campaign 
to educate the public to patronize 
recognized reputable dealers. 








AUTOMOTIVE NEWS, MARCH 11, 1946 


The Newspaper of the Industry 


(Established in 1925) 
Published Every Monday at 
DETROIT 26, MICH. 

Cables Address—AUDANE, Detroit 


2666 Penobscot Bids. Telephone CHerry 0495 


New York 
51 E. 42nd 8t. 
Murray Hill 6-0104 


Les Angeles 
403 W. 8th St. 


Chicago 
360 N. Michigan Ave. 
Tucker 1579 


State 6273 


Washington 
Chandler Bldg. 
National 4303 


Publisher—George M. Slocum 


Manager—B. B. Crighton 


Editor—Pete Wemhoff Business 
Advertising Manager—Edward Kruspak 


Managing Editor—Robert M. Finlay 
Service and Truck Editor—J. C. Weed Midwest Adv. Mgr.—J. Goldstein 
Associate Editor—Mel Humphrey Pacific Coast Mgr.—R. H. Diebler 


Editorial Associates—Patricia Cassady, Mac Gordon, George Deery 
(Chris Sinsabaugh—Editor 1933-1943) 


Resipent CORRBSPONDENTS 


Hartford, Cono.—J. L. Coughlin Portland, Ore.—F. K. Haskell 
Kansas City—I. E. Kirkland Richmond, Va.—T. D. Eaton 
Lineoin, Neb.—G. W. Kline San Antonio—B. C. Reber 


Little Roeck—Inez H. MeDuff cco—Leon 
Los Angeles—L. C. Barnard, Sere aul — 


eee Seattie—D. M. Trepp 


Loulsviille—A. W. Williams 
Montreal—Roy Carmichael Spartanburg, S. C.—L. D. Bray 
Springfield, t1l.—C. C. Hall 


Nashville—Clyde Grissam 
New Orieans—Gordon Hebert St. Louls—Sam X. Hurst 
Toronto—James Montagnes 


New York—Bethune Jones 
Vaneouver—F. H. Fullerton 


Omaha—Arthur R. Oleson 
Philadelphia—M. C. Nissman Washington—Willism Ullman 


(Other Cities covered by Universal Trade Press Syndicate) 


Subscription: ONE LEAR $4, TWO YEARS $7, including annual Almanac 
Edition, for United States and Canada, also Mexico, Cuba and Panama. 
To other countries, one year $6. Single copies 15c. No Free List. 
Advertising Rates: See Standard Rate and Data, or write for rate card. 


Entered as second-class matter Post Office, Detroit, under Act of March 3, 1879 
Member of Audit Bureau of Circulation and the Associated Business Papers 


OUR FIELD DEFINED 
Automotive: Self-propelling, hence, of, pertaining 
to, or concerned with, vehicles or machines, as auto- 
mobiles, airplanes, or motorboats, that contain with- 
in themselves means of motion, control, é direction, 
as, automotive engineering.—Webster’s New Inter- 
national Dictionary. 


Act Now or Never 

REPORT on auto financing last week from the Federal 
+4 Reserve Bank of New York provides a timely warning 
to auto dealers. 

During 1945, the bank said, direct loans on autos rose 
nearly $50,000,000. Before the war, the larger part of the 
banks’ retail auto paper was purchased from dealers or other 
financing agencies, the bank said. However, most of the in- 
crease in bank holdings today represents direct loans. 

This emphasizes the importance of the report on direct- 
loan bank competition prepared by the Postwar Planning 
committee of NADA. While at first glance, auto dealers ap- 
iy to have the inside track on financing of cars, the power- 

ul campaign of the American Bankers Assn. and the Na- 
tional Assn. of Insurance Agents can and is cutting deeply 
into the dealers’ position. 

The dealer is the logical man to handle financing and in- 
surance, since he is the first on the scene and can save the 
buyer a lot of trouble. But this fact is becoming evident: 

The dealer can’t held the business by sitting back and 
counting his advantages. 

Bank competition, using the direct method apparently, 
does not recognize the fact that the dealer holds the key. 
Financing of consumer goods in the period ahead promises 
to be a most lucrative field, and the banks are doing their 
best to get the business—and they are doing it now. 

Dealers can have only one answer—and that is to prove 
that they can best handle the business. If banks want to 
work through dealers, that is one thing. But if they want to 
pees the dealer, that is something quite different. 

me dealers have opened the door to bank competition 

by loading on excessive charges. This action by a few tends 
to discredit all dealers in the eyes of the public, and the bank 
competition is taking full advantage of it. 

If the auto dealer serves the public best—and he can— 
he will keep the business. If he doesn’t serve best, he 
might as well write it off the books. 

In this respect, we urge that dealers reread NADA’s re- 
port on financing, and especially its recommendations. 


Same Old Mess 

NTRODUCED with the high-sounding words of the poli- 

ticos, the President’s new  wage-price policy looked new 
in the first hopeful glance. But it has become evident now 
that it is just the same old mess. 

It has encouraged even reasonable unions to demand 
whopping pay raises, thus tightening the wage-price screws 
on manufacturers who haven’t the capital or the daring to 
take a chance on a future that holds uncertainty of price 
relief and certainty of wage increases. 

When will the Administration stop kidding itself? 


M. Slocum 


Perhaps the celebration of a 35th 
anniversary of the founding of an 
institution, which has contributed 
in no small way to the industry we 
serve, gives me the opportunity I 

have long awaited to 

ONCE pay tribute to its 

IN A founder, whom I have 

LIFETIME known as intimately 

as one man can know 

another for even more years. When 

I first met Henry, then just past 

the age when he was legally en- 

titled to exercise his right to mark 

a ballot, he was the curlyheaded 

messenger boy for the fabulous Gus 

Shantz, who ran the Detroit & 

Cleveland Navigation Co., operating 

night boats from Detroit to Cleve- 

land and Buffalo from the time the 

ice went out of 

the lakes in the 

spring until it 

formed again on 

the pilot - house 

windows in the 

fall. Because. it 

was Henry’s job 

to collect the ad 

plates, which 

went into the 

line’s annual 

ae book, and in view 

Henry Ewald of the $5 a week 

raise he had re- 

quested, Gus had magnanimously 

bestowed on Henry, as one good 

Dutchman to another, the high- 

falutin’ title of advertising man- 
ager. 

* * * 

For an ambitious young Ameri- 
can, barely into long trousers, the 
fact that he had never been able 
to complete even an elementary 
high school education meant little 
in view of the standing which his 
new title gave him. The town of his 
birth was still overcoming the same 
handicaps in converting from a 
pleasant Midwestern city, famous 
only for its shady residential 
streets and the green grass be- 
tween the trolley tracks, which ex- 
tended not much further out Wood- 
ward than the present site of the 
General Motors building. The title 
of advertising manager could have 
the recognition to which he was 
entitled only among the few other 
budding geniuses locally who then 
boasted it. It was the neophite who 
brought this half-dozen men, all of 
whom were at least twice Henry’s 
age, together. Thus was formed the 
Detroit Adcraft Club which this 
year celebrated its 40th birthday, 
one of the oldest, largest and most 
potent advertising clubs in the 
world. 

* * * 


In 1911, with Frank Campbell, 
then ad manager of the old Aero- 
ear, a couple uf kitchen tables for 
desks, little cash and no payroll, 
but with a profound confidence in 
their own ability and a million dol- 
lars worth of ideas, some of which 
were bound tc be good, the boys 
had painted on their one-room 
office the magic title of the Camp- 
bell-Ewald Co., and the pen and 
bullseye trade-mark with the slo- 
gan “Advertising Well Directed” 
which was to appear on tens of 
thousands of vouchers made pay- 
able to magazines, newspapers, 
radio stations, outdoor plants and 
every other media through which 
the buying public can be reached 
in mass. 

x OK oe 

In those days a lanky young 
graduate of M.I.T. had just taken 
over the manufacture and sales of 
a company in Newark which em- 
ployed rollers instead of the long- 
accepted balls, in a _ frictionless 
bearing. His name was Alfred P. 
Sloan jr., and his job was to secure 
acceptance for his revolutionary 
product from the then so-called en- 
gineers of the struggling makers of 
horseless carriages, a business in 
which, probab:y for want of long 
experience, he could see quite a fu- 
ture. Sloan was not long in Detroit 
before he realized that his product 
was practically unknown, that 
waiting in factory lobbies to see 
someone who apparently was little 
interested in seeing what he had to 
offer was a tedious and nerve- 
wracking experience. But the angel 
who guards the future of ambitious 
youth must have been hovering 

(Continued on Page 53, Col. 1) 





THE CROSS THAT 
EVERYONE MUST BEAR 


‘New Dealers Warned . .’ 


The views expressed in this column are those of our readers. Anonymous 
contributions will not be accepted but confidence will be observed upoa request. 


Licenses Needed 


It has come to the attention of 
our field investigators that there is 
a uniform lack of knowledge on 
the part of many people getting 
into the new or used car businesses, 
concerning the existence of Regula- 


tion W which governs the terms of lordinary non-premium fuel.”—Car 


financing automobiles. 


Not only does the regulation re- 
quire one-third down, but it also 
limits the maximum maturity to 15 
months and prohibits the use of 
balloon notes. The regulation also 
requires that all individuals or 
companies, engaged in this business 
or in the purchasing of paper aris- 
ing therefrom, be licensed by a 
Federal Reserve Bank. 

It would be appreciated if 
through an appropriate article in 
your publication these facts could 
be brought to the attention of the 
trade, together with the informa- 
tion that forms for accomplishing 
the registration may be secured on 
request from this bank. — K. E. 
Haereve, assistant cashier, Federal 
Reserve Bank of Chicago, Detroit. 


‘Bright Light’ 

My hearty Congratulations to 
Automotive News for the offer to 
servicemen, as expressed in your 
classified Want Ad Department. It 
is one outstanding “bright light” 
I’ve seen since discarding my uni- 
form, and I know such a gesture 
will be appreciated by many con- 
fused and somewhat disillusioned 
GIs.—Pau.t .E. McE roy, vice-presi- 
dent, Chek-Chart Corp., Chicago. 


In Error 


The caption which accompanied 
the picture of the aluminum auto- 
mobile engine developed by Jack: & 
Heintz and introduced at the ex- 
hibit “Aluminum Living” sponsored 
by the Aluminum Co. of America 





and Kresge-Newark, Newark, N. J., 
should have read “The.engine de- 
veloped peak hp. of 95 or .75 cubic 
inch displacement with ordinary 
non-premium fuel” instead of “The 
engine developed a peak horse- 
power of 95 miles per hour (Note: 
the “per hour” being an error) with 


Byrom & Associates, New York. 


Unbiased News 


I would like to express our con- 
gratulations to you on your swell 
publication. We eagerly look for- 
ward to each installment for the 
unbiased news and facts you give 
to dealers. 


Keep up the good work you all 
are endeavoring to do for the entire 
automobile industry.—Joun P. 
Bacon jr., sales manager, Bacon 
Motor Co. (Nash), Waycross, Ga. 


Weight in Gold 


I haven’t had my AuvrTomorTive 
News lately. Checking up, I find 
it’s expired. Send it to me pronto 
with the next issue and bill for 
year’s subscription. In times like 


| these, Automotive News is worth its 


weight in gold, so don’t ever let it 
run out.—F RANK A. Wa.Ters, Walt- 
ers Chevrolet Sales, Camden, N. Y. 


Coming Events 


MARCH 
12—Garden City, N. Y. (Garden City 
hotel). Annual dinner meeting of 
Brooklyn and Long Island Automo- 
bile Dealers Assn. 


18— New Orleans (Hotel Roosevelt). 
State convention of Louisiana Auto- 
mobile Dealers Assn. 

22—Indiannpolis (Claypool Hotel). 
State convention of Automobile Deal- 
ers Assn. of Indiana, Inc. 

APRIL 
1-3—Chattansoga, Tenn. (Hotel Patten 
and Reid House). Spring macoting of 
Seen SAeY of Mechanical En- 
neers, 





eo. it’s a new, exciting story for millions 
ened it’s a familiar story to GOODALL who 


pioneered “Blended -foeFonlrmanee fabrics 


@ Long before blended fabrics attained their 
present prominence in the news, Goodall was pre- 
senting to consumers and industries the advantages 
which can only be achieved by blending different 
fibers and yarns. 

In other words, Goodall foresaw the trend that is 
now so evident everywhere in the industry—and 
planned for it. Goodall began specializing in blend- 
ing fibers and yarns to create miracle fabrics . . . to 
serve special purposes supremely well. 

The outcome has been that through longer and 
greater experience Goodall attained leadership with 
its many Blended-For-Performance Fabrics. 

As the trend to blends progresses and grows, 
Goodall stylists and technicians will be maintaining 
this leadership . . . constantly designing, experi- 
menting and testing to create new and better 
Blended-F or-Per formance Fabrics. Watch for them. 
They’ll be in the news—in the headline news. 


Offices in Boston, New York, Detroit, Chicago, Los Angeles 
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Detroit Pageant to Cost Million. . . 


| Auto’s Golden Jubilee 
| To Open May 31 


By George B. Deery 
Staff Writer 
DETROIT. — Civie and historical 
groups and the automobile indus- 
try will spend an estimated million 
dollars to com- 
memorate the 
Golden Jubilee of 
the motor indus- 
try here May 31- 
June 1, George 
Romney, general 
manager of Auto- 
mobile Manufac- 
turers’ Assn., told 
the committee 
launching the af- 
fair last week. 
A series of pro- 
grams will also be 
held by groups in various sections 
of the nation as part of the Golden 
Jubilee year, according to George 
Mason, newly elected president of 
AMA. 
“The $4,000,000,000 motor indus- 
try has grown 1 from a cluster of 


Va. Senate Adds 
2 Amendments to 


Tax Measure 


RICHMOND, Va.—Gov. William 
M. Tuck’s road tax program weath- 
ered stubborn opposition in the Vir- 
ginia senate and was passed last 
week 25-12 with only two amend- 
ments. 

One of the amendments fixes the 
reduction in passenger car license 
taxes at 25 percent, instead of the 
20 percent approved by the house, 
and the other requires commercial 
motor carriers, now relieved of the 
gross receipts tax of 2 percent, to 
continue to register in order that 


Geo. Romney 


E ¢the state might keep accurate rec- 


ords of gasoline consumption. 

A summary of the bill follows: 

Effective 90 days after adjourn- 
ment of the General Assembly, 
Virginia motorists will begin pay- 
ing the additional 1-cent-a-gallon 
gasoline tax, 6 cents instead of 5; 
effective 90 days after adjournment, 
the gross receipts tax of 2 percent 
on commercial motor carriers, ex- 
cept passenger buses, will cease to 
exist. Apr. 1, 1947, a reduction of 25 
percent in passenger car licenses 
will become effective; Apr. 1, 1947, 
increases of 150 percent in the li- 
cense tax on commercial carriers 
and of 50 percent in the license tax 
of contract carriers will become 
effectice. 

The gross receipts tax, collection 
of which from out-of-state carriers 
is now in suspension is still being 
paid by state carriers of the same 
class, but they will be relieved of 
this burden when the new act be- 
comes effective 90 days from 
March 9. 

At the same time, these state 
carriers will not be required to pay 
the increased license tax imposed 
by the act until April, 1947. Motor- 
ists will begin paying the increased 
gasoline tax 90 days hence, but will 
not get the benefit of their license 
tax reductions until Apr. 1, 1946. 


alley shops to a world-renowned 


enterprise spread over 44 states 


and_a dozen foreign countries,” 
Mason pointed out. 

A parade of old cars will travel 
from downtown Detroit to the Ma- 
sonic temple. Michigan members of 
the Veteran Motor Club, who own 
nearly a hundred early vintage 
cars, will provide the “guard of 
honor,” driving the pioneers from 
their hotels to the celebration at 
the Masonic temple. These cars will 
be entered in the revival of the his- 
toric Glidden tour which leaves 
New York Aug. 19 in an overland 
route to Detroit and other motor 
centers. 

Some of the pioneers to be hon- 
ored include Charles B. King, build- 
er and driver of the first car in 
Detroit, March 6, 1896; J. Frank 
Duryea, surviving member of the 
Duryea brothers, makers of early 
gasoline motor wagons; Henry 
Ford, father of mass production 
methods, who. drove his first car, a 
“quadricycle,” in Detroit, June 4, 
1896; Ransom E. Olds, Lansing car 
builder, who pioneered the first 
straight-line progressive assembly 
system of production. 

Others are Charles W. Nash, who 
headed several of the largest auto- 
mobile companies in a long and 
colorful career, and William Crapo 
Durant, automotive empire builder. 

In contrast to the pioneer 
names and cars will be the pres- 
ence of the winner of “yester- 
day’s” first postwar race on the 
Indianapolis speedway May 30. 
He is expected in Detroit on the 
day following the race. 

Both the new and the old will 
blend in an _ historical pageant 
tracing the progress of transporta- 
tion from the French trappers in 
canoes to the Jatest models. 

The anniversary will open with 
“Tribute to the Pioneers” dinner 
May 31. Awards to pioneers, fol- 
lowing the dinner, will be broadcast 
over national networks. Stars of 
the radio, stage and screen will 
come here to participate in the 
jubilee. 

The industry has produced over 
90,000,000 cars and trucks during 
the past 50 years, provides an esti- 
mated 7,000,000 jobs and has 1,050 
plants, Mason stated. 

A Golden Jubilee Queen will be 
selected from among the hourly- 
rated women employed in auto 
plants here. 


Stainless Steel Price 


Boosted 8.2 Percent 

PITTSBURGH .—Allegheny 
Ludlum Steel Corp., a major 
producer of stainless steel, gave 
the first indication last week of 
the effects of rising costs when 
it announced an immediate price 
increase of 8.2 percent on its 
product. 

It was estimated that 15 to 25 
pounds of stainless steel is used 
in the average car. Currently 
much stainless steel is being 
used for auto trim, in place of 
scarce chrome. 


| 
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TURE of automobile export to England and Europe was the theme 


Left to 


right are A. 


C. Germann, Hudson export manager; 


resident manager of Hudson Motors, Ltd., London, England; 
dson general sales manager. The photograph was taken in 


office in Detroit. 


Ford of Canada 
Plans Line of 


Mercury Trucks 
WINDSOR Ont.—Ford Motor Co. 


| | of Canada Ltd. announced last week 


PARADES, ICE SHOWS, musical jamborees, a national speed skating contest, 
national drum majorette contest and floats combined last week to feature the 


return of the famous Winter Carnival to St. Paul, Minn. 
chosen from 24 contestants, and King Boreas IX, pose 


ueen Shirley Peterson, 
n the official vehicle— 


the first De Soto convertible to come off the assembly line since the war. This 
year’s King Boreas is Sheriff Tommy Gibbons, the oldtime heavyweight boxing 
contender. At the right in the car is Prime Minister Gordon Gilmore, represent- 


ing the carnival. 


Senate Committee Moves 


To Rewrite Case Bill 


WASHINGTON.—The Senate La- 
bor committee last week took steps 
to rewrite the House-approved Case 
bill to control strikes and labor 
unions. 

Legislation to increase the statu- 
tory minimum wage to 65 cents an 
hour immediately also received the 
committee’s attention, with a ma- 
jority in favor. The bill calls for a 
wage “floor” of 70 cents by 1948 
andg75 cents by 1950. 


Nymberg Named 
Sales Chief of 
Gar Wood Unit 


DETROIT. — R. J. Nymberg has 
been named sales manager of the 
hoist and body division of Gar 
Wood Industries, Inc., W. H. Ham- 
mond, vice-president in charge of 
sales, announced last week. Nym- 
berg joined Gar Wood in 1921 as a 
body engineer, and was made sales 
engineer in 1932. 

Other appointments announced 
by Hammond follow: Henry Hus- 





bands has been named to assist | 


W.H.Hammond RB. J. Nymberg 


Amos E. Heath, district manager 
of the company’s general line in 
Washington, in contacting govern- 
ment agencies. He was formerly 
with the Navy Bureau of Aeronau- 
tics. 


Ross Miller, district manager, 
{general line, is acting temporarily 
as manager of the Philadelphia 
branch (hoist and body division), 
succeeding A. E. Hilderley, retired. 
Edward F. Kreutzfeld has been 
named service manager of the hoist 
and body division to succeed Miller. 
| William F. Keeton has been 
placed in charge of the newly-cre- 
ated advertising department. 


! Charles J. Hoffman has been 
placed in charge of Gar Wood’s 
newly-formed export department 


' Obituaries 


Adolph P. Kissel 

HARTFORD, Wis.—Adolph P. Kis- 
sel, 76, a founder of Kissel Motor Car 
'Co. in 1905, died here Feb. 26. The 
automotive business was discontinued 
by the Kissels in 1930, the firm later 
being reorganized for the manufacture 
of outboard motors, and, other devices. 


Roe M. Dodge 
SAN FRANCISCO. — Roe M. Dodge, 
64, sales manager for Earle C. Anthony, 
Inc., for 14 years before opens his 
own auto dealership, died here Feb. 22. 





Seven senators were appointed to 
draft a new version of the Case bill. 
The subcommittee is expected to 
remove some of the stronger 
clauses from the original legisla- 
tion. 

Sen. Murray, of Montana, chair- 
man of the Labor committee and 
the drafting subcommittee, said 
that the move to rewrite the Case 
bill came after it appeared that the 
committee was negatively disposed 
to the original measure. He denied 
reports that the committee intend- 
ed to “pigeonhole” the bill. 

As passed by the lower chamber, 
the bill would create an independ- 
ent mediation board to study strike 
disputes. It would permit injunc- 
tions against strike violence, direct 
a “cooling off” period before strikes 
and ban foremen’s unions. 

The proposal to boost the mini- 
mum wage to 65 cents was support- 
ed by 12 members of the committee. 
The other six members urged a 
minimum of 55 cents within four 
months of passage and 60 cents 18 
months thereafter. 

The majority urged that the bill 
cover all employes in business “af- 
fecting interstate commerce.” The 
legal wage floor now is 40 cents 
an hour. 


Johnson Elected Head 


Of Lewiston Dealers 

LEWISTON, Id.— Matt Johnson 
was elected president of Lewiston 
Automobile Dealers Assn.; Charles 
Bollinger, vice-president; and Cecil 
McNeese, secretary-treasurer. 

Plans for selling the new cars 
under the rules of the OPA in or- 
der to simplify consumer contracts 
were discussed at the business ses- 
sion. 


AN Want Ads cost little—get results— 
why not use ‘em? See inside backcover. 


CHARLES BRADY KING, who on March 6, 1896 
through the streets of Detroit, celebrated the fiftieth anniversar 
by retracing the same route in a Chrysler ‘“‘New Yorker” conve 
meral sales manager of the Chrysler divi- 

after leavin 
uilt 50 years ago. Detroit’s 
engine, with 2% inches bore and 


A. O'Malley, assistant Ke 
sion. The picture shows King (seated) 
his orig car was b 
powered by a four-cylinder, four-cyc 
stroke, designed an 
time in many res 
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s, since long 


built by King. The en 
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that it will manufacture a complete 
range of trucks under the name 
“Mercury,” which has until now 
been solely identified with passen- 
ger cars. 

The Canadian company also an- 
nounced that a new automobile, 
known as the “Monarch,” will be 
introduced shortly but no details 
were given. The “Monarch” will be 
handled by Ford dealers, and the 
company will have a Ford-Monarch 
division. 

The Mercury trucks are sched- 
uled for introduction in dealer 
showrooms soon, according to the 
Mercury and Lincoln division of 
Ford-Canada. 

Officials of the Ford Motor Co. in 
the U. S. said that no changes 
are planned in the U. S. truck line. 
“Ford” will continue to be the only 
line of American-made trucks, they 
reported. 

Trucks bearing the Mercury 

nameplate will range from 114-inch 
wheelbase, half-ton pickup to a 176- 
inch w.b. three-tonner. In addition 
to the standard series of chassis 
designs, there will be a three-ton 
dump truck available on a 134-inch 
wheelbase chassis and a _ special 
truck-tractor unit, both of which 
will have special reinforced frames. 
A 194-inch wheelbase school bus 
chassis is also scheduled for pro- 
duction. 
“Mercury engineers said an out- 
standing feature of the new truck 
engine will be aluminum cylinder 
heads for high power output. The 
two and three-ton units and the 
school bus, have a special high- 
torque camshaft for maximum pull- 
ing ability at low engine speeds. A 
two-speed axle with vacuum shift, 
will be standard equipment on 
three-ton and school bus chassis 
units. 


The Mercury truck engines will 
be equipped with a high pressure 
oiling system, a feature of which 
is a removable pan plate which 
permits easy access to the oil pump 
screen for quick cleaning. Balanced, 
down-draft carburetion, an oil seal 
on the crankshaft rear main bear- 
ing, fixed connecting rod bearing 
liners and four-ring pistons of alu- 
minum alloy are also incorporated 
in these engines. 


K-D Buys Plant 


In Cincinnati 


CINCINNATI.—To provide for an 
expansion program, K-D Lamp Co., 
manufacturers of original and 
replacement automotive lighting 
equipment and accessories, in a 
cash transaction has acquired a 
plant with more than 140,000 square 
feet of factory space at 1910 Elm 
St., John A. Seubert, president, said 
last week. 

K-D Lamp is a wholly-owned sub- 
sidiary of Triumph Industries, Inc., 
which is owned by Noma Electric 
Corp. 


Arnot Motor Co. 


A. R. Arnot, president of Fageol 
Motor Sales Co., 721 E. Yamhill 
St., Portland, Ore., announces a 
change in name to Arnot Motor Co. 


drove the first automobile 
of that event 
ble last week, 


the same building in which 
rst “horseless carriage’ was 
inches 
ahead of its 


gine was considerabl 
in uilding ‘‘one- 


the was 
, and beat building, 


lungers.”’ King later or, the King Motor Car Co. to build the car of that 
pm ag OM Bn Ba Po ye Ae Be 


- 





‘ AUTOMOTIVE 
NEWS, MARCH 11, 1946 


foretaste 
n Studebaker dealers 
once the factories really 
ride. 
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Indiana 


Now.-- more than ever.-- e Friendliest Factory 









Unions Cut 





By Mac Gordon 
Staff Writer 

DETROIT. — Labor unions have 
in the long run served to reduce, 
rather than increase, the wage 
standards of the country, Henry 
Hazlitt, of the New York Times 
editorial staff, told the Economic 
Club of Detroit last week. 

Hazlitt said that greater produc- 
tivity and higher wage rates “are 
actually determined by technolog- 
ical advances and the creation of 
capital.” 

He pointed out that the unions, 








Hudson Retains 
Britain’s Railton 


As Consultant 


DETROIT.—Reid Railton, British 
automobile engineer, has been re- 
tained by Hudson on a consultant 
basis, it was an- 
nounced last week. 

He is best known 
in this country as 
the designer of 
special cars and 
boats. As consult- 
ing engineer to Sir 
Malcolm Camp- 
bell, Railton de- 
signed and built 
the famous “Blue- 
bird” racing cars 
and boats, the lat- 
ter still holding 

the water-speed record at 141 mph. 
' He also designed and built John 
Cobb’s “Napier-Railton,” which for 
several years competed with Ab 
Jenkins, American driver, on the 
Utah Salt Flats and Cobb’s “Rail- 
ton” car which holds the land speed 
record of 369 mph. 

Railton is a graduate of Rugby 
and Manchester university, and has 
a long record as consulting engineer 
‘for some of the best of the British 
firms. His association with Hudson 
dates from before the war, when he 
acted as engineer to the English 
firm of Fairmile Engineering which 
produced a custom built line of 
cars on Hudson eight-cylinder chas- 
sis that were marketed in England 
under the name of “Railton”. 

The models produced included 
special sedans, deluxe convertible 
type bodies, and limousines. Several 
thousands of these cars were sold 
in England and the continent in 
the years preceding the war. 


Gulf Speeding 
Sale of New Tire 


PITTSBURGH. — New Gulf auto 
and truck tires and an extensive 
line of auto accessories are rapidly 
being placed on sale in service sta- 
tions which distribute Gulf petrole- 
um products, Gulf Tire & Supply 
Co. announces. 

The new Gulf tire and accessory 
line includes inner tubes, storage 
batteries, fan belts, battery cables, 
tube repair kits, and other acces- 
sories yet to be announced. All tires 
are manufactured of GR-S10 syn- 
thetic rubber, a tire material which 
was claimed to be outstanding for 





Reid Railton 


qualities. 
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Labor Groups Block Progress of Industry, 
N. Y. Times Writer Declares 








cool running and tough wearing | showed declines of 9 and 4 percent, 


GEN. WALTER KRUEGER, who commanded the .Sixth Arm 
was guest of honor at a banquet given in his behalf at the Gunter Hotel in San 
and at the conclusion was presented wit 






Wage Rates 








by opposing these factors, “have in 
reality contributed to a reduction 
in the standard of American 
wages.” 

“Reduction of the work-week to 
40 or 30 hours doesn’t by itself cut 
productivity,” he said. “The unions 
have fought such plans as payment 
by result and by efficiency, and they 
have staged slowdowns for fear of 
production speedups.” 


Hazlitt described as “nonsense” 
the unions’ assumption that 
“there is a certain amount 
of work to be done — and no 
more,” explaining that “work al- 
ways leads to more work, and 
so on.” 


“The main function of a union 
is to see that its members get a 
fair market rate for their services,” 
he said. “The unions can set a 
standard of wages so that all work- 
ers can know the pay rates in the 
particular industry. 

“Whenever the unions resort to 
intimidation and violence, however, 
they are exceeding their legitimate 
functions. By such practices the 
unions hurt the wage patterns for 
other employes in that industry, 
both union and non-union.” 

Arguing that wage raises even- 
tually reflect themselves in prices 
by an identical ratio of increase, 
Hazlitt declared that increases in 
purchasing power “create a situa- 
tion in which one increase is at the 
expense of another, and not a sit- 
uation which boosts the buying 
capacity.” he added: 

“The first consequence of labor 
wage increases at the expense of 
capital is that no more money is 
invested in the particular indus- 
try. And socialism has been the 
final answer in all the countries 
which couldn’t exploit free enter- 
prise any more.” 

Thus, Hazlitt contended, in la- 
bor’s present wage drive, the unions 
are winning “a broader slice of a 
smaller pie which may be smaller 
than a narrow slice of a bigger 
pie.” 


Credit Deals Up 
54% in Canada 


During January 


OTTAWA.— (UTPS) —The vol- 
ume of motor vehicle financing in 
Canada in January, 1946, involved 
2,311 transactions for a total value 
of $1,322,522, higher by 54 percent 
in both number and dollar amount 
than the 1,504 contracts negotiated 
in January, 1945, with $856,898. 

There were 456 new vehicles fi- 
nanced, while only 191 new units 
were financed in January, 1945. 

Increases in used vehicle financ- 
ing amounted to 41 percent in num- 
ber and 18 percent in dollar volume 
over January of last year. Consid- 
erably more than half of the trans- 
actions were concentrated in On- 
tario where an 82 percent increase 
over January, 1945, was recorded. 

Substantial gains occurred also in 
the Maritime provinces and in Al- 
berta, while a minor increase was 
reported for British Columbia. Re- 
sults for Manitoba and Saskatch- 
ewan combined and for Quebec 




















Always a Good Idea: 


Keep to the Right 

YORK, Pa. — Pennsylvania 
state police stationed here say 
that their records show that 
one-third of all accidents are be- 
ing caused by vehicles being op- 
erated to the left of the center 
of the highway. 






















Goodyear-Topeka 
Moves to Boost 
Output for Cars 


TOPEKA, Kan.—Goodyear Tire 
and Rubber Co. will increase its 
passenger tire production to help 
meet the national tire shortage by 
installing passenger car tire molds 
in the government-built plant which 
Goodyear acquired recently in To- 
peka, L. E. Spencer, plant super- 
intendent, announced last week. 

Production of passenger car tires 
will be in addition to truck and 
farm tractor tires which are now 
being turned out by Goodyear in 
the Topeka plant and will not inter- 
fere with the production of those 
tires, Spencer said. Molds and other 
equipment needed for the passenger 
car tires have been ordered and 
are expected to be delivered in time 
to start production sometime this 
summer. 

Construction is scheduled to be 
started almost immediately on a 
new service building, which will in- 
clude the offices, cafeteria for em- 
ployees, factory hospital and a 
warehouse. 

The Topeka plant was built or- 
iginally by the government for the 
production of high flotation type 
tires designed for use in the Pacific 
theater of war. Production was 
shifted to farm tractor and truck 
tires after V-J day. 

The first tractor tires for civilian 
use came out of the tire molds on 
Sept. 6, 1945, the first anniversary 
of the ground breaking. Truck 
tire production for civilian purposes 
started two weeks earlier. 


























































Heat Unit Formed 
By Borg-Warner 


CHICAGO. — Plans have been 
completed for the establishment of 
a new Borg - Warner unit to be 
known as the 
Norge-Heat divi- 
sion, C. S. Davis, 
Borg - Warner 
president, an- 
nounced last 
week at a meet- 
ing of the corpo- 
ration’s directors. 

At the sametime, 
he announced 
that Howard E. 
Blood had been 
named president 
of Norge - Heat. 
Blood is also head of the corpora- 
tion’s Norge and Detroit Gear 
divisions and a director. 

Outlining the projected opera- 
tions of the new unit, Blood stated 
that initial production would in- 
clude output of several improved 
models of automatic, thermostat- 
ically-controlled oil-fired furnaces, 
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H. E. Blood 














in ‘the Pacific, 


h a 1946 Pontiac. 





Shown (left to ght) are Walter Biard, representing the Chamber of, Commerce; | utility room and under floor heat- 
Gen. Krueger and Gen. Jonathan Wainwright. The Pontiac was shed b : 
Pontiac Co., owned and operated by V. A. Davison aiid Jack H. ing units, oil-fired water heaters 


and air filter units. 
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HERE IS an architect’s drawing of a new Nash dealership now in construction at Fruitvale, Calif. The building, 
to be occupied by the Sequoia Motor Co., of which Mel McLaren is owner, will be ready about May 1. 





Hitler’s Biggest Mistake 


Industry Ignored, Everything Left to Military, 
British Expert Tells Detroit SAE 


By Mel Humphrey 
Associate Editor 

DETROIT.—-In ignoring indus- 
try’s own inventive and productive 
genius, Hitler made perhaps the 
greatest “mistake that led to the 
defeat of the Nazi regime,” accord- 
ing to Lt. Col. Ewen McEwen, 
Great Britain’s top transmission ex- 
pert, in addressing the Detroit sec- 
tion of the Society of Automotive 
Engineers last week. 

He said Hitler entrusted engi- 
neering and research develop- 
ment, planning and production 
control to the military, failing to 
recognize this as a job of co- 
ordinated industry. 

McEwen was one of numerous 
guest experts highlighting an all- 
day SAE session on German engi- 
neering evaluation. 

He pointed to lavish expenditures 
of manhours in 
the production of 

tank transmis- 
sions. “The de- 


signs were highly 
complex and out- 
put was directed 
solely to a mon- 
opoly held by the 








England Drops 
Motor Show 
This Year 


LONDON.—(UTPS)—Hopes that 
the British automobile industry 
would stage a major show this year 
were dashed by the announcement 
last week that the proposed show 
will be off and that nothing can be 
expected until 1947. 

Prewar the London Motor Show 
was the major event in the automo- 
bile manufacturing and selling in- 
dustries. It was appreciated that 
this year the show could not be a 
major event as in a normal year. 

The Exhibition hall at Earls Court 
has not yet been de-requisitioned 
and it seems doubtful whether in 
any event it could be available in 
suitable condition in time. Apart 
from that a review of the market- 
ing position reveals that there is no 
need for stimulation of the demand 
either at home or for export at the 
present time. 

The Industry is experiencing con- 
siderably greater difficulties than 
were expected due to shortages of 
labor, material and components 
during the change-over from its 
war-time concentration on muni- 
tions. 

It is wholly in line with the de- 
sire of motor manufacturers to im- 
plement the government’s policy for 
exporting as great a value of goods 
as possible that this decision to 
postpone the motor exhibition has 
been undertaken, but no interfer- 
ence with the development of new 
designs for introduction at the ap- 
propriate time will be brought about 
by this postponement. 

Another example of the British 
intention to develop export trade is 
seen in the opening of a South 
American office at Buenos Aires, 
to represent the British motor in- 
dustry. It already has overseas 
offices at Sydney, Wellington, Cape- 
town, Bombay and Cairo. 


Friedrichschafen combine. As a re- 
sult, improvements were slow and 
Allied manufacturers soon produced 
better units and in far greater 
quantities,” McEwen added. 

American engineers also added 
during the meeting that although 
extensive study of German equip- 
ment is being carried on in several 
research centers, there is little to 
be gained through such study tow- 
ard improving our own eqyipment. 

R. R. Burkhalter, of Spicer Mfg. 
Co., Toledo, disclosed that investi- 
gations sponsored by the U. S. 
Army Ordnance Department and 
interrogation of German engineers, 
revealed that later tank models 
were influenced by design details 
of captured Allied equipment. 

Burkhalter said most of the orig- 
inal German designs were made 
under the disguise of switching lo- 
comotives, with the engineers ig- 
norant of proposed uses and field 
tests. Designs were begun in 1926, 
and models were built in 1928, ac- 
cording to Burkhalter. 


The speakers list included Lt. 
Col. C. H. Corey, U. S. Ordnance 
Department; Maurice A. Thorne, 
General Motors Corp.; Fred M. 
Young, Young Radiator Co.; Tore 
Franzen, Chrysler Corp.; R. L. 
Weider, White Motor Co.; Earl 
W. Glen, Goodyear Tire and Rub- 
ber Co.; Maj. N. L. Klein, Ord- 
nance Department; Maj. L. J. 
Grunder, Army-Navy Petroleum 
Board; John W. Wheeler, Bur- 
lington Lines. 

Numerous slide pictures were 
shown by the speakers throughout 
the day, showing details of complex 
parts of German automotive equip- 
ment. In one of the outstanding il- 
lustrated addresses was a 12-minute 
film showing the launching of Nazi 
V-2 bombs. 

The film, captured from the Ger- 
mans, revealed the difficulties en- 
countered in the use of the bomb. 
In one scene, curiously left in the 
film, the bomb exploded at the 
launching site, causing considerable 
destruction. 

In the concluding address of the 
day, Wheeler asserted that because 
of Allied bombings, decades must 
elapse before Germany’s transpor- 
tation system can be restored. “The 
Allied destructive might displayed 
during World War II will be felt 
by several German generations,” 
Wheeler said. 


Okla. U. C. Dealer 
Faces 86 Counts 


OKLAHOMA CITY.— Informa- 
tions alleging 86 criminal violations 
of the federal price control law 
have been filed in district court here 
by Charles E. Dierker, U.S. district 
attorney, against Johnson W. Pear- 


son, Shawnee (Okla.) used-car 
dealer. 
Pearson is specifically charged 


with making a total overcharge of 
$12,376 on used cars he sold in 
72 different transactions. The re- 
mainder of the charges against 
Pearson are for other alleged viola- 
tions of the price control law, such 
as failing to tag used cars offered 
for sale and failure to keep proper 
records. 
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This Advertisement Appeared in Leading Newspapers Throughout America. 


WHAT THE NEW FORD 





CONTRACT MEANS 


tous... and to you 


OR SEVERAL weeks now, we at the Ford Motor 

Company have been discussing a new employee 
contract. During this time there has been no strike 
at any Ford Plant. 


A large part of the discussions have had to do 
with more pay. 


But more pay depended upon security from unau- 
thorized work stoppages, and increased productivity 
all along the line. 


What we all wanted was to get into maximum 
production and stay there, so that the public could 
get the cars and trucks it wants and needs. 


Benefits to all of us at Ford Motor Company* 


The Ford Motor Company has always been proud 
of paying the highest wages in the industry. Even 
before this new agreement, the Ford average wage 
was higher than that of any major competitor. 


As a result of the new agreement, the Ford wage 
scale now goes up another 18 cents an hour—an 
increase of 15%. This raise in 
pay will be retroactive—it will 
go into effect as of January 5, 
1946 after the contract is rati- 


Benefits to the Public. Notwithstanding the diffi- 
culties in getting materials and parts, more than 163,- 
000 cars and trucks already have rolled off the assem- 
bly line since production started July 1st of last year. 


With increased productivity and the elimination 
of work stoppages, the number of Ford, Mercury 
and Lincoln cars available to the public should rise 
sharply. This is important, because America today 
is millions of cars short of its normal needs. 


Greater production and more efficient production 
also will benefit the public in terms of better value 
for the money . . . for volume production is the only 
way a car built to Ford standards of quality can 
continue to be offered at low prices. 


More and more cars ... better and better cars... 
lower and lower prices . . . that is what we are trying 
for with this new agreement. 


*% These are the principal provisions of the agreement. 
We will be glad to send a copy of the complete agree- 
ment upon request after it is ratified. 







fied. It will add $41,000,000 to 
the payroll annually. 


The agreement also provides 
strong assurance that recog- 
nized standards of production 
will be maintained. 


We hope thus to eliminate 
costly work stoppages and to 
increase worker productivity. 
When our production lines 
stand idle for one day, the cost 
is $400,000 plus the loss of 
hundreds of thousands of dol- 
lars in wages. 


THE 





THE FACTORY CANNOT MAKE JOBS= 
ONLY THE BUYING PUBLIC CAN DO THAT 


The new contract should be a good thing for everybody, but it can be a 
complete success only if we all remember one very important fact. 

The Ford Motor Company does not create or eontrol jobs. Neither 
does any company nor any union, for that matter. The only way more 
jobs can be created, and wages raised, is if more and more people want 
to buy more and more of the things we make. 

If we here at the Ford Motor Company give the public the kind of 
cars it wants and as many of them as it wants, at prices it can afford to 
pay, we will never have any very serious problems about jobs or wages. 

Continued sale of our products is the only real security that any 
of us will ever have. 

What this means is that we are all under the constant necessity of 


. giving “more for the money.” That can be done only by all of us increas- 


ing our productivity—and passing the gains along to the public. 
Therefore, the better we all do our jobs—the less waste time and 
motion there is—the more cars will be sold, the more jobs there will 


be, and the better paid everyone will be. 
Jd a 
“ 
am 


No wage is too high that is earned. 
PRESIDENT 


MOTOR 


4 


COMPAN Y 






New Processes 
Cut Chrysler’s 
Tin Use 50% 


DETROIT. — Continued scarcity 
of tin, because of the war, has 
prompted Chrysler to develop new 
methods of workmanship resulting 
in a saving of over half the tin 
formerly used. 


In 1940, a ton of tin could be 
stretched out for the building of 
480 cars, the same amount will now 
fulfill the requirements of over a 
thousand Plymouth, Dodge De Soto 
or Chrysler cars. 

When the main deposits of tin 
were overrun by the Japanese in 
the months following the attack on 
Pearl Harbor, the various divisions 
of Chrysler made every effort to 
find substitutes without making 
sacrifice in quality. Even with the 
ending of war, tin will continue to 
be scarce for the next year or two. 

Body solder, used as a filling ma- 
terial to give a smooth finish and 
sleek, uninterrupted body lines to a 
car, and formerly using 15 percent 
tin, has been developed by Chrysler 
to the point where a solder con- 
taining no tin at all is performing 


FRAM Means Profits 


All Down 
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Bandles From Britain 


NEW YORK.—While U. 8. auto production is hamstrung by strikes, 
an English firm on Broadway is selling its models as fast as they 
arrive from overseas. Fergus Motors, dealer for British Standard, is 
offering a four-cylinder car with three types of bodies in a price 
range from $1,500 to $1,800. 

While American dealers have to wait, J. B. Ferguson, presiding 
partner, states that further shipments are expected rapidly. Cars are 
so}d on a first-come, first-served basis. 


1946 
Threat in Licensing Figh Rion 


Wis. May Halt Chrysler 


Car Registrations 


(Continued from Page 1) 


an equally satisfactory job, officials 
state. 


The soldering of fittings to gaso- 
line tanks has been replaced by 
spotwelding, using a plastic gasket 
where a seal is needed. In certain 
places where the use of tin solder 
for sealing is still required, the 
content of tin has been reduced 
from as high as 40 percent down 
to 10 percent. 

Prior to the war, aluminum pis- 
tons were coated with tin to lubri- 
cate them properly so that they 
would withstand the severe “scrub- 
bing” action against the cylinder 
walls. A new brass coating has 
been developed which works equal- 
ly well, again saving tin. 


AN Want Ads cost little—get results— 
why not use ‘em? See inside backcover. 


the line! 


Car factory, car dealer, service station and motorist 
. -- all benefit from Fram Filters! Here’s why: 


Factories Profit because Fram means smoother perform- 


Goodrich Profit 
Gains in 1945 


AKRON. — Consolidated net in 
come of B. F. Goodrich for 1945 was 
$12,313,501, after provision of $31, 
243,000 for estimated federal and 
foreign income and excess profits 
taxes, and after providing a reserve 
of $2,000,000 for contingencies. Net 
income in 1944 was $12,015,842, after 
taxes, renegotiation of war con- 
tracts, and after providing a re- 
serve of $3,500,000 for contingencies, 


Net income for 1945 was equiv- 
alent, after deducting the regular 
$5 dividend on preferred stock, to 
$7.84 a common share, compared | 
with $7.64 a share in 1944. 


ance, longer engine life, an extra sales and merchandising 
feature, more dealer profits. Moreover, the experience of 
several manufacturers has shown that when Fram filters 
are adopted as standard equipment, the factory profit 
from resale cartridges more than offsets original equip- 


ment costs. 


Dealers Profit because Fram builds sales for accessories 
departments through the big steady market for Fram 


replacement cartridges. Moreover, 


Fram filters are 


backed by constant, aggressive national advertising in 
the Saturday Evening Post, Life, Country Gentleman, 
Farm Journal and other magazines. . . in thousands of 
daily and weekly newspapers the country over. With 
Fram on your line of cars or trucks, you’ve a selling point 
that’s known from coast to coast. . 


Service Stations Profit because the Fram line, with its 


No engine 


is complete 
without an 


regular sale of replacement cartridges, is an established, 
recognized money-maker. The tested Fram phrase, 
“How’s your oil filter?”’, gets service station men under 


the hood for sales of oil, fan belts, spark plugs and other 


Oil Filter 


profit items. 


Motorists Profit because Fram saves them motor 
trouble, breakdowns, repairs and money. Everyone bene- 
fits from Fram! 


FRAM CORPORATION, Providence 16, R. |. 
In Canada: J. C. Adams Co., Ltd., Toronto 


FRAM 


AMERICAN FIRE APPARATUS 
AMERICAN-MARSH PUMPS 
ARNOLT Motor Co. 
ATLAS IMPERIAL DIESEL 
AUTOCAR 
AVAILABLE 


Filters embodying the 
Fram principle of fil- 
tration are used on 
some or all motors 
made by these manvu- 
facturers: 


B. F. 


CHRIS-CRAFT 


CLARK 


CONTINENTAL 


Barpco Mrs. Co. 
BEcK BUSES 
BIEDERMAN MOTORS 


Oil & Motor 
Cleaner 


claratory judgments act to deter- 
mine the application of the licen- 
sing law to Chrysler, but that the 
latter refused. 

The corporation’s position is 
stated in a letter to Marcus by R. 
P. Fohey, Chrysler secretary. 

The observation about the possi- 
bility of refusing to register Chry- 
sler autos was called by Fohey an 
“incomprehensible statement.” 

Fohey continued: 


“, .. our whole position in this 
matter is based on the factual 
circumstances that the Chrysler 
Corp. does no business in Wis- 
consin and therefore, it would be 
both unnecessary and even super- 
fluous for Chrysler Corp. to take 
out a license in Wisconsin.” 

The company executive explained 
that his firm has no offices, plants, 
factories, properties or employes in 


THE MODERN OIL FILTER 


AveERY & SON 

ForD 
BuDa 

EQUIPMENT Co. 


CoRBITT 


CousE LABORATORIES 
CROSLEY CORPORATION 
W.S.DARLY & Co. 
Dart TRUCK 
DIAMOND T 
FaTE-RooT-HEATH 
FEDERAL Motor TRUCK Co. 


GEHL Bros. Mrs. Co. 
GENERAL DETROIT CORP. 
GRAMM 
GRAY MARINE 
GUIBERSON DIESEL 
HERCULES Motor CoRP. 


HILL DIESEL 
Frank G. HouGu Co. 


INSLEY MANUFACTURING 
JENSEN Bros. Mrs. Co. 
KERMATH 
LINCOLN 
Mack 
MARMON-HERRINGTON 
Maxim Motor Co. 
MeERcuRY Mrs. Co. 
D. W. ONAN 


HIGGINS-TUCKER MOTOR Co. 


HOWE FIRE APPARATUS Co. 
IMPERIAL BRONZE Mre. Co. 


Osco MoToR Corp. 
PAcIFIC MARINE 
PETER PirscH & Sons Co. 
REO 
ScHRAMM 
SCRIPPS 
R. H. SHEPPARD Co. 
STaR MARINE 
STUDEBAKER 
SUPERIOR COACH CORP. 
Toro TRACTORS 
UNIVERSAL MOTOR 
WESTERN-AUSTIN 
THE WHITE MorTor Co. 
K. R, WILSON 


this state, and conducts no manu- 
facturing or assembling operations 
whatever here. In that respect it is 
different from many other automo- 
tive companies, he said. 

Chrysler conducts all of its busi- 
ness operations in the state of 
Michigan, he said. 

“The only sales of motor vehicles 
that Chrysler Corp. now makes or 
formerly made were FOB Detroit, 
Mich. Dealers representing Chry- 
sler Corp. products, including those 
located in Wisconsin, were and are 
independent merchants who pur- 
chased Chrysler automotive prod- 
ucts FOB Detroit, Mich., for pur- 
poses of resale. 

“Therefore, it seems strange to 
us that after we have taken con- 
siderable pains to explain to you 
that Chrysler Corp. does no busi- 
ness in Wisconsin you tell us that 
Chrysler Corp. cannot do business 
in Wisconsin unless it takes out a 
license.” 

Fohey added that the company 
has “no desire” to do business in 
Wisconsin. 

He agreed that the company 
would apply for a license in Wis- 
consin if there were any “realistic” 
reason for such action, but that it 
sees no possible reason for doing so. 

The state is prepared to argue 
that Chrysler Corp. does business 
in Wisconsin within the meaning of 
the Wisconsin law. 

According to Marcus, the cor- 
poration maintains a_ regional 
office in Wisconsin under the 
management of A. A. Engstrom 
at Milwaukee, and the Milwaukee 
— directory lists Chrysler 


rp. 

The proceedings now started may 
require some time to consummate, 
statehouse observers pointed out. 
The state’s counsel is Stewart 
Honeck, who is employed on a per 
diem basis. The preliminary pro- 
ceeding involves questioning of 
Engstrom before a court commis- 
sioner. Later the Done county cir- 
cuit court will be asked to rule on 
the meaning and application of the 
licensing law sponsored by the Wis- 
consin Automotive Trades Assn., 
unless a compromise settlement can 
be reached. 


Crowell-Collier 


Elects Schirmer 


To Directorate 


DETROIT.—E. A. Schirmer, De- 
troit manager of Crowell-Collier 
Publishing Co., last week was 
elected a mem- 
ber of the board. 

In announcing 
Schirmer’s elec- 
tion, Thomas H. 
Beck, president, 
said: “Detroit 
holds a unique 
position in the 
industrial and 
business life of 
the United States. 
We, therefore, felt 
that a national 
publishing house 
such as Crowell-Collier should be 
represented in Detroit by a mem- 
ber of the board.” 

Schirmer joined the company in 
1930 as a representative of Collier’s 
on the Pacific Coast, moved to De- 
troit for that publication in 1935 
and was named Detroit manager 
of the company in 1937, heading the 
staff there for Collier’s, American 
Magazine and Women’s Home Com- 
panion. 


E. A. Schirmer 


Steel Operating Rate 


Soars 33 Percent 

NEW YORK.—The operating 
rate of steel companies having 
94 percent of the steel capacity 
of the industry was 78.4 percent 
of capacity for the week ending 
March 9, compared with 58.6 
percent one week ago, 6.0 per- 
cent one month ago and 95.9 
percent one year ago. 

This represents an increase of 
198 points or 33.8 percent from 
the preceding week. 
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with the shoe salesman now! 





You know now what the shoe salesman meant when he 
said rationing was tough on tempers. For today you too 
have more customers than cars. 


But here’s the difference. Many of those new cars are 
upholstered in canda cloth. And right there, 7f you take 
advantage of it, are talking points—style, durability, ease 
of cleaning — which will keep customers happy year after 
year until these cars come to you as turn-ins. 


And just incidentally, who knows better than you how 





quickly those easily conditioned canda cloth jobs are 
snatched off the used-car lot! 


So don’t neglect to talk up the good points of the cars 
you sell just as much as ever. Impress on your customers 
that you, too, are sold on such good points as canda cloth. 
Then, when the time comes, you’!! be the one who profits 
by hus turn-in. 


GOOD WILL TODAY—MOREF, PROFITS TOMORROW 


(COLLINS « AIKMAN 


CORPORATION 


200 MADISON AVENUE, 





NEW YORK /6, N.Y 
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AUTOMOTIVE WASHINGTON 
Plant Disposal Slow 
Senate Group Finds 


By William Ullman 


IN A formal report, Sen. O’Mahoney, of Wyoming, has 
come to the conclusion that industrial war plants are not 
passing into the hands of business as rapidly as could be 


desired. 


Summarizing the basic conclusions of the Military Affairs 


Surplus Property subcommit- 
tee, the senator said: 


“It has been generally rec- 
ognized that the problems connect- 
ed with disposal of consumer goods 
have not as yet been solved in spite 
of repeated shifts of that function 
from one disposal agency to an- 
other. 

“On the other hand, the continu- 
ity with which the Reconstruction 
Finance Corp. has discharged the 
function of plant disposal has given 
rise to the belief both within and 
outside of Congress that substan- 


tial progress has 
been achieved in 
that field. 

“This general 
impression to 
the contrary, it 
must be con- 
fessed that the 
industrial 
plants of the 
government are 
not passing in- 
to the hands of 
private industry 


A 1946 FORD station wagon is posed with one of the original station wagons 
before the home of Glen F. Hudler, Ford dealer in Trenton, N. J. In the back 
seat of old-time station wagon are, left to right, Hudler’s daughter Nancy, his 
wife and Mrs. Smith. In the front seat are the Rev. Mr. Smith and Hudler, 
holding the reins of his Kentucky standard-bred mare which free paces and 


trots time 2-6. 


could be desired.” 

Supporting the findings, the re- 
port states that as of Jan. 31, only 
171, or 11 percent, out of a total 
of 1,540 industrial plants capable 
of independent operation, had been 
disposed of by sale or lease. 

Furthermore, of the 171 plants, 
41 were leased, leaving about 96 
percent of the original investment 
of $11.2 billion in the hands of the 
government. At the January rate 
of disposal, it will take at least two 
years to complete the job. 


|! Archaic Laws Block 


Search for New Oil 


PETROLEUM HAS become an 
ever increasing factor in the econ- 
omy of the nation. For years we 
have largely supplied the world 
with oil, as well as being by far 
the world’s largest consumer of 
petroleum and its products. 

In 1939 we produced 1,260 million 
barrels of crude oil, or 61 percent 
of the world production. During the 
war our production rose to 1,700 


This April, the hard-to-believe 
becomes the exciting-to-know! 


So this audience will be one which an advertiser 


Pell-mell we have plunged into the most aston- 
ishing age that man ever has experienced. 


New wonders astound us nearly every day—in- 


credible miracles of science. 


And now this April, a new magazine arrives to help 
people find that these new, startling, often baffling, 
hard-to-believe forces are most exciting to know. 


The new magazine is SCIENCE ILLUSTRATED. In 
its pages folks will see what science is doing to them, 
what it is going to do, interpreted in an utterly new 
way. Crisply, pictorially, humanly—and above all 
authoritatively. Fascinating for all the family. More 
than sixty percent of editorial matter will be pictures. 


SCIENCE ILLUSTRATED, then, will attract a unique 
kind of audience. It will be a peculiarly alert, inquiring 
one. They will be people eager to read news and in- 
formation about new things and new means which 
may enrich their lives. They will be a highly attentive, 


thorough-reading kind of audience. 


THE NEW McGRAW-HILL MAGAZINE—SCIE 


will be particularly anxious to secure for his message. 


Advertising forms close 10th of second month preceding 
date of issue. Initial print order, 500,000 copies; circulation 
guarantee, 250,000. Twenty-five cents. For further, full details, 
address SCIENCE ILLUSTRATED, 330 West Forty-second Street, 
New York 18, N. Y. Or phone your nearest McGraw-Hill office. 


Science 


“t 


ILLUSTRATED 


alias tain hit ies iii SE i ile 


NCE BROUGHT HOME TO YOU 


| million barrels. Without this huge 
| production we could not have won 
ithe war, for petroleum and its 
products are the world’s most vital 
war munitions. 


The unprecedented demand for 
petroleum during the war has de- 
pleted the known reserves and, 
what is of equal significance, has 
delayed prospecting for new 
fields. The known reserves have 
been estimated as sufficient to 
supply our needs, at the prewar 
consumption rates, for 18 to 22 
years. 

In addition to these known and 
proved reserves, the normal expect- 
ancy of discovery may extend our 
reserves sufficiently to last an ad- 
ditional 25 to 100 years, again at 

the prewar level of consumption. 

A large part of the possible oil- 
producing territory is in the public 
domain, owned by the government 
but, except for certain withdrawals, 
subject to lease for oil prospecting 
and development under the Mineral 
Leasing act of 1920. 

If we are to increase our petro- 
leum resources we must push for- 
ward with all possible speed the 
prospecting and development by 
private industry of oil and gas on 
the public domain. Yet this is 
hindered by the antiquated leas- 
ing laws and regulations now in 
force. 

For example, modern geophysical 
methods of prospecting for oil re- 
quire the careful examination by 
expensive methods of large areas, 
regional in scope. 

Yet the leasing law provides that 
no person can hold, for prospecting 
purposes, more than 7,680 acres in 
any one state, and this must be 
divided into not more than three 
geologic structures each containing 
no more than 2,560 {beres. 

x oa 


Only 60,000 Workers 


Cut from U. S. Payroll 


THE AFTERMATH of war is 
standing in the way of a rapid de- 
cline in the federal payroll. The 
latest official figures show that 
civilian employes of the executive 
branch of the federal government 
totaled 3,155,192 as 1945 ended. That 
represented a decrease of only 60,- 
231 from November. 

One reason for the huge total 4% 
months after V-J Day was the War 
department. The record shows that 
War department employes within 
the continental United States total- 
ed 791,115; there were 646,457 out- 
side continental United States on 
Sept. 30, so the official total for 
that department is listed as 1,437,- 
572. 

The Navy had 587,636 civilian 
employes and the Postoffice de- 
partment had 447,599. 

The figures, reported by the Joint 
Congressional committee on Reduc- 
tion of Nonessential Federal Ex- 
penditures, show that from Novem- 
ber to December, the Veterans’ 
administration civilian employes 
increased from 86,463 to 92,687. 
There were smaller increases in the 
Postoffice department and the Re- 
construction Finance Corp. 

The largest reduction was in the 
War department, where continental 
U. S. civilian employes dropped 
from 844,048 to 701,115. 

~ Ok 


Porter May Clean 


OPA’s House 


HIS FRIENDS say that Paul 
Porter, new head of the OPA, is 
going to do some housecleaning, 
particularly among certain econ- 
omists who persist in following the 
line that has caused so many de- 
lays in the past. There is to be 
more speed in handling problems, 
and also more realism, according 
to insiders. 

* * * 

ACCORDING to gossip in the 
vicinity of the White House, if 
General Motors had accepted the 
union suggestion that their dis- 
pute be settled by an arbitrator 
appointed by the President, that 
job likely would have fallen to 
Supreme Court Justice Frank 
Murphy. It is said that several 
Michigan members of Congress 
already had suggested Murphy 

* 


CAPITOL HILL rumors have it 
that at least a half-dozen vet- 
eran members of Congress are 
threatening to quit at the end of 
their present terms. The reason 
they give is that they no longer 
can stand the grind nor take the 
criticism that goes with the job. 
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Pp AGE AFTER PAGE, from cover to cover, Sunday 
Pictorial Review is a packed-and-jammed thor- 
oughfare of consistently intense reader interest. 
As the new Daniel Starch study attests, whether 
it’s Pictorialized News or Humor or Cartoons or 
News of Stage & Screen or a black-and-white or 
four-color ad—the same intensity of interest 
marches right on through every page. 


Think of it~—every editorial feature attracting from 







SU ¥ 


Represented nationally by HEARST ADVERTISING SERVICE 


REVIEW 


covering 5% million families in 10 major markets 
through the Sunday Issues ot: 


New York Journal-American 
Baltimore American 
Pittsburgh Sun-Telegraph 


(*Milwaukee Sentinel represented individually by Paul Block & Associates) 


62% to 91% of both men and women readers — 


every page ad stopping from 58% to 79%. 


That's the kind of sales-making readership your 
advertising gets when you make it part of the 
consistently irresistible content of P. R. — the sup- 
plement that was built from the beginning to win 
record reading — the supplement that record read- 
ership has built in a year and a half into one of 
America’s most potent media. 


Call Hearst Advertising Service today for the 
whole story of this revealing new study. 


Detroit Times Los Angeles Examiner 

Chicago Herald-American San Fra Examiner 
*Milwaukee Sentinel Seattle Post-Intelligencer 
+tBoston Advertiser 


?Starting April 7, 1946 
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O. Dealers Rush 
To Incorporate as 


Profits Tax Ends 


COLUMBUS, O.—Repeal of the 
excess profits tax law has caused 
many Ohio partnerships to convert 
into corporations. 

The office of the secretary of state 
is being flooded with applications 
for new articles of incorporation. 
Some dealerships which have been 
incorporated recently are: 

Walt-Ray Motor Sales, Shelby; 
Murphy Auto Sales, Columbus; A. 
& A. Motors, Inc., Barberton; Tow- 
ell Oldsmobile Co., Akron; Metro- 
politan Buick, Cleveland; Curtis 
Automobile, Dayton. 

Twin City Equipment Co., New 
Philadelphia; Jennings Buick, Inc.,! 
Lockland; Currell Trailer Co., Cin- 
cinnati; Wile Motor Sales, Inc., Co- 
lumbus; West Shore Motors, Inc., 
Lakewood; Weaver Trailer & Body, 
Inc., Akron. 


Tiertown Motors, Inc., Akron; 
Mid-Heights Motors, Cleveland; 
Diss Motor Sales, Inc., Cleveland; 
Erie Motor Sales Co., Sandusky; 


Bexley Motor Sales Co., Columbus; 
Main Motor Sales, Inc., Dayton. 





ANOTHER NAME was added to the roster of the quarter century club of 


General Tire & Rubber Co. Robert L. 
being presented with a 25-year 


Loge, employment manager, looks on. 


Teel Resumes 


With White 


Col. Elbridge Teel 


Ratcliffe, of the tread room, is shown 
in by C. 


J. Jahant, vice-president, while J. J. 


White Motor Co. as White Horse 
sales and development engineer. 


He was formerly with Divco De- 


troit Co. and later a Federal Truck 
CLEVELAND.—Following nearly | dealer. In 1939, he joined the sales 
four years of military service, Lt.| force of White. He entered military 


has_ rejoined | service in early 1942. 





FOB FACTORY 





Many GM Workers 


Gone Forever 


By A. H. Allen 
IT WILL BE interesting to observe how much readjust- 


ment of employment will be 


necessary in General Motors 


divisions, once their prolonged strike is settled. It may be a 
good deal more extensive than might be thought at first 
glance. A good many employes, faced with dwindling in- 


comes and a seemingly end- 
less work stoppage, have 
stepped out into new busi- 
nesses, taken other jobs or other- 
wise developed new sources of in- 
come, from which they may not be 
so readily separated. 

One long-standing employe, for 
example, who did camera repair 
work on the side while holding a 
GM job, has opened up a new pho- 
tographic shop and currently is in- 


undated with more business than | 


he can handle. The money is roll- 
ing in, and he figures to keep on 
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Passenger 
Car Model: 

Length: 22’; 
width: 6”. Folde Bee 


ee 3”x 6" 
Weight 6 lbs. per 


pair. $ 4 50 


per pair 


Heavy Duty Model: 


(for trucks and buses) Leng 


50’; width: 12”. en eee: 


mately 8”x 12”x 6" per pair. 
about 50 lbs. per pair. 


$ 15° per pair 


Discount to New Car 


Dealers. Write for details. 
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Handy Bumper “Pick-Up”— Cable tows 
Tire-Trac until your car is on firm ground. 


BEN T. WRIGHT, iwc. 


(TIRE-TRAC DIVISION) 


25 E. WASHINGTON ST., ROOM 1222 


CHICAGO 2, ILL. 


NAT'L. DIST. TO NEW CAR AND TRUCK DEALERS 


Puts ACTION 
into TRACTION 


Get Year-Round 





Traction Insurance! 


Winter or summer, Tire-Trac gives you traction 
insurance. Wherever wheels slip, Tire-Tracs GRIP— 
forming an effective bond between slippery tires and 
glassy ice. Its sturdy, gripper plates hold in mud, 
sand or snow ruts. When spread out, it makes an all- 
steel, non-slip runway. When folded, it forms a solid 
jack base or wheel-block for stopping on hills. 

No driver should be without the traction insurance 
of Tire-Trac. It is made in both passenger and heavy- 
duty models. Drivers should carry Tire-Trac in their 
tool-kit at all times. Send for descriptive folder and 
special price list for dealers. 





FOOTPRINTS OF STEEL 


For Passenger Cars, Trucks and Buses 


Tire-Trac has an efficient, well-balanced 
design of rigid but flexible tractive ele- 
ments. Plates are two-ply steel, electro- 
welded, firmly ringed together. The famous 
Kass Tread non-slip tractive surface is an 
exclusive feature; rust-proof treated before 


BEN T. WRIGHT, Inc. 
Room 1222 
25 E. Washington Street 


CHICAGO 2, ILL. 


Tire-Trac plates 
are useful as 
platform for 
jack on soft 
shoulders. 


painting. Ingenious pick-up cable enables 
driver to move vehicle onto firm surface 
before recovering his Tire-Tracs. 





Wad Coupon 
Today! 


A. N.-280 


Please send new TIRE-TRAC descriptive folder and 


price list. 


with the new 

trade, letting his 
old job go. There 
must be hundreds 
more like him, 
for, after all, the 
average _ individ- 
ual is not satis- 
fied to sit around 
for a quarter of a 
year doing noth- 
ing, just to satis- 
fy the whims of a 
union leader 
whom many 
maintain has all the symptoms of 
a neurotic. 





A. H. Allen 


* +e * 
How to Get Steel? 


Some Like Old Way 


STEEL MEN say that Henry J. 
Kaiser would get more steel (but 
fewer headlines) if he went after it 
in the customary way. 

That method would be to get 
together his order sheets and de- 
livery schedules showing just how 

much of what he needs and when, 
and then take the matter up with 
steel sales offices. 

There is little point, the steel men 
say, in dashing down to New York 
to see Benjamin Fairless, of U S. 
Steel; Tom Girdler, of Republic, or 
Eugene Grace, of Bethlehem. They 
do not operate the sales depart- 
ments. 

Some steel men believe that K-F 
production facilities are a long way 
from being ready to process steel. 
Meanwhile, steel companies are be- 
ing hounded for shipments from old 
customers who are ready to use the 
steel. 

x * * 


Chevrolet Prepares 


New Offices 


HANDSOME new offices are be- 
ing readied for Chevrolet admini- 
strative and engineering personnel 
in a building just west of Wood- 
ward on the north side of Grand 
Boulevard. Reportedly the facilities 
are for occupancy by the division’s 
light car department, identified by 
some as Chevrolet-Cleveland. About 
250 will move in shortly. 

* ca * 


AROUND South Bend they are 
talking of an early appearance by 
completely redesigned and re- 
styled Studebaker Commander 
and President models, supposedly 
to be tagged 1947 models and in- 
dicating there will be no 1946 
series of these cars. 

* * * 


PLENTY OF steam is being put 
behind truck production, but pro- 
ducers are running into extreme 
troubles with supplies, principally 
because venders are still held to 
ceilings on parts going into trucks. 
Many are simply throwing up their 
hands and saying, “No can do.” If 
the current wage-price mess in 
Washington does not topple shortly 
of its own bewildering complexity, 
it will be the miracle of the year. 


* * * 
Auto Tooling 
In the Spotlight 
NOWHERE in the world has 


toolmg and its satellite professions 
been brought to the high degree of 
refinement prevailing in the auto- 
motive and allied industries. That 
is why the forthcoming exhibit of 
the American Society of Tool En- 
gineers, Apr. 8-12 in Cleveland, will 
be predominantly automotive in 
character. Several hundred exhib- 
itors, the bulk of them smaller 
companies which had their start 
around Detroit, will be on hand to 
demonstrate their latest ideas. It 
should be a gold-mine of sugges- 
tions for the tool engineer. 


AN Want Ads cost little—get results— 
why not use 


‘em? See inside backcover. 
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Berore 1900 when yellow fever struck a city, terror 
struck with it because no one knew its cause! The only 
known protection was escape to the country, where 
contagion seemed to be less. 


Boston, New York, Baltimore, Charleston, Memphis, 
Galveston and New Orleans all suffered. In New Orleans, 
4,056 people were killed in a few weeks as late as 1878. But 
in Philadelphia, the capital of the United States in 1793, the 
terror was the worst of all. One out of every seven people is 
estimated to have died... 


In New York City today, under conditions which existed in 
1793, that would mean that over a million people could die 
of yellow fever in a few weeks. 


What stands between us today and such a catastrophe? 


The reading of one man, Dr. Walter Reed, who, in 1900 
—46 years ago—sat down to absorb every word that had 
ever been written about yellow fever. 


He was in Cuba as the head of a U. S. Army Commission 
to study yellow fever . . .While others on the same assign- 
ment played cards, he read . . . While others, as his biog- 
rapher says, were “amusing themselves,” he lighted his 
lonely lamp at dusk and read on... 

Suddenly, in a little-known paper by Dr. Carlos Finlay of 
Havana, he found his clue. There, on the printed page, he re- 
discovered a discredited theory that the MOSQUITO is 
the carrier! 

By December, 1900, Major Reed had proved what was, 
with Finlay, only a theory . . . Fourteen courageous volun- 
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“The alarm and demoralization of the people of Philadelphia were extreme; families were broken up or entirely swept away. . Coffins were stacked 
at the City Hall ready for use; servants and even children were abandoned . . .” (from an account of the yellow fever epidemic in 1793) 


‘ READING helped him to 
onguer the YELLOW TERROR 


teers, bitten by infected mosquitoes, contracted the dread 
“Yellow Jack”. . . Reed wrote to his wife: 


“I could shout for joy that Heaven has permitted me to establish 
this wonderful way of propagating Yellow Fever.” : 


The terror that struck at cities met its master! A young 
man’s reading led him to a discovery that has saved the lives 
of millions. The great Walter Reed army hospital -in Wash- 
ington, named in his honor, stands as a lasting tribute to 
his medical achievements. 


Reading ... Key to Achievement 


When he was six, Reed could read Latin . ..When he was seventeen he 
graduated with the degree of M.D. from the University of Virginia. All 
his life he was an omnivorous reader in the field of medicine. For him, 
as for thousands of history’s great, reading blazed the trail to success 
and fame. For it is the impression value of what one reads that registers 
indelibly and is retained forever—to inform, inspire. 


HE 


Greatest 







Circulation 


in the World 


Hanna Bidg., Cleveland 15 «+ 

















Just as, through reading, Walter Reed solved one of medicine’s greatest 
mysteries, so, through The American Weekly, millions of readers today 
keep in touch with the latest discoveries of medical science. 


In recent issues, “Trailing the Vitamin Murderers” has reported on 
the existence of anti-vitamins which can cancel out the good work of 
health-giving vitamins . . . “War-Sickened Civilians—Psychiatry’s Great 
Problem,” has shown why the country’s 3,500 psychiatrists cannot hope 
to do the job which calls for 30,000 trained doctors-of-the-mind. And 
on page after page The American Weekly presents in word and picture, 
fascinating true stories of human endeavor and human heartache . 
love, conflict and tragedy... research ..exploration.. art and history. 


So clear and accurate are these articles, that many are used in the 
schools and colleges throughout the nation. 


In more than 8,000,000 homes—the largest single reading group in 
the world—The American Weekly is welcomed every week . . . Is read 
and remembered. 

The manufacturer who associates bis product or bis company’s name with such 
an influence is tying in with the greatest known force in advertising. 


MERICAN 


EEKLY 





MAIN OFFICE: 959 EIGHTH AVENUE, NEW YORK 19, N. Y. 


BRANCH OFFICES 5 Wiasbrop Sq., Boston 10 + Arcade Bidg., St. Lows 1 + Hearst Bldg., Chuage 6 + 101 Maretia St., Atlanta 3 
General Motors Bidg., Deireit 2 + 


Edison Bldg., Los Angeles 13 + Hearst Bldg, San Pranciwe 3 
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THC Acquires 
Plant for New 


Research Plan 


CHICAGO.—Establishment of a 
manufacturing research project for 
improvement of manufacturing 
methods and procedures for the 
entire line of International Har- 
vester products, was announced 
last week by K. O. Schreiber, vice- 
president in charge of manufactur- 
ing. 

The activities will be carried on 
in the plant operated here during 
the war by Foote Bros. Gear & Ma- 
chine Corp. for the manufacture of 
aviation parts, at 5225 So. Western 
Ave. The project will occupy about 
230,000 square feet of floor space. 

Schreiber pointed out that the 
new establishment will not be a 
general research laboratory but 
rather will be a specialized center 
for study of improved manufactur- 
ing processes; nor will it replace 
the already substantial amount of 
manufacturing research going on 
at individual plants. It will supple- 
ment such plant research. 

M. C. Evans, manager of the man- 
ufacturing research and training 


Goes? 


Quarter 
of a Million 
Circulation 


New Sunday Magazine in Colorgra- 
vure. A brilliant, localized Sunday 
pean section, to be published 
early in May, gives added punch to 
message, reaching 96% of New 

s’ able-to-buy homes, plus 

fo a hundred thousand families 

the trading area of the South's 
atest market. Ask for full details! 


New York . 
NEW ORLEANS. . 
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ARMY AND NAVY both contributed to the reunion in Detroit last week at 
Taylor’s, Inc. (Dodge-Plymouth) of a father and his three sons. Left to right 


are Marr Taylor, 


. service manager; Dawson Taylor, 29, business promotion 


manager; George M. Taylor, father and president, and Hanley Taylor, 35, secre- 


tary-treasurer. ist Lt. 


arr Taylor was in the Army four years as automotive 


officer. Lt. (j.g.) Dawson Taylor was in the re than three years, serving 


as radar officer of the Destroyer Brown, mem 


r of Admiral Mitscher’s Task 


Force 58, through 11 star engagements from the Gilberts to Tokyo, and winner 


of a Navy Unit citation for 


department, will direct the research 
activities. It is expected that the 
building will be equipped and ready 
to begin operations some time dur- 
ing the summer and will employ 
about. 350. 

Eight separate laboratories, all 
related to specific manufacturing 
functions, will be operated at the 
research center. These respective 


uty on the picket line at Okinawa. 


laboratories will explore, analyze 
and test all specific problems of 
manufacturing methods or proce- 
dures that fall within the scope of 
the particular laboratory concerned. 

Paul L. Henry has joined the 
executive staff of R. M. Wade & 
Co., Portland, Ore., in charge of 
Ford-Ferguson. 


A Good Investment 


Pa. Truck Assn. Urges State Appropriation 
For Safety Education 


HARRISBURG, Pa. — (UTPS) — 
The Pennsylvania Motor Truck 
Assn. executive committee sug- 
gested last week that the state 
place greater emphasis on the 
preventive phase of highway safety, 
according to Edward S. Gogolin, 
manager. 


A resolution adopted by the com- 
mittee urged “that in development 
of programs for promoting high- 
way safety, the prevention of high- 
way accidents be given equal 
weight with enforcement of exist- 
ing laws.” 

It asked the legislature to “give 
consideration to the appropriation 
of an adequate sum of money to be 
expended by the commonwealth as 
an investment in a planned high- 
way safety program and in such 
educational activities as will result 
in the reduction of highway acci- 
dents. 

“The state government,” PMTA 
added, “should plan and conduct a 
continuous program of public edu- 


Distance toleadeushy 


Somebody is going to Sell a “helluva” lot of Cars in 
New Orleans by Advertising in 


Representative: JANN & KELLEY, INC. 


Chicago 


° Atlanta . Detroit 


THE TIMES-PICAYUNE and NEW ORLEANS STATES 


» San Francisco 


- AIR HUB OF THE AMERICAS 
NN NRT AE ARETE NIE: RECIENTE C2 REE NERA RROPIE SCORE MONDE AAG SS OE 8 RRO HEA 


cation by means of advertising and 
all other publicity methods to keep 
citizens constantly informed of 
proper conduct and procedure while 
driving or walking upon our high- 
ways.” 

At the same time, PMTA directed 
its Accident Prevention division to 
develop a detailed long-term safety 
program for motor carriers. Asso- 
ciation also announced revival of 
its “roadeos,” or safe truck driver 
contests. Competitions will be held 
in 1946 on a regional, state and na- 
tional basis. 

Prizes will be awarded to cham- 
pion drivers in the various classes 
of truck operation. Tests include 
safe driving practices, as well as 
knowledge of safety regulations. 
The “roadeos” were cancelled dur- 
ing the war, due to a shortage of 
manpower, fuel and equipment. 


Bank Auto Loans 
. s 

Up $50 Million 
During 1945 

NEW YORK.—Consumer install- 
ment loans of commercial banks ex- 
panded somewhat more rapidly 
during 1945 than those made by any 
other type of financing institutions 
in this field, the Federal Reserve 
Bank of New York reported last 
week. At the year end they repre- 


sented a little more than 11 percent 
of the total outstanding. 


“The initial results of this (ex- 
pansion) policy can be seen in the 
fact that while before the war the 
larger part of the banks’ retail auto- 
mobile paper was purchased from 
dealers or other financing agencies,” 
the bank declares, “most of the in- 
crease in bank holdings of automo- 
tive paper today represents direct 
loans made by banks to consumers 
for the purchase of automobiles. 


“Bank holdings of purchased au- 
tomobile paper have shown little net 
change since 1943, while direct loans 
rose nearly $50,000,000 between the 
end of 1944 and 1945, accounting for 
nearly a third of the total increase 
in the consumer installment paper 
of the commercial banks in this 
period.” 


Federal-Mogul 
Names Mallet 


DETROIT.—Appointment of Dave 
B. Mallett as manager of service 
equipment engineering, for the or- 
ganization’s 56 
branches was an- 
nounced last week 
by Don H. Herr, 
general manager, 
Federal-Mogul 
Service, division 
of Federal-Mogul 
Corp., manufac- 
turers of automo- 
tive bearings. 

Mallet is a gra- 
duate engineer in 
tool designing 
with a back- 
ground of exper- 
ience in his specialized field of fix- 
ture and machine tool designing. 
Before joining the organization he 
was associated during the war pe- 
riod with Packard. 


Nelson, Wolff Elected 


Ill. Trucker Chiefs 

CHICAGO.—Election of Anton P. 
Nelson as president of the Illinois 
Motor Truck Operators Assn. was 
announced last week. His company 
affiliation is the Star West Cartage 
Co 


D. B. Mallett 


George D. Wolff, of George H. 
Wolff Sons Co., was named as 
chairman of the board; William 
Fullerton, of William Fullerton Mo- 
tor Service, as chairman of the 
labor committee; James A. Han- 
nah, of James A. Hannah, Inc., and 
W. O. Dice, of Dice Motor Delivery, 
as vice-presidents; John M. Gray, 
of Lasham Cartage Co., as secre- 
tary, and C. F. Martell, of Co- 
ordinated Transport, Inc., as treas- 
urer. The title of Walter E. McCar- 
ron was changed from general 
manager to executive director of 
the association. 
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Colossus, 
the Hub of 
Prosperity’s Wheel 


HE American farmer, Colossus of the Crossroads, is 
confident of the future. His future. America’s future. 
He’s going ahead with his plans. 


Nature’s factories are on full time. Hens and hogs, cows and 
steers, trees and vines, seeds in the good brown earth never 
heard of wages and hours. They go on producing, under the 
guiding hand of the farmer and his brood. 


Colossus has no reconversion problems. He has billions in 
the bank, and is in a mood to spend for things of quality. 
Not just for trucks and tractors and machinery, but radios 
and refrigerators, pianos and paint, clothing and packaged 
foods ... everything! 


Even in normal times, rural America accounts for nearly 
40% of our total consumer sales. It now seems destined to 
break all previous records. Geared to prosperity’s wheel, 
with Colossus as the hub, your business, too, can be good. 








And you can look for the biggest post-war purchases, the 
biggest investments, to be made on Country Gentleman 
farms ... the top-half farms . . . the farms which just 
naturally take (and take to) Country Gentleman. 


Facts of Special Interest to the Automotive Industry: 


‘Farmers are desperate to drive home some new trucks and 
cars—maybe a billion dollars worth!””—Clinton Anderson. 
The rural market accounts for 42% of all private cars and 
trucks in the U. S. 


Automotive dealers, by almost 3 to 1, vote Country Gentleman 
the most effective magazine in selling their rural customers. 










Farmers’ incomes have doubled in the last five years! 






For the last ten years automotive manufacturers have invested 
more advertising dollars per issue in Country Gentleman than 
in any other magazine but the “Post.” 
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NATIONAL SPOKESMAN FOR AGRICULTURE 
A CURTIS PUBLICATION 
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As a result of Detroit’s growing | newspapers throughout the coun- 


importance in the production of ad- 
vertising illustrations, representa- 
tives of leading agencies have or- 
ganized the Art Directors Club of 
Detroit. 

Halsey Davidson, Campbell-Ewald 
Co., was elected president. Other 
officers are Ricco Di Marco, Maxon, 
Inc., first vice-president; Ralph 
Breding, J. Walter Thompson Co., 
second vice-president; Frank Wil- 
liams, consultant, secretary, and 
Alfred P. Plate, Fred M. Randall 
Co., treasurer. 

Additional directors are 
Hutton, Ross Roy, Inc.; Finley 
Rhodes, J. L. Hudson Co.; Z. D. 
Karchevski, Brooke, Smith, French 
& Dorrance, Inc., and Lyman Beck- 
with, Campbell-Ewald Co. 


Dated 

Dayton Rubber’s “dated” tire 
campaign, now in its initial stages, 
will be given national coverage in 


John 





try, reports Irving Eisbrouch, vice- 
president in charge of tire sales. 


Goodwill 


Gonzy’s Service Center in Los 
Angeles sends along an interesting 
goodwill card it is using. It goes: 

“I would like to borrow a minute 
of your time, not to remind you 
that it’s time to lubricate, change 
the oil or recap your tires or to 
brag about our personalized serv- 
ice; but to make an appeal for your 
old books and magazines so we can 
send them to hospitalized veterans. 
Also bring in your discarded cloth- 
ing to be sent overseas for the 
foreign clothes drive. They need it 
badly, believe me.” 


Know Ropes 

V.LP. (very important person) 
Service sends along a story to the 
effect that it can get busy execu- 
tives hotel rooms, theater tickets 


SS 


SHOCK ABSORBERS . 
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»—Auto Advertising — 


Ad Art Club... Goodwill 
. . » Knows Ropes 
By Bob Finlay 


and perform other services in New 
York. Charlette Morgan, formerly 
of GM public relations, and Bill 
Murphy, former CBS writer and 
late of the Navy, run the outfit. 
Address is 320 Park Ave. 


Adventure 

“Adventure Ahead,” a _ two-reel 
color, sound movie featuring scenic 
wonders of the west as viewed from 
a Schult Trailer Coach, has just 
been released. 


Post News 

The Saturday Evening Post has 
established a news bureau as a 
source of newsworthy information 
about the magazine, its contents 
and its contributors. 


Basic Moves 

Everett Foster, president of Basic 
Manufacturers’ Sales Corp., an- 
nounces that David A. Coulter will 
rejoin the firm established by his 
father in 1921, as vice-president and 
director of marketing. Coulter has 
been with the Fred Eldean Organi- 
zation for the past two years as 
account executive handling the 
Firestone Tire & Rubber Co. and 
subsidiaries. 

Headquarters of the organization 
has been moved from Pittsburgh to 
New York. Offices are in the Sun 
Bldg., 280 Broadway, where Coulter 
will make his headquarters. 


Names 


Monroe Green has been named 
advertising manager of the New 
York Times, succeeding James W. 
Egan jr., who resigned recently. 
Green was in charge of department 
store advertising. He joined the 
Times in 1942 as a member of the 
retail staff. Before that he was with 
the New York American and R. H. 
Macy & Co. 


Robert Watts, recently returned 
veteran of 18 months in the Pacific, 
and son of Frank Watts, director 
of Farm Journal’s rural electric in- 
formation exchange, has joined the 
Chicago sales staff of Pathfinder. 
Before entering the service he was 
associated with F. W. Dodge Co. 
and several electrical trade publi- 
cations. 


Lyman Avery, of J. Walter 
Thompson’s New York office and 
formerly with McCann - Erickson, 
has been transferred to Atlanta to 
succeed Curtis. 


With the return of Lt. Col. Paul 
Huey to his position as Western 
manager of Progressive Farmer, 
all members of the advertising and 
circulation departments who served 
in World War II have resumed 
their former connections. The oth- 
ers are Sgt. William D. Poe, Raleigh 
advertising manager; Staff Sgt. 


Smith W. Moseley, classified adver- 





COMBINING BOTH 


tising manager, Birmingham; Maj. 
Ray W. Taylor, assistant circula- 
tion manager with headquarters in 
Memphis. 


Dana W. Hull, formerly in the 
promotion department of Farm 
Journal has been transferred to the 
Philadelphia sales staff of Path- 
finder. 


Announcement was made last 
week of the transfer of C. R. Curtis 
to the Detroit office of J. Walter 
Thompson. In Detroit, Curtis, for- 
merly assistant manager of Thomp- 
son’s Atlanta office, will join the 
creative group assigned to the Ford 
Motor account. He also will work 
on sales promotion plans for Ford 
dealers nationally. 


Mac G. Morris, Gastonia, N. C., 
has joined the advertising staff, 
and J. M. McFatridge, Greenville, 
Tex., is assistant editor, Texas Edi- 
tion, Dallas. 


Harvey M. Brown, formerly pub- 
lic relations director for the Illinois 
state war fund, is the new adver- 
tising manager of Weaver Mfg. Co. 


William N. Andrews, who has re- 
cently been released from the Naval 
Reserve, has returned to the Trail- 
mobile Co. as director of public 
relations, it was announced by 
Wade T. Childress, president. 


ublic service and self-interest, Bear Mfg. Co. is spear- 


heading its 1946 advertising plans with the theme ‘‘Accidents That Didn’t Hap- 
pen.”’ Object is a three-fold benefit—to the public, to repair shops and to Bear. 
With the accident toll rising alarmingly, these ads offer an interesting illustra- 
tion of how a company ¢an serve not only its own interest but cooperate in the 
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HE EVOLUTION OF AN OUTSTANDING 
TRADEMARK IN THE AUTOMOTIVE INDUSTRY 


* 


‘ 


Thirty years ago the famous “Boy and Bul 
identified the best known and most universally 
used shock absorber in America. Years later 
advanced engineering evolved the hydraulic 
shock absorber to supplant the snubber as a 
means of ride control and chassis protection. 
And now, as then, the Gabriel trademark 
takes preference among motorists and all 
who operate motor equipment, whenever and 
wherever shock absorbers are concerned. 
It’s good business to equip with Gabriels. 


E GABRIEL 


RAST. -46098 SEL: 2 CLEVELAND 





COMPAN Y 
14, OHIO 


coming widespread campaign of the auto industry to save lives. In the circled 


icture above is 
is handling. 


Will Dammann, 


president of Bear. 


VanAuken & Ragland 


Modern Service Training 


Backs Up Bear *46 Plans 


ROCK ISLAND, Ill.—Bear Mfg. 
Co. is backing up its new national 
advertising theme, “Accidents That 
Didn’t Happen,” with modern sales 
and service training. 

Bear service station managers 
and key men will be training at 
the company’s factory, and project- 
or slide instruction of mechanics 
will be promoted in the field. 


This visual education is pattern- 
ed after the Army-Navy methods 
which simplified instruction by 
utilizing the fact that three-fourths 
of a person’s knowledge is received 
through his eyes. 

In explaining Bear’s new theme, 
which relegated to second place the 
company’s long-used “increased car 
life theme,” Will Dammann, presi- 
dent of Bear, said: 


“With accidents due to worn and 
unsafe automotive equipment on a 
shocking rise across the nation, the 
stressing of ways and means to 
achieve driving safety is not only a 
profit-packed advertising and sell- 
ing angle for Bear and Bear- 
equipped shops but a needed public 
service as well. 


“The heads of the automotive in- 
dustry recognize the dangers in 
this condition, and the National 
Safety Council, which was set up 
at the behest of President Truman 
himself, will, you may be sure, en- 
list the newspaper and magazine 
editors and radio stations across 
America in a vast public safety 
drive. 

“Tt follows that there will be a 
public awareness of the need for 
safety, a tightening of safety re- 


quirements, and an avalanche of 


business which our sales and ad- 
vertising effort is intended to divert 
to the Bear-equipped shops.” 

Bear’s national consumer adver- 
tising will be built around the idea 
of “The Accident That Didn’t Hap- 
pen,” because the car owner visited 
the Bear service man in time. 
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than any other group of 
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You CAN’T cover Seattle without THE TIMES 


Strictly competitively — remember these provable facts: The 


Seattle Times covers Seattle like a blanket. No other news- 


ene su 
— wicwninuc! 


paper, or combination of other newspapers, can anywhere 

near equal such complete coverage! No schedule in the State 
te 

SEATTLE TIMES 


rer eet et 


of Washington can do a job without intensive coverage of 
Seattle — where neatly half of the state’s wealth is concen- 


trated. It is an advertising axiom — “The First Advertising 


Medium in Seattle is THE TIMEs.” 


Represented by: O'MARA & ORMSBEE, INC. + NEW YORK + CHICAGO © DETROIT * LOS ANGELES * SAN FRANCISCO 
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Lack of Cotton 
Cuts Output 
Of Tires 


NEW YORK.—Diversion of cot- 
ton yarns and fabrics to other fields 
which pay a higher price is causing 
a serious restriction on passenger 
tire production. Output was cut by 
two firms last week, and a manu- 
facturer of other rubber equipment 
is considering closing his plant next 
week unless more cotton is re- 
ceived, it was stated. 

About four pounds of cotton goes 
into each passenger car tire. It is 
also needed for mechanical goods 
such as belting and hose, as well as 
footwear and surgical items. 

The industry is said to be one of 
the heaviest users of cotton. Its 
consumption is estimated at be- 
tween 500,000 and 600,000 bales an- 
nually. 





A CLOSE-UP of the inlaid linoleum Chrysler emblem that is one of the most 
striking features of a new showroom built by Zollie Frank (Chrysler), 6116 N. 
Western Ave., Chicago. The emblem, which is six feet square, is done in the 


authentic colors adopted by Chrysler division. 


‘ industry, will address the local sec- 
Silverman to Address tion of the American Chemical 


Rayon cord is used principally in| Detroit Chemists Society at the Rackham Memorial 
truck tires, rubber officials de-| DETROIT.—Dr. Alexander Silver-| March 12 at 8 p.m. A consultant to 
clared, but added that there is an|man, chemistry professor at the|the glass industry, Silverman will 
insufficient amount of such cord for| University of Pittsburgh and one| discuss “Postwar Glass.” 
passenger models. of the first chemists in the glass! gs want Ad Dept., Inside Back Cover 
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Binyoer 


is today's overwhelming choice 


When you specify Hydrovac for power braking your 
choice is confirmed by the judgment of leading truck 
manufacturers. Proved by over a million units built 
and billions of miles of service Hydrovac* is today’s 
first choice for original factory equipment on new 
truck models. 


Consisting of one simple, compact unit, Hydrovac 
can be installed anywhere on the chassis. Utilizing 
engine manifold vacuum, it adds power to the slight- 
est foot-pedal pressure to give smooth, positive brake 
action with a minimum of driver effort. 


Investigate the swing to Hydrovac—find out why 
manufacturers, dealers, and drivers all agree it is 
Ist in POWER BRAKING. For complete details 
write Bendix Products Division, South Bend 20, Ind. 


performance proved, 


duty trucks and buses. 


*REG. U.S. PAT. OFF. 





BENDIX AVIATION CORPORATION 
SOUTH BEND 20, INDIANA 


BENDIX PRODUCTS DIVISIO 





AVIATION CORPORATION 


1946 





Vets Lose Job Plea 


First Appeals Court to Rule on Issue Denies 
‘Super-Seniority’ Claim in Rehiring 


NEW YORK.—War veterans are 
not entitled to “super-seniority” up- 
on reinstatement to their old jobs, 
the first appellate ruling on the 
controversial issue stated last week. 

In a 2-1 decision, the Federal 
Circuit Court of Appeals here de- 
nied the employment claims of a 
veteran, Abraham Fishgold, who 
sought to retain his old position at 
a ship repair firm over workers 
with more seniority. Fishgold based 
his case on a recent interpretation 
of the Selective Service act by Gen. 
Lewis B. Hershey, draft director. 

The appellate ruling, written by 
Judge Learned Hand, reversed the 
decision of a Federal District court 
in Brooklyn. 

The issue has been contested in 
three other district courts through- 
out the country. One has upheld 
the veteran, while the other two, 
including a Detroit court, have 
ruled against the former service- 
men. 

The Detroit verdict is now pend- 


BANAL 


Hydraulic Vacuum Power Braking Unit 


There is a complete line of Hydrovac units, all 


to meet every braking 


requirement from station wagons to the heavy- 





ing in the Appeals court at Cincin- 
nati. It involves the suit of a vet- 
eran against Nash - Kelvinator for 
alleged refusal to retain him on his 
old job. 

“It was not intended,” Judge 
Hand’s opinion said, “that the vet- 
erans should gain in seniority .. . 
It is not likely that a proposal 
would have been accepted which 
gave industrial priority, regardless 
of their length of employment, to 
unmarried men—for the most part 
under 30-——-over men in the 30’s, 40’s, 
and 50’s, who had wives and chil- 
dren dependent upon them. 

“We cannot conclude without ex- 
pressing the hope that our decision 
may not be taken as indicating any 
indifference to the claims of those 
who stood by the nation in the hour 
of its need at the hazard, and so 
often with the loss of all that life 
holds dear.” 

In his dissenting opinion, Judge 
Harry B. Chase argued for a liberal 
interpretation of the act “for the 
benefit of those for whom it was 
enacted.” 


Atlanta-Packard 
Sold by Factory 
To Branch Chief 


ATLANTA.—Announcement was 
made last week of sale of the At- 
lanta-Packard Motors, Inc., by the 
Packard Motor Car Co. to George 
M. Couch, vice-president and gen- 
eral manager of the factory-owned 
branch here since 1931. 

Hngh Prater, Packard zone man- 
ager, said this is the latest develop- 
ment in Packard’s program to with- 
draw completely from the retail 
business. The transaction involves 
the property at 370 Peachtree St., 
N.E. Packard still owns the build- 
ing but has leased it to the new 
owners of the business. 

As part of an expansion program, 
Atlanta-Packard Motors Inc., has 
acquired additional outside space 
and employed additional personnel. 


Hollingshead Ups 
Olson in Whiz Unit 


CAMDEN, N. J.—The board of 
directors of R. M. Hollingshead 
Corp., here announced last week 
the election of L. 
M. Olson as vice- 
president in 
charge of the 
“Whiz” Automo- 
tive division. The 
directors also an- 
nounced that T. 
J. Bagley, a vice- 
president of the 
company, has 
been elected ex- 
ecutive vice-pres- 
ident. C. R. Fer- 
ris has been 
elected secretary, in addition to re- 
taining his office as assistant 
treasurer. 

Olson joined Hollingshead in 1925 
as office manager of the St. Paul 
division. 





L. M. Olson 





HOPE 


All Metal 
Parts Bin 


for 
Automotive 
Dealers 


Patented, Ad- 


bolts, screws, 
clips, ete, to 
bother with. 








Immediate Delivery 


Hope Metal Products, Inc. 
1505 Rockwell Ave., Cleveland, Ohio 
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| He Will Give You The Angles On Los Angeles 
e 

1. } 

AKE the motion picture industry — take 15,000 oil __ parallel in the nation. And here is a market which calls 
wells, a large share of the nation’s natural gassupply _— for intimate, searching, day-by-day examination of area 
and a sea teeming with fish — take the world’s finest and people —the kind of examination that is second 
_— climate, the country’s richest agricultural region and a _— nature to a mewspaperman. 

$200,000,000 tourist industry—and what do you have? a | 

Seutenn, Colibionia? Selling facts of such a nature are what the Hearst 
i . Advertising Service is prepared to lay before you today — 
No — not yet. For on this basic economy of Southern not only on Los Angeles and Southern California but on 

California —on this broad bulwark of nine other key markets of America. The 
| natural wealth — you must place an CALL THE H-A-S MAN 1-4-5 man has behind him a storehouse 


industrial economy which was already 
fifth in production and first in diversi- 
fication among all U.S. industrial areas 
in 1939. In Southern California the war 
only accelerated an industrial economy 
which was already expanding. 


saying, ‘‘I’m inter- 
Lying, 








ested in your market 
information on (name 
Jour type of product)?" 





Here is a sales setup virtually without 


tact with sales and advertising executives 
and from important research sources. 


Many sales and advertising executives 
throughout the country are profiting by 
this information. Why not call in the 
H-A-S man today? 


HEARST ADVERTISING SERVICE 


HERBERT W. BEYEA, Manager 


959—8th Ave., New York 19, N. Y.—Offices in principal cities 


Representing: 


New York Journal-American -+ Pittsburgh Sun-Telegraph + 
Baltimore News-Post-American + Boston Record-American-Advertiser ~* 






Chicago Herald-American 
Detroit Times + Albany Times-Union 
San Francisco Examiner + Los Angeles Examiner + Seattle Post-Intelligencer 
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Private Plane Prospects 


May Top a Million 
| ae 


IF ALL the people in the United States are like the people 
in Kansas, a total market of 1,049,000 personal planes is in 
prospect. This, probably, is the most optimistic forecast of 


the 
although the student of such 
prophecies almost as glowing 
in a recent mass of facts and 
figures and forecasts assem- 
bled by Time, which “. . . may 
throw light on the future of civil 
aviation.” 

Time explains that most, and 
probably all of the information it 
has gathered is known to readers, 
but points out that it will have 
served a useful purpose in bring- 
ing that information together. Time 
quotes this column in AvuToMoTIvE 


personal plane market for the immediate postwar years, 
crystal gazing can find other 
—_—— 


News, on two significant subjects: 
the fact that people in their forties 
will be the best customers for per- 
sonal planes, and that two-car fam- 
ilies will be considered by airplane 
manufacturers to be their best 
prospects. And Time is to be con- 
gratulated in gathering the infor- 
mation together, because its little 
booklet offers a practical and use- 
ful guide for intensive study to any 
who are interested in possibilities 
of airplane sales. 


The Kansas figures are not new 
but they are interesting. They re- 
sulted from a survey by Dr. F. L. 
Whan, of Wichita, and it appears 
now they deserve serious consid- 
eration. Surveying rural, village 
and urban residents’ purchase 
plans, Dr. Whan found that 5.1 
percent of the farm families have 
definite plans to purchase a post- 
war plane; 5.77 percent of village 
families have made such plans; 
and 1.33 percent of urban families 
have made such plans. If these 
figures are found to hold for the 
entire United States, they indi- 
cate a rural market of 362,400 
planes; a village market of 412,- 
600 planes; and an urban market 
of 274,000 planes, a total of more 
than a million. 

Should this many purchasers ac- 
tually appear, many of them will 
be disappointed and the principal 
suppliers of personal planes will be 
surprised. They are not planning 
for any such number. In the three 
years 1939-1941, the five leading 
manufacturers produced a total of 
14,235 planes. Today, those five 
leading companies have orders on 
hand for about 25,000 planes. That’s 
a far cry from a million planes and 
indicates that manufacturers do 


You’ve got to make calls 


not consider all of us to be like 
those who live in Kansas. 

There are solid reasons why rural 
dwellers will buy more planes. A 
great many farms offer a usable 
landing strip. Storage space for 
planes, even indoors, is an easier 
problem for the farmer to solve. If 
land must be purchased for land- 
ing, it is far cheaper than that in 
or near the city. Village dwellers 
can have landing places of low cost 
quite near their homes. And those 
who live in rural areas have places 
to fly to, errands to do by air, busi- 
ness trips that invite flying. In 
fact, we already have an associa- 
tion of flying farmers with by-laws, 
officers and all the trimmings. 

It is probable that many of the 
estimated 87,610 Air Force retur- 
nees who plan to buy planes are 
farmers’ sons, and there are many 
two-car farm families. 

But through all of the surveys 
excerpted by Time, there run 
two disturbing and confusing 
possibilities. First, those inter- 
viewed (as in any other poll of 
this kind) express their present 
intention. Many a condition can 
arise to change these intentions. 
With many it may be wishful 
thinking. With others, ignorance 


tlie tia on 


if you want to get R RESULTS) 


Farm JourNAt has attraction-power, too. Plenty of it. More to the point—Farm 


Journat has 2)4 million subscribers, 81.4% of whom farm the top half counties 


where more than 80% of national farm income is. This huge list is greater by a 


half million than any other rural magazine has. And the entire lead is where it 


counts heaviest — in those top half counties. National advertisers have learned 
this—and benefited by the results. 


Faria SOWA] wonss cssoes: nvras wscazine 


PHILADELPHIA 5 


GRAHAM PATTERSON, ‘Publisher 


of actual costs underlies their an- 

swers. These facts amount to a 

dash of cold water on all such 

attempts to forecast a market. 

Second, everybody questioned has 
in mind the kind of an airplane we 
have today, and a new and better 
airplane would change all the fig- 
ures overnight. It might make even 
Dr. Whan’s million figure ridicu- 
lously inaccurate on the low side. 
If it is true that people don’t know 
what they want until they see it, 
and the automobile industry proves 
this again and again, then the ap- 
pearance of a really useful plane 
at a mass production price would 
scatter Time’s collection of esti- 
mates to the four winds. 

The 1941 models now offered for 
sale make forecasting easier, and 
the Wall Street Journal is probably 
on safe ground when it suggests 
that 40,000 will be produced in the 
next 12 to 15 months. It must be 
much easier also for the manufac- 
turers to plan their production and 
sales while they are dealing with 
the same kind of planes they sold 
in 1939-1941. They can take a 
known product, one with a history 
of a dozen years, and apply to it all 
the business surveys and estimates 
of scientific planners. They can 
check the estimates against the 
orders their dealers send in, and 
feel fairly safe. 

When the time comes, about the 
latter part of 1946, certainly early 
in 1947, when competition and pub- 
lic disappointment force them to 
produce something new, their real 
problem will appear. At that time, 
they will need an entirely new set 
of forecasts on which to plan pro- 


duction. 
aa * x 


Parks Pays $400,000 


For Curtiss Airport 

ST. LOUIS. Parks Aircraft 
Sales and Service, Inc., has paid 
Curtiss-Wright Corp. in excess of 
$400,000 for the 568-acre airport 
three miles south of East St. Louis, 
Ill, across the Mississippi from 
here. 

Pending the settlement of tax 
matters, the exact sum to be paid 
will not be determined. The field, 
formerly known as the Curtiss- 
Parks airport, will henceforth be 
known as Parks Metropolitan air- 


port. 


* * 


Mass Output Planned 


For Sailplane Motor 

SAN LEANDRO, Calif—A new 
type engine for two-placed auxili- 
ary-powered sailplanes will soon be 
in mass production at the plant of 
the Nelson Specialty Welding 
Equipment Corp. here. The power- 
ed sailplane will soon enter the 
national and international market. 

Two pioneers in the gliding sport, 
Tod Nelson, founder of the plant, 
and William Hawley Bowlus are 
president and vice-president, re- 
plane will be known as the “Bum- 
plebee.” 

* * * 


Stunt Placards 


WASHINGTON.—The new Civil 
Aeronautics Administration ruling 
requiring a placard on each instru- 
ment panel giving maximum speeds 
for various aerial stunts was pro- 
tested last week by the National 
Assn. of Insurance Agents. James 
S. Rowland, chairman of the group, 
said such a placard “would defeat 
its purpose and tempt pilots to ig- 
nore safe flying habits.” 


Patent Bill Called 


Unlawful by NAM 

NEW YORK.—Unlawful con- 
fiscation of patent property is 
threatened by a bill introduced 
in Congress by Rep. Frank W. 
Boykin, Alabama Democrat, it 
was charged in a statement re- 
leased last week by R. J. Dear- 
born, chairman of the commit- 
tee on patents of National Assn. 
of Manufacturers. 

“The bill contains a provision 
which NAM believes would con- 
fiscate for the benefit of the gov- 
ernment bona fide patent rights 
legally acquired from nationals 
of any country during the pe- 
riod from Sept. 8, 1939, up to our 
entry into the war, Dec. 7, 1941,” 
said Dearborn.“The House Com- 
mittee on Patents states that the 
bill ‘is designed to preclude suits 
by alien enemies for infringe- 
ment of their patents by the 
United States and its contrac- 
tors during the war.” 
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Expedite Air Research 


All Aviation Due to Benefit from SAE Plan 
Pooling Work on Common Problems 


NEW YORK. — Rapid accelera- 
tion of engineering progress in the 
aircraft industries is contemplated ! 
in a plan now being implemented | 
by the Society of Automotive Engi- 
neers, providing for cooperative en- 
gineering in commercial and civil 
aviation. 

In effect, the SAE plan converts 
to the service of the aircraft indus- 
tries the technique of engineering 
liaison perfected by SAE during. 
the war. The SAE Aeronautics 
committee is functioning as a co- 
operative aeronautical engineering 
service organization to which 
pressing technical problems are 
referred for solution and as the 
medium for preparing and dissemi- 
nating pertinent technical informa- 
tion cooperatively developed. 

Basic concept of the plan is that 
problems arising in commercial 
and civil aviation largely are tech- 
nical and affect alike the designers, 
manufacturers, and operators of 
aeronautical equipment, as well as 
airline patrons and fliers. 

Attention is being concentrated 
on devising ways and means of 
correcting epidemic engineering 
difficulties; of developing standa- 
ardization as required in the de- 
sign, manufacture and operation 
of planes, powerplants, propellers, 
accessories and other equipment; 
and otherwise of working to pre- 
vent or to cure various technical 
headaches. Public benefits are ex- 
pected to result in the way of 
augmented service, additional 

comfort, greater safety and im- 

proved facilities. 

“It is our purpose,” according to 
Arthur Nutt, of the Aircraft Engi- 
neering division of Packard Motor 
Car Co., who is chairman of the 
SAE Aeronautics committee, “to 
give the aircraft industries an en- 
gineering advisory service similar 
to that provided for government 
and the American air forces during 
World War Il. This service will 
permit the engineers of these in- 
dustries to get together for cooper- 
ative work on their mutual difficul- 
ties, and, thereby, accelerate the 
engineering progress of each and 
all of them, whether they operate 
airlines, build planes, manufacture 
parts and equipment or supply 
aeronautical materials.” 

Nuclear to the plan are the SAE 
Aeronautics committee and its con- 
tinuing organization and work 
through its five subdivisions, and 
eight ranking aeronautical engi- 
neers on the new SAE Technical 
board. Both board and committee 
were organized in 1945. 


The board is accepting automo- 
tive engineering assignments gen- 
erally from industry and is refer- 
ring those in the aeronautical field 
to the committee for implementa- 
tion. The eight aeronautical engi- 
neers on the board share positions 
as sponsors for these projects and 
invite the participation of engineer- 
ing specialists from various fields 
of activity in the aircraft indus- 
tries. 


Typical of projects now under 
way is that having as its objec- 
tive the improved performance of 
aircraft bearings and lubricants. 
This project stems from manu- 
facturers’ reports of wartime dif- 
ficulties and from their requests 
that organized engineering effort 
be directed towards making cor- 
rections before commercial air- 


’ 





Norwalk Bu ys 
New Building 


NORWALK, Conn. — Norwalk 
Tire & Rubber Co., currently turn- 
ing out 15,000 to 18,000 tires a 
month, with 875 production em- 
ployes working three shifts, con- 
templates increasing its output tc 
as much as 40,000 tires a month 
after it begins operating an addi- 
tion purchased from the govern- 
ment, John W. Whitehead, presi- 
dent, said last week. 

He disclosed that RFC had ac- 
cepted the company’s offer of ap- 
proximately $519,000 for the unfin- 
ished addition to the plant built 
during the war, and said about 
$100,000 more would be spent to 
complete the project. 





line operations are handicapped. 

Subcommittees are developing 
data on aircraft bearing tempera- 
ture zones and values, and are pre- 
paring revised bearings specifica- 
tions to meet present and prospec- 
tive needs for satisfactory corro- 
sion resistance, sealing, and the 
identification of bearing lubricants 
by types and temperature ranges. 

Other subcommittees are en- 
gaged in formulating lubricant 
specifications designed to satisfy 
increasingly stringent service re- 
quirements, and in devising stand- 
ardized test procedures for evalu- 
ating lubricants. 

All engineering interests, whether 
airline operators, bearing and lu- 
bricant manufacturers or suppliers, 
are represented in this project. Up- 
on completion of the project, all 
reports and other data will be made 
available to the aircraft industries. 

Another project calls for expan- 
sion of the SAE aircraft engine 
drafting room practice manual to 
include standard drafting practices 
of aircraft engine, propeller and 
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accessory manufacturers, and of 
airline operators. Conversion of 
wartime developments to peacetime 
uses of the aircraft industries is 
the objective of still another proj- 
ect. 

In addition a new Aircraft En- 
gine Components and Accessories 
committee of the Aircraft Engine 
subdivision now is preparing stand- 
ards designed to enhance the utility 
of commercial and private planes. 


Three national meetings for the 
dissemination and discussion of 
timely aeronautical engineering 
information have been scheduled 
for 1946. 

The SAE national aeronautic 
(spring) meeting will be held in 
New York Apr. 3-5. The SAE na- 
tional aeronautic (fall) meeting 
and aircraft engineering display is 
to be held Oct. 3-5 at Los Angeles. 
The SAE national air transport en- 
gineering meeting is scheduled for 
Dec. 2-4 at Chicago. 

The SAE aircraft, aircraft pow- 
erplant and air transport engineer- 
ing activities, which sponsor these 
meetings, also will stage aeronauti- 
cal engineering sessions at the SAE 
summer meeting June 2-7 at 
French Lick, Ind., and at some of 
the monthly meetings of the 29 
SAE sections in the United States, 
Canada and Hawaii 
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Pa. High Court 


Backs Ban'‘on 
Mass Picketing 


PHILADELPHIA.—A precedent- 
establishing opinion of far-reach- 
ing significance handed down last 
week by the Pennsylvania Supreme 
court outlaws close-order mass 
picketing as “lawless seizure of 
property no government worthy of 
the name will tolerate.” 


Justice Charles A. Jones dis- 
sented from the 4-1 decision with 
the assertion that it made “a dead 
letter” of the state’s 1937 anti-in- 
junction act. The opinion was the 
high state court’s first interpreta- 
tion of that law and a 1939 statute 
amending it. 

Expected to have sweeping reper- 
cussions, the opinion upheld an in- 
junction issued by Allegheny 
County Common Pleas Judge Sara 
M. Soffel, prohibiting a CIO United 
Steelworkers local from having 
more than 10 pickets, 10 feet apart, 
at any gate of the then strike- 
bound U. S. Steel Carnegie-Illinois 
plant in Homestead, near Pitts- 
burgh. 

Written by Chief Justice George 
W. Maxey, the high court’s major- 


19 of the 20 makes of cars 


have one or more parts 


made by BORG-WARNER! 


Executive Offices, Chicago. These units form Borg-Warner: norG & BECK + BORG-WARNER INTERNATIONAL 
BORG-WARNER SERVICE PARTS + B-W SUPERCHARGERS, INC. 
INGERSOLL STEEL + LONG, MANUFACTURING + MARBON + MARVEL-SCHEBLER CARBURETER + MECHANICS 
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SPRING DIVISION « WARNER AUTOMOTIVE PARTS «+ WARNER GEAR 
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ity opinion held in effect that 
mass-picketing is seizure and that 
therefore the 1937 act’s prohibition 
against issuance of injunctions in 
labor disputes without testimony 
does not operate. 

The decision further held that an 
agreement between picket captains 
and management of a strikebound 
plant is, within the meaning of the 
law, “a contract” and that if such 
an agreement is broken, the 1937 
anti-injunction again may be ig- 
nored. 

Although expressing his belief 
that the majority opinion on the 
legality of injunctions in these two 
circumstances was a “regrettable” 
construction, Justice Jones agreed 
with the majority that mass picket- 
ing is seizure of property. 





International Air Show 


Set for Neb. in July 

LINCOLN, Neb.—The first big 
international demonstration of 
aeronautics will be held at Offutt 
Field at Fort Crook, Neh., July 
18-21. 

More than 2,000 light planes 
will take part in the show, which 
will be held concurrently with 
the first postwar national con- 
vention of the National Aero- 
nautics Assn. 












































































REO et o> ek 7k wae a eR Sata Bt A Re 


eae 


De SR NB cE VIEL Blac ne 


24 
But Dip from °45 Total... 


AUTOMOTIVE NEWS, MARCH 11, 1946 


January Truck Cargoes 
Gain 9% Over Dec. 


WASHINGTON. — Freight trans- 
ported by motor carriers in Janu- 
ary increased 9.2 percent over 
December but dropped 8.2 percent 
below January, 1945, American 
Trucking Assns. reported last week. 

Comparable reports received by 
ATA from 207 carriers in 36 states 
showed these carriers transported 
an aggregate of 1,766,389 tons in 
January, as against 1,617,047 tons 
in December and 1,925,348 tons in 
January, 1945. 

The ATA index figure, com- 
puted on the basis of the average 
monthly tonnage of the reporting 
carriers for the three-year period 
of 1938-1940 as representing 100, 
was 178.3. 

Approximately 79 percent of all 
tonnage transported in the month 
was hauled by carriers of general 
freight. The volume in this cate- 


Shipments Off 
5 Percent for 


Manufacturers 


WASHINGTON. — The value of 
manufacturers’ shipments in De- 
cember declined by nearly 5 per- 
cent to an estimated total of $9 
billion, the Department of Com- 
merce announced last week. 

The daily average rate of ship- 
ments was also nearly 5 percent 
below that of November. The value 
of deliveries for the year amounted 
to $140 billion, more than 10 per- 
cent below the peak year of 1944. 

The durable and nondurable 
goods industry groups participated 
equally in the December decline. 
Deliveries of the durable goods in- 
dustries amounted to $3.7 billion or 
40 percent of total sales for the 
month. 

Sharp declines in deliveries were 
recorded by the nonferrous metals 
fabricators which were in the pro- 
cess of reconverting to peacetime 
production and in the combined de- 
liveries of the automobile com- 
panies. 

Curtailed deliveries of the paper 
and wearing apparel industries 
contributed to the decline in ship- 
ments of the nondurable goods in- 
dustries. Deliveries of the apparel 
industry were cut by more than 
one-fifth from November. 

While this movement is partly 
seasonal, it also reflects reduced 
output resulting from cuts in mili- 
tary orders. Deliveries of textile 
and petroleum industries increased 
by 10 and 15 percent, respectively. 
This represents the first gain for 
the textile industry since August. 


150 Buses Added 


In Rochester 


ROCHESTER, N. Y.—Not only 
will Rochester Transit Corp. be 
equipped with 150 additional 38- 
seat buses before the year end, but 
it will be prepared to scoop next 
winter's snow out of its own 
trouble spots with 10 heavy-duty 
trucks, equipped with plows, offi- 
cials announced last week. 

Company will spend $2,058,000. 
The board authorized expenditure 
of $650,000 for 50 new buses from 
Twin Coach and $108,000 for truck 
plows. One hundred other buses 
costing $1,300,000 already are on 
order. 


Lake Auto Carriers 


Plan to Consolidate 

BUFFALO.—Great Lakes Transit 
Corp. is planning to join with 
Overlakes Freight Corp., Detroit, in 
the formation of a new lake auto- 
mobile shipping concern, after 
which there is “a possibility” the 
present Great Lakes Transit Corp. 
will be dissolved, executives an- 
nounced last week. 

The new company will be known 
temporarily as Northern Shipping, 
Inc., later acquiring Great Lakes 
Transit’s name and operating rights 
in exchange for $100,000 worth of 
stock, it is said. Great Lakes Tran- 
- git stockholders will be asked to 
_ approve the change at a special 

meeting Mar. 4. 


gory increased 11.5 percent over 
December and was 7.6 percent be- 
low January, 1945. 

Transportation of petrol- 
eum products, accounting for about 
14 percent of the total tonnage re- 
ported, showed a decrease of 0.8 
percent below December and a drop 
of 16.3 percent below January, 1945. 

Carriers of iron and steel haul- 
ed about 3 percent of the total 
tonnage. Their traffic volume was 
5 percent below December and 
7.7 percent below January, 1945. 

About 4 percent of the total ton- 
nage reported consisted of miscel- 
laneous commodities, including to- 
bacco, textile products, building 
materials, vehicles, vehicle parts, 
groceries, chemicals, mine equip- 
ment and mine ore. 


Tonnage in this class increased 
19 percent over December and 9.9 
percent over January, 1945. 


ONE OF THE MANY attractive new buildings making their a arance in 
the ranks of Studebaker dealerships is this recently completed ait Stream 


Motors at West Palm Beach, 
365,000 and is owned by J. B. Pettit. 


New Zealand to Reduce 


Car Imports from U. S. 


MONTREAL. — More motor ve- 
hicles will be imported into New 
Zealand from Great Britain this 
year, and fewer from Canada and 
the United States, it has been re- 
vealed by Walter Nash, New Zea- 


'land customs minister. 


Licenses for the import of unas- 
sembled commercial vehicle chassis 
from Britain will be granted to 150 


Fla. The property represents an investment of 


percent of the 1938 value of these 
imports, he said. For motor cars, 
the new allocation will be 110 
percent of the 1938 unassembled 
value and 100 percent of the as- 
sembled value. 

Imports from Canada and United 
States will be determined as fol- 
lows: Unassembled commercial ve- 
hicle chassis, 50 percent of the 1938 
value; unassembled motor cars, 35 
percent;assembled motor cars, 25 
percent. 


Equipment Sales 
In Oklahoma Up 
30% During Dec. 


OKLAHOMA CITY.— Accessory, 
tire and battery sales were up 30 
percent during December for Okla- 
homa’s dealers as compared with 
the same month in 1944, a depart- 
ment of commerce special report 
shows. Christmas buying during 
December pumped up a 12 percent 
increase for all independent retail 
stores. 

Sales were up 4 percent in Okla- 
homa City and 6 percent in Tulsa. 
The figure for the state for stores 
other than department stores, 
showed a 9 percent increase. 

Largest gain over December, 
1944, was chalked up in cities of 
under 2,500 population, where stores 
reported 20 percent increases. For 
the year as a whole, cities of 100,000 
and over led with 1945’s sales 13 
percent over those of 1944. 


Hendrix Buys Building 
Al Hendrix, Oldsmobile dealer for 
Craighead county and Jonesboro, 
Ark., has purchased the B. H. Ber- 
ger building and is remodeling it. 
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5,031 Surplus Vehicles Sold 
By U.S. January 1-15 


WASHINGTON.—Reports of sales 
of surplus motor vehicles by War 
Assets Corp. for the first two weeks 
in 1946 indicate that veterans are 
receiving a high percentage of the 
vehicles being sold, WAC reported 
last week. 

Sales of motorcycles and scooters 
during the two-weeks period were 
as follows: 

} U. S. government, 64; state and 


Taylor Appoints Roop 


Fleet Representative 

i BUFFALO. — Benjamin J. Roop 
was appointed fleet representative 
last week for the automotive de- 
partment of H. D. Taylor Co. He 
formerly was in charge of the ser- 
vice department for Mack Truck in 
Pittsburgh for 10 years. 

For 15 years he was in charge of 
maintenance for Moran Lines, Inc., 
Buffalo. He has served as co-chair- 
man for the common motor car- 
riers on the Buffalo Maintenance 
Advisory committee of the ODT. 


: MAO 
4 
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YPICAL of the service of “U.S.” Coordinated Engineering 


local governments, 0; veterans, 122; 
dealers, 967. 

Trucks sold during the same pe- 
riod: U. S. government, 477; state 
and local governments, 118; veter- 
ans, 1,341; dealers, 2,212. 

WAC points out that under the 
law the U. S. has top priority and 
state and local governments second 
claim on all surplus property. The 
veterans have third. 

Since November, 1945, veterans 
have received about 75 percent of 
the passenger (staff) cars declared 
surplus by the services. The de- 
mand has been so heavy and the 
supply so extremely limited, how- 
ever, that it has been possible to 
fill only a small part of the re- 
quests. 

Issuance of certificates for pas- 
senger cars and station wagons was 
discontinued as of Jan. 28, but prior 
to that date some 86,000 veterans 
had received certificates. This fig- 
ure represented 40 times the avail- 
able inventory for such vehicles. 


Trailer Makers’ Show 


pens Mar. 16 in Chi. 
CAGO.—Under the aus- 
pices of the Trailer Coach Mfrs. 
Assn. the eighth annual trailer 
coach show will be held here at 
the Coliseum from Mar. 16 to 24. 

Models to be exhibited, it is 
announced, will be complete, in- 
cluding such features as elec- 
trical wall plug-ins for lamps, 
radio, clock and other new de- 
velopments “adding to the com- 
fort and convenience of mobile 
living.” 


New Ind. Firm to Build 


Trucks and Tractors 

INDIANAPOLIS. — Articles of 
incorporation have been filed by 
Helix Mfg. Co., Inc., Michigan City, 
Ind., to manufacture trucks and 
tractors. 

The corporation has 3,000 shares 
of capital stock valued at $20 a 
share. Incorporators are Henry R. 
Salat, Jack Salat, Roy Dubbert, 
Forrest E. Gantenbein. 


Others are profiting from AN Want 
Ads, why not you? See inside backcover. 


is the case of the tire tread that “whined.” 


Tread designers, acoustical engineers, test engineers studied the problem. 


Then the “U. S.’”’ Safety Tread Blocks were staggered just a fraction 


ofan inch. The disagreeable whine faded completely away. 


With ever increasing speeds, this discovery has grown in importance year 
by year. The quiet running, long wearing U.S. Royal Tread — 


is just another reason why U.S. Royals are the original equipment 


choice of America’s leading car and truck manufacturers. 





Serving Through Science 


Listen to “Science Looks Forward’’— new series of talks by the great scien tists of America—on 
the Philharmonic-Symphony Program, CBS network, Sunday afternoon, 3:00 to 4:30 E.S.T. 


“RUBBER COMPANY 


6600 East Jefferson Avenue, Detroit 32, Michigan 
5675 East Anaheim Telegraph Rd., Los Angeles 22, Calif. 





Traffic Science Lags 


Motorists and Highways Fail to Keep Pace 
With Car Progress, Official Says 


MONTREAL.—Auto drivers and 
highways have not kept pace with 
the revolutionary developments in 
cars and there lie the main causes 
for the appaling rate of accidents 
and the present traffic congestion 
all over North America, John T. 
Gibala, civil engineer attached to 
the Engineering bureau of the New 
York Police department, told mem- 
bers of the Engineering Institute 
of Canada here. 

“While it is true that peak traf- 
fic conditions occur only twice 
daily, morning and late afternoon, 
these two periods are the source of 
great concern to all who plan, de- 
sign and build for traffic and trans- 
portation. 


“The traffic fundamentals, con- 
sidered as such, are: the driver, the 
car and the road. The early in- 
ventors and pioneers in mechanical 
engineering developed and gave us 
the automobile, which was turned 
out in mass production and at pop- 
ular prices. Then it was given to a 


human being, a driver unprepared 
and often unskilled in the art of 
driving, and, in many instances, 
caring less about the rights or 
safety of others.” 


While better cars were turned 
out every year, the drivers were 
the same, using the same old 
roads. “The point is that neither 
driver nor road has kept pace 
with the cars,” he said. 

“Because of this the results have 
been appalling. When 50,000 human 
beings are killed annually by auto- 
mobiles in the streets of North 
America, it is time some remedial 
action be taken.” Gibala said that 
it is up to the three “E’s.” Engi- 
neering, Education and Enforce- 
ment, to bring about the solution. 

Gibala pointed out that there are 
more than 45 million licensed driv- 
ers in the United States and Can- 
ada. many of whom are color blind. 
deaf, etc. He then showed that 
pedestrians are an integral part of 
traffic and must be given considera- 
tion in traffic problems. 

Stating that 235,000 pedestrians 
were counted in a 12-hour period 
at a given New York intersection. 
he pointed out that pedestrians are 
often forgotten in plannine traffic 
relief measures. although in recent 
years, the tendencv has been to 
provide for them with suitable side- 
walks, traffic signals. safetv islands 
and safety zone. He stressed the 
fact that pedestrians are losers two 
to one in highway motor vehicles 
accidents. 

Gibala urged that serious stud- 
ies be made before any wide scale 
traffic relief measures are de- 
vised. Vehicle volume _ count, 
speed study, parking study, pede- 
strian volume study. motor acci- 
dent analysis. are all various as- 
pects of the complex traffic 
problem. 

He emphasized the importance of 
traffic control devices and of light 
systems which, when properly dis- 
tributed, give aid to the driver. He 
stressed that “traffic sienals are not 
a cure-all for all traffic evils and 
their use should be weighed in the 
light of the restrictive canacitv 
they impose of traffic. with the 
view of providing commensurate 
benefits to the drivers and pedestri- 
ans.” 

Although headlights have been 
considerably improved, night‘ driv- 
ing is still not as safe or comfort- 
able as day driving. The mileage 
death rate at night is still three 
times the day rate. This could be 
remedied, partly. at least, by im- 
proved street and highway lighting, 
he asserted. 











































Travel Bureau 
Facilities Are Offered 
By Tire Firm 
NORWALK, Conn.— Something 
unique in public relations service 
is being offered dealers and busi- 
ness friends by Norwalk Tire & 

Rubber Co. 

Under direction of L. Jeanne 
Metcalf, who formerly maintained 
a similar service in San Francisco, 
a Norwalk “travel bureau” has been 
opened. Dealers wishing to visit 
New York during these busy days 
when reservations are at a pre- 
mium, can have many of these de- 
tails taken off their hands by writ- 
ing or wiring Mrs. Metcalf at the: 
company here. 

Mrs. Metcalf will make necessary 
transportation arrangements, for 
airplane or Pullman and will also 
make hotel reservations in New 
York. 

Trips in other areas will also be 
arranged by Norwalk Travel Bu- 
reau, and no charge will be made 
for the service or making of reser- 
vations. 


Johnston Motor Co. 


Charlie Johnston and Randul 
Johnston, operating the Johnston 
Motor Co., Russellville, Ark., have 
been appointed dealers for Willys 
cars and trucks and jeeps in Pope 
county. The brothers have had 31 
years’ experience in various phases 
of the automobile and automobile 
repair business. 


Jack Weed’s Truckin’ will give you some 
interesting views. 
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Only 18 States Block 
Road Fund Grab 


NEW YORK.—Highway fund di- 
version is being raised as an issue 
in a number of states with legis- 
latures in session this year while 
in others plans are being mapped 
to obtain 1947 legislative action to 
curb the practice, analysis of re- 
ports from state capitals reveals. 

Proposal for state constitutional 
amendments to prohibit the use of 
motor vehicle taxes for non-high- 
way purposes have been advanced 
this year in a number of states, in- 
cluding Massachusetts, Mississippi, 
New Jersey, New York and Rhode 
Island. 

Adoption of such amendments 
last year by Kentucky and Penn- 
sylvania brought to 18 the num- 
ber of states which now constitu- 
tionally restrict the use of auto- 
motive tax revenues to highway 


purposes. 
The other states which have 
taken such action are California, 
Colorado, Idaho, Iowa, Kansas, 


Maine, Michigan, Minnesota, Mis- 
souri, Nevada, New Hampshire, 
North Dakota, Oregon, South Da- 
kota, Washington and West Vir- 
ginia. 

Anti-diversion amendments were 
approved last year by the legisla- 
tures of Indiana and Tennessee, but 
in both states they must again be 
passed by 1947 legislatures before 
being submitted to the voters. As a 
result of 1945 legislative action, 
such an amendment will be sub- 
mitted to Texas voters at the gen- 
eral election this year. 

Pending in the Virginia legisla- 
ture is a resolution under which 
that body would again go on record 
as opposed to highway fund diver- 
sion. The resolution would réaffirm 
the position established by the Vir- 
ginia legislature in previous ses- 
sions on the issue. 

Besides considering a proposal to 
constitutionally restrict the use of 
special funds for unrelated pur- 


“One bushel of oysters, 


PALO ALTO NASH CO. is constructin 
rt of Nash’s postwar program. Richar 


a new building of 5,850 square feet as 


S. and Lorna S. Bullis are owners and 


Toward W. Black, general manager of the California firm. 


poses, the Rhode Island legislature 
also has before it a measure which 
would provide for the diversion of 
$3,000,000 in state gasoline tax rev- 
enue annually to cities and towns 
for general use. 

Proposed state budgets in both 
New Jersey and New York con- 
tained provisions for continued 
heavy diversions of automotive 
tax receipts to general purposes. 
In both states, as in a number of 
others, the general use of’ gaso- 
line tax receipts has virtually be- 
come a fixed part of their fiscal 
structures, which, of course, 
stands as a strong obstacle to 
proposals to eliminate the diver- 
sion practice. 

New Jersey’s Highway Commis- 
sioner Spencer Miller jr. warned 


the New Jersey joint legislative ap- 
propriations committee that the 
state faces a penalty of a $2,428,000 
deduction in federal road aid unless 
its highway fund diversions are 
halted during the 1946-47 fiscal 
year. 

A number of other states also 
may face partial loss of federal 
road aid if they continue diverting 
motor vehicle tax receipts to unre- 
lated purposes. Provision for pen- 
alties of up to a third of the total 
amount diverted is contained in the 
Hadyn-Cartwright law of 1934, 
which was carried over in 1944 fed- 
eral road legislation. 

The law heretofore has been ap- 
plied only in a few instances, al- 
though there have been warnings 


that it will be stringently enforced 


and a case of beer.” 


Maybe You Can Afford It 
oo but is it GOOD BUSINESS? 


MaAyBE you can afford the luxury of buy- 


The solution lies in analyzing the daily 


ing nearly 1,300,000 daily newspaper circu- 
lation to reach the 1,000,000 families in the 
14-county Philadelphia ABC trading area. 

But is it good business to contract for 
some 300,000 more readers than there are 
household units in America’s 3rd Market — 
when a little elementary field research dis- 
closes that you’re completely by-passing 
well over a quarter million families in your 
primary audience? 

That’s the net of your problem when 
you're trying to put together a newspaper 
list that gives you complete access to the 
$5 billion effective buying income* of the 
Quaker City market. 


*Sales Management “Survey of Buying Power,” May 15, 1945. 


PHILADELPHIA 


newspaper reading habits of the people of 
Philadelphia. 

You'll find that Philadelphia traditional- 
ists read one, or both, of the two conserva- 
tive Quaker City dailies. Liberal-minded 
Philadelphians buy, believe in and support 
The Record. 

That’s why selling Philadelphia isn’t a 
mere matter of buying the two largest avail- 
able units of newspaper circulation. What 
really counts is reaching ALL the people on 
both sides of the liberal-conservative divide. 

Hence the merchandising axiom that has 
become a commonplace with successful ad- 
vertisers in America’s 3rd Largest Market... 
“It takes The Record and One Other to 
cover Philadelphia’. 


RECORD 


QUARTER MILLION DAILY - HALF MILLION SUNDAY Fl. 
Represented Nationally by George A. McDevitt Co.—New York, Chicago. Philadelphic, Detroit. Cleveland Sea 


in the future under the enlarged 
federal aid highway construction 
program. 

But because of the complexities 
of state fiscal bookkeeping and the 
fact that the penalty provision ap- 
plies only to funds which were be- 
ing used for highway purposes in 
1934, it is questionable to what ex- 
tent it will alter the highway fund 
diversion picture. 


The diversion issue may come up 
during the 1946 session of the 
Louisiana legislature, scheduled to 
convene in May. A protest against 
any diversion from highway use of 
Louisiana’s seven-cent gasoline tax 
was registered by Ben H. Grayson, 
secretary of the State Motor Trans- 
port Assn., at a hearing last year 
before an interim commission 
studying state tax law revision. 
Grayson, who also represented the 
Louisiana Highway Users Assn., as- 
serted that the state’s highways 
were not being adequately main- 
tained. 


Meanwhile, anti-diversion forces 
already are girding for action 
next year, when a greater num- 
ber of state legislatures will con- 
vene in regular session. A revival 
of a campaign for anti-diversion 
legislation in Utah is being 
planned. 


The 1945 Utah legislature rejected 
an anti-diversion amendment, but 
passed a bill to restrict the use of 
motor vehicle registration funds to 
highway purposes. The latter meas- 
ure, however, was vetoed by Gov. 
Herbert B. Maw with resultant con- 
troversy as to whether his action 
might bring federal road-aid penal- 
ties down upon the state. 


Early this year a Utah tax re- 
vision study committee was told by 
representatives of local govern- 
ments and agricultural, industrial 
and civic organizations that there 
should be no increase in the state’s 
gasoline tax rate until highway 
fund diversion is ended. 

The issue also appears likely to 
be revived in Ohio, where the 
County Commissioners Assn. re- 
cently adopted a resolution calling 
for a state constitutional amend- 
ment prohibiting gasoline or motor 
vehicle taxes from being used 
“either directly or indirectly” for 
any purpose other than roads and 
bridges. Such a measure was re- 
jected by the 1945 legislature. 


* * * 


$5 Million for Rural Roads 
Sought in Miss. Bill 


A bill that would provide an ad- 
ditional $5 million for county road 
construction from general treasury 
surplus funds was passed last week 
by the Mississippi house of repre- 
sentatives. 


This would be in addition to a 
previously appropriated $10 million, 
to be matched by federal funds in 
connection with a 4,400-mile farm- 
to-market road program. The $10 
million appropriation, previously 
signed into law, is part of a $50 
million proposed new construction 
program. 

- + * 


Tax for Cabs 


A bill introduced in the Rhode 
Island legislature last week would 
authorize the city of Providence 
to impose a seat tax of up to $8 
a seat or $300 a vehicle on motor 
vehicles . transporting passengers 
for hire. It was estimated such a 
tax would yield a total of $100,000 
annually. 


Order Monday—Get it Friday ! 


su suet 1223 | 


Pamous “‘HANDEE” § 
truck, best known, 
widest used truck of its 
typein America... and 
you can get it right now. § 
Stores, manufacturers, # 
deliverymen by the thou- § 
sands use them for bags, # 
cases, cartons, kegs, # 
etc. 600 lb. capacity. 
Curved cross straps. 
Easy to handle. Fully 
guaranteed. Order £% 


HANDEES CO. 


Dept. 20Aa4 
Bloomington, tll. 
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exities L f s of Dec. 31, , the depart- ager, and Allen C. Germann, Hud 
nd the e al er Ss oc S ec tne =. estimated the — — of I mn E urope Sees son export manager, that continen- 
mM ap- a usiness inventories, manufac- tal Euro had in prewar years 
re be- Hi al Billi on Sin P. —_, soahete _. retail, at Good Market taken war 20 pennant OF Americal 
ses in ‘ illion of which $16.6 billion 22 automobile exports. 
at ex- ce ea ce was in the hands of manufacturers,|_. DETROIT. — “Despite the war,} «as import vestvletions are lifted 
- fund $4.4 billion in wholesale channels|there is still a large volume of|.nq dollar exchange becomes more 
WASHINGTON. — In the five-| billion dollar rise from June to De- | 2nd $6.3 billion on retailers’ shelves. wealth a age om which is ready] freely available, European coun- 
ne up month period following V-J Day,|cember in inventories of raw ma-|__As of July 31, 1945, just prior to to inn ae sat ce aon as soon | tries will again absorb a high per- 
f the American manufacturers and|terials and finished goods, it was|V-J Day, the total value of inven- | 4S the situation stabilizes,” accord-| contage of automobile exports,” 
led to wholesalers increased their inven- | said. tories was estimated at $26.9 billion, |ing to Harold A. Reed, resident) Rooq predicted. 
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ision. merce, announced last week. pace during the rest of the year. |facturers, $4.1 billion for whole-|ager for Hudson, with supervision | sold his partnership in the business 
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|., as- these stocks, manufacturers and 
ways wholesalers are now in a favorable 
nain- position for the rapid production 
and distribution of new goods, par- 
rces ticularly consumers’ and producers’ 
tion durables, the department reported. 
um- During the same five-month pe- 
son- | riod stocks in the hands of retailers 
ival oe _— a billion aoe — R 
of the decline occurring during the 
a December buying rush. RING SPARKLE T0 NEW CAR MODELS WITH 
However, despite the generally 
favorable position of manufactur- 
ected ers and wholesalers in building 
but up stocks in the durable goods 
se of | field, it is apparent that there is T anys, id Tr Cll 
is to H still a large inventory deficit in 
an relation to current or prospective 
> a business sales, it was said. 
ae How much the deficit amounts to 
aoe depends on whether or not the pre- 
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ern- this ratio to its prewar level. 
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cit which existed at the beginning 
y to of this year, a substantial inventory 
the accumulation is expected this year 
re- as production of civilian goods in- 
ling creases. The Department of Com- 
2nd- merce emphasized that demand 
otor stemming from inventory require- 
ised ments is of a temporary nature, 
for and once stocks have been built 
and up to a volume consistent with the 
re- rate of operations this type of de- 
mand tends to disappear. 
A large part of the inventories 
so far accumulated by manufactur- 
s ers and wholesalers was required to 
fill “pipelines” that were emptied 
during the war, but the progress 
ad- made by manufacturers in filling 
oad the inventory gap is attested by a a 
ury f OrY 1 
eek : . eee i f/ i I i 
vn Tex. Commission 10 Pads 
; ush for hat stavy Th 
2 BE et Bae FIM ERM 
in New Permits — 
m- , : 
AUSTIN, Tex.—The postwar rush I f/ iy H/ 0 I! k 1h y 
= for truck and bus permits has hit I UTTK | il TTT) 
$50 the Texas Railroad Commission. 
j It estimates that the motor trans- 4 ee 
- portation division business has | | De 
tripled since the war ended. Much 
of this activity results from appli- 
cations and hearings to make per- 
de manent many of the 129 emergency T 
ld bus permits and the 583 emergency o give new models lasting sparkle, highlight them inside and out with 
ice truck permits. touches of crystal-clear PLexictas. Wartime service on every type of Army 
$8 The commission has set Mar. 2, E ‘ 3 
= dt anthn Gite Ge Geek ieee and Navy plane has demonstrated the exceptional weathering properties of 
ne render of Japan, as the deadline this transparent plastic. Further proof is found in prewar applications on 
for operating under duration and s c : ee p 
a six-month permits. motor cars. Plexiglas parts have retained their brilliance and clarity through 
- Services strictly for wartime, years of exposure to all the tricks in the weatherman’s bag. 


such as a bus line to an army camp, 


To the many tried and proven automotive uses of PLExiGLAs—radiator 
ornaments, horn buttons, instrument dials, compartment panels, decorative 
knobs and moldings, rear light nameplates and many others—more will 

soon be added. 
Decorative PLexicias offers an exceptionally easy means of moderniza- 
tion. Effects are always striking . . . possibilities almost unlimited. For details, 
consult our Detroit Representative: W. E. Biggers—619 Fisher Bldg.— 
Madison 1500. 


Se I oni iieinnac ds ald 
HAAS COMPANY 
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will expire, but a great many war- 
y | time operators want to convert 

their truck and bus permits for 

peacetime use. 
<= Of emergency bus. permits in 
effect on Dec. 8, 1945, there were 
266 common carriers, 134 special- 
ized carriers and 183 authorized to 
transport under contract. 

Many inquiries and some new ap- 
plications are coming from war 
veterans who would like to buy a 
truck or two and go into business 
for themselves. 

Latest figures available, for Dec. 
31, 1944, show 185 bus companies 
had permits in Texas. Most have 
multiple permits, including 72 
routes for Continental Bus System 


v re | 


hound Lines, Inc. rh 


Ingram Bros. Build 
Ingram Bros. (Chrysler), Clovis, 
N. M., is constructing a building 60 
by 140 feet. 


@ Above: Prexicras ra- 
diator ornament on the pre- 
war DeSoto. Entire figtire 
lights up when parking 


lights are on. 
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IT PAYS TO 
HAVE THE POST 
PAVE THE WAY 


Ohio Motors Appointed 


For Lincoln-Mercury 


Appointment of Ohio Motors Co., 
Cleveland, formerly the Ohio Buick 
Co. as Lincoln-Mercury dealer was 

announced last 
week by Frank J. 
Denney, general 
sales manager of 
Lincoln - Mer- 
cury. 

The firm, one of 
the nation’s pio- 
neer dealerships, 
is one of the 
largest in the 
country, and has 
one of America’s 
largest dealer 
structures. The 

building contains more than 200,000 
square feet of floor space, and ad- 
ditional land has been purchased 
adjacent to the present structure 
for the erection of a large service 
center to cost approximately $40,000. 

Stephen J. Brenza, president, be- 
gan his career in the automobile 
field 25 years ago. W. Lex Kennerly 
is vice-president, and Miss Phyllis 
P. Peckham, secretary. 

Kennerly has been in the auto- 
mobile business since 1914. Depart- 
ment heads will include Fred Graf, 
in charge of new car sales; Elmer 
Glaser, used car manager, and Fred 
Wittich, parts manager. 

* * * 


McDonought Celebrates 


16th Year in Cleveland 


McDonought Motors last week 
marked its sixteenth year as De 
Soto and Plymouth distributor and 
retailer in the greater Cleveland 
area. The anniversary was observed 
by a banquet. 

Among the guests were C. E. 
Bleicher, president of De Soto di- 
vision, and Paul Herpolsheimer, De 
Soto regional manager. 

* aa * 


Ad of Dealer 
Cites Ability 
Of Mechanics 


Murphy - Mahoney Chevrolet, 
Denver, recently ran a display ad- 
vertisement in a local newspaper 
that was off the beaten path. Three 
columns wide by eight inches deep, 
it featured the firm’s service de- 


partment. The message said: 

“Super Chevrolet Service By Men 
Who Know How! That in five 
words explains the kind of shop- 
men car owners entrust the servic- 
ing of their cars within our mod- 
ern service department. Our serv- 
ice personnel has a combined total 
of 328 years’ experience in auto 
servicing — an average of over 14 
years per man.” 

At the right of this message was 
a photograph of Jack Terrell, serv- 
ice manager, who has 30 years’ ex- 
perience, while on the left was a 
photo of Chas. De Atley, assistant 
service manager, 17 years’ experi- 
ence. The bottom half of the adver- 
tisement was taken up with the 
listing of 20 men employed in the 
service department. Under each 
name was listed the type of work 
the employe specialized in and the 
number of years experience. For 
example, “Roy Norton, body and 
fender department, 23 years’ experi- 
ence,” and “Harry Bennett, line 
mechanic, 21 years’ experience.” 

s o s 


New Building Planned 


By Chamberlin-Chevrolet 

A 70 by 100-foot building will be 
built by Chamberlin-Chevrolet Co., 
Weiser, Ida., as soon as building 
materials can be assembled. The 


' structure will be of reinforced con- 


crete. 
o-* 


Kaiser-Frazer Appoints 
Meyer Motor, Richmond 


Meyer Motor Sales Corp., 120 S. 
Eighth St.. Richmcnd, a. has 
been appointed to represent Kaiser- 
Frazer in Richmond and the fol- 
lowing counties: Albemarle, Amelia, 
Buckingham, Caroline, Charles 
City, Chesterfield, Cumberland, Es- 
sex, Fluvanna, Goochland, Greene, 

Henrico, King George, 

King William, 
uisa, Madison, Mid- 

dlesex, Nelson, New Kent, North- 


umberland, Nottoway, Orange (city 
of Petersburg in Dinwiddie 
county), Powhatan, Prince Ed- 
ward, Richmond, Spotysylvania, 
Stafford and Westmoreland. 

Meyer has appointed the follow- 
ing dealers: Gravatt Motor Sales, 
Petersburg; Perkins Motor Co., 
Charlottesville; Mid-City Auto Co., 
Dutch Gap, and Grayson Headley 
Co., Warsaw. 


Taafe Motor to Handle 


Two Lines of Planes 

Al Taafe Moter Co. (Willys), 
Youngstown, O., is the first in 
the district to announce the sale 
of airplanes in conjunction with 
automobiles. The firm has estab- 
lished a retail sales department 
for the sale of 1946 Aeronca and 
Republic planes. It also an- 
nounces a tieup with the muni- 
cipal airport for instructions to 
purchasers who wish to learn to 


fly. 
* * s 


Schneider, Single Direct 


Service at Queen City 


Queen City Chevrolet Co., Cin- 
cinnati, last week announced the 
appointment of R. H. Single as 
supervisor of service and J. H. 
Schneider as service salesman on 
the receiving floor. Single served 
four years with General Motors re- 
search after attending the Univer- 
sity of Cincinnati, later becoming 
associated with the Detroit Trans- 
mission division. 

Schneider was formerly associ- 
ated with Queen City, leaving early 
in the war to work for Wright 
Aeronautical Corp. at Lockland, O. 

oe * * 


Kanawha-Putnam Headed 


By Commissioner Bailey 


Ernest L. Bailey, who retired 
Feb. 1 as West Virginia’s state road 
commissioner, heads the new Kan- 
awha-Putnam Automobile Co., of 
Nitro, W. Va. The company will 
handle Kaiser-Frazer cars and 
farm equipment. Other incorpora- 
tors besides Bailey are Melton M. 
Maloney, as general manager, and 
Gwendolyn Maloney, both of 
Charleston. 

Charters have also been issued 
to two other new dealers. They are 
Lee Motor Co., East Bank. Incor- 
porators are Jack P. Lee and Betty 
Jo Lee of Cabin Creek, and Leona 
C. Spencer, Charleston. 

Three County Motors, Inc., Mar- 
tinsburg. Incorporators are J 
R. Berkenbaugh, Albert A. Cald- 
well and Albert B. Wakenight, all 
of Hagerstown, Md. 

* * * 


Surrey Motor Appointed 


Lincoln-Mercury Dealer 

Surrey Motors, Northern Blvd. at 
50th St., Long Island City, N. Y., 
has been appointed Lincoln-Mer- 
cury dealer, it was announced last 
week. Its territory will cover north- 
ern Queens county. 

* 


McColl New K-F Outlet 


In Fort Wayne District 
McColl Motors, Inc., has been or- 
ganized at Fort Wayne, Ind., to 
handle Kaiser-Frazer automobiles 
and farm equipment lines, with A. 
C. McColl president, T. H. Wolfrum 
vice-president, Al. J. Alter secre- 


SIGNING THE CHEVROLET sellin 
Buffalo suburb, is Glen C. Campbell (le 


was 
city 


with Chevrolet for 18 years. 
for the cities of Buffalo and 


nee 


‘ CHrveotet KoEncy - ; Union Motde.Co- Memericcu0 Ae aba en era 


HERE IS A SKETCH of the new building of the Union Motor Co. (Chevrolet), which will be o 
Ark., this month. The building was completed recently at a cost of $40 I 


construction, with steel framework and 


roof and walls of buff brick 


y . It is of modernistic 
tile. The 11,500 square feet of 


ned in Monticello. 
esign and fireproof 
floor space on the 


main floor include display rooms, offices, a parts department and a paint and body department. The second floor con- 


tains more than 1,000 square feet of storage space for 


rts. Lighting is fluorescent and heat is from a central forced air 


furnace. Fay Brann and James Jackson are members of the firm. H. Ray Burks is the architect. 


tary, and Sidney Hutner treasurer. 

Temporary offices have been es- 
tablished in Room 603, Fort Wayne 
Bank Bldg. The new company will 
be a distributor in Allen county 
and the nine surrounding north- 


eastern counties in Indiana. 
+ * + 


Planter 
Dealer Dean Stocks 


Lakes from Air 


Lionel A. Dean, recently appoint- 
ed distributor for Hudson, Twin 
Falls, Id., has been identified with 

the automobile 
business there for 
more than 30 


years. 

With the acqui- 

sition of the dis- 

tributor setup, 

the name has 

been changed 

from Dean Serv- 

ice Co. to Dean 

Motor Co. He still 

maintains the 

L. A. Dean service depart- 
ment. 

Dean is also an aviation enthusi- 
ast. He flies his own plane and has 
participated in many of the expedi- 
tions of “fish planting from the air” 
in southern Idaho. He is said to be 
the first to pilot a plane there for 
that purpose. 

In 1939, Dean and lLamoine 
Stevens made plantings in the pri- 
mitive areas of the Sawtooth 
mountains. That year they stocked 
mountain lakes with 80,000 trout. 
During the 1940 season they plant- 
ed 100,000 of fingerlings. 

* * 7 


Ledbetter & Davis in Ga. 
Build New Showroom 


Building will be started at once 
on a new display room for Ledbet- 
ter & Davis Motor Co., 310 S. Mon- 
roe St., Albany, Ga., for the distri- 
bution of Kaiser and Frazer auto- 
mobiles. 

The main building is 60 by 100 
feet. The firm expects to begin 
making deliveries in March. It is 
headed by J. D. Ledbetter, of Cor- 
dele. L. M. Davis is vice-president 
in charge of the dealer territory, 
and J. C. Davis is secretary-treas- 
urer in charge of sales. 

* * * 


Rittenhouse-Shunck Open 


Dealership in Toledo 


David R. Rittenhouse and Ray 
Shunck have formed a Hudson 
dealership, Rittenhouse-Shunck Co., 
1210 Sylvania Ave., Toledo. 

Rittenhouse has just returned 
from naval service in the South 
Pacific. Previously he was vice- 


ment for Williamsville, N. Y., a 
). M. J. Lo zone manager, looks on. 
D it several years he was 


president of Securities, Inc., and 
Merchants Finance Co. Shunck has 
been in the automobile business for 
several years. They have also form- 
ed Toledo Investment Co. to finance 
their sales. 

a * 


Adams and Bailey Join 


As Mercury Distributors 


Adams-Bailey Co. is the new dis- 
tributor for Mercury and Lincoln 
cars at Battle Creek, Mich. They 
have taken over the former Reed- 
Allen building, recently used by the 
Clark Equipment Co. as a ware- 
house. 

Partners of the company are 
John E. Adams and John H. Bailey. 
During the war Adams served with 
WPB. Bailey recently resigned as a 
partner of Lee Motors, Inc., Toledo, 
Ford and Lincoln distributor. 

* x * 


Balmer, Bearson Open 


Moorhead Dealership 


Balmer Motor Co. (Dodge-Plym- 
outh), 15 Eighth St. North 
Moorhead, N. D., was opened last 
week by W. J. Balmer and M. J. 
Bearson. It will be managed by 
Balmer. Bearson operates the Bear- 
son Motor Co., another branch of 
the dealership, N. P. avenue and 
Third street, Fargo. 

Allan W. Bittner is office man- 
ager; Harry Waltemate, new car 
sales manager; Alfred L. King, 
parts manager; Clarence Kotte, 
‘service manager. | . 

* 


Conovers Join Father 


Paul M. Conover and Everett R. 
Conover have returned from war 
service and will become partners 
with their father, R. G. Conover, 
Chrysler dealer, Colorado Springs. 

x ad ok 


Sandler Redecorates 


Sandler Motor Sales (Chrysler), 
Hawerhill, Mass., has redecorated 
its office, showroom and _ service 
department. 

* * oe 


Princeton Building 


Princeton Auto Sales (Chrysler), 
Princeton, Ky., has started con- 
struction of a new building, 85 by 
90 feet, J. D. Hodge announced 
last week. 

x * 


Bedford Builds 


Bedford County Motor Co. 
(Chrysler), Shelbyville, Tenn., is 
erecting a new building, 60 by 125 
feet. 


* * * 


Masons Pick Penewitt 


Paul S. Penewitt, Springfield Bu- 
ick Co., was elected Chief Rabban 
of the Ansar Temple, Order of the 
Mystic Shrine, Springfield, Ill., last 
week. 

Oo” * x 


Roberts Heads Sales 


Charles Roberts has been ap- 
pointed sales manager for Com- 
munity Motor Sales (Chrysler), 
East Milton, Mass. He was recently 
discharged from the Navy. 

” * * 


Whittle Motor Opens 


Whittle Motor Co. (Ford), a new 
dealership, Williston, S. C., has op- 
ened for business. 

a e * 

Edward Robertson has rejoined 
Capitol Automobile Co. (Cadillac- 
Oldsmobile), Atlanta, Ga., as man- 
ager of the company’s used car 
department. s 


* 


Ind. Dealer Chartered 


Articles of incorporation have 
been filed at Indianapolis for Lind- 
ner-Spencer, Inc., 709 Fairfield Ave., 
Indianapolis, with Frank N. Lind- 


ner as the resident agent. The capi- 
tal stock consists of 500 shares with 
$100 par value. The firm will deal 
in automobiles, trucks, trailers, ra- 
[oo and allied products. The incor- 
porators are Lindner, Edgar Spenc- 
er and Albert E. Cottey. 
+ * * 


Rand Buys Penna 


The former Penna Garage, Con- 
way, N. H., has been purchased by 
Walter Rand, Sanford, Me., who 
has opened an automobile sales- 
room and repair establishment 
there. 


* * * 


Lester Makes Lease 


Jack Lester, owner of Jack Lest- 
er Motors (Nash), New Orleans, 
has leased the building at 623 N. 
Rampart St., as temporary show 
rooms for the new cars. 

a +” 7 


Dealer Smith Chartered 


C. B. Smith Motors, Inc., Austin, 
Tex., has been chartered with a 
capitalization of $100,000. Incorpo- 
rators are C. B. and Ruth C. Smith, 
and Arthur Bagby. 

+ * 


* 


Hughes Incorporates 


Jack Hughes Chevrolet Co., 
Weatherford, Tex., has been chart- 
ered by Jack and Dorothy Hughes, 
Abilene, and M. O. Robertson, of 
Weatherford. 

- 


* * 


New Texas Firm 
Coleman Motor Supply Corp., 
Brownsville, Tex., has been charter- 
ed. Incorporators are W. M. and 
Maude E. Coleman and J. T. Pip- 
kin. ~ * ok 
Ormsby Incorporates 
Ormsby Chevrolet Co., San An- 
tonio, Tex., has been chartered. 
Incorporators are L. D. and Isa- 
belle Ormsby and George C. San- 
ford, all of San Antonio. 
* * * 


Buffalo Firm Expands 


Twin City Motor Co., 2310-2318 
Delaware Ave., Buffalo, has filed a 
building permit for an expansion 
of its building costing $70,000. 

x om * 


Contract has been awarded for a 
new building at Marianna, Ark., to 
house a dealership. Max O’Neil and 
Nathan Silverstein are owners of 
the building, estimated to cost $20,- 
000. 


* * * 


Borland Motor Co., Ashland, Ky., 
capital $20,000, has been incorpo- 
rated by O. B. Stapleton, T. W. 
Mitchell and O. B. Stapleton jr. 

+ = as 


Charter has been granted to Au- 
tomotive Service, Inc., Jacksonville, 
Fla., to deal in autos. Incorporators 
are Robert H. Burritt, J. Wiley 
Pope III, Frank L. Watson. 


* * * 


The Perkins Motor Agency 
(Chrysler-Plymouth), recently op- 
ened at 711 Manatee Ave., Palmetto, 
Fla. 

* * * 

Lyth Chevrolet, Inc., 2751 Bailey 
Ave., Buffalo, now is offering night 
service for truck owners, fleet own- 
ers and others using trucks and 
cars for business. The department 
is open from 8 a.m. to 1 a.m. 

- * ” 


Capitalized at $50,000, Associated 
Aviation Corp. of Winston-Salem, 
N. C., has been chartered to deal 
in airplanes. Principals are F. F. 
Bahnson jr., L. B. Bahnson and 
B. R. Bahnson, all of Winston- 
Salem. 

” * 

O. E. Haring (Chrysler - Plym- 
outh), 1625 Canal St., New Orleans, 
is keeping the service department 
open until midnight. He expects to 
offer 24-hour service at a later date. 
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Dealer 


New Facilities Are Opened 


By Montclair Studebaker 


Montclair Sales Co. (Studebaker) 
has opened new sales and service 
facilities at 125 Glenridge Ave., 
Montclair, N. J. Harry Kuck, presi- 
dent of the firm, previously was in 
the oil business in Texas and the 
rubber business in New York. Nor- 
man Sigrist, vice-president, former- 
ly was with Packard for five years 
in Montclair and 12 in New York. 
Ralph Schuster, service manager, 
was formerly with Packard for 16 


years. 
+ a * 


New Enlarged Shop 


Opened by Newark Buick 


E. F. Rabidaux, president of New- 
ark Buick Corp., has announced 
opening of a new enlarged service 
and parts department at 39 Sussex 
Ave., Newark, 

The new building has 27,500 
square feet of floor space, in which 
a stock of $30,000 in parts and ac- 
cessories will be maintained. B. d. 
Badolato, with the company 17 
years and the last three as service 
manager, will be in charge of the 
new service and parts department. 

* * 


Remembered 
Distributor’s Employes 
Share in Estate 


Employes of Riegel Bros., Spo- 
kane, have been named as bene- 
ficiaries in the estate of Guy E. 
Riegel. He left about $500,000, and 
after bequests to the immediate 
family, the employes of the com- 
pany for more than five years are 
given $50 for each year of service 
above the five years. 


Bequests of $500 each are given 
Axel Swanson, Sam Stenstrom and 
Joe Rulle former employes. The 
general, office, service and parts 
managers are to receive $500 each 
provided they have been employed 
one year before Mr. Riegel’s death. 

The estate includes a 55 percent 
interest in Riegel Bros., pioneer 
distributors of automobiles, and ex- 
tensive mining interests. 

* * * 


McCollum-Crawford Named 
By Ford in Dishman 


McCollum - Crawford Motors, 
headed by Harold McCollum and 
Tommy Crawford, announces its 
appointment as authorized Ford 
dealer at Dishman, Wash. 

* * * 


Southside Motors Builds 


In Eastpoint, Ga. 


Southside Motors (Hudson), East 
Point, Ga., is constructing a new 
sales and service building. It is ex- 
pected to be ready for occupancy 
by the middle of February. 

The building will cover an area 
of about 7,000 square feet and will 
have a service department with 
4,200 square feet of space. This part 
of the building has been designed 
so it will contin no pillars or posts. 
There will be an additional build- 
ing in the rear for painting and 
repairs. 

The company is a partnership 
composed of H. J. Cawthon, E. V. 
Wingo, J. H. Cawthon and W. H. 


Hollums. 
a of = 


Braley & Graham Dealership 


Marks 25 Years in Portland 


Braley & Graham (Buick), Port- 
land, Ore., has observed its twenty- 
fifth anniversary. The firm is still 
operated by the founders, George 
A. Braley and A. B. Graham. 

Each of the founders has a son 
returned from military service and 
now associated with the dealership. 

x * * 


Dealers in Buffalo Area 
Increased by Packard 


Packard has increased its sales 
outlets 50 percent above prewar 
levels in the Buffalo sales area, 
manager Ernest J. Platfoot report- 
ed last week. Contracts already 
have been signed with dealers to 
handle 98 percent of Packard’s al- 
lotment of new cars in this area, 
he added. 

He said 26 new dealers have been 
added in the Buffalo sales area, 
which includes 50 counties in New 





AUTOM 


Doings 


them, Martyr - Carroll and Hunt | 


Motor Sales, are in Buffalo. Osten- 


dorf Motor Car Corp. has moved! 
from 1221 Main St. to 1325 Main, 


St. It has just completed an $18,000 
expansion program. 
+ * * 


Siebert Motors Awards 


Annual Worker Bonus 

Adhering to the profit-sharing 
policy inaugurated in 1940, bonus 
checks have been distributed to 
all employes of Siebert Motors, 
Inc., 615 South Ave., Rochester- 
N. Y. 

Every employe who served the 
company during the past year 
received a bonus amounting to 
$277. 

* * + 


Adams Appointed Dealer 
For Packard, Willys 


John H. Adams, tobacco ware- 
houseman and furniture store deal- 
er in Douglas, Ga., announces that 
he has been appointed Packard 
and Willys automobile dealer in 
Coffee county, Ga. The new firm 
will be known as Adams Motor Co. 

* ¢ *# 


Phillips Ware Acquires Lots 


To Erect New Quarters 


Phillips Ware Motors, Valdosta, 
Ga., has purchased two lots and 
will construct a display room and 
shop for sales and service, and will 
handle in addition to Pontiac auto- 
mobiles and General Motors trucks, 
a complete line of Fisk tires and 
tubes. 


In the meantime, a building to be 
occupied by a Dodge- Plymouth 
dealership, operated by Maxwell 
Oliver and J. I. Clements, is near- 
ing completion, and will be occu- 
pied soon. Boyette Motor Co. re- 
cently moved into its new home. A 
building to house the Nash dealer- 
ship is now under construction. 

* * * 


Eagan & Streng Construct 


$100,000 Service Station 


Eagan & Streng, Inc., automobile 
dealership, is erecting a $100,000 
service station at 2371 Main St., 
Buffalo, President Herbert H. 
Streng announced. It is expected to 
be ready for occupancy May 1. 
Twenty additional employes will be 
hired. Clarence Trell, a veteran 
with 25 years of service with Eagan 
& Streng, will be supervisor of 
service. 


The new station will have 30 
mechanical stalls and will be equip- 
ped with six two-way hydraulic 
lifts to speed repairs. The main 
building, separated from a sound- 
proofed collision department and 
paint shop will have 20,000 square 
feet of floor space. It will have a 
70-foot frontage and will extend 
back 250 feet to Leroy Ave. 


* * * 
K-F Appoints Stewart 


As Ind. Distributor 


Stewart Motor Co., 3209 E. Wash- 
ington St., Indianapolis, will handle 
sales of the 1947 Frazer and Kaiser 
automobiles, distributing the Fraz- 
er automobiles in 32 Indiana coun- 
ties and retailing the Kaiser auto- 
mobile in Indianapolis, according to 
Rollin H. Stewart, president of the 
firm. 

About 50 dealers in 32 Indiana 
counties will be appointed. Indian- 
apolis will have three other Kaiser 
dealers. 

Clarence Myers will have charge 
of the retail operations. A building 
costing approximately $225,000 is 
being erected, to be completed 
about the middle of March. 
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CHARLES W. BISSELL (right), grandson of the founder of the Bissell Peapet 


Rapids. Offi- 


cers of Bissell Motor Sales are Bissell, president; William B. Matheson, vice- 
president, and Harold W. Sears jr., secretary- -treasurer. 


Willys Dealers 


Construct and 


Expansion is the keyword of 
Willys dealers throughout the 18 
western counties of Washington, 
with both old and new dealers in 
the midst of a general moderniza- 
tion and construction program. 

According to Bert Goodfield, 
wholesale manager of Seaboard 
Motor, Seattle, regional distributor, 
the dealers are as follows: 

In Seattle’s Ballard district, Petri 
Motors is constructing a $25,000 
building for complete sales and 
service. Harry Petri is owner-man- 
ager. 

A. M. Warn, of Warn Motors, 

said to be the oldest dealer in 
Seattle, will soon have a new $26,- 
000 building at East Marginal 
Way and S. First Ave. It will 
have “penthouse” living quarters. 

In the Rainier Valley district of 
Seattle another veteran firm, Lough 
Motors, will occupy a new $15,000 
building. Charles Lough is owner- 
manager. At Kirkland, Bill Hunt 
has organized Hunt Motor Co. and 
is erecting a $12,000 building. 

Crescent Automotive Service, 
managed by Harold Hansorm, and 
long an active firm in the parts 
field, has signed as a dealer and 
is building a structure adjacent to 
its present establishment. 

Andy Anderson started selling the 
old Willys-Overland in Bellingham 
in 1911 and has had his own dealer- 
ship there since 1914. His firm, 
Standard Auto Co., is planning a 
new building. 

A newly-appointed dealer in 
Yakima is Gorman & Herrington. 
It has a new building. It will also 
establish a branch in Toppenish. 

In Sunnyside, H. A. Anderson is 
a new dealer. This dealership has a 
new building. 

Graves Auto Service, in Kenne- 
wick for 20 years, has a building 
under construction. 

Kraus Motor Co., Tacoma deal- 
er since 1986, has rennovated its 
newly-purchased two-story build- 

ing. This firm is headed by Max 
Kraus. 

In Olympia, George Raudenbuscl 
has added Willys to his parts busi- 
ness and is constructing a building 

Bill Pearson, former Dodge deal- 
er just released from the Army. 


service setups in New Eng- 
- B. Scott — (Chr —_ 97 Kirkland 
rry B. tt jr., com- 


has 
acquired. The ES eepitchensas has 14,000 


in Washington 
Modernize 


operates the dealership in Shelton 
through his Bill Pearson Sales and 
Service. A building is underway. 

Ramsey Motors, Aberdeen and 
Hogqiuam, has started a new $25,000 
building midway between the two 
towns. Joe Ramsey is owner-man- 
ager. 

On the main street of Port An- 
geles, a new building is being erec- 
ted for Moe Brothers Sales & Ser- 
vice, owned and operated by Robert 
and Ivor Moe. This firm also han- 
dles Packard. 

Still to be appointed, accord- 
ing to Goodfield, are dealerships 
in a dozen other towns under 
jurisdiction of Seabeard Motor. 
“Many applications are on hand,” 
he says, “but we’re not pushing 
things too rapidly until factory 
production shows signs of being 
able to cope with demand.” 
Seaboard Motor is completing a 
modernizing and expansion pro- 
gram, Goodfield reveals. Consider- 
able revamping of the salesroom 
and offices has been done, the ser- 
vice section is being modernized, 
and the top floor of the firm’s 
building at 501 E. Pike St. will be 
taken over. 

Besides Goodfield, as wholesale 
manager, the firm’s officials are 
Clyde Johnson, general manager, 
and Howard Phelps, retail sales 
manager. The three are equal part- 
ners in the ownership of the busi- 


ness. 
* * * 


Duklin, Cotton States, 
Appointed by K-F 

District distributors for Kaiser- 
Frazer announced last week are J. 
P. Duklin Motors, Texarkana, Ark., 
representing 13 southwest Arkansas 
counties, and Cotton States Motors, 
Memphis, Tenn., representing east- 
ern Arkansas counties. 

High Bros. Motor Co., Little 
Rock, Ark., is distributor for the 
state and for the central district. 
The firm has purchased lots at W. 
Third and Gaines streets, Little 
Rock, to erect a large showroom 
and display center for the state and 
central Arkansas agencies. 

og * oe 


Bourne-Jones, Richmond, 
Appointed by Hudson 


Bourne-Jones Motor Co., Inc. 
2029 W. Broad St., Richmond, Va., 
has been appointed dealer for "Hud- 
son. 

T. C. Bourne has been in the au- 
tomobile business in Richmond for 
18 years and J. F. Jones has been 
in the automobile business there 
10 years. 


BI 


* * * 
Butler in Chicago Opens 


Willys Distributorship 


Butler Motors, Inc., Willys dis- 
tributor in 37 Illinois and Indiana 
counties has opened its general 
offices and show rooms in Chicago. 
The building, located at 1630 S. 
Wabash Ave., has a 100-foot front- 
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-|age and 50,000 square feet of floor 
>| space. 


The building was remodeled at a 
cost of $30,000, W. E. Butler, presi- 
dent, disclosed. Butler and O. H. 
Baehler, vice-president and general 
manager, announced that they plan 
a merchandising organization of 
more than 200 dealer outlets in 
their 37-county territory. 

a + + 


Dees Chevrolet Observes 
20th Birthday in Biloxi 

Dees Chevrolet Co. (Oldsmobile- 
Chevrolet), Biloxi, Miss., celebrated 
its twentieth anniversary Jan. 5. 
M. H. Dees is the owner. 

Located at Howard Ave. and Main 
St., Dees has in the two decades 
increased his employe total from 
two to 27. The firm also handles 


the International truck and farm 


implement line. 
Dees operates the Chevrolet deal- 


ership in Pascagoula, Miss. Chester 
Lyons is manager there. 
* * * 





Good Business 
Seen for Calif. 
Auto Dealers 


Millions of dollars have been in- 
vested in the Los Angeles area for 
new construction and moderniza- 
tion work by automotive firms who 
anticipate heavy increases in busi- 
ness during the next few years. 

With more than 3,500,000 passen- 
ger cars and 350,000 trucks ex- 
pected to be on the highways of 
California by June 1, and new ele- 
vated freeways to be built in Los 
Angeles and other Southern Cali- 
fornia cities, auto purchases and 
travel should reach an all-time 
high in 1946. 


There are more trucks on the 
roads of California now than when 
the war was declared. The list is 
rapidly mounting. At the time of 
Pearl Harbor, there were 220,366 
pneumatic tired trucks, now there 
are 225,371. The drop in the num- 
ber of passenger cars is not as 
large as generally believed. They 
declined from 2,740,101 in 1941 to 
2,553,362, according to the latest 
report from the State Motor Ve- 
hicle department, 

a os 






New Buick Dealership 


A new dealership incorporating 
all of the latest facilities, has been 
opened by Prothero-McGinnis Co. 
(Buick), Baraboo, Wis. 

* a * 


Hinsdale Joins Kerr 


Maj. Bob Hinsdale has received 
his honorable discharge from the 
Army and has joined the sales or- 
ganization of Kerr Motor Co. 
(Dodge), 513 N. Gay St., Knoxville, 
Tenn. 

a * 7” 


New Home for Milam 


Cc. E. Milam, Hudson dealer, 
Camden, Ark., has completed con- 
struction of a brick garage building 
and display room. 

* * 


Andrews Chartered 


Andrews Motor Co., Andrews, S. 
C., has been chartered to deal in 
automobile parts and accessories. 
Principals are Dan K. Moore, L. W. 
Bumgarner, both of Sylva and C. R. 
Allison, of Andrews. 

* * + 


New Greensboro Firm 


Bloodworth - Ingram Motors, 
Greensboro, N. C., has been incor- 
porated with authorized capital of 
$200,000 to deal in automobiles. 
Principals are Walker A. Blood- 
worth, W. P. Ingram and Herschel 
M. Watson, all of Greensboro. 

a + * 


O. W. Person and L. N. Hatlie, 
Fargo, N. D., have purchased the 
Wallace Auto Parts Co., James- 
town, N. D., from Harry Wallace. 
Both have been with the Fargo 
Motor Supply Co. Person was a ter- 
ritory salesman for 20 years and 
Hatlie for 15 years as city sales- 
man. 

The new partnership will be 
known as the Jamestown Motor 
Supply Inc., dealing in wholesale 
automotive equipment. 

» * + 


Butler Supply Co., Macon, Ga., 
distributors of wholesale automo- 
tive parts, has established offices 
and warehouses at 419 Broadway, 
representing an investment of $50,- 
000. The firm has a branch office at 
Baxley, Ga, 
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Dealer 


Ray Woods to Distribute 


K-F in Dallas Area 


Ray Woods Auto Co., Dallas, has 
been appointed to sell and distrib- 
ute Kaiser and Frazer automobiles 
in north and northeast Texas, with 
a territory of 44 counties. Woods 
also will distribute the Kaiser- 
Frazer line of farm equipment. 

The company is preparing to 
erect a distributing headquarters 
and retail sales building at Ross 
and Pearl streets at an estimated 
cost of $125,000. ‘ 


Rooney Opens Dealership 
For Nash in Buffalo 


With property and building val- 
ued at more than $75,000, Rooney 
Motor Corp. (Nash) opened its new 
showroom last week at 2705 Bailey 
Ave., Buffalo. The dealership was 
formed by Charles Pat Rooney and 
Kenneth G. Richardson, both vet- 
erans of the automobile field. 

In addition to the showroom, the 
new building includes a large ser- 
vice department and parts acces- 
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Doings 


sory display. The structure has ap- 
proximately 12,000 square feet of 
floor space. Rooney announced the 
following department heads: Wil- 
liam Hoctor, service manager; Fred 
Vogt, parts manager, and James 
Crawford, office manager. 
* + oa 


Service Manager’s Club 
Formed in Twin Cities 


Service and parts managers for 
Chrysler dealerships in the Minne- 
apolis-St. Paul area have organized 
a club. 

Meetings will be held on the sec- 
ond Tuesday of each month, alter- 
nating between Minneapolis and St. 
Paul. It is planned to have re- 
gional and district managers take 
an active part in the club’s affairs. 

+ * 


Johnson Firm in Dallas 
Made Willys Distributor 


The newly organized Dallas 
Willys Co., headed by L. H. John- 
son jr., has been named distributor 
in north Texas for the Willys auto- 


mobiles and civilian Jeeps. 

The company has already dis- 
posed of two Jeep shipments, and 
Johnson, who reports a heavy back- 
log of orders, says that he expects 
the jeep to be reaching him in vol- 


ume by Feb. 15. 
* * * 


Tacoma Area Outlet 


Appointed by Hudson 


Puget Sound Motor Co., 618 St. 
Helens Ave., Tacoma, Wash., has 
been named southwest Washington 
distributor for Hudson. Officers of 
the firm are Charles F. Taylor, 
president, and Henry G. Geissler, 
vice-president. 

The company’s plant has 22,000 
square feet on three floors. Syd 
Connell is service manager, and 
Donald Cross, parts manager. 

& om * 


Kelly Begins to Put Up 
New Building in Marietta 


Construction has begun on a new 
building to house Kelly Motor Co. 
(Dodge - Plymouth), Marietta, Ga., 
S. Walter Kelly, owner, has an- 
nounced. 

The new structure will measure 
60 by 105 feet. Completion was ex- 
pected about Mar. 1. Kelly recently 
resigned his post with Dodge as 


truck regional manager for the 

southeast and district manager for 

the Atlanta and Birmingham areas. 
‘* + +. 


Pierson Chevrolet Plans 


$30,000 Home in Vidalia 


Pierson Chevrolet Co., Vidalia, 
Ga., plans construction of a new 
building to house showrooms, 
shops, parts and office. Cost will be 
$30,000. 


* * * 


Mack Shifts Conner 


Harold Conner, former New York 
manager of Mack - International 
Motor Truck Corp., has been ap- 
pointed vice - president of Mack 
Trucks of Canada, Ltd., Toronto, 
and will have charge of Canadian 
activities and sales east of British 


Columbia. 
* x 


Smith Wins Citation 


Howard H. Smith, former man- 
ager of Syracuse Automobile Deal- 
ers Assn., last week was awarded 
a citation and medal by Secretary 
of Treasury Fred M. Vinson for 
“distinguished service in behalf of 
the War Finance program” at cere- 
monies in Washington. Smith was 
feature editor of the War Finance 
division and supervised the produc- 


A National Show for your Product 


FOR $37,200 A YEAR 


... a Pare opportunity 
for advertisers... 


“Every pretty girl ex- 
pects to be whistled at 


Wi a show of your own you collect your 
own following, and to that audience you 


these days, but not by 
a statue in the park.” 


A DISTINCTIVE 


far out-advertise your competition. Usually, 
that dominating kind of advertising costs half 
a million — or more. 

This is the kind of extra advertising value 
available in Redbook with its 1,650,000 fami- 
lies. But for only $37,200 a year. 

For Redbook is more than 1,650,000 mis- 
cellaneous or casual circulation. The superb 
fiction in Redbook attracts a distinct audience 
who follow Redbook as keenly and loyally as 
any 1,650,000 follow a soap opera or sym- 
phony. They pay 4 million dollars annually for 
Redbook entertainment — spend hours with 
each issue — turn to it many times. 

In Redbook you reach the young married 
women — the home-makers under 35 — who 
represent the most powerful mass-buying 
group in America! 

In a word, these 1,650,000 families (5% of 
America!) are brought together for you in 
Redbook — available for frequent, year-long 
coverage — dominating advertising that costs 
only $37,200 a year for a full page in each 
issue. 

Truly a rare opportunity to win a command- 
ing position for your product with this im- 
portant audience! 

v v 7 

With more advertising space becoming 
available, it’s high time to consider Redbook’s 
National Show. 


NATIONAL SHOW 


tion and distribution of newspaper 
feature material. 
*” * * 


Bureau Boosted in N. H. 


Albert O. Bureau has been ap- 
pointed general manager of the 
Morse-Batchelder dealership, Man- 
chester, N. H. He has been con- 
nected with the firm for the past 
nine years. ag 


Hopkins Joins Holler 


Harry Hopkins has been appoint- 
ed general manager of Bill Holler 
Motor Sales, DeLand, Fla. Hopkins 
comes from High Springs. He has 
had 18 years’ experience in the 
automobile business in Florida. 

* * * 


Howell-Nalley Motors 


Shelley Howell and Paul Nalley, 
operating Howell - Nalley Motors, 
Batesville, Ark., have been appoint- 
ed dealers for Kaiser-Frazer and 
Graham-Paige farm implements in 
Independence, Sharp and Stone 
counties. They will open display 
rooms and a sales office at 170 
Central Ave. Both are World War 


II veterans. 
* * 


Robins Leases Home 


A building at 417-419 Cleveland 
Ave., Plainfield, N. J., has been 
leased by Robins Motors, Inc. 
(Kaiser-Frazer). 

* * 


Albert J. Munro, former manager 
of ODT motor highway division, 
Rochester, and for the past year 
manager of the Buffalo District 
Office of ODT, will be assistant to 
Arthur S. Blanchard, president, 
Blanchard Truck Sales Corp. and 
the Blanchard Storage Co. Ro- 
chester. 

* * * 

Jones Motor Co. (Dodge) is now 
located in its new building, 120 E. 
State St., Pendleton, Ind. Bonnie 
Jones is the owner and manager. 

= 


G. Carlaw and H. Hockins, pro- 
prietors of Fort Hope Garage at 
Hope, B. C., are planning an addi- 
tion to their building following the 
lifting of construction restrictions. 
New machinery has been ordered 
and a twin hoist has been installed. 

* s * 


Willis H. Steven, file expert in the 
servicing and repair of heavy duty 
logging and contracting equipment, 
has been added to the staff of Rob- 
ert Motor Co., Portland. 

* * * 

Putman - Van Meter Motor Co., 
Rogers. Ark., formed recently by 
Billy Mark Putman and Frank Van 
Meter, will be dealers for the Kais- 
er-Frazer car in this territory. A 
brick building for showrooms and 
service units will be erected at 100 
S. Third St. It will be completed 
in the late spring. 

* * * 


Henry Wheat and Roy Wheat, 
recently discharged from the Army, 
have formed Wheat Bros. Motor 
Co. and have been appointed Dodge 
and Plymouth dealers in Mountain 
Home, Ark. 

* * = 

A new wholesale automobile parts 
store, Smith & Hueston Auto Parts 
Co., has opened at Stillwater, Okla., 
with Dale Smith and Eddie Hue- 
ston, former bus company and Pon- 
tiac dealer employe, as partners. 

* * * 


Walter Witwer, for 12 years in 
the parts, service and lubrication 
departments of L. O. Gates (Chev- 
rolet), Mishawaka, Ind., has been 
named service manager of the firm. 


They're MEN! 
They're Home- 


Owners! 
They Read It 


-Every Month! 
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Race For Rubber 


Synthetic Output Rose from 6,000 Tons 
In °41 to 700,000 in ’45 


NEW YORK. — Full scope of 
America’s victory in its wartime 
battle for an independent supply 
of crude rubber was disclosed last 
week with the release of data on 
1945 rubber consumption which em- 
phasizes the output of the nation’s 
$700 million synthetic rubber plant, 
according to Rubber Manufacturers 
Assn. 


The factual tabulation of con- 
sumption in all classes of crude and 
reclaimed rubber covered the years 
1941 through 1945, the fifth year of 
the synthetic rubber program. 


These figures show how mili- 
tary necessity had driven up pro- 
duction of vital synthetic rubbers 
from a scant 6,000 tons in 1941 to 
a record-breaking 700,000 tons 
last year. 

The United States consumed 781,- 
259 tons of rubber in 1941. To this 
total, laboring synthetic pilot plants 
contributed less than 1 percent of 
the total tonnage in 1941. 

Production was still actually on 
a pilot plant basis when the Jap- 
anese swept down through the Ma- 
layan peninsula and into the Neth- 
erlands Indies, cutting off more 
than 90 percent of the world’s nat- 
ural rubber supply. 

Fall of Singapore in early 1942 
was the starter’s shot that cata- 
pulted the nation, its armed forces 
and three of its major industries 
—rubber, oil, and chemistry—into a 
desperate race for new sources of 
rubber, even for survival. 

Chief of the war-winning types 
of rubber in the production pic- 
ture was the government’s gen- 
eral purpose synthetic, GR-S. In 
the face of a mad scramble for 
construction priorities, scarce 
materials, hard-to-get chemicals, 
and at. times almost non-existent 
manpower, GR - S consumption 


Damon Reelected 
Chairman of 


a e 

Training Plan 

WASHINGTON. — Norman Da- 
mon, vice-president of Automotive 
Safety Foundation, has been re- 
elected chairman of the national 
committee for motor vehicle fleet 
supervisor training at the annual 
meeting. 

Charles G. Morgan of American 
Trucking Assns. will serve as 
chairman of the promotion and 
scheduling committee and Tom 
Boate, of the National Conserva- 
tion Bureau, as vice-chairman. J. 
Willard Lord, of Atlantic Refining 
Co., and Milton Kramer, Center for 
Safety Education, were elected as 
chairman and vice-chairman, re- 
spectively, of the committee on pro- 
gram and standards. 

Thus far, it was stated, the com- 
mittee has scheduled 30 courses on 
fleet supervisor training to be held 
in as many colleges and universi- 
ties throughout the United States 
during 1946. 


U. S. Rubber Sets 
Plantation Check 


NEW YORK.—Four of the coun- 
try’s foremost authorities on nat- 
ural rubber left San Francisco last 
week for the Far East to determine 
the preliminary steps necessary for 
resuming production of natural 
rubber on the 131,000 acres of plan- 
tations owned by United States 
Rubber Co. in Malaya and Sumatra. 


The party is headed by M. Don- 
ald Knapp, authority on natural 
rubber and former manager of all 
Far East plantations owned by the 
rubber company. Other members of 
the group include: Valentine O. 
Goodell, for 11 years a forester at- 
tached to the plantation research 
department and more recently as- 
sociated with Rubber Development 
Co., a government agency; Dr. 
Glenn S. Meyer, chemist and for- 
mer member of the company’s 
plantation research department, 
and Fred S. Carpenter, former 
manager of the synthetic rubber 
plant at Los Angeles. 


jumped from 108 tons in 1941 to 

2,579 in 1942; 181,977 in 1943; 

495,552 in 1944 and to 600,001 tons 

in 1945 — more than this nation 

had ever used of all types of 
rubber in a normal peacetime 
year. 

During that time the outcome of 
the race with the stockpile was 
frequently close, for over a period 
of many months the natural rub- 
ber stockpile stood at less than 100,- 
000 tons, the critical danger point 
defined by the Baruch report early 
in the war. 

Natural rubber consumption had 
shrunk from 775,000 tons in 1941 to 
376,791 tons in 1942; 317,634 tons in 
1943; 144,113 tons in 1944 and only 
105,406 tons in 1945. 
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Union Owners Cited 
Under Sherman Act 


WASHINGTON — Attorney 
General Tom Clark announced 
last week the filing of a civil 
suit at Springfield, IL, charging 
a labor union, which includes 
employers and independent op- 
erators among its members and 
certain of these members, with 
conspiring to violate the Sher- 
man Antitrust act in the trans- 
portation of milk from southern 
Illinois to St. Louis. 


He said that a group of truck 
owners in Illinois had joined a 
labor union and were fixing 
rates for hauling milk to St. 
Louis. The suit was filed to test 
the question of whether such a 
group was entitled to the ordi- 
nary exemptions afforded labor 
unions under the antitrust laws. 








Vets Ask Change 
In Truck Sale 


Procedure 


DENVER. — About 75 veterans 
from Colorado, Wyoming, Utah and 
New Mexico, unable to buy trucks 
at a sale of surplus property last 
week at Amache, Colo., have writ- 
ten U. S. Senator Johnson protest- 
ing against the present regulation 
which permits cities, counties, state 
and the federal governments to 
purchase such equipment ahead of 
veterans. 

Under existing regulations, fed- 
eral agencies have first priority to 
purchase federal surplus property; 
cities, counties, states and their in- 
stitutions have second priority. Vet- 
erans come third and the general 
public fourth. 

Some of the veterans, apparently 
misinformed as to the procedure by 
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which the trucks would be sold at 
Amache, arrived on the scene the 
evening before and spent the night 
in the cold to be near the head of 
the line when the sale started. They 
then found that the eligibility of 
veterans to buy was not to be de- 
termined by their places in line but 
by the dates on their certificates of 
eligibility. 


When only 18 trucks were offered 
for sale, the veterans discovered 
that a county had been permitted 
to purchase 21 of the best trucks 
the day before. 


Noggs Buy Van Firm 


OMAHA.—Ralph and Irving Nogg, for 
many years with Watson Bros. Trans- 
portation Co., have left that firm to 
purchase the I Go Van & Storage Co., 
1215 Leavenworth St., from Fred and 
Mary Robinson. 


Others are profiting from AN Want 
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Canada Sets Strict Rules 
To Govern Auto Rationing 


MONTREAL. — Persons who are 
eligible for priority certificates for 
new automobiles must satisfy ra- 
tioning officers of the Wartime 
Prices and Trade board that they 
really need a car and that 75 per- 
cent of the mileage consumed will 
be in connection with their busi- 


K-F Names Elgin 
To N. Y. Region 


WILLOW RUN, Mich.—Appoint- 
ment of Burton W. Elgin, of Briar- 
cliff Manor, N. Y., as New York 
regional sales manager for the au- 
tomotive divisions of Kaiser-Frazer 
and Graham-Paige was announced 
last week by W. A: MacDonald, 
vice-president in charge of sales. 


Elgin served four years with the 
Eighth Air Force. He was formerly 
with Firestone Tire & Rubber as 
manufacturer’s representative. He 
was also a regional manager and 
manager of the national ‘fleet sales 
division of Dodge Brothers. 


Cincinnati is one of the nation’s 15 leading industrial areas; 


ness, the board disclosed last week. 

Moreover, the applicant for a 
priority certificate must show that 
he has not disposed of a service- 
able passenger car in order to qual- 
ify for a new one. 

Eligible consumers are divided 
into two groups, A and B. In the 
first group are doctors and health 
workers and police and safety of- 
ficials. In the B classification are 
discharged members of the armed 
services who owned cars prior to 
enlistment, and a _ considerable 
number’ of persons engaged in es- 
sential foods and transportation 
services. 

Veterans in the B group must 
also show that before enlistment 
they operated automobiles in con- 
nection with their business, sold 
them on enlistment and now need 
the vehicles again to rehabilitate 
themselves in their former busi- 
ness. 


Also in this group are incapaci- 
tated discharged members of the 
armed forces requiring a car for 
rehabilitation. 


Accountable? 


Ohio Court to Determine 


Guest Responsibility 


COLUMBUS, O.—In agreeing to 
review the case of Ivan Bush, ad- 
ministrator, versus Harvey Trans- 
fer Co. and others, carried up from 
Butler county, the Ohio supreme 
court will pass on the responsibil- 
ity of a guest rider in an automo- 
bile. 

Hobart Bush was riding with 
Kenneth Crigler when the latter’s 
car crashed into a parked truck of 
the Harvey Transfer Co., which 
had set out neither lights nor flares, 
it is said. Crigler was blinded by 
lights of another automobile. 

Both common pleas and appeals 
courts held for the defendants in 
the action, holding that a guest rid- 
ing in an automobile is guilty of 
contributory negligence in failing 
to discover and warn the driver of 
impending danger. 


Del Reed Motors 


Articles of incorporation have 
been filed for Del Reed Motors, 
Inc., 716 N. Capitol Ave., Indian- 
apolis. Delos Reed is resident agent. 
Incorporators are Delos Reed, 
Esther Winkleman, and J. W. 
Tucker. 


Automotive Patents 


Complete copies of the patents 
mentioned below may be obtained 
for 10 cents each from the Com- 
missioner of Patents, Washing- 
ton 25, D. C. 


By Vern L. Oldham 


2,393,980 — Brake — Phelps M. Freer, 
Detroit. : 

In this brake, a spring having coils 
near its ends and an intermediate coil 
engages such coils with pins to posi- 
tion the pins axially of the spring. 


* * * 


2,394,038 — Load-Gear Equipment for 
Vehicle Brakes — Bert Henry Browall, 
Malmo, Sweden, assignor to Svenska 
Aktiebolaget Bromsregulator, Malmo, 
Sweden. 

The brake provides means for vary- 
ing the brake applying leverage of the 
brake automatically according to the 
load on the vehicle. 

* + * 
2,394,098—Balking Ring Clutch—Carl 
D. Peterson and Albert H. Deimel, 
Toledo. 

A balking member in the patent car- 
ries means for blocking clutch action 
until the speeds of the driven and driv- 
ing members cross. - 

2,394,099 — Transmission Mechanism 
(Balking Ring Clutch Assembly)—Carl 
D. Peterson and Albert H. Deimel, 
Toledo. 

The driving and driven shaft have 
telescoped sections with a clutch lo- 
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Cincinnati's tax paying record is triple Al... not excelled even by many cities of larger 
size. Latest available figures show that over 295,000 taxpayers in the ABC Cincinnati City 
Zone paid into the U.S. Treasury for the year ending June 30, 1944, the record-breaking total 
of more than $125,000,000 in individual income and witholding taxes. In the eight War Loan 
Drives Hamilton County (Cincinnati) purchased in excess of $1,440,000,000 worth; ranking 
among the top industrial areas of the nation with an achievement of 176% of quota. 
Cincinnati's record of 407% home ownership indicates its high degree of population stability 


leads the world in the production of soap; is the machine tool 


center of the world and the bituminous coal center of the nation. 


Owners ond operators of Rodie Stetion WKRC 


.. 93% of Cincinnati workers were gainfully employed prior to Pearl Harbor. Stability 
and ability to buy are essential to advertising success. These two important attributes of 


a superior market have always been and continue to be characteristic of Cincinnati. 
Cincinnati is a must if your advertising must produce results. 


-++ IN ADVERTISING 
AND DAILY CIRCULATION 


TIMES.STAR ADVERTISING OFFICES: 


NEW YORK 


17, NY 


60 East 42nd Street 
Albert H. Parker, Mgr. 


CHICAGO 1, ILLINOIS 


333 North Michigan Ave. 
Fred D. Burns, Mgr. 


WEST COAST REPRESENTATIVE: 


John E. Lutz, Chicago 11 
435 North Michigan Ave. 


cated in the recessed bore of one of 
the sections. 
= * . 

2,394,150 — Hollow Poppet Valve — 
Archie T. Colwell, Cleveland, assignor 
to Thompson Products, Inc. 

Colwell’s valve has scratches on the 
inner surface of the stem parallel to 
the stem’s axis and located in different 
longitudinal planes. 

* * - 


2,394,160—Hydraulic Drive—Frank 0. 
Emmitt, Detroit. 

The patented drive includes a casing 
having an annular chamber with a spe- 
cial rotor, ports and manifolds asso- 
ciated therewith. 

* aa * 


2,394,177—Coolant Contained Valve— 
Joseph H. Hoern, Birmingham, Mich., 
assignor to Eaton Mfg. Co., Cleveland. 

In this valve, the stem is hollow and 
contains a coolant. A curved plug is 
ositioned over a hole in the valve stem 
ead. 

* * + 

2,394,179 — Piston for Internal - Com- 
bustion Engines—Werner Howald, Zur- 
ich, Switzerland. 

This patent covers the combination 
of a connecting rod having two concen- 
tric spherical bearing surfaces with a 
eee having axially spaced spherical 

earing surfaces. 

. + . 
2,394,199—Cooling System — Roy Wil- 
liam Myers, Akron. 

Myer’s patent, in general, discloses 
the combination of a separate heat dis- 
sipator unit with the water jacket of an 
internal combustion engine. 

* * * 

2,394,207—Trailer Hitch—Fremont N. 
Roth, Twin Falls, Id. 

The patented hitch uses a king 
mounting and special means for pre- 
venting its detachment. 

* = * 


2,394,237 — Scavenging Reversible In- 
ternal-Combustion Engine—Kurt Froeh- 
lich, Milwaukee, assignor to Nordberg 
Mfg. Co. 

Operation of special control valves of 
the engine is controlled by the pressure 
differential of the engine manifold and 
the atmosphere, in this patent. 

* * * 


2,394,241—Piston—John William How- 
lett, Lymington, England, assignor to 
Wellworthy Piston Rings, Ltd. 

The skirt of the patented piston has 
a greater coefficient of expansion than 
the cylinder and a ring of a lesser co- 
efficient of expansion is placed on the 
skirt to limit its expansion. 

* * * 

2,394,269 — Piston—Edward M. Svete, 
North Chicago, Ill. 

Svete’s piston is composite and is 
made from a plurality of interfitting 
pistons that have special means con- 
necting them together. 


2,394,311—F rictional Mechanism—Rus- 
sell J. Keller, Akron, assignor to B. F. 
Goodrich Co. 

The brake disclosed has a slotted 
torque frame and a brake band with an 
associated retractor spring that has 
torque lugs thereon that ride in the 
torque frame slots. | 

7 
2,394,331—Transmission Control Mech- 
anism—Clifton R. Roche. Los Angeles. 

The transmission includes a brake 
for the driven member of a fluid fiv- 
wheel, which brake is used to obtain 
smooth shift of connecting members 
associated with the flywheel. 

Ed * +” 


2,394,343 — Fluid Pressure Control 
Mechanism—Stephen Vorech, Elyria, O., 
assignor to Bendix-Westinghouse Auto- 
motive Air Brake Co. 

The patented control is for use in a 
system having fluid actuator, a fluid 
pressure source, and an auxiliary fluid 
pressure source. 

* * * 

2.394,382—Brake Rigging—William F. 
Holin, North Riverside, Ill., assignor to 
General Motors Corp. 

Holin’s patent covers a limited swing- 
ing mounting of a brake head on a 
lever. 

. * * 
2.394,405—Two Stage Propeller Shaft 
—Hans O. Schjolin, Birmingham, Mich., 
assignor to General Motors Corp. 

The two-stage propeller shaft in- 
cludes a relatively stiff shaft and a rel- 
atively resilient sh-ft with the stiff 
shaft being used wiv. a fluid drive and 
the resilient shaft with a solid drive. 

* 


2,394,408—Piston Ring and Expander 
Means Therefor—Oscar L. Starr. Mis- 
sion San Jose, Calif., assignor to Cater- 
pillar Tractor Co. 

Split inner and outer piston rings are 
disclosed with resilient means being 
provided there between to urge the 
outer rings into sealing position. 

* 


2.394,447—Platform Carrier for Auto- 
mobiles — Paul Hemp, Rochester, 
nes assignor to General Inventions 

orp. 

A platform carrier is covered in this 
patent and it is removably carried by 
means secured to the rear bumper sup- 
port of an automobile. 


Risdon Publishes 


Book on Metals 

NAUGATUCK, Conn. — Risdon 
Mfg. Co., with home offices here 
and plants in Waterbury and Dan- 
bury, Conn., has published a book, 
“Metal Fabrication by Risdon.” 
Containing 130 pages, the book de- 
scribes various processes in the 
manufacturing of the firm’s prod- 
ucts. 

The book is widely illustrated, 
and the foreword is written by 
Lowell Thomas, radio commen- 
tator. The book was printed by 
Edgar C. Ruwe Co., and designed 
and produced by O. S. Tyson & Co. 





On Wall Street... 


Analysis Blame Decline 


AUTOMOTIVE NEWS, MARCH 11, 1946 


On Strikes, Politics 


By Dana Stuart 
Staff Correspondent 

NEW YORK.—The recent decline 
in prices on the various stock ex- 
changes was a not-too-gentle re 
minder that industry cannot bea 
up indefinitely under strikes tha, 
cripple production and government 
al bureaucracy that tries to dictate 
wages and prices and interfere gen- 
erally in business management. 

Commenting on the politica) 
trend, George G. Bass, of the Wal! 
Street firm of Harris, Upham & Co. 
said: “Unless present trends are 
arrested, encroachment of the gov- 
ernment in the field of private ini- 
tiative and personal freedom is 
destined to expand. It is merely ¢ 
question of time when the people 
wake up and realize what is hap 
pening to them.” 

As to the stock market, Bass 
said: “The sound procedure un- 
der existing conditions would 
seem to be to lighten up on the 
rallies which are bound to occur.” 

The picture appeared like this tc 

Ralph E. Samuel & Co.: “It looks 
as though, certainly for a while, the 
investor may be compelled to ex- 
perience a certain degree of ‘aus- 
terity’ as he watches the course of 
the market. For share prices may 
continue to adjust themselves to a 
temporarily lower level of corpo- 
rate profits which may last until 
the Administration’s recently 
adopted wage-price policy is con- 
siderably altered or completely ter- 
minated.” 

Pointing out that the stock mar- 
ket had declined sharply after hav- 
ing made several vigorous attempts 
to go forward, Harry D. Comer of 
Paine, Webber, Jackson & Curtis 
Co., said: 

“Perhaps the wide and sharp 
moves may be taken as samples of 
future market patterns under 100 
percent cash requirements. Last 
week’s reaction evidently was ini- 
tiated by a chilling of inflationary 
sentiment and by worry over the 
threatened tossing of new bureau- 
cratic monkey-wrenches into our 
economic machinery. 

“The inflation fire is not out, 
however; in fact the new wage- 
price policy is serving as a forced 
draft under the inflation boilers. 
The long-term trend of stock val- 
ues is definitely upward.” 

“It is a foregone conclusion,” said 
Edson Gould of Smith, Barney & 
Co., “that first-half earnings will 
not be good. What will prove im- 
portant to the trend of the market 
over coming months will be the 
level of dividend payments. 

“Should the whole industrial sit- 
uation become further snarled to 
the extent of influencing boards of 
directors to reduce or pass divi- 
dends, the effect on the market 
would, of course, be adverse. How- 
ever, the long term outlook con- 
tinues sufficiently good to justify 
retention of stocks held on a truly 
long-term basis.” 

L. O. Hooper of W. E. Hutton 
& Co., said: “This is the first full- 
fledged major contra-trend move- 
ment the stock market has ex- 
perienced since the margin trade 
has been eliminated as a factor. 
There is no distress selling in 
response to margin calls. At the 
same time, the margin trader 
can’t buy stocks on credit on this 
break. 

“Also, this is the first major con- 
tra-trend movement we have had 
since regulations have seriously re- 
stricted the operations of floor 
traders and specialists. Logically, 
in this situation, stocks should con- 
tinue to drop until holders of idle 
cash are attracted into the market 


Vancouver Buildings 


Vacated by Army 

VANCOUVER, B. C.—Automobile 
buildings used by Canadian Army 
Ordnance and other transport units 
on Automobile Row during the war 
will be vacated soon. Some have 
already been turned over to former 
owners. 

Federal authorities have taken 
over the Boeing Aircraft plant, Sea 
Island, Vancouver municipal air- 


port. 


Stock Price Averages 
Latest Preced’g Year 
Week Week Ago 
10 cars and trucks 42.50 41.85 35.05 
10 parts, acces. .. 42.65 41.00 34.95 
5 tires, rubber .. 61.20 61.30 52.60 
25 automotives ... 46.30 45.38 38.56 


by low prices. The decline obviously 
will not be headed off by big trad- 
ers and professionals.” 

The above quotations are a good 
cross-section of Wall Street opinion 
during and following the recent 
waves of selling in the stock 


markets. 
* 7 * 


Perfect Circle Dividend 


HAGERSTOWN, Ind. — Perfect 
Circle has declared the regular 
quarterly dividend of 50 cents per 
share on the 162,500 shares of out- 
standing capital stock, payable Apr. 
1 to stock of record March 8. 


Actomotive News 


| \ 


“I ran out of back fenders.” 


Reynolds Leases 


Aluminum Plant 


DETROIT. — The aluminum ex- 
trusion plant formerly operated by 
Extruded Metals, Inc., at Grand 
Rapids, Mich., will be leased to 
Reynolds Metals Co., of Richmond, 
Va., subject to the priority right 
of federal government agencies, for 
a period of five years, the War 
Assets Corp. said here last week. 
The lease provides for a rental 


equal to 4 percent of the net sales 
of all products made in the plant 
with a guaranteed’ annual mini- 
mum rental of $140,000 the first two 
years, $250,000 the third year, and 
$350,000 the fourth year. 


Reynolds expects to use the plant 
in producing extruded aluminum 
products and anticipates giving 
employment to about 450 persons. 
Appraisers retained by WAC re- 
port that the present reproduction 
cost of the land and buildings is 
$2,133,177. 


Eight Buildings 
Planned by U. S. 
Rubber in *46 


NEW YORK.—To transform the 
knowledge of chemicals gained dur- 
ing wartime into products of in- 
creased quality for industrial and 
civilian use, more than $2,000,000 
will be spent to expand the facili- 
ties of Naugatuck Chemical di- 
vision, United States Rubber Co., 
at Naugatuck, Conn., Herbert E. 
Smith, president, said last week. 

The expansion program includes 
the construction of eight new 
buildings, all of which are expected 
to be in operation before the end 
of 1946. 

Ground will be broken in April 
for a new laboratory and a new 
pilot plant. 

Also scheduled to start construc- 
tion in April are a plant for the 
production of rubber chemicals, 
another plant for the manufacture 
of small volume products, and a 
new building to house service de- 
partments, such as_ purchasing, 
traffic, industrial relations and 
safety. 
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“All-Glass” Sealed Beam Headlamp maintains 997 of its original 


light output right up to the end of lamp life. 


LG Because the whole thing is a z~gged. hermetically- 


PIII MA A absolutely excludes all dirt, air and moisture. 
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Serviee and Used Car Reconditionin 


AUTOMOTIVE NEWS, MARCH 11, 1946 


y 
8, 


{ Regular Monthly Section for Dealers, Jobbers and Maintenance Men who Service and Lubricate 


fmericas 25 Mitlion Motor Vehicles and Recondition Over 3 Million Used Cars Annually 


Early Action Seen Needed 
On U.C. Reconditioning 


Backshop 


“Damned-itis” 
“Tin Knocker” 


I Get Bill 


By 
Jack Weed 


Ba RICE, service director of 

the Plymouth division, is work- 
ing on an antidote for a very in- 
fectious disease that seems to be 
spreading in the automotive busi- 
ness during the past couple of 
years—that business killer known 
as “customer-be-damned-itis.” It’s 
an insidious infection that seems to 
stem from too much work and too 
many free-handed customers that 
have become regimented during the 
war years to “queuing” for every- 
thing from cigarets and nylon hose 
to automobile repairs. 


Bill believes—and I must agree | 


with him—that the day when John 
Q. Public will get tired of having 
to take it on the nose for every 
thing he needs, is fast drawing to 
a close. It’s about time for “come 
the revolution,” when people will 


_ begin to tell snooty clerks and ser- 


vice managers to.go to bel}. and 
stay put. 

The disease doesn’t manifest it- 
self always in a snooty or disre- 
spectful attitude toward the cus- 
tomer when he is leaving an order 
—or when he gets his delivery. It 
often is more manifest in the way 
in which his order is filled. Let me 
give you an instance from my own 
recent experience. 

a + a 


I HAD to have a new engine in- 
stalled in my*car and when I took 
delivery I found that my new en- 
gine still had the old fan belt that 
was ragged and split in two places. 
I called this to the attention of the 
service manager and he promised 
to take care of it—when I came in 
again. Luck was with me and it 
did last until I came in 1,000 miles 
later for a checkup. 

Again, when I got my car back, 
the old belt was still on the engine, 
in spite of the fact that I had men- 
tioned it when I brought the car in. 
So the following Sunday when I un- 
expectedly had to drive quite a dis- 
tance I had to scurry around to 
several gas stations until I found 
one open and one that had the 
proper size belt—and would put it 
on. 

That is one of the most effective 
ways I know to drive business 
away from a service station. Just 
totally disregard the customers’ 
wishes, don’t pay any attention to 
his needs but do the work that the 
station wants to do and let the rest 
go. Most customers will usually go, 
too. 
What Bill’s antidote for this 
dread disease will be I don’t now 
know—but if he can come up with 
a formula short of firing all exist- 
ing service managers, putting in 
double check systems to kee 
mechanics from slighting needed 
repairs or doing sloppy workman- 
ship and tieing the owner’s nose 
down to the service desk, I hope he 
gives me the ingredients quick. I 
know there are literally thousands 
of franchised dealer shops that 

(See BACKSHOP, Page 46, Col. 1) 


P|make of car, 


Parts Shortage 
Intensified by 


U.S. Directives 


Increased Demand 
And Strikes Also 


Factors in Famine 


DETROIT.—A checkup 
among factory and parts 
manufacturer sources _indi- 
cates that the present parts 


shortage is due to get much 
worse before it turns for the better. 


The parts shortage, which is lay- 
ing up many cars and trucks in the 
field and making it difficult for 
dealers and service shops to keep 
their customers’ cars on the road, 
is not due entirely to any recent 
condition in industry but is of fair- 
ly long standing, it is claimed. 


While present strikes, especial- 
ly that of General Motors which 
has stopped all normal flow of 
General Motors parts to the field, 
have had some bearing on the 
shortage, of course, prior govern- 
ment regulations and a consider- 
ably increased demand are seen 
as the basic causes for the pres- 
ent scarcity of most parts. 

To support this contention, one 
vehicle manufacturer reports that, 
while it is shipping a greater ton- 
nage of repair parts to its dealers 
today than ever before, its back 
orders are also piling up faster 
than ever. 

There is some inevitable conflict 
between parts for vehicle produc- 
tion and for service, of course, 
especially on those parts which 
have limited production and which 
have been short all during tne war 
period. 

The outlook for such parts— 
wheel bearings, engine inserts, 
transmission and axle parts — will 
depend upon how quick the manu- 
facturers can reach full production 
that will enable them to feed both 
sources, service and vehicle manu- 
facturing, with a plentiful supply. 

MPR 452, which maintains ceil- 
ing prices on truck and replace- 
ment parts while automotive 
parts for original production are 
free of any price control, is not 
conducive to manufacturers of 
parts looking to the replacement 
parts market for business. Henry 
Ford II visualized the lack of in- 
centive parts manufacturers 
might have when he gave as an 
example one parts manufacturer 
who could charge only six cents 
for a certain part but when Ford 

(Continued on Page 40, Col. 1) 


Low Pressure 
Dealer Fails to Speak 


To Car Prospect 


HARRISBURG, Pa. — (UTPS) — 
Claude S. Klugh, manager of Penn- 
sylvania Automotive Assn., vouches 
for the authenticity of the follow- 
ing: 

“A prominent citizen in a certain 
city in Pennsylvania has undisputed 
proof that the service he received 
on his car since Pearl Harbor has 
not only been of very poor quality, 
but of the highest price. As a result 
he decided to purchase another 
in a higher price 
bracket. 

He visited the dealer’s establish- 
ment and took a look at the car. 
The dealer was sitting in the show- 
room, but didn’t even take the trou- 
ble to ask the prospect his name 
—in fact he didn’t even speak to 
him! Now this citizen is in a quan- 
dary! He won’t buy from the dealer 
who handles the make of car he is 
driving now, and he’s disgusted 
with the other dealer. 

“There'll come a day!” 
declared, 


Klugh 


OPA Does the Fumbling 
But the Public Pays 


The automotive industry is beginning to wonder when 
OPA will stop muddying up the water to the injury of the 
public that depends wholly or in most part on automotive 


transportation. 


Right now, due to lack of understanding of the industry 
workings and because it seems to be bullheaded about hav- 
ing its way regardless of what the consequences, one of 
OPA’s actions has much to do with making the replace- 
ment parts situation in the field more critical than it was 


even in wartime. 


When automotive parts for production were lifted from 
restrictions, and truck and replacement parts were left 
under the ceiling blanket, any six-year-old child would 
have known what would happen. 


It has happened. 


And now, regardless of what action is taken, thousands 
of pieces of automotive transportation will be laid up be- 
cause there will be no parts to repair them before a suffi- 
cient supply of parts can possibly hit the field. 

The only sensible solution to the muddle now is to take 
all automotive parts, regardless of where they are sup- 
posed to be used, out from under MPR 452. 


GI Trainees Off 


ered Jobs 


In GM Dealerships 


DETROIT.—Some 17,000 boys 
who were inducted into the armed 
forces—many of them before they 
had finished their high school edu- 
cation and most of them before 
they had ever worked for any one— 
are now finding that their war 
training is opening job doors for 
them among General Motors deal- 
ers, due to the thoughtfulness and 
planning by two General Motors 
officials. 

When the War Training Pro- 
gram was in operation in the 

early days of the war, John E. 

Johnson, head of the GM War 

Products training service, and 

Merle St. Aubin, general service 

manager of GM, realized that the 

basic training these boys were re- 

ceiving on aircraft engine, mili- 
tary vehicle chassis and engine 
and Hyda- Matic transmissions 
was a basic training that would 
to a certain degree fit these boys 
for work in General Motors deal- 
erships. Some 12,000 received air- 
craft engine training, 3,600 were 
trained on vehicle engines and 
chassis and 1,500 on Hydra-Matic. 

So, as the boys were enrolled in 
the various schools, their names 
and home addresses were obtained 
and files built up on each boy as 
to the training each had received 
in the General Motors schools. 

Now as these boys come home 
after being discharged from the 
various branches of the armed 
forces, they are getting letters from 
the corporation’s service depart- 
ment advising them that the train- 
ing they received in the early days 
of their military service is of value 
to them, and can be made of value 
to General Motors dealers through- 
out the country if they would like 
to go to work for a dealer in the 
service department. 

Out of all the boys who were 
trained, 17,155 have been selected 


as those whose basic training was 
such as to make them good dealer 
service shop timber. 

The letters started going out to 
the boys in January of this year 
and replies are just now starting 
to come in in volume. Nothing was 
said about the program at first, be- 
cause General Motors kept its 
tongue in its cheek as to what the 
reaction would be, especially from 
the parents of boys who had been 
killed in service. But they need 
never had any doubt, judging from 
the reaction they now have. 

Parents of boys who gave their 
life for their country expressed 
their appreciation of General Mo- 
tors thoughtfulness in most glow- 
ing terms. Practically every let- 
ter from such parents thanked 
the corporation for writing their 
boy and most of them seemed to 
feel that the letter was a compli- 

(Continued on Page 44, Col. 4) 


Even Best Trades 
Require Repairs 
Efficiency Pointed Up 


In View of High Cost 
And Work Necessary 


DETROIT. — Many of the 
top oldtime dealers and most 
of the factory experts are 
viewing the coming used car 


conditioning problem with 
considerable alarm. That is because 
so many of the cars traded in 
first, while being the newest of the 
crop, will still have thousands of 
miles of wear on them, must com- 
mand prices nearly that of the new 
cars and OPA does not make due 
allowance for the amount of recon- 
ditioning these cars will have to 
get if dealer goodwill is to be main- 
tained. 

Not only will these firsi-trade 
cars need the usual appearance 
dolling up but a large percentage 
will need considerable mechanical 
work. Dealers cannot afford to pass 
up this engine and front-end work 
if they are going to sell the car 
under the warranted basis—and 
who has heard of a four-year-old 
car “as is” deal being made lately? 

Already many new dealers and 
some of the oldsters have been 
bitten quite deeply because they 
didn’t look long enough at the 
trades they have taken in. After 
the deal was completed they 
found they had lost more than 
the new car profit in the amount 
of reconditioning the trade needed 
to carry a warranted price. 

Dealers will do well to drive 
every car that is offered for trade 
these days, for there is many a 
cracked block and wobbly front- 
end under the slightly dented and 
scratched 1941 and 1942 bodies. 
Many times the rubber is not all it 
appears on the surface, nor is the 
oil consumption as low as a repu- 
table dealer might like to see in a 
car he will have to sell within one 
hundred dollars of the price of the 
new cars. 

And these dealers also know that 
many of these early used cars they 
sell will come walking back in 
trade again in another year or so, 
if the dealer builds a satisfied cus- 
tomer in the present used car sale. 
Many of these cars will go to re- 

(Continued on Page 50, Col. 1) 


Parts Sales Rise Seen 


AAC Survey of Jobber Outlook Finds ’46 Volume 
Will Exceed ’45 by 15-20 Percent 


CHICAGO.—The automotive serv- 
ice parts volume in 1946 promises to 
total 15 to 20 percent over last 
year’s high levels, it is indicated by 
a survey of the first postwar auto- 
motive after-market recently com- 
pleted by the Automotive Advertis- 
ers council. 

The survey embodies information 
supplied by council members, who 
are connected with leading manu- 
facturers of automotive parts, 
equipment and supplies, and also 
the views of editors of a number of 
trade publications serving the auto- 
motive after-market. 

Seven principal reasons were list- 
ed for the increased volume: 


l New cars are not yet available 
in volume and will not be in 


owners’ hands in any great number 

for some time. Hence cars which 

normally would have been replaced 

long ago must be kept in operation. 

2 All cars are getting older; aver- 
age age is eight-nine years. 

3 1946 will see increased driving 
due to removal of gas and tire 

rationing, and desire for travel. 

4, Soldiers getting out of service 
will increase the use of cars. 

5 Increase in manpower available 

*” means more service work. Many 

soldiers are trained mechanics and 

will open their own shops. 

6 Increased sales effort all along 
the line. 

7 A great many parts have been 
difficult to secure during the last 
(Continued on Page 48, Col. 1) 








SERVICE SECTION 


Recommend Care... 


Battery Outlook Bluer, 
Manufacturers Say 


NEW YORK.— Warning motor- | ready have closed down because of 
ists to take every precaution to/|the lead shortage, with almost all 
preserve their batteries until pro-|of the larger companies operating 
duction is somewhere near normal jon curtailed schedules. 
again, leading battery manufactur- E. R. Hardy, manager of the 
er representatives and distributors storage battery division of Good- 
predict that the shortage of auto- | year Tire & Rubber, said his com- 
mobile storage batteries may grow | pany was allotting batteries to its 
almest as acute as the tire shortage | gealers on the basis of previous 
was soon after the start war. sales figures and that the number 

Production has been restricted |reaching the New York area was 
since the early part of last year by |far short of requirements. He pre- 
severe shortages of lead, principal | dicted the shortage would continue 
iy metal used in the manufacture of |through the second and third 
» automobile batterjes. With the pro- | quarters of this year. 















duction lag gradually grown worse, Charles Root, general manager 
the demand is now far greater than | of the Greater New York Tires and 
the supply. Battery Assn., joined Morris in 
A survey last week of dealers, | urging automobile owners to take 
service stations and automobile | proper care of their batteries as a 
) accessory stores in the New York |step toward relieving part of the 
area found that a substantial num- |current shortage. They emphasized 
ber of them were completely out of |that proper care was particularly 
batteries, others had very limited | essential during the winter, since 
numbers, and some had only the |the battery wear and tear is much 
cheaper makes with stocks of the | greater during cold weather. 
better-known units exhausted. 


the Benjamin Morris, vice-president, 
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HERE ARE. officers and directors of the Assn. of American Battery Manufac- 


turers, Inc. (left to right): L. B. 
age Battery Co.; G. 
vice-president, Auto-Lite Battery 
Dought 
Akron; 
Douglas Battery M 
Globe-Union, Inc. ; 


ducts Corp. Similar units will be erected in 





Chilliwack Dealers Set 


Hours for Sunday 
VANCOUVER, B. C. — Dealers|and will open on Sunday in rota-|Additional company construction 
and service station proprietors in | tion. about to start is a $120,000 building 
Chilliwack last week arrived at a SE aE ras at Sacramento, Reanier said. 
definite agreement in regard to Amends Charter cater Tater as 
Sunday hours. One garage and one| Charter of Pearisburg Motor Dealer Taylor Bu 
service station will be open each|Corp., of Pearisburg, Va., has been| A new building, 60 by 138 feet, is 
Sunday. The service station will be | amended, enlarging its purposes. J.| nearing completion for Taylor Mo- 
open from 9 a.m. to 5 p.m., while|L. Dillow is president, and J. Liv-|tors (Chrysler), Mount Pleasant, 
the garage will open at 1 p.m. and 





Calif. Dealers 
Hear Plans for 


Tide Water Oil 


LOS ANGELES.—More than 600 
dealers and distributors of Tide 
Water Associated Oil met here last 
week in one of the largest meetings 
of its kind in southern California 
since before the war. 

W. A. Reanier, sales manager; 
Lou Mittleman, chief chemist of 
the Avon, Calif., refinery, and E. C. 
croft, president emeritus, Electric Stor- | Heinz, district manager, spoke. 


F. Ray 
Vitalie Batte a ume. tS ~ aan a Since V-J Day, many new service 
orp.; H. E. Nye, Delco-Hemy division; “. “-!and truck stations have been built 
t » Carlil d Doughty, Inc.; V. L. Smithers, commissioner, , 
E. Murr “prostéont, Wil ard Storage Battery Co.; G. W. Douglas, |Soon additional units will be con- 
+ in J ho ow e a Inc. h + ok eee structed comparable to the present 
‘eldtkeller, Solar Corp.; A. J. Baracrec, Am-Plus Stor- - 
age Battery Co. Directors not in grou picture are Walton Smith, State Bat- fon ae Pin ng un 
teries, Inc.; A. H. Daggett, secreta at erway a e ng, . 
vice-president, Perrine Quality Pro 


onal Battery Co.; Lester Perrine, first 


West Coast cities to serve the truck 
close at 9 p.m. trade. We also plan an extensive 

All garages and service stations |rebuilding and modernization pro- 
have subscribed to this agreement|gram of highway dealer stations. 


ingston Dillow is attorney. Ta. 





ost Thomas A. Edison, Inc., and direc- ) 
tor of the Assn. of American Bat- C e | v4 
are tery Manufacturers, Inc., said there a a= 


car was little relief in sight. Estimat- 
ith ing that the lead shortage might 
use continue for three or four years, he 
in declared that 1,600,000 fewer bat. 
the teries were produced in 1945 than 
of in 1944 and that the “1946 output id 7 
m- might be even smaller than the 
1ew 1945 production figure.” 
due Morris disclosed that several Od f 
~ small battery manufacturers al- A f 
oO ee 


\in- 


4 ee ee 
No Regulation 


~ Station-Hour Measure 
age Rejected in St. Louis 
ical ST. LOUIS. — An ordinance to 
a regulate the hours of gasoline fill- 
vi ing stations here was defeated last 


cor week by the board of aldermen, 13 


_ to 12. Fifteen votes were required 
Ms ° for passage. The defeated measure 
ee would have permitted stations to 
nd be open from 7 a. m. to 7 p. m. 
en from Monday through Friday; 7 a. 
ey m. to 9 p. m. on Saturdays and days 
he preceding holidays, and 7 a. m. to 
er 1 p. m. on Sundays. 
+4 Before a packed gallery, many of 
ot whom were in the work uniforms, 
od Alderman Floyd McKinney, an op- 
ponent of the measure declared, 
4 “The country is in a mess today 
ive because of such interference with 
ade business. This week we are asked 
oe to regulate filling stations. Maybe 
nt- next week we'll be asked to regu- 
ind late the hours of night watchmen.” 
it At a public hearing a week before 
the the bill was voted on, opponents of 
pu- the bill asserted its passage would 
1a not only curtail plans for expan- 
me sion throughout the city but also 
the would place the city in the “one- 
horse town” category. 
hat ae os SECO a 
1ey Ford Remodels 


in 


le. DEARBORN.—Ford Motor is 
spending $488,000 remodeling two 










= service parts and stock buildings at 
the Highland Park plant. 
os! When completed, within the next 
three months, these buildings will 
be two of the most modern and effi- 
cient units for the delivery of ser- 
vice parts in the country, E. J. 
Wedge, superintendent of the High- 
land Park plant, said. 
oer =“ weer 
ich Car Fires Increase 
ae In Newark, N. J. 
er- NEWARK, N. J.—Automobile 
fires set a new record in this 
ng city last year, with 644 alarms, 
ire William R. Smith, chairman of 
the fire prevention committee of 
ice the Newark Safety Council, said 
last week. 
ble “Automobile fires are becom- 
ny ing the greatest source of out- 
aa of-door fires,” Smith said, “sur- 
passing even brush and rubbish 
ng fires.” He noted that there had 
been a marked increase since 
iat 1942, when there were 581 auto- 
at mobile fires. In 1948 there were 





600 and in 1944 there were 614. 





20, Parts Buildings LYO N Avda 


‘ West Chicago Bivd., Detroit 27, Michigan. 





YES . . . manufacturers, distributors and dealers everywhere have 
heartily endorsed Lyon WHITEWALLS—and their enthusiasm has 
been more than matched by a tremendous public demand. 


Lyon WHITEWALLS are a permanent answer to the troublesome 
white sidewall problem. Their smartness and economy have 
opened up a vast new market . . . and in the few short weeks 
they have been available, Lyon WHITEWALLS have become the 
fastest selling automobile accessory in America! 


Trade discounts on Lyon WHITEWALLS permit a greatly increased 
dealer profit you can’t afford to miss . . . and, most important, 
you can have Lyon WHITEWALLS Now! Contact your supplier for 
detailed information . . . or write direct to Lyon, Inc., 13883 


ee ey ee 


Seema ce marche eee 


* 
i 4 


ce we eee 


et nbantateceayets 


eae aca cle i cn Be det ae, ee et 


Se een So eda ty 


Se Re ete ene Eee ee ge ee 


en ae ae anes 


38 


AUTOMOTIVE NEWS, MARCH 11, 1946 


Trend To Fewer Gas Stations 
Seen By Commerce Dept. 


WASHINGTON. — Opportunities 
for profitable operation of new 
service stations in the immediate 
future are not as great as might 
be suggested by the sharp reduc- 
tion in their number during the 
war, according to the U. S. Depart- 
ment of Commerce. 

“The trend seems to be toward 
reducing the number of stations 
and consolidating, enlarging and 
more completely equipping the re- 
maining stations so that more ade- 
quate service can be given and 
more substantial profits fer the 
operator can be realized,” a manual 
on “Establishing and Operating a 
Service Station,” published by the 
Department of Commerce, states. 

Prepared by members of the 
petroleum industry and Charles H. 
Sevin, Commerce Department, the 
manual was initially used in edu- 
cational activities of the armed 
forces and distributed only to those 
on active duty in the services. In 
response to numerous inquiries 
from veterans, former war workers 


and others, and to widespread in- 
terest in entering the service sta- 
tion field, the Department of Com- 
merce is now making the manual 
available to the general public. 

The manual gives practical in- 
formation and advice on the man- 
agement phases of establishing and 
operating a service station and 
answers such questions as what ex- 
perience do you need, how much 
money you need, how much can 
you expect to earn, what are the 
advantages and disadvantages of 
this type of business, and what are 
the chances for failure or success. 

Approximate capital required for 
establishing a leased station is $2,- 
670 for a station with an annuai 
sales volume of $20,000 to $30,000, 
and $5,600 for a station with an an- 
nual sales volume of $40,000 to $60,- 
000, the manual states. 

A total of 241,858 service stations 
operating in 1939 had an aggregate 
sales volume of nearly $3 billion. 
Individually operated stations, in 
distinction to chains, cooperatives 


Only WARD gives you all 


These Dominant Plus-Features 


Easy One Man Installation 


Patented Fluid Type Anti-Rattle 
Construction 


Positive Silver-to-Silver Contacts 


Extra Heavy Triple Chrome Rust-proof 
Plating 


Top Section, Stainless Steel 


Heavy Admiralty Brass Tubing 


Hi-Q Detachable Low Loss Lead-ins with 
Polyethylene Insulation and Vinylite 
Covering 


Complete with all Fittings and Conver- 
sion Kit for Torpedo Bodies 


Smooth Action Telescoping Sections 
100% Shielded 


and other types, accounted for 95 
percent of those doing business in 
1939. More than half of the indi- 
vidually operated stations were lo- 
cated in or near small towns (under 
2,500 population). In 1944, there 
were nearly 70,000 fewer stations 
than were operating in 1939. 

Despite the forecast of somewhat 
limited opportunities for additional 
stations in the immediate future, 
the success or failure of a particu- 
lar station depends in the great 
majority of cases on the individual 
conducting the business. Pointing 
out that prospects for success may 
improve in the future, the manual 
states: 

“Past faults of distribution, too 
many unprofitable stations, are be- 
ing corrected and the aim is to 
make the service station business 
pleasanter, cleaner, more efficient, 
and more profitable for the indi- 
vidual operater.” 

The manual emphasizes the im- 
portance of experience, preferably 
gained by working in some one 
else’s successful station. 


M cKim mie Remodels 


Charles McKimmie (Chrysler), 
Richmond, Va., has started $43,000 
remodeling program. 


SERVICE SECTION 


Mercantile Mortality 


Filling Stations High in Business Survival, 
According to U. S. Statistics 


WASHINGTON. — One of the 
considerations foremost in the 
minds of prospective businessmen 
is how long it will be possible to 
remain in business, according to 
the U. S. Department of Commerce. 

Although no answer to this ques- 
tion can be provided in advance for 
any individual, a partial indication 
is revealed in a study released last 
week by the department which re- 
views the experience of business- 
men during the decade of the 1930s. 

In this study, “How Long Do 
Retail and Wholesale Establish- 
ments Tend to Survive,” it is 
stated that retail stores in opera- 
tion in 1929 had about a 50-50 
chance of surviving the 10-year 
period, 1929-39. 

Thus, of the approximately 1% 
million retail stores in operation in 
1929 statistics show that slightly 
more than half were still in busi- 
ness 10 years later. 

Three-fourths had closed their 
doors within the first four years 


The superiority of WARD Antennas reflects the 
“know-how” gaiffed through many years’ experience 
devoted to the exclusive manufacture of precision- 
built antennas. WARD'S excellence in this field has 
won the high favor of America’s auto dealers, manu- 
facturers, and motorists. All products bearing the 
WARD name are the finest in modern design, mate- 
rials and craftsmanship, and can be counted upon 
for their consistent trouble-free performance. That’s 


why WARD is “first choice” 


in antennas for all 


automobile and home radio applications. 


World’s Finest for Car and Home... 
Combining Precision and Streamlined Beauty 


THE WARD PRODUCTS CORPORATION 


1523 EAST 45th ST., 


CLEVELAND 3, OHIO 


EXPORT DEPT.—C. 0. Brandes, Mgr., 4900 Euclid Avenue, Cleveland 3, Ohio 
IN CANADA—Atlas Radio Corp., 560 King Street, W., Toronto 1, Ont., Canada 


after 1929, a circumstance due not 
only to the adverse economic con- 
ditions of those years but also to 
the fact that during this period 
the stores were relatively young. 
As might be expected, there was a 
marked tendency for discontinu- 
ance rates to decrease as the stores 
became older, it was said. 


The bulletin also publishes for 
the first time information on the 
average age of retail and wholesale 
establishments. In retail trade the 
average age ranged from four 
years for liquor stores, obviously 
newcomers, to 21 years for hard- 
ware stores and general stores with 
food. 


Moreover, the report said, “com- 
parison of the statistics for differ- 
ent kinds of retail business indi- 
cates that stores which sell the 
basic necessities in the form of 
food, clothing, drugs, hardware, 
and building materials, experienced 
in general, a longer life span than 
specialty stores which handle lux- 
ury goods.” 

Grocery stores with meat show- 
ed the best rate of survival with 
85 percent of the 1929 stores still 

in existence in 1939. 


Other lines of business in which 
more than 65 percent survived for 
the 10-year period were milk deal- 
ers, department stores, filling sta- 
tions, hardware stores, drug stores, 
and lumber and building materials 
dealers. At the other extreme, only 
one in every six heating and plumb- 
ing shops in business in 1929 was 
still in business 10 years later. 


Realflex Denies 


FTC Charges 


WASHINGTON.—Martin J. Gold- 
stein and Isabelle Goldstein, trad- 
ing as Realflex Products Co., 
Brooklyn, N. Y., in answer to a 
complaint issued by the Federal 
Trade commission, deny having 
made certain misrepresentations 
concerning the spark plug cable 
sets they sell, the FTC said last 
week. 

The complaint charged the re- 
spondents falsely advertised that 
they were the manufacturers of 
the sets and that the cables con- 
tained therein were new and of 
the same quality as those used in 
U. S. combat airplanes. According 
to the complaint, the spark plug 
cable sets sold by the respondents 
were manufactured by others and 
were not made of new material but 
contained second-hand scrap cables 
which had been rejected by the 
government as unfit for use. 


Smith Motor Co. 

Smith Motor Co. has been named 
De Soto-Plymouth dealer, Michigan 
City, Ind. The new dealership is 
headed by Thomas J. Smith. 


IMMEDIATE DELIVERY 


ADJUSTABLE PARTS BINS! 


WRITE FOR DESCRIPTIVE FOLDER 


SPERBER MFG. CO. 


1815 Trombly Ave. 
DETROIT 11, MICH 


WANTED 
SERVICE MANAGER 


Nationally-known manufacturer 
of automotive maintenance 
equipment has opening for man 
to head Service Department. 
Must be experienced in claims 
and adjustments, parts merchan- 
dising, management of author- 
ized service stations, prepara- 
tion of service manuals, etc. 
Knowledge of hydraulics pre- 
ferred. This is real opportunity 
for right man. Position was held 
open for previous manager who 
enlisted but did not return. 
Write giving full details of ex- 
perience, positions held and sal- 
ary expectancy. 

Write Box AN, c/o Automotive 
News, Detroit 26, Mich. 
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_ SERVICE SECTION 


N.Y. Safety 


ALBANY.—A number of recom- 
mendations aimed at improving 
New York state highway safety, 
including the creation of a Division 
of Safety within the state govern- 
ment’s executive department, were 
the result of a two-day conference 
called here last week by Gov. 
Thomas E. Dewey. 

The proposed safety division 
would be designed to enable the 
governor to coordinate all safety 
activities into a statewide, accident- 
prevention program, and to deter- 
mine if responsibility is properly 
defined and effectively executed. 
Assemblyman Harold C. Ostertag, 
Attica Republican, who served as 
chairman of the recommendations 
committee, pointed out that the 
formation of the new _ division 
would not supersede, limit or re- 
lieve any state department of the 
safety responsibilities now allotted 
to it. 

Although the delegates gave 
universal approval to a recom- 
mended increase of speed limit 
in the state 50 miles an hour, the 
opinion was submitted that “au- 
thority should exist to establish 
speed limits higher than the 
over-all speed limit where engi- 
neering considerations and ex- 
perience indicate this to be safe, 
in order to obtain maximum effi- 
ciency in the use of new types of 
highway which are planned and 
to take advantage of progress in 
the design of motor vehicles.” 


Periodic reexamination of all li- 
censed drivers was deemed inad- 
visable, but it was urged that re- 
examinations be required of all per- 
sistent violators of traffic laws and 
all “accident prone drivers.” It was 
advocated that the minimum age of 
licensed operators be returned to 
the prewar 18 years old, but it was 
also urged that the status of junior 
license requirements remain un- 
changed. 

Approval was given proposed pe- 
riodic inspections of motor vehicles 
by state-operated stations, but it 
was suggested that there be an 
experimental period to arrive at 
practical results, having due con- 
sideration for the necessity of pro- 
viding for “hardship” cases. 

Revision of traffic laws so they 
would be understood by the average 
motorist was urged by the commit- 
tee, which pointed out that many 
violations occur simply because 
drivers do not comprehend the in- 
intricate phrasing of the statutes. 
Also endorsed was the proposed 
discontinuance of what was de- 
scribed as “the practice which now 
prevails of voiding summonses 
issued for traffic-law violations.” 


It was recommended that the 
State Public Service commission 
be authorized to review and ex- 


See It Done 


35mm Film Pictures 


Alinement Methods 


ROCK ISLAND, Ill.— “Get the 
Angles” is the title of a new 35mni 
sound-slide film on automotive 
wheel alinement made available 
last week by Bear Mfg. Co. here. 


The film is an introduction tc 
wheel alinement and gives an in- 
dication of its importance both to 
the car owner and to the garage or 
service station operator. 

The five major factors of aline- 
ment are defined and described so 
that automotive mechanics may un- 
derstand and so that they may 
communicate that understanding 
to their customers. Running time 
is 25 minutes. 

Anyone interested in seeing this 
new film may make arrangements 
by writing to the firm. 





More Contracts Let 


For GM Expansion 

ATLANTA. — Awards have been 
made to 30 subcontractors for vari- 
ous types of specialized work on 
the new multimillion-dollar Gen- 
eral Motors assembly plant at Dor- 
aville, Ga., near here. 

Subcontract awards have been 
made for the Buick-Oldsmobile- 
Pontiac assembly plant. Initial 
work is already underway. It is 
scheduled for operation in August. 
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Unit Asked 


Coordination of Accident-Prevention Programs 
Requested by Gov. Dewey’s Conference 


tend the schedules of bus routes 
“Upon evidence that the drivers 
on any such bus routes habitually 
exceed the legal speed limits,” 
and that an effort be made to 
solve the problem of excessive 
bus speeds resulting from at- 
tempts to make up lost time. 
Although the recommendations of 
the conference were presumed to 
have the indorsement of Gov. 
Dewey, who remarked at its con- 
clusion that the delegates “had 
contributed more toward safety 
than any other group ever did in 
two days,” he had earlier noted that 
questions were involved as to the 
advisability of proceeding with 
some proposed safety steps, such as 
compulsory mechanical inspection 
of vehicles. 


“Consenus of opinion among safe- 
ty authorities,” he told the confer- 
ence at its opening session, “seems 
to be that periodic inspection of all 
motor vehicles through state-ope- 
rated stations is a desirable feature 
of an effective program of highway 





AN ASSEMBLY LINE installation of infra-red light ovens that reduces the 
time of paint touchup processes by two-thirds has just been revealed by Stude- 
baker Corp. The 32-foot ovens, each containing 800 lamps on 20 different parallel 
circuits, are operated to dry primer coats of paint. Enamel is then applied and 
the surface baked in a conventional steam tunnel-oven. The installation is be- 
lieved to be the first of its kind on a conventional automobile assembly line. 
Studebaker has continued steadily in ——— since the first of the year de- 
spite the steel and glass shortages which slowed down industry generally. 


and traffic safety. However, it is 
conceded that no periodic inspec- 
tion can function without full pub- 
lic support,” Dewey said. 
“Furthermore, such a system has 
never been attempted on a scale 
that would involve the area and 
number of registrations with which 
we are confronted in this state. 
Could the effort and money which 
would be required be used to back 


more important safety measures? 
If periodic inspection is desirable 
in this state, is this the time to 
make a positive beginning in that 
direction?” 

Dewey predicted that physical 
hazards would disappear from 
many miles of New York state 
highway when the $84 million pro- 
gram of construction and recon- 
struction was completed. 





Georgia Loses 


Appeal in Airline 
Gas-Tax Suit 


ATLANTA, Ga.—The Georgia Su- 
preme court upheld last week Ful- 
ton Superior Court Judge Bond 
Almand in setting aside a suit 
brought by the State Revenue de- 
partment to collect $582,312 in gas- 
oline taxes from Eastern Air Lines. 

The court’s opinion, in which all 
justices concurred, said: “The law 
does not impose the tax claimed 
and the assessment offends the due 
process clauses of the federal and 
state constitutions, as held by the 
trial court, and is void.” 

As previously reported in AvuTo- 
MOTIVE News, Eastern Air Lines 
contended that the fuel the state 
sought to tax was purchased out- 
side Georgia and shipped into the 
state by common carrier. It was 
then stored in tanks at the Atlanta 
Municipal Airport and the fuel used 
only for Eastern Air Lines planes 
engaged in interstate commerce, 

The high tribunal held in its 
opinion that the Georgia code does 
not impose the tax upon storage 
and withdrawal within the state of 
fuel purchased outside the state. 
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Gilsonite INSUL-MASTIC 
KARKOTE 


Ends Underbody 


RUST 
RATTLE 
and ROT 


For the Life of the Car 


*Under Trade Name “‘Dednox” 
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GILSONITE INSUL-MASTIC 


Use of Gilsonite INSUL-MASTIC* is Standard on 
Famous Streamliners 


and on thousands of Pullmans, Coaches, Refrigerator and Prod- 
. uce Cars of many leading railroads of U. S. and Canada, 
to insulate and deaden sound, prevent condensation 


Underneath many streamlined 


trains, Gilsonite Insul-Mastic has proved 
superior to all other materials used, 
including high grade live rubber 


sheets, in protecting costly and 
delicate equipment against 
abrasion from gravel 
sucked up from 
roadbed at 
high speed. 








KOTE 


UNDERBODY PROTECTION 
for Cars and Trucks 


NOW—WwWith Gilsonite Insul-Mastic KARKOTE Underbody Protection, automo- 


expense will be reduced. 


riding qualities, lessens driving fatigue. 


1009 Fulton Building 


bile dealers can provide every new car customer with insurance—for the life of the 
car—against rust, rattle and rot of fenders and underbody parts. Also, guarantee 


ONE SINGLE APPLICATION of Gilsonite Insul-Mastic KARKOTE Underbody 
Protection rustproofs, seals out fumes and road dust, deadens noise of motor and 
traction, protects fenders and underparts from gravel abrasion, provides smoother 


Exclusive Territorial Application Franchises are open in many sections 
of the country. Wire or write for details, 


stating territory wanted. 


INSUL-MASTIC CORPORATION OF AMERICA 
PITTSBURGH 22, PA. 


Keeper New Cars New and Ud Cars Young! 
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Demand Greatly Increased 
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Parts Crisis Intensified 
By U.S. Directives 


(Continued from Page 36) 


was forced to go to another 
source for the same part the OPA 
formula allowed the new supplier 
to charge 30 cents for the same 
part. 

Another factor, which has had a 
definite retarding influence on suffi- 
cient quantities of parts reaching 
the dealers’ shelves, is found in the 
inability of many foundries to get 
adequate help to keep up needed 
production. Normal foundry help 
has not as yet made up its mind to 
return to the dirt and grime of 
foundry work, when there is a 
chance that they might be able to 
get jobs in more pleasant working 
conditions. The base pay rate of 
foundry workers also works to the 
disadvantage of needed production. 


Since it takes from three to six 
months to get many finished parts 
(from the time the original cast- 
ings are poured) and in view of the 
fact foundries are now considerably 
behind in production, it is seen that 
although orders for many of these 
scarce parts were considerably in- 
creased, it would be early summer 
at least before much relief can be 
obtained. 

The interpretations of parts 
order L-68 is mitigating seriously 
against sufficient parts flowing 
out to the service shops. When 
this order was drafted to replace 
L-158, the automotive section of 
CPA interpreted the phrase 
“automotive supplies” as not in- 
cluding automotive repair parts. 
Now the wholesale and retail 
branch of CPA has been contend- 
ing that supplies do include re- 
pair parts and this ruling is hold- 
ing up necessary parts production 
and flow. 

The order limits the stocks of 
“automotive supplies” which can be 
carried east of the Mississippi river 
to three months and west of the 
Mississippi to four months. Since 
all vehicle factories must carry 
sufficient “slow moving” or practi- 
cally “dead” stocks of parts to 
serve the known older vehicies of 
each make in the field, the overall 


Executive Claims 
Liability Rates 
Are Too Low 


NEW YORK.— Existing automo- 
bile public liability insurance rates 
are about 25 percent inadequate, 
while the rates for automobile 
property damage coverage are 
about 40 percent below adequacy, 
Roy Tuchbreiter, president of Con- 
tinental Casualty Co., declared in a 
letter to agents last week. 

“When the casualty exhibit fig- 
ures on an earned and incurred 
basis are published this spring,” he 
said, “they will show that the Con- 
tinental Casualty Co., during the 
calendar year 1945, suffered a sub- 
stantial underwriting loss on auto- 
mobile public and property dam- 
age. We have reason to believe 
that our experience is generally in 
line with that of the shock casu- 
alty industry. 

“Fortunately for us, our automo- 
bile business constitutes only about 
20 percent of our total writings, 
which, of course, is the explana- 
tion of the fact that over-all under- 
writing results for 1945 were rea- 
sonably satisfactory. 

He added “It is, however, ap- 
parent, bearing in mind that the 
general trends are progressively 
worse, that we are faced with a 
serious rate inadequacy on our au- 
tomobile business and with a cer- 
tainty of substantial underwriting 
loss until adequate rates can be 
secured. 

“The natural question arises: 
Why don’t the stock companies im- 
mediately put into effect a substan- 
tial rate increase? It isn’t as simple 
as that. These rates are predicated 
upon developed experience and in 
many large volume states are sub- 
ject to official approval. No doubt 
in due time necessary rate increas- 
es will be put into effect, but in the 
meantime we are faced with the 
imperative necessity of minimizing 
our loss.” 


stocking order prevents the manu- 
facturer from carrying adequate 
stocks of the fast parts to maintain 
an adequate cushion, and severely 
restricts the quantities of these 
parts that can be produced at any 
one time. 


Order L-63 was never intended to 
restrict the production or stucking 
of these most necessary parts, as 
the term automotive supplies has 
never been applied to replacement 
parts. The present restrictions 
make the entire order unworkable 
from a repair parts standpoint. 
However, the order is in force and 
until this interpretation is changed, 
this order will prevent vehicle fac- 
tories and other parts suppliers get- 
ting sufficient replacement parts 
into the field to give relief to the 
present critical situation. 


Dealers will have to advise their 


car and truck owner customers 
that the very situation we are in to- 
day has been foreseen by the in- 
dustry since early last fall. Autromo- 
TIve News carried a warning to that 
effect in its Sept. 24 issue, showing 
that the industry has been doing 
everything in its power to ward off 
the present situation but that, un- 
til the present labor problenis are 
equitably settled and government 
regulations are altered to permit 
greater production of these critical 
replacement parts, the vehicle-own- 
ing public will have to suffer along 
with the industry. 

With a critical shortage existing 
at this time when vehicle use is a 
long way from being at its peak, 
it is seen that in the spring when 
greater car use builds up an even 
greater demand for parts, the situ- 
ation can only become more criti- 
cal. Even if all strikes and work 
holdups were to cease today, and 
all restraining government regula- 
tions were lifted, we still would be 
forced to face the present shortage 
for several months due to the time 
it would take to get sufficient parts 
into the channels of distribution to 
meet the demand. 


AN Want Ads cost little—get results— 
why not use ‘em? See inside backcover. 


8 Committee Aides 
Named for Road 


Safety Parley 


WASHINGTON. — The executive 
staff for the President’s Highway 
Safety conference last week an- 
nounced the names of the secre- 
taries of the eight committees of 
the conference. Committee chair- 
men and full committee member- 
ship will be announced shortly, it 
was stated. 

The list of secretaries and their 
addresses follows: 

Committee on Enforcement — 
Franklin Kreml, International 
Assn. of Chiefs of Police, 1704 Jud- 
son St., Evanston, IIl. 

Committee on Engineering — 
Charles Prisk, Public Roads admin- 
istration, Washington 25, D. C. 

Committee on Education — Dr. 
Robert Eaves, National Commis- 
sion on Safety Education, 1201 16th 
St., Washington. 

Committee on Law and Ordi- 
nance — J. Allen Davis, Auto Club 
of Southern California, Los Angeles. 

Committee on Motor Vehicle Ad- 


———— 
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ministration — L. S. Harris, Amer- 
ican Assn. of Motor Vehicle Ad- 
ministrators, 840 Woodward Blidg., 
Washington. 

Committee on Accident Records 
— D. S. Berry, National Safety 
council, 20 N. Wacker Dr., Chicago. 

Committee on Public Information 
— John Gibbons, Automotive Safe- 
ty foundation, Tower Bldg., Wash- 
ington. 

Committee on Organized Public 
Support — Paul H. Blaisdell, Room 
960, 20 N. Wacker Dr., Chicago. 

Any organization wishing to pre- 
sent ideas or suggestions to a par- 
ticular committee should address 
them to the appropriate secretary 
in order to save time, the an- 
nouncement said. 

The conference will be held May 
8-10 in Washington. The governors 
of the 48 states will be invited to 
head their state’s delegation to the 
conference. 


Fire Costs $12,000 


COLUMBIA, Tenn. —A fire said to 
have originated around an acetylene 
torch welding a bumper caused a loss 
of estimated $12,000 to Campbell Motor 
Co. The building and some cars were 
damaged, G. R. Campbell, said. 


Auto-Lite Spark Plugs are ignition engineered by men who design complete auto- 
motive electrical systems. That’s why, “money cannot buy a better spark plug.” 


AUTO-LITE SPARK PLUGS 
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Placed on Tires by OPA 


WASHINGTON.—Specific trade- 
in allowances have been established 
for repairable old tires and tubes 
turned in by buyers of new ones, 
OPA announced last week. 

This action, effective March 9, 
was necessitated by the end of tire 
rationing and the increasing sup- 
ply of new tires, OPA said. 

During the tire-rationing pe- 
riod, it was stated, traded-in 
tires and tubes were generally 
unrepairable and came under the 
category of scrap, requiring little 
or no allowances. 

Now, with better quality tires 
being traded in, the OPA general 
requirement that dealers give “a 
fair allowance” for trade-ins has 
been found to be inadequate. 

Three categories are now estab- 
lished to determine the allowance, 


if any, for all tires traded-in. These | 


are: 

1. No allowance is required for 
traded-in tires which (a) have dam- 
aged bead wires or bead reinforce- 
ment, (b) are worn through more 





than half the total number of plies, 
(c) are hard or inflexible, aged, dry- 
rotted, excessively weathered or 
water-soaked, or (d) have blow- 
outs, cuts or injuries greater in 
length than one-half the tire cross- 
sectional diameter. 

2. A minimum allowance of 50 
cents per tire is required for all 
other traded-in tires which (a) are 
in need of two or more sectional 
repairs, (b) are in need of four or 
more spot repairs, (c) are in need 
of one sectional repair and two or 
more spot repairs, (d) have more 
than three radial cracks extending 


| through the rubber into the cords, 


(e) have loosened cords or ply on 
inside of casing or ply separation, 
(f) are worn in the cord body to 
such an extent that it cannot be 
effectively repaired and made suit- 
able and guaranteed for safe use 
under normal operating conditions, 
or (g) are repaired with emergency 
repairs. 

8. The minimum allowance for all 
other tires is the established dollar- 


and-cent retail ceiling prices for 
used tires of their type and size, 
less a minimum discount of 25 per- 
cent. In no case, however, may the 
allowance be less than 50 cents. 

Two categories are also estab- 
lished for traded-in tubes: 

1. No allowance is required for 
used tubes damaged to the extent 
they cannot be repaired so as to 
qualify them as sound tubes. 

2. The minimum allowance for 
all repairable used tubes is the 
established dollar-and-cent retail 
ceiling prices for used tubes of 
their type and size, less a dis- 
count of 25 percent. In no case 
may the allowance be less than 50 
cents for special purpose tubes or 
less than 25 cents for all other 
tubes. 

At the same time, OPA reduced 
ceilings on repairable basic tire 
carcasses before being recapped on 
wholesale sales by 25 percent. Here- 
tofore, wholesale ceilings were gen- 
erally the same as the established 
dollar-and-cent retail ceilings. 

Now they wiil be those ceilings, 
less 25 percent. OPA said this 
change had been made so that the 
wholesale buyer will be able to buy 
these tires and resell them without 
recapping. 


3 Price Stages Seen 


OPA Aide Says Decontrol Will Be Speeded 
As Costs Wane and Output Rises 


NEW YORK. — Assuming that 
Congress will extend price legisla- 
tion and that “no other influences 
will prevent price control from be- 
ing successful,” the OPA foresees 
three stages of price control which 
may extend into 1947, it was dis- 
closed here last week by Zenas L. 
Potter, special assistant to the 
price administrator, in an address 
at one in a series of national mar- 
keting conferences being sponsored 
by the U. S. Chamber of Commerce. 

Without attempting to estimate 
the duration of the _ respective 
stages, Potter said the first is the 
present period of labor, materials 
and parts shortages. 

“During this stage,” he said, 
“OPA is being called upon for 
many price adjustments due to 
rising labor and materials costs. 
When conditions warrant, these 
are being made, but on a basis 
which business might consider 
tight — no adjustments are being 
made so long as industries are 
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HIGHWAY SIGNS 


Auto-Lite highway signs are spotted strate- 
gically on the nation’s most heavily traveled 


highways. A 
constant re- 
minder to 
drivers while 
their cars are t 
in actual use— 43 
tie-in with car { 
radios and 
AAA maps. 


FARM PAPERS 


Big color pages blanket 


NATIONAL MAG 


Color pages in 
American Weekly, 


of the biggest 
motoring groups in 
America. Makes 
every holder of the 
AAA franchise a 
potential prospect 
for you. ° 


PoC 


Metropolitan Gra- 
vure, Saturday 
Evening Post, 
Collier’s, Liberty, 
American Legion, 
Popular Mechan- 
ics, and Popular 
Science, carry the - 
Auto-Lite story. 


rich farm ‘market through 
Farm Journal, Progressive 
Farmer, Southern Agricul- 
turist, Successful Farming 


. reaching 4,750,372 top 


power-equipped farms. 
The Electric Auto-Lite Company 


Teronte 1, Oat. = 


Toledo 1, Ohio 


training film 


AAA MAPS AND BOOKS 


Auto-Lite’s exclu- 
sive advertising in 
all AAA maps and 


AZINES 


POINT OF SALE SUPPORT 


Proved business builders like the Wrapper Plan, 
in technicolor by Walt Disney 
' Productions, 


*“Plug-Chek’”’ 
Inspection 
Service, color- 


ful 


window 


displays help 
dealers boost 
volume. 


earning their prewar dollar prof- 
its. with annual 
sales of $5,500 million have been 
decontrolled, but through Stage 1 
decontrol will proceed at a very 
slow pace. 

“Stage 2 will come upon us rather 
suddenly. Wage readjustments will 
come to an end and costs will be- 
come stabilized; workers will in- 
crease in efficiency; production 
lines will flow without interruption; 
volume will increase, cutting unit 
overhead costs. Appeals for price 
adjustments will dwindle. Toward 
the end of the period, price com- 
petition will begin to reappear. 

“OPA operations during this pe- 
riod will undergo two changes: 
Pricing policies will gradually be 
adjusted to ease transition to a new 
economic era, by assuring earnings 
appropriate to a sustained high 
volume of production. Decontrol 
will proceed at a steadily accelerat- 
ing rate. 

“Stage 3 will be a period of 
capacity production, full employ- 
ment and stable costs. Public buy- 
ing power will be at a very high 
level, but the gigantic production 
on which our new economy is cap- 
able will wipe out one shortage 
after another. Pressures will dis- 
appear first on materials and parts, 
then on consumer goods. 

“During Stage 3 production will 
have taken advantage of the ma- 
terials, design and technolo 
advances made during the war. 
Costs will go down as output and 
the serviceability of goods goes 
up. 

Potter assailed the campaign 
against price controls being waged 
by the National Assn. of Manufac- 
turers, and predicted it would fail. 

In an earlier address, Benjamin 
H. Namm, president of the Nation- . 
al Retail Dry Goods Assn., decried 
the “clumsy” manner in which OPA 
is dealing with the nation’s “most 
pressing problem.” 

Charging that OPA is perpetrat- 
ing “camouflaged inflation” through 
substitution of “new” inferior mer- 
chandise for standard grades, 
Namm called for “removal of regu- 
lations which foster and prce'ong 
this state of affairs.” 


Lots Of Leather 
1,500,000 Yards Made 


By Ford in Month 

DEARBORN.—War experience in 
the manufacture of art leather at 
the Ford plant has resulted in pro- 
duction of a superior product. 

Art leather, extensively used for 
Ford automobile interiors, is more 
resistant to water, sunlight, oil, and 
is more flexible at lower tempera- 
tures, it is said. 

More than 1,500,000 linear yards 
of this colorful art leather will be 
manufactured this month. The 
company makes between 95 and 98 
percent of all art leather it uses. 

Gay colored “leathers” are used 
for seat cushions, interior trims, 
and places where materials must 
stand great amounts of wear and 
flexing. Besides the colorful ap- 
pearance, the advantage of art 
leather interiors is the ease with 
which they can be cleaned with 
soap and water, Harold L. Crooke, 
head of chemical engineering and 
art leather manufacturing at the 
Highland Park plant, explains. 

The most common manufactur- 
ing method now in use is pyroxy- 
lin coatings made from nitrated 
cellulose fiber bases. However, still 
produced in great amounts for 
truck interiors, is the green leather 
made by using a synthetic rubber 
coating. Another method extensive- 
ly used is the application of vinyl 
resin plastic coatings. 


Olerud Buys Station 
Wallace E. Olerud has purchased 
the Cities Service station, 402 First 
Ave., N., Moorhead, Minn., from OC, 
E. Rufers. The name has been 
changed to Wally’s station. Olerud 
was formerly service ‘foreman of 
Fleck Chevrolet Co. Rufers will 

continue to handle used cars. 
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Auto Personnel 


Sherwin-Williams Places 


Hall in Auto Sales Post 


Rex C. Hall has been appointed 
sales manager of the automotive 
sales department of Sherwin-Wil- 
liams Co., Cleve- 
land, Charles M. 
Lemperly, vice- 
president and di- 
rector. of sales, 
announced last 
week. 

Hall joined the 
firm in 1937 when 
he was a sales- 
man of Sherwin- 
Williams prod- 
ucts in Little 
Rock, Ark. He 
served with the 
Marines in the 
Pacific. After his discharge, he was 
supervisor of automotive business 


in the Pacific Coast area. 
z * a 


Rex Hall 


Twin Coach Names Lenz 


As Production Engineer 


Earl H. Lenz, resigned produc- 
tion manager of the Curtiss- 
Wright plant, last week was ap- 
pointed production engineer of 
Twin Coach Co.’s new Buffalo divi- 
sion. 

Lenz, who will be in charge of all 
production engineering, announced 
that temporary engineering offices 
have been opened in the Hudson 
Bldg. -until Twin Coach acquires 
the Curtiss-Wright Modification 
Center No. 5. Negotiations for the 
purchase of the property and a 
considerable quantity of machinery 
are expected to be completed 
shortly. 


* * * 


Collyer. Richardson Hold 
Offices at British Geon 


Organization of British Geon, 
Ltd., for the manufacture of plas- 
tic materials and copolymers in the 
United Kingdom, by B. F. Goodrich 
Chemical Co., Cleveland, and Dis- 
tillers Co., Ltd., of England, was 
announced last week by W.S. Rich- 
ardson, president. 

The new British company, with 
capitalization of £500,000, will en- 
gage in the production and sale of 
Geon materials in the United King- 
dom, Geon is a discovery and devel- 
opment of Goodrich, Richardson 
said. Board members include John 
L. Collyer, president, B. F. Good- 
rich, and Richardson. 

* * * 


Willys Names Schiefer 


To Head Plan Section 


Appointment of James W. Schief- 
er as head of the newly - created 
planning section of Willys - Over- 
land was announced last week by 
James D. Mooney, president and 
chairman. Recently released to in- 
active Navy status with the rank 
of lieutenant, senior grade, Schiefer 
will direct the development of a 
system of graphic management 
controls, 

Prior to the war, he was in 
charge of master scheduling and 
management controls in two plants 
of Goodyear Aircraft. 

ok * 
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Wheeler Elected Head 


Of American Chain 


American Chain & Cable Co., 
Inc., Bridgeport, Conn., announced 
last week that Wilmot F. Wheeler 
has been elected president, succeed- 
ing the late William T. Morris. 
Wheeler has been with the com- 
pany since 1916, was elected a di- 
rector in 1919 and treasurer in 1920. 
He has been executive vice-presi- 
dent and treasurer since 1936. 

Cyrus F. Johns has been elected 
executive vice-president. He joined 
Page Steel & Wire, now a division 
of American Chain & Cable, in 
1913, and was made general man- 
ager in 1933, Stanley Mann has 
been elected treasurer. He has been 


a director since 1936. 
+ + * 


Motorcade Names Williamson 


Executive Vice-President 


Selection of Gen, William J. Wil- 
liamson, vice-president of Standard 
Freight Lines, to be executive vice- 
president of Motorcade, Inc., a 
national organization concerned 
with union truck terminal site sur- 
veys, designs and operation, was 
announced last week by Harry F. 


Chaddick, president of Standard 
Freight and American Transporta- 
tion Co. 

The new position of Gen. Willi- 
amson, which will be in addition to 
carrying on his work with Stand- 
ard Freight Lines as vice-president 
of sales, means that the general 
direction of Motorcade will be cen- 
tered in Chicago for the midwest. 

+ * * 


Raybestos Promotes 


Arentzen, Callahan 


Norman Leeds jr., general sales 
manager, Raybestos division 
Raybestos-Manhattan, Inc., recent- 
ly announced the advancement of 
two members of the sales staff. 
Harvey G. Arentzen, former north- 
eastern district manager, has been 
assigned to the main office at 
Bridgeport, Conn., where he will be 
engaged in special sales duties. Re- 
placing him as district manager 
will be M. J. Callahan, a Raybestos 
salesman for 24 years. 


| tember, 1923, and represented it in 
iNew York, Brooklyn, and Long 
jisland for many years before his 
appointment as district manager in 
July, 1944. Callahan was first as- 
signed to a sales territory in Penn- 
sylvania when he joined the com- 

pany in 1922. 
* 


* * 


Goddard Elected Head 


Of Cutting Tool Assn. 


E. A. Goddard, general manager 
of Goddard & Goddard, Detroit, 
last week was elected president of 
the Cutting Tool Mfrs. Assn. R. G. 
Mitchell, president, Eclipse Coun- 
terbore Co., was named vice-presi- 
dent. 

Elected as directors to serve for 
three years were L. C. Gorham, 
president, Gorham Tool Co., De- 
troit; E. C. Putnam, president, Put- 
nam Tool Co., Detroit; E. F. Rein- 
hart, president, Republic Drill & 
Tool Co., Chicago, and R. H. Wolfe. 

* * * 
| Galvin Quits Tyson 

E. R. Galvin, president of Tyson 

Roller Bearing Co., Massilon, O., 


has announced he has accepted a 
position as executive vice-president 


Plant-Choate Mfg. Co., in Cedar 
Rapids, Ia. He has been with Tyson 
since July 1, 1944. 


Toledo Steel Names Lang 


To Sales Manager Post 


Howard K. Lang has been ap- 
pointed sales manager for Toledo 
Steel Products Co., makers of auto- 
motive and _ air- 
craft parts, J. E. 
Adams, vice-pres- 
ident, announced 
last week. 

Lang has been 
associated with 
Toledo for more 
than 15 years, 
serving as dis- 
trict, eastern, 
sales, and assist- 
ant sales manag- 
er. He will devote 
considerable time 
to field work with Toledo repre- 
sentatives and distributors. 

ck ok cd 


H. K. Lang 


j\Chrysler Officials Form 


Organization in Texas 
Executive personnel of the Chrys- 


Arentzen joined the firm in Sep-|and general sales manager of La!ler regions in Texas are brought 


into closer coordination through 
organization of Chrysler Corp. 
Management Club of Texas, which 
meets in all-day session once each 
month. 

J. H. Winters, Dallas, regional 
service manager representing all 
divisions, was elected president at 
the first meeting in Dallas. Roy 
McAda, Dallas, regional parts man- 
ager, was named secretary. Chrys- 
ler regional executives from El 
Paso and Houston attended the in- 
itial meeting. 

* * * 
American Brake Appoints 
Batchelder to New Post 


Roger W. Batchelder has been 
appointed general purchasing agent 
of American Brake Shoe Co., re- 
placing William T. Kelly jr., now 
president of the Kellogg division. 
Batchelder, in the Army Air Force 
during the past five years with the 
rank of colonel at the time of his 
discharge, has been with Brake 
Shoe since 1933. 

He is a native of North Reading, 
Mass., and a graduate of Phillips 
Andover Academy and Yale. 
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Just Among Dealers... 
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(Continued from Page 3) 


when the south is all in bloom, and 
envy the satisfaction that he must 
enjoy devoting his leisure hours to 
the growing of flowers. 

Hundreds of truck loads of good 
soil and muck have been trans- 
planted to his garden to prepare it 
for something like 300 camellias 
and an equal number of azaleas, 
that form his collection. 

Stokes knows most of them by 
name and has cared for many of 
them for as long as 15 years, until 
he has developed a show place, 
within the city limits of Montgom- 
ery, that is a thrill to the residents. 

* * * 

J. E. Gaston (Ford), Fairhope, 
Ala., born in Des Moines, Ia., June 
2, 1890. He started in the taxi busi- 
ness in 1915 and has handled the 
Ford line since 1923. He is complet- 
ing his twenty - third year as a 
dealer. 

There are a lot of little known 
facts about well known dealers. In 
Gaston’s case the fact is that dur- 
ing the 1893 depression his father, 


ASK THE 
SERVICE 


as well as other victims of that de- 
pression from the mid-west, be- 
came followers of Henry George, 
the single tax exponent. They form- 
ed a single tax colony on the east- 
ern shore of Mobile Bay, naming 
the town Fairhope. 


The colony has been successful. 
Fairhope Single Tax Corp. still ex- 
ists. The secretary is C. A. Gaston, 
a brother to Jim Gaston, who fol- 
lowed in the position held so many 
years by his father. 

* * + 


R. J. Ross (Dodge), Fort Smith, 
Ark. born Feb. 7, 1898 at Balding, 
Ark. Like many dealers his initial 
experience was a salesman. In 1920, 
he signed a Dodge Bros. contract. 

He is a past president of Arkan- 
sas Automobile Dealers Assn. He 
served in the Marines in World 
War I, and has been a member of 
his local draft board. His hobbies 
are fishing, hunting and piloting his 
own plane. 

—JoHN O. MUNN 
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A NEW AUTO STOVE, “‘Auto-Kook,”’ 
has been developed by the Auto Kook 
Co., 3295 Lothrop, Detroit 6. The com- 
pany is seeking dealers. According to 
the firm, engine gases are diverted so 
that the food is protected and the cook 
is not bothered by fumes. The stove is 
designed to attach to the rear bumper 
and exhaust pipe. 


Bailey, Hascher Named 
By Alger in Detroit 


DETROIT.— Appointment of Wil- 
liam C. Bailey as superintendent of 
maintenance for George F. Alger 
Co. was announced last week by A. 
C. Scott, company president. 

Scott also announced the ap- 
pointment of Lyle K. Hascher as 
tire supervisor. 


AN Want Ads cost little—get results— 
why not use ‘em? See inside backcover. 








MADISON, Wis.—The next legis- 
lature in Wisconsin will have 
among its problems the proposed 
bill to make motor vehicle inspec- 
tion compulsory. There are two op- 
posing camps, the car dealers and 
the petroleum interests. 

An interim committee is now 
considering the terms of such a bill. 
At a hearing on the subject, a spon- 
sor for such a bill, Louis Milan, of 
the Automotive Trades Assn. gave 
the views of that group. He was 
supported by the Wisconsin Coun- 
cil of Safety. 

Two oil men, H. C. King of Wis- 
consin Petroleum Assn. and Fred 
Eiliot, of Wisconsin Petroleum In- 
dustries committee, and an oil deal- 
er, A. J. Fiore, of Madison, opposed 
such a bill. 

The interim committee was told 
by R. C. Salisbury, director of 
Wisconsin Highway safety pro- 
motion division, that defective 





Dealers Support Tests 


Compulsory Car Check Backed by Wis. Assn.; 
Oil Spokesmen Oppose 
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vehicles were responsible for an 
increase in fatalities from 6 per- 
cent in 1941 to 8.2 percent in 1944, 

The speaker also mentioned other 
causes of fatalities as follows: fast 
driving 10.2 percent; drunken driv- 
ing 8 percent; reckless driving 3.7 
percent, and pedestrian violations 
of traffic rules 17.1 percent. 

Motor car inspection, which ap- 
pears to be left to the discretion of 
local police, showed that 18.2 per- 
cent of the vehicles so inspected 
last year failed to pass, he said. 
Other states, he declared, in which 
compulsory inspection is enforced, 
showed a considerably lower per- 
centage in fatalities. 


John Wrage, of Madison, also 
spoke for the Council of Safety. He 
stated that the council was sup- 
porting the proposed bill in order 
to remove unsafe vehicles from the 
highways and city streets. 

Louis Milan, who spoke for the 
Automotive Trades Assn., said that 
17 percent of the accidents and 28,- 
500 deaths in the entire country 
last year were traceable to defec- 
tive motor vehicles. It was his sug- 
gestion that the proposed bill be 
passed in Wisconsin before the fed- 
eral authorities take action. 


He declared that 25 states and 
the District of Columbia have 
compulsory motor vehicle inspec- 
tion laws in some form, stating 
that a check shows 16 states 
make it compulsory, 10 of the 
latter having state inspection sta- 
tions while seven permit cities to 
have inspection regulations. 

In opposition, Fiore, the oil deal- 
er, said that it is difficult to say 
how long an official inspection is 
good, and he is of the opinion that 
truck fleet owners who have good 
mechanics periodically inspecting 
all their motor vehicles be exempt 
from the proposed compulsory state 
inspection. 

King stated that wholesale oil 
dealers are not in favor of the pro- 
posed bill. In their opinion, when 
repair parts for cars are again 
plentiful, vehicle owners will see 
that their cars are kept in good 
working order without any law 
making state inspection compul- 
sory. 


Ingersoll Sets 
High Level for 


Implement Gain 


CHICAGO. — American farmers 
are expected to purchase a billion 
dollars of new farm equipment in 
1946, a volume that will keep the 
implement industry operating at 
full capacity if production inter- 
ruptions can be avoided, Roy C. 
Ingersoll, president, Ingersoll Steel 
division of Borg-Warner, said last 
week. 


The division has launched a large 
expansion program in anticipation 
of the increased demand for disc 
coulters and other parts which the 
company supplies the implement 
manufacturers, he revealed, 

Under construction at West Pull- 
man are a new disc plant, which 
will increase production capacity 
about 50 percent late this year, and 
& new rolling mill which will triple 
the factory’s previous steel output 
early in 1947. 

The Ingersoll plant at Kalama- 
zoo, Mich., has installed modern 
equipment for the production of 
weeder, harrow and cultivator teeth 
and potato digger links. The New- 
castle, Ind. plant is being ex- 
panded for the enlarged production 
of soft center steel for mould- 
boards, plow shares, two-ply ensil- 
age cutter knives and other spe- 
cial agricultural steels. 

The Calumet, IIL, steel plant is 
increasing its capacity for the pro- 
duction of steel fence posts for the 
farm, the demand for which ex- 
ceeds by several times the present 
capacity to produce. 


Capitol ‘Pontiac Robbed ; 


SPRINGFIELD, Ill.—Using a_ small 
acetylene: torch, a thief broke into a 
safe and took at least $500 cash at 
Capitol Pontiac Co. last week. H. Wil- 
son Graff, president and manager of 
the dealership, estimated the loss. 
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Reverse Gear Considered ‘Extra’ in 1902, 
Letter to Prospective Dealer Shows 


BUFFALO.—Reverse gear on an 
automobile was regarded as an 
“extra” in 1902, particularly for 
cars destined for country use. 

A letter from George N. Pierce, 
dated Apr. 12, 1902, to a prospective 
Pierce - Arrow dealer reveals this 
and other sidelights on beginnings 
of the auto industry in Buffalo. 

The letter is addressed to Fred 
N. Humphrey, a Lincoln (Neb.) 
businessman, who sought to handle 
a few “high-power” cars as a side 
issue to his bicycle business. The 
letter follows: 

“My Dear Sir: 

“We reply in answer to your fa- 
vor of the 7th inst. that Mr. C. E. 
Siefert of Lincoln is our represent- 
ative for bicycles, and we will be 
very glad indeed to have you look 
after our interests in the automo- 
bile end of the business. We sent a 
catalogue off today and beg to say 
that these goods are giving the very 
best of satisfaction. 

“Of course in your territory, 


No Need to Back Up | 


2% -horsepower machine would 
answer all your purposes. We 
have on hand a few of these that 
we could furnish you at $650. On 
our regular 34%-horsepower model 
the very lowest price is $750 and 
if ordered with reverse gear, $800. 

“We can give you shipment, as 
we state, on the 2%-horsepower, 
and we are satisfied that it is the 
machine you want and will be par- 
ticularly desirable for doctors or 
anyone who wants to use a ma- 
chine for the purpose for which 
we are building it, viz., a light run- 
about. 

“The difference is so slight be- 
tween the two motive powers, the 
same would hardly be noticed in a 
country like yours. The speed of 
the 2%4-horsepower is about 12 to 15 
miles an hour, which is fast enough 
for anyone. 

“This machine has no reverse 
gear, but these are used mostly 
in the large cities. I doubt wheth- 
er you would ever have occasion 


where the country is so level, our ' to use a reverse gear in your 








frectston 


1 Waldes Truarc allows lighter, 5 
* more compact design. * time to a fraction. 
2 Permits vital dimensions toler- 
* ance to +.0001. 6. h 
Permits exact assembly of bear- eS 
3. ings and thrust washers with 
less machining. 7. drive shafts at 12,000 RPM. 
4 Maintains accurate position of 
e 8. Has never failed in service. 


parts. 


Our engineers will be glad to show you how this superior retention principle 


EFFICIENCY MULTIPLIED 


Aircraft depend on McIntyre pressure 
pumps, and Truarc Retaining Rings 
make McIntyre pumps more depend- 
able by making possible fewer parts, 
better integrated parts. 


Perfo mance 


Cuts assembly and disassembly 
Greatly reduces danger of injury 


Gives greater protection to 


country if you had one on any 17,000 Eligible... 
GI Trainees Offered 


Jobs With GM Dealers 


(Continued from Page 36) 
ment to the qualities the boy had |desk every day and are being pro- 


“The DeDion motor is the finest 
made in the world and one of our 
customers in Boston, who is selling 
a large number, has a standing of- 
fer of $10 to any person who repre- 
sents the Olds machine and will 
follow our 2%-horsepower motor- 
ette for one hour with an Olds 
vehicle. This is a pretty broad chal- 
lenge, and he has never yet had 
anyone who is willing to accept 
the same. 

“If we can serve you in any way 
will be pleased to do so. Our terms 
are 25 percent cash with the order 
and balance against the bill of 
lading.” 


Armstrong Gets 
Portland Post 


PORTLAND, Ore.—J. F. Stiens 
jr., president of the Portland Auto- 
motive Trades Assn., announces ap- 
pointment of E. V. Armstrong, vet- 

eran of the auto industry, as field 
secretary of the group. 

Armstrong succeeds J. W. Clock, 
who resigned to enter the used-car 
business after six years with the 
organization. 


PRESSURE 


DESIGN 





can be applied to your machines and products. Write Dept. D-3. 


WALDES TRUARC RETAINING RINGS 


WALDES WOuINOOR, inc., LONG ISLAND city Ll NEW voRrxk © CANADIAN REPRESENTATIVE: PRENCO PROGRESS CORP., LTO., 72.74 STAFFORD STREET, TORONTO 


This McIntyre pressurizing pump can 
be assembled quicker.. 
ter—thanks to design economy ‘made 
possible by Truarc retention principle. 


shown in his training period. 

Along with the letter was a ques- 
tionnaire asking the boy if he 
wanted to apply for such a job with 
a dealer and which make of car he 
preferred to work on if a job could 
be found for him. 

To date the selection has run ap- 
proximately as follows: Chevrolet 
1,350, Buick 800, General Motors 
Truck, Oldsmobile and Pontiac, 
each 550, and Cadillac 300. Many 
boys have’ indicated that they do 
not need any help in getting them 
a job; a sizeable percentage indi- 
cate they would like to work in a 
factory; others that they would like 
to go into refrigeration or air con- 
ditioning or some other work not 
automotive. But practically all of 
them thanked General Motors for 
the offer to help them. 

Replies are coming to St. Aubin’s 
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cessed out to the field through the 
zone and territory organizations of 
the various divisions as fast as they 
can be handled. 

Some of the comments, which 
have come in from the boys or 
their parents in answer to the let- 
ter, are as follows: 

“...I wish to say that my asso- 
ciation with your company, through 
the Army, was most pleasant as 
the company and all its representa- 
tives proved most cooperative. I 
wish to thank you for the interest 
shown in regards to my present 
work status. I would be very happy 
to work with a concern such as 
yours when I start working. Thank- 
ing you again for your interest 
shown and the effort expended.” 

- Thanking you for you re- 
cent ‘letter. Would like to express 
my appreciation for the service 
that General Motors offers we re- 
turning veterans. The knowledge 
that I obtained in your training 
school was of great value to me 
while serving in tlhe Armed 
Forces.” 

. I appreciate your interest in 
your former Army trainees. I feel 
that it is really swell of you folks 
to help out us service men.” 

“... Thank you very much for 
your interest. Am glad to hear 
someone is trying to help “the boys 
find employment.” 

. I know that many veterans 
will greatly appreciate your attempt 
to help them. Your effort is to be 
commended.” 

. .. I appreciate your thought- 
fulness in trying to help me and 
the many others in getting a new 
start in civilian life.” 

“,.. In the meantime, I would 
like to compliment you on your 
thoughtfulness in acting as an in- 
termediary. So many of the young 
men returning from the services 
are finding it difficult to obtain 
positions doing the work for which 
they were trained, that such an 
idea as yours will prove beneficial 
to them, not only in obtaining work, 
but what is more important as a 
morale builder.” 


Valve Praised 
Schrader Device Aided 


‘Phantom Naty’ 

NEW YORK.—Just before D-Day, 
German observers and the high 
command were deceived by a navy 
of “rubber boats” especially built 
as decoys to confuse Nazi recon- 
naissance pilots and observers. 

Much of the credit for the success 
of the “phantom navy” is given to 
the Schrader 2180 Dubltite valve 
which was attached to the raft or 
camouflage equipment. The cap 
portion of the valve had a floating 
check built in to prevent the escape 
of air in the boat or container dur- 
ing the pumping operation. The cap 
was protected by a hold-fast chain 
to prevent loss when temporarily 
removed from the body for defla- 
tion purposes. 

The Schrader Dubltite valve is 
still being used extensively by the 
Army Air Forces for use on its 
emergency landing rafts. 


10 New Directors Chosen 


By Canada Electric Assn. 
QUEBEC. — The annual meeting 
of the national conference of the 
Canadian Automotive Electric 
Assn. has been held here. Ten new 
directors were elected, as follows: 


H. R. Welch, Ottawa; W. J. Lit- 
tle, Montreal; H. Sugarman, King- 
ston, Ont.; E. L. Loveseth, Edmon- 
ton; H. M. Boultbee, Vancouver; R. 
K. Buzzell, Moncton, N. B.; C. S. 
Van Wagner, Toronto; J. P. Mc- 
Nair, Toronto; L. F. Barnes, Toron- 
to, and J. E. Biekerton, Woodstock, 
Ont. 


New Firm in Akron 
Weiss Motor Co. Akron, has 
been granted a charter by the sec- 
retary of state. The firm will have 
25 shares of no par value. Incor- 
porators are Charles Weiss, OC. J. 

Goodrich and G. H. Doolittle, 





we! 


tors 


hyd 
has 


inc! 
tion 
nou 
Int} 
Aut 


seat 


far, 
hav 
duc’ 
four 
wee 


incc 
lum 
the 
busi 
308 
St., 
is s 





ON” 


pro- 
the 
s of 
hey 


ich 
or 
let- 


SSO- 
ugh 


nta- 
2 I 
rest 
sent 
Ppy 


ink- 
rest 


ige 
ing 


ied 


t in 
feel 
olks 


for 
lear 
Os 


mpt 
» be 


zht- 
and 
new 


uld 
rour 

in- 
ung 
ices 
tain 
rich 


cial 
ork, 
is a 


Day, 
1igh 
avy 
puilt 
:on- 


cess 
1 to 
alve 
t or 


ting 
‘ape 
jur- 
cap 
1ain 
rily 
»fla- 


> is 


its 


ave 
cor- 
. J 


‘ ERVICE SECTION 








Card Contact Pays 


Dealer Fiedler, Seattle, Boosts Service Net 
By Postcard Questionnaire 


to ascertain its validity and to 
make an adjustment. 

Some of the returns carry un- 
conscious humor. “I am well satis- 
fied with the work done. Would 
have answered sooner but I wanted 
to give it a test first,” one replied. 
The card had been sent to this 
“neighbor” Oct. 9, 1945, and the 
cautious car owner returned his 
answer Feb. 20, 1946. 

The cards are posted in frames, 
30 or 40 replies in each frame, and 
placed on the wall where custom- 
ers see them. The percentage of re- 
plies against the number sent out 
varies from 25 to 40 percent. 

Summarizing the virtues of this 
idea, Fiedler says: “First, it gives 
us an opportunity to express our 
appreciation to the customer. 

“Second, it gives the customer a 
chance to register a complaint. 

“Third, it is a form of direct mail 
advertising of a very direct, and 
personal type, intended to keep car 
owners from forgetting us and our 
service.” 


SEATTLE. — Using the stamped 
return-card followup after every 
service job in his modern shop, and 
keeping consistently at it since 
1941, when he became Chevrolet 
dealer in West Seattle, Gene Fied- 
ler has built goodwill in his neigh- 
borhood. 

The results are indicated in a 
satisfactory volume of business 
during the trying war years, when 
parts, service and repair sales had 
to carry the burden for the dealer. 

Many dealers have done this 
spasmodically. But Fiedler has 
kept at it. 

In addition to persisting in the 
return-card contact with the cus- 
tomer, a further tiein has been kept 
up. Each week in the neighborhood 
newspaper Gene Fiedler Motors 
uses a good sized advertisement. 

These is a boxed feature, headed 
“What Neighbors Say.” In it appear 
actual quotations from the com- 
ment written on the postcards, one 
in each advertisement. Naturally, 
those picked for publication are 
laudatory. 
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Female Touch 
5 Women Employed 


As Ford Stylists 


DEARBORN. — Something new 
has been added in designing and 
styling at Ford — the woman’s 
touch. 

A sculptor, a former art teacher, 
an interior decorator, a former de- 
signing manufacturer and an ad- 
vertising artist combine their tal- 
cen - ents to bring the woman’s view- 
—Acme Photo |pnoint to Ford, Mercury and Lin- 





THIS MOBILE grocery store, brainchild and property of Morton Salter, rolls i 
along a street in a residential section of Los Angeles, entering to the housewives’ coln styling. 


needs at their doorsteps. The unit, a converted bus, has been in operation for a 
month and is proving a boon to busy housewives. 





Wis. Requires Approved 


Octane Rating Methods 

MADISON, Wis.—Only industry- 
accepted methods of testing octane 
rating may be used in gasoline ad- 
vertising in Wisconsin under an 
order issued last week by the State 
Department of Agriculture. 

The order, which applies to all 
dealers in gasoline for use in mo- 
tor cars, was issued as a result of 
hearings held last month by the di- 
vision of fair trade practice. It pro- 
hibits the use of any “methods of 
competition and trade practices 


“These young women are inter- 
ested chiefly in the development of 
automobile interior design and 
that mislead or tend to mislead |styling, including selection of up- 
prospective purchasers of such gas- | holstering fabrics, designing of in- 
oline.” terior hardware, window controls, 

Evidence introduced at the hear-|400r handles, dome lights and in- 
ings indicated that other methods |Strument panels,” Eugene T. Gre- 
of octane measurement may give a2 |gorie, head of the Ford styling de- 
rating which is 4 to 10 points high- | partment, said. “The trend is away 
er than that shown by the ASTM |from the strictly masculine ap- 
method. proach — the engineering mind.” 


: The women are Beth O’Roke, 
$12,000 Fire Loss Doris Dickason, Elre Campbell, Le- 


WEST MEMPHIS, Ark.—The build- | ota Carroll and Florence Peterson. 
ing and equipment of McCaa Chevrolet 
Co. was damaged by fire last week. F oct a eee 
Loss is estimated at $12,000 by J. C. Jack Weed’s Truckin’ w!!l give you some 
McCaa. interesting views. 








Very few of the returned cards 
are “kicks,” he says. But when 
there is a complaint no time is lost: 


Detroit Diesel 
Eyes Markets 


For Exports 


DETROIT. — Comprehensive cov- 
erage of the world export market 
figures actively in merchandising 
plans of Detroit Diesel Engine di- 
vision, General Motors, V. C. Genn, 
general sales manager, and Duncan 
Lamont, manager of overseas sales, 
said last week. 

A five-day “refresher course” for 
the men responsible for the sales 
and servicing of the GM series 71 
Diesel engines abroad was recently 
completed. 

Talks were given by Detroit Dies- 
el officials not only on GM Diesel 
features and varied applications 
but also on distribution and poten- 
tial markets. 

Exclusive of the United States, 
Canada and Alaska, the sales and’ 
service of the GM Series 71 engine 
will be handled entirely by the 
overseas division under the direc- 
tion of Earl E. Eby, sales manager 
of industrial and power equipment. 

GM Overseas representatives 
from the following countries at- 
tended the meeting: Sweden, Den- 
mark, Belgium, France, India, Aus- 
tralia, Java, New Zealand, Brazil, 
Argentina, Mexico, Uruguay, Peru, 
Venezuela, Cuba, Chile and South 
Africa. 


The GM Series 71 engine will be 
no stranger abroad due to wide use 
by the armed forces during the 
war, Genn points out. 

All landing craft — from the 36- 
foot LCVP to the 155-foot LCI — 
were powered by this engine. So 
were many of the M-3 and M-4 
tanks and M-10 tank destroyers. 
Thousands were also shipped to the 
Army and Navy for use in genera- 
tors. welding sets and bulldozers. 













Monroe Steps Up 


On Tractor Seats 


MONROE, Mich. — Production of 
hydraulic easy-ride tractor seats 
has been boosted 30 percent to 700 
a day as a result of a constantly 
increasing demand from all sec- 
tions of the country, it was an- 
nounced last week by C. S. Mc- 
Intyre, sales manager of Monroe 
Auto Equipment Co. 

The volume of orders for the 
seats is now at an average of 800 
to 1,000 a day, McIntyre said. So 
far, nine of 13 tractor seat models 
have been placed in volume pro- 
duction, and output of the other 
four models will start in three 
weeks. 





Ellis Chartered 


Ray Ellis Motors, Ltd., has been 
incorporated under the British Co- 
lumbia Companies act to engage in 
the automobile sales and service 
business. Registered offices are at 
308 Randall Bidg., 532 W. Georgia 
St., Vancouver, and capitalization 
is shown at $100,000, 


What’s on Your Mind 


MR. CAR DEALER? 


VOLUME? wh 


@ Right now, doesn’t your main 
problem boil down to this:— how 
to take full advantage of the new 
car buying rush — make permanent 
sales, service and lubrication cus- 
tomers of as many new car buyers 
as possible? NEW 


No matter what your set-up is, LOCATION? 


Socony-Vacuum’s brand new car 
dealer plan can help you reach this 
goal — build a stronger, better- 
balanced organization. 


It offers new slants on every phase 
of your business — is based on an 
intensive 2-year study of dealer 
problems Coast-to-Coast, plus the 
greatest marketing experience in 
the industry. 


Here are Fresh Ideas... 


e* 
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Important Business-Building Helps! 





NEW 


SOCcOMY VACUUM 


Socony-Vacuum 
Car Dealer Plan 


For Full Details — 
See Your Nearest Socony-Vacuum Representative! 


TUNE IN “INFORMATION PLEASE’’— MONDAY EVENINGS, 9:30 E.$.T.—NSC 


@ You get the kind of help dealers 
agree is essential to a profitable, 
long-range business... 


Complete help in training your men 
— proved aid in layout planning — 
sound advice on lubritory equip- 
ment and products — business 
records that really work — cus- 
tomer-pulling promotion material — 
many other sales-building benefits! 


Find out now how this plan can 
work for you! 
SOCONY-VACUUM OIL CO., INC. 


and Affiliates: Magnolia Petroleum Co., 
General Petroleum Corp. of California. 


HOW 
MANY 
MEN? 








(Continued from Page 36) 


need his preventive in liberal doses. 
* * * 


a DARING of the Bills — how 
\/ many of you guys have ever met 
Bill Ferguson, the world’s best tin 
knocker—automotive metal worker 
to you who didn’t learn the busi- 
ness by the skin of your knuckles? 
The last time I saw Bill he was 
leaving his Flint metal working 
laboratory to go with Uncle Sam to 
train a lot of GIs how to hammer 
dents out of sheet metal—and of 
all things, armor plate. 

He did a grand job throughout 
the war—lasted under three differ- 
ent sets of generals—taught thou- 
sands of farmhands and sodajerk- 
ers how to handle a peening ham- 
mer and ding block. He actually 
did work up a procedure for hand 
working the armor plate on tanks 
and armored cars. 

But that’s not surprising if you 
know the wild and peppery Scot. 
He’s got a temper like photoflash 
powder, but he also has a knack 
with metal that is little short of 
miraculous. I’ve seen him take a 


hammer and crash a big cavernous 
dent in a new car fender and then 
with but a jack, dolly and hammer 
take it out—and you couldn’t see 
where he had hit the “tin.” 

* * ed 


IN THE DAYS of Automotive 
Service, before the war, Bill did a 
whole set of metal-knocking pro- 
cedure “pics” for me that were pro- 
claimed by the service managers as 
the finest set of visual instructions 
in the art that had ever been pro- 
duced. So when the problem of get- 
ting the last word on authentic 
data for the building of our used 
car reconditioning story in this 
issue came up, I immediately went 
on a still hunt for Bill. He wasn’t 
in the Army, he wasn’t at his for- 
mer home in Flint and he wasn’t in 
Detroit, but I did catch up with 
him—over long distance—in Boston. 
Bill’s now boss man in the plant 
at Porter Ferguson—and he did 
come up with one of the few bright 
spots in this near-future used car 
conditioning picture. 

He claims—and I'll bet the shirt 
off my back that he’s right—that 


Se 


“tak WS 


MOTOR OIL 


there are now upwards of ten thou- 
sand Army-trained “tin knockers” 
out, and coming out, of the service 
who don’t realize that they are 
about the most needed men in the 
entire automotive industry. Thou- 
sands of these boys don’t realize 
that the training they got under 
Bill in the army equips them better 
for a top-pay job with a dealership 
than many a mechanic that has 
spent his life in the shop. 


How to reach these trained men 
is going to be the problem. It will 
be one that every dealer will have 
to get on top of. The dealers need 
them badly, and no doubt the boys 
need the jobs—or at least would 
want them if they knew how much 
they can make, bumping iron and 
handling a welding torch. We’re go- 
ing to try to help, of course, but 
we surely will be grateful to every- 
one who can send us ideas and 
methods whereby we can help the 
industry ferret out these badly 
needed men and get them into the 
kind of jobs for which they are 
best fitted. 

* * a 

NOTHER friend of mine, mod- 
* est but thoroughgoing Merle 
St. Aubin of General Motors—who 
still digs me slyly at times for 
hanging the label of GM’s Mystery 
Man on him—is doing a great job 


A world-wide reputation for 
super b quality gives Veedol Motor Oil such 


general acceptance among motorists that 
automotive dealers everywhere find Veedol 
easy to sell in worth while volume. 


100% Pennsylvania 
At Its Finest 


100% Pennsylvania Veedol has been 
nationally known and nationally advertised 
for a long time. It has been used to protect 
America’s finest cars since the early days of 
motoring. And in 51 other countries of 
the world Veedol has long stood for quality 
in motor oil. 


Veedol is sold through independent dis- 
tributors and carries a full margin of profit 


for dealers. 


TIDE WATER ASSOCIATED OIL CO. 


New York — Tulsa — San Francisco 


Detroit — Chicago — Indianapolis — Atlanta 


Minneapolis —Kansas City 


TIDE WATER 
w= ASSOCIATED 
OlL COMPANY 


World’s Largest Refiners of Pennsylvania Oil 
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—Acme Photo 


HE SHOULD WORRY about production bottlenecks! Edward C. Hammond 
of Newton, Mass., sits in his homemade automobile which he calls a Weep. He 


assembled it from 16 different cars, 


lus a tractor and a mowing machine. The 


wicker basket on the side is for golf clubs, shovels, brooms or anything else 


you have to carry along. The aoe 
aboat it is that a gallon of gas will 


for Army trainees. This_ story, 
which I had to pry out of him with 
a crowbar, is also in this issue. 


The highlight in this story is that 
these kids—mere boys who didn’t 
even finish high school in a large 
percentage of cases—are having a 
damn tough time finding jobs— 
most of them need jobs badly. They 
never worked before, don’t realize 
that they have a knowledge and 
training that can be sold, and are 
the kind of help that dealers are 
going to need badly soon in their 
new car delivery and used car re- 
conditioning shops. They know how 
to work with tools, haven’t become 
infected with the wartime me- 
chanic “prima donna” bug, haven’t 
been used to shoving customers and 
employers around and will be glad 
to work on dirty used cars in a 
backstreet shop for experience— 
and the money. 


I met one of these boys in Merle’s 
office the other day—shy, self- 
effacing young chap who hadn’t 
shaved over a dozen times, I'd 
swear—who had the most grateful 
look on his face I’ve seen in years 
when Merle told him that if he’d 
go down to the Cadillac branch he 
thought he’d find a job waiting for 
him there. 

The boy said: “Gosh, Mister, that 
will be wonderful. I’ve been trying 
to get a job for over six weeks now 
and I just can’t seem to get one 
somehow. There are so many men 
out of work that nobody seems to 
want a young fellow like me who 
hasn’t done anything but be in the 
Army.” 

* * * 


HERE WAS one of those trainees 
who DID have something besides 
Army training and didn’t know it— 
or didn’t know how to sell it— 
which amounts to the same thing— 
who never had had to ask for a 
job before and didn’t know how— 
and whose shy, self-consciousness 
didn’t get him a decent hearing 
with employers who might have 
needed him if he had known how 
to tell them what he could do—and 
what specialized training he had 
received in the Army. 

This boy hadn’t done anything— 
just been in an outfit that repaired 
tanks and trucks—under shell fire 
many times—and with anything 
they could get that would apply, 
from cannibalized parts to bailing 
wire. No, that boy didn’t have any- 
thing, but I'll bet that due to 
Merle’s action he will be a top me- 
chanic in the Cadillac branch shop 
within a few years. 

~ - * 


ANUARY at the American Truck- 
J ing Assns. meeting in Cincin- 
nati the boys from the Wisconsin 
Motor Carriers Assn. had a head- 
quarters room. There in all his 
glory my good friend Ed Konkol, 
manager of the association, served 


can do 60 miles an hour, but the best thing 
take you 50 miles. 


superb Wisconsin cheese  sand- 
wiches to a ravenous—and I might 
add, gluttonous—group 6f truckers 
and other odd characters such as 
me. 


Everybody praised that cheese— 
and rightly so, for it was tops in 
anybody’s language—creamy bleu 
cheese that rivaled any imported 
Roquefort that I have ever tasted 
and Swiss type that was just as 
good if not better than any im- 
ported Swiss. Everybody wanted to 
know where to get cheese like that 
—including me again, of course. 

oo * ok 

LO AND BEHOLD, the good 
wife and I were entertaining 
friends from Milwaukee over the 
weekend and what should be drop- 
ped off by one of Uncle Sam’s boys 
in blue-grey but a package from 
Madison. Yep—you’ve guessed it—a 
package with a label from the Wis- 
consin Motor Carriers Assn. on the 
wrapper and inside a bloc of that 
superb Tolibia bleu, a package of 
Lens Wisconsin cheddar, a roll of 
Mel-O-Pure cream and a chunk of 
that marvelous Wisconsin Swiss. 

Someone among the officers of 
that Wisconsin truckers group 
must have had good hearing for 
when I piped up my question as to 
where I could get some of that 
cheese I remember that my mouth 
was so full I not only sputtered but 
must have been able to only mum- 
ble. Thanks a million, Wisconsin— 
even should a bill follow in the next 
mail. It did. 


* * * 


= Motor & Equipment Mfrs. 
- Assn. and its general manager, 
Al Ejichholz, are to be compli- 
mented on the fine membership 
roster which they have just issued. 
The roster, in addition to giving 
the membership of the MEMA, also 
includes the membership of the 
Automotive Affiliated Representa- 
tives broken down by city groups, 
territory each member travels, and 
the principal lines handled. 


12 Die from Fumes 


In Ky. Accidents 

LOUISVILLE. — Need of edu- 
cating the public to the dangers 
of escaping carbon monoxide 
gas from leaking gaskets on ex- 
haust manifolds of cars, exhaust 
pipes and mufflers is shown by 
12 deaths in three fume-poison- 
ing cases in less than a week’s 
time in western Kentucky. 

The first was when an ambu- 
lance fording a stream near 
Cadiz became stalled, and the 
motor left running to keep a 
patient and four other persons 
from getting cold, while a sixth 
went for help. All five were dead 
when found. 


* 
VENTALARM makes possible 


faster filling of 
buses, trucks 


gas tank on cars, 


VENTALARM 


THE WHISTLING GAS T 
L CO., 88 First st, 
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"SERVICE SECTION 


Packaged Line Offered 
By Conveyor Company 








Lyon Metal Products, Inc., Au- 
rora, Ill., is marketing a completely 
“packaged” line of gravity roller 
conveyors. This is a new Lyon 
product. 

They have a large number of in- 
dustrial uses for the handling and 
transportation of cartons, bales, 
packages, boxes, crates and a great 
many other types of articles and 
merchandise. Sizes presently avail- 
able are: three straight sections, 
all 10 feet long and in three widths, 
12, 18 and 24 inches; three 90 de- 
gree curved sections, 12, 18 and 24 
inches wide; two trestles 18 and 24 
inches wide. Each item is a com- 
plete unit, packaged and priced per 
each, simplifying selling, ordering 
and stocking. 

* a 
Hommel Announces 


Porcelain Enamel 


O. Hommel Co., Pittsburgh, an- 
nounced last week the development 
of a new porcelain enamel, “Tite- 
Wite.” According to Ernest Hom- 
mel, president, it will make possible 
the use of porcelain enamel on 
products that have heretofore not 
been so finished. 

Tite-Wite is a an opaque white 
cover coat in both regular and acid 
resisting porcelain enamels. It can 
be applied nearly as thin as organic 
paint finishes. Tests show reflect- 
ance readings of 75 to 80 percent 
and over when applications of 15 
to 20 grams per square foot are 
applied. ies: 





MAREMONT Automotive Products, 
S. Ashland and 16th St., Chicago 8, has 


announced the availability of a new 
space-saving muffler stocking and dis- 
play rack for dealers. This rack, com- 
actly and sturdily built, is designed 

fit in any handy location in the ser- 
vice = 


and solves a as felt, annoy- 
ing mu r e 


er stocking problem. 
“S's 


Appliance Firm Issues 


Retail Sales Guide 


Landers Frary & Clark, New 
Britain, Conn., is offering distribu- 
tors, without charge, the second in 
its series of books to promote an 
increase in the efficiency of distri- 
bution methods. The company as- 
serts that “The heavy mortality in 
retailing which is largely due to in- 
sufficient business education among 
retailers, presents a challenge to 
management that cannot be lightly 
passed over.” 

The current guide to profitable 
retailing is entitled “Systemeering.” 
It was proceeded by “Moderneer- 
ing.” *. * * 

Imperial Brass Data 


Complete data on flexible fuel 
lines, brass fittings, fuel strainers, 
dash controls, flaring tools, and 
tube cutters is included in the new 
No. 22-B Condensed Automotive 
Catalog issued last week by Imperi- 
al Brass Mfg. Co., 1200 W. Harrison 
St., Chicago 7. The catalog shows 
about 1,700 service parts and tools. 

* * * 





THE D. C. COOPER CO., 


1467 8. 
Michigan Ave., Chicago 5, announces a 
new metal parts washer for cleaning 
using a cold solvent. It is 
castors for easy 
shop. 
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NEW PRODUCTS 








DOYLE MFG. CORP., 324 W. Taylor 


St., Syracuse, N. 
new indjammer two-stage air com- 
pressor. It embodies a tandem cylinder 
and tandem piston construction ar- 
ranged on the same center line. This, 
ee - brings a great saving in 
weight of the reciprocating parts. The 
compressors will be produced in sizes 
ranging from one to 7% horsepower. 
Ralph de Palma, famous auto racer, is 


Y., has announced a 


'| vice-president and director of sales of 


Doyle. 
* * * 


Hydraulic Brake Clamps 


: Added to Murray Line 


Self-locking hydraulic brake cyl- 
inder clamps are the latest addi- 
tion to the expanding line of Mur- 
ray automotive products. The man- 
ufacturers claim that the use of 
these clamps when relining brakes, 
completely eliminates the possibili- 
ty of accidental blowing out of the 
brake cylinder pistons, and, sub- 
sequently, bleeding operations are 
avoided. 

Information may be obtained by 
writing to Murray Corp., Towson 
4, Md. 


* * * 


Umbrella Plug Added 


To Fastener Line 


A new product, an umbrella plug, 
has been added to the Cherry Rivet 
line of fasteners. This new item 
was developed to aid the users of 
Cherry rivets who have found it 
desirable to have the head of the 
rivet match or harmonize with the 
surface color or texture of the ma- 
terial being fastened. 

Typical application examples are 
enameled signs, furniture, smooth 
surface household appliances and 
industrial equipment. 


*x a * 
New Sheffield Catalog 
Describes Precisionaire 

A new catalog which illustrates 
and describes the Sheffield Univer- 
sal Precisionaire instrument has 
been published by Sheffield Corp., 
Dayton 1, O. 

Copies are available upon re- 
quest. The Precisionaire is an air- 
flow gage that measures through 
air velocity instead of pressure. It 
is used in the checking of small 


and long bores to close limits. 
* * : 


New Fire Extinguisher 
Uses Dry Chemical 


All-Out dry chemical fire extin- 
guisher a new model, is being 
offered by All-Out Fire Extin- 
guisher division of Pressure-lube, 
Inc., 609 W. 134th St., New York 31. 

Dry chemical is ejected, under 
pressure, in a flat stream that sep- 
arates the flame from the burning 
material, forming a dense cloud 
over an area up to 18 feet, the 
company states. 

+ * * 


Grey Rock Book Issued 


Catalog No. 645 has just been 
shipped to distributors of Grey- 
Rock automotive products for 
salesmen’s use by United States 
Asbestos division of Raybestos- 
Manhattan, Inc., Manheim, Pa. 








New Acetylene Gun Action 


Controled Automatically 


Century gas gun is a self-light- 
ing, self - extinguishing acetylene 
torch. The gas ignites with the pull 
of the trigger and extinguishes on 
its release. Because of this feature, | 
users are able to effect substantial 
savings in gas consumption to the | 
extent that these savings actually | 
exceed the cost of the gun itself, | 
the company states. 

In addition, the self-extinguish- 
ing feature eliminates fire hazards 
caused by careless operators who | 
are prone to leave torches burning | 
rather than go to the trouble of | 
shutting them off and manufac: 


when needed. The gun is manufac- 
tured by Century Aircraft Co., 
Inglewood, Calif. | 
~~ * * 
Tenite Sheeting Process | 
Explained in Booklet 


Nine primary operations in the 
fabrication of sheet plastic articles, 
and the equipment which may be 
used, are described and illustrated 
in a new 12-page booklet, “Forming 
Articles from Extruded Tenite 
Sheeting,” issued last week by 
Tennessee Eastman Corp. 10 E. 
40th St., Kingsport, Tenn. 

Sheeting produced by the contin- 
uous extrusion of Tenite is a de- 
velopment which was recently an- 
nounced in the company’s booklet, 
“Tenite Extrusion.” The general in- 
terest expressed in extruded Tenite 
sheeting led to the publication of 
this fabricator’s guide to the use 
of the sheeting. Copies may be 
obtained from the company. 

a * * 


ANNOUNCEMENT of a device known 


as the truck battery PowR SavR, a 
unit designed to maintain battery 
charge, is made by Goodyear Tire & 
Rubber Co. Goodyear says its truck 
battery PowR SavR is the answer to 
truckers’ problem of keeping spare bat- 
teries at peak eer. without de- 
on. 


terioration from sulphat 
* * 


Optimus Introduces 


Heavy Duty Cleaner 


Optimus Floor Cleaner No. 1F10 
was announced last week by Opti- 
mus Detergents Co., 180 Church St., ! 
Matawan, N. J. It is a heavy duty | 
floor cleaning compound, especially ; 
compounded for use on cement, ter- | 
azzo or tile floors. | 

Although effective in removing 
oil, grease and other dirts from the’ 
surface, this material does not 
harm the finish in any way, it is; 
claimed. It is a base from which aj; 
liquid floor cleaner can be made, 
or it can be applied to the surface 


directly, and then rinsed off. 
* ad * 


New Diaphragm Cloth 
Offered by Irvington 

Of particular interest to pump 
and diaphragm manufacturers is 
the new 80/80 base, style DL-011 
diaphragm cloth, now being pro- 
duced by Irvington Varnish & In- 
sulator Co., 6 Argyle Terrace, Irv- 
ington 2, N. J. 

In addition to mechanical 
strength, it is claimed this cloth 
retains its flexibility and is prac- 
tically unaffected by relatively wide 
temperature changes. 

* ok 7” 


New Plastics Catalog 


Emeloid Co., 286 Laurel Ave., Ar- 
lington, N. J., last week issued a 
new 24-page catalog, “Plastic Ad- 
vertising Specialties of Distinction.” 
This booklet is of interest to any 
firm desirous of keeping its name 
constantly where it will be seen 
and remembered. A wide variety 
of attractive and inexpensive ad- 
vertising specialties which fit the 
needs of practically any type of 
a are illustrated in actual 
size. 


Vanderpoel Carburetor 
Placed on Market 


47 


cial interest are its graphic in- 
terior photographs of Ex-Cell-O’s 
production departments, showing 
the machinery used in parts out- 
| put. mona ae 
| ‘Vibrashock’ Introduced 


By Robinson Aviation 


| A new type of anti - vibration 
mounting unit, “Vibrashock,” for 
the protection of delicate equip- 
| ment, is now in production and 
available for many applications in 
the automotive field, Robinson Avi- 
ation, Inc., Teterboro, N. J., an- 
nounced last week. 

A departure has been made in 
the carrying of the principal load 
by a stainless steel spring of spe- 
cial design with three-way freedom 
of movement and built-in, three- 
way limiting snubbers furnishing a 
resilient stop to limit heavy shock 
loads. By elimination of rubber or 
synthetic for load carrying, the new 
mount avoids permanent set and 
vulnerability to cold, heat and hu- 
midity, the company claims. 

oe + * 





New Renewable Switch 
Made by Hetherington 


A new type renewable switch was 
announced Jast week by Robert 
Hetherington & Son, Sharon Hill, 
| Pa. The switch, a standard article, 
1can be used in a single hole mount- 

en . Cit ling and has two flat studs protrud- 
crankcase’ fusher has ing out the back. The device is just 
velgpuens Cup. Dantes. 1, os ‘he a little over an inch long and three- 
said to do a complete job in eight min- quarters of an inch high. 
utes and take only 20 inches of floor It has underwriters approval at 
apace. 15 amperes, 110 volts AC, for either 
motors or resistive loads such as 
heaters or lamps, the company 
states. 


: 





Driving Lights Feature 


New Developments 

Fog King and Road King driving 
lights made by Teleoptic Co., 1251 
Mound Ave., Racine, Wis., contain 
new features, the company an- 
nounced last week. | 


A new type of lens attaching 
screw holds lens and lens ring with 
greater firmness in vibration-tight 
position, yet easily releases lens; 
for replacement. Rings are rust- | 
proof. Casings are amply protected 
against rust by either baked enam- 
el, or chrome finish. Both reflector 
type and sealed beam units are now 
available for either Fog King or 
Road King lights. 


* * * 





THIS IS the Sunruco battery filler 
roduced by the Sun Rubber Co., 
kron. e * * 
Air Reduction Perfects 
New Steel Electrode 


A new all - position mild steel 
electrode, Airco No. 312, was an- 
nounced last week by Air Reduc- 
tion Sales Co., 60 E. 42nd St., New 
York 17. It was designed primarily 
to prevent underbead cracking in 
the welding of hardenable steels. 

Laboratory tests and field appli- 
cations indicate this electrode is 
satisfactory for welding: Low alloy, 
high tensile steels, particularly in 
heavy sections where preheat must 
be used with conventional type 
electrodes to minimize cracking; 
free machining steels which nor- 
mally run quite high in sulphur; 
cold-rolled steels where excessive 
porosity is normally encountered 
with conventional type mild steel 
electrodes. 


A new carburetor, named Van- 
derpoel after its inventor, A. G. H. 
Vanderpoel, is being manufactured 
by Exola Products Co., 2423 E. 57th 
St., Los Angeles. 

“Water injection, the same prin- 
ciple used in fighter-planes to ob- 
tain greater bursts of speed and 
gain up to 25 percent increase in 
horsepower, has been adopted,” 
Fred Ellers, chief engineer, stated 
last week. 


* * * 


Manual Aids Repairmen 


The new Technical Manual pre- 
pared by Koppers Co., Inc., Amer- 
ican Hammered Piston Ring divi- 
sion, Baltimore, is ready. It is de- 
signed to help repairmen service 
automobile motors efficiently and 
profitably and help them eliminate 
the causes of costly comebacks. The 





HOOF cantilever spring governors 
are said to effect positive control of 
8 d with consequent savings in gas, 
oil, tires, repairs, etc., yet at the same 
time provide full power, torque and 
oocslonsinen for gesteesennes “= book is offered free to repairmen 
ages. ey are made by Hoo rod- : 
ucts Co., 6543 8S. Laramie Ave., Chicago through American Hammered job- 
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New Catalog Describes 


Rotocast Cylinders 


A 32-page illustrated catalog an- 
nouncing the new standard “Roto- 
cast” Hydraulic Cylinders and con- 
taining valuable engineering data 
is offered by Logansport Machine 
Co., Inc., Logansport, Ind., manu- 
facturers of air and hydraulic 
equipment. Copies are free when 
requested on a company letterhead. 

The book describes engineering 
developments and advanced fea- 
tures of the new line, such as the 
centrifugal cast cylinder barrels, 
from which the name “Rotocast” is 
derived. Ria § 


Ex-Cell-O Booklet votre vise for piston pins and king 
An informative folder, describ- | eins me of a series of new products 


ing Ex-Cell-O’s facilities for man- Sac. ts ad Ge bak boa ati 


ufacturing production parts and automotive sizes and shapes of piston 


ins and king bolts, or similar rts 
unit assemblies, is offered by Pithout marring oF seratohing Sos aaah 


Ex-Cell-O Corp., Detroit. Of spe- face, 





STEEL PRODUCTS CO., 
Toledo, announces its new Toledo vel- 


TOLEDO 
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$t ecbactat nnety TR Ml ec EN a lg tt at CoD 
et as 53 z Seas 


TWO NEW products put out by the 
Manley Mfg. division of American 
Chain & Cable Co., York, Pa., are the 
three-ton wrecking crane which mounts 
on any open truck and the 1'-ton hy- 
draulic curb jack. 
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Parts Sales Rise Seen 


AAC Survey of Jobber Outlook Finds ’46 Volume 
Will Exceed ’45 by 15-20 Percent 


(Continued from Page 36) 


two or three years, and as soon as 
they become available, a great 
many people are going to bring 
their cars in for deferred repairs. 

The survey indicated that there 
will be increasing competition for 
the automotive wholesaler in the 
postwar period on several fronts. 
The factors which are seen as be- 
coming more aggressive in their 
sales efforts in the automotive 
after-market are: 

1. car manufacturers and their 
genuine parts and approved 
equipment programs; 2. chain 
stores; 3. oil companies; 4. tire 
companies; 5. cooperative organi- 
zations; 6. retail stores of mail 
order houses, and 7. group buy- 

ing organizations for fleet own- 
ers. 

It was considered by a number 
of those contributing to the survey 
that it will be some time, however 
—possibly two or more years—be- 
fore these outlets will be able to 
compete with the jobber to an ex- 
tent which will materially affect 
his sales volume. 


The wholesaler can protect his 


position in a number of ways, the 
AAC survey indicates. Principal 
steps along this line include: 

1. Aggressive selling with eyes 
open to the markets he can logic- 
ally sell; 2. Planned advertising and 
merchandising program; 3. New 
branches to meet competition in 
sections remote from his head- 
quarters location, but only when 
there is sufficient business to jus- 
tify branches; 4. Provide adequate 
availability of stocks and service 
within his area; 5. More accurate 
and thorough sales management. 
Better manpower coverage. Back to 
“on the spot” service. 


6. More dealer clinics and bet- 
ter educational job. Know key 
lines better; 7. Build complete 
service organization of technical- 
ly trained specialists on every 
important service operation. By 
“outservicing” he automatically 
outsells; 8. Cut down excessive 
overhead; 9. Descriptive selling. 
Not order taking; 10. Training 
program for salesmen. 

11. Better values or lower prices, 
or both; 12. Take advantage of “re- 


lated” selling; 13. Stick to quality 
merchandise and advertised 
brands; 14. Cultivate fleet business 
more aggressively; 15. Intensify 
machine shop service. 

How Manufacturer Can Help 

What the manufacturer should 
do to assist the automotive whole- 
saler in maintaining his market po- 
sition, was likewise considered by 
the survey. Points uncovered by the 
survey here include: 

1. More field work. Trained men 
to help wholesaler train his men; 
2. Provide wholesaler with sound, 
well-conceived sales programs; 3. 
Provide more sales information. 
Create new methods of selling; 4. 
More advertising; 5. Support his 
activities with strong dealer helps. 

6. Store planning and machine 
shop layout; 7. Examine his price 
structure and service facilities; 8. 
Keep up quality of product; 9. 
Good cataloging of product; 10. 
Help wholesaler keep balanced 
stock; 11. Improve deliveries. 


Wholesaler in Strong Position 


The AAC survey showed the au- 
tomotive wholesaler is in a strong 
position. Here are the wholesalers’ 
points of greatest strength in meet- 
ing postwar competition on the 
basis of survey findings: 

1. Stability — length of time in 
business and standing with all 
factors engaged in automotive 
repairs and service work; 2. Di- 
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versity of lines — completeness 
of stock; 3. Experience and spe- 
cialized knowledge of automotive 
maintenance; 4. Service to cus- 
tomer on a wide range of units. 

5. Availability of stocks. Branch- 
es strategically located; 6. Credit 
extensions; 7. Personal acquaint- 
ance with trade; 8. Efficient sales 
force; 9. Combined efforts of trade 
associations. 


10. His machine shop; 11. Quality 
of products as indicated by brands 
of merchandise he carries; 12. Con- 
stant contact with customers; 13. 
Expert advisory service on all types 
of unsual problems. 

The wholesaler is not without his 
weaknesses, however, in facing 
postwar competition, the survey in- 
dicates. Here are some points he 
must guard against: 


Lethargy; lack of basic sales 
plans and sales direction; a buyer 
and seller state of mind instead of 
a true distributor attitude; too 
much emphasis on buying, rebates, 
etc., instead of on selling; lack of 
availability of stocks in some in- 
stances. 

Lack of advertising; unstable 
discount policy; “Don’t have it” 
or “Can’t get it” or substitution 
of inferior products; slowness to 
adapt sales policies and sales or- 
ganizations to changed condi- 
tions; other agencies — such as 
car manufacturers, oil companies 
—have control over many of dis- 
tributors’ customers. 


A number of interesting factors, 
influences and trends in postwar 
automotive marketing were noted 
by the survey, and were listed as 
bearing watching. They are: 
] Continued contraction of area 
- which can be served with a sin- 
gle stock. Salesmen with catalog 
cannot compete with physical stock 
availability. 


9 Development of rural market. 


3 Increased activity of competitive 
forces. 


4. Shortening of discounts — less 
spread between manufacturer 
and car owner. 


5 Introduction of new postwar 
*” lines. 


6 More jobbing outlets, requiring 

study of warehousing for redis- 
tribution to these many new job- 
bers so that complete stocks will 
be available. 


7 New devices on cars which only 
can be repaired at factory. 


8 Possible growth of cooperatives 


9 Concentration of selling effort 
where car owner is most easily 
reached — i.e. the filling station. 


10 Engineering development in 

the next few years may great- 
y affect market and selling prac- 
ice. 


38 Years Old 


°08 International Truck 


Found in Old Plant 
PHOENIX, Ariz. — An Interna- 
tional truck, of 1908 vintage, was 
uncovered in the razing of this 
city’s first ice manufacturing plant. 
The building hadn’t been occu- 
pied in about 35 years and even 
old-timers had to think twice be- 
fore they remembered the ice firm 
had used the truck for a short time 

before going out of business. 


Equipped with solid rubber tires 
on its buggy or carriage-like wood- 
en wheels, the 38-year-old truck 
would need a good overhauling be- 
fore it could operate under its own 
power, mechanics said. It is expect- 
ed it will be placed in a local 
museum. 


Reese Now Operates 
Magel Dealership 


Ending a 26-year period as deal- 
er for Dodge and Plymouth in Twin 
Falls, Id., and Jerome county, B. 
Frank Magel has relinquished the 
dealership to Robert M. Reese. Bob 
Reese Motor Co. expects to employ 
about 40 persons. Magel will retain 
the Goodyear tire dealership, store 
and recapping plant. His son, Bob 
Magel, will be associated with him. 


Reese has been general manager 
of the Magel firm for nearly seven 
years. Domer Bertsch has been ap- 
pointed service manager; Charles 
Nanz, service specialist, and Dave 
Jones, with 15 years’. experience 
with Dodge dealers, will be new 
parts manager. 
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Shops Ease 


DALLAS, Tex.—The acute short- 
age of functional parts attributable 
to the steel tieup and work and 
material bottlenecks in many sup- 
plier plants, principally General 
Motors, has resulted in a conver- 
sion of machining facilities in some 
Dallas shops into fabrication use. 

To the extent of their capacities 
maintenance shops in this area 
have become little factories for 
such necessary parts as can be 
machine-cut. They are turnig out 
bushings, transmission pieces, uni- 
versal joint parts and other parts 
that can be tooled from rod and 
tube steel. 

However, as the steel strike 
progressed the materials became 
constantly harder to obtain and 
these supplies are now at a low. 


Wash. Truckers 
Meet in Seattle 
May 9-11 


SEATTLE. — The first postwar 
convention of Washington Motor 
Transport Assn., affiliate of Amer- 
ican Trucking Assns., has been set 
for May 9-11. The proposed simul- 
taneous annual conclave of the 
Western States conference, ATA, 
had to be cancelled, due to lack of 
adequate hotel accommodations. 

The Washington organization had 
invited the all-western group to 
meet with it, the invitation having 
been accepted. 

Speakers invited, according to 
Ray H. Culbertson, secretary-man- 
ager, WMTA, include Ted V. Rodg- 
ers, president, ATA; Harry Tomp- 
kins, vice-president in charge of 
sales, Firestone Tire & Rubber; Les 
Allman, vice-president, Fruehauf 
Trailer; Arthur Butler, a director 
of National Highway Users confer- 
ence; and Walter Belson, director 
of publicity, ATA. 





S. C. Votes to Continue 


Suspension of Tests 

COLUMBIA, S. C.—The senate 
last week concurred with the 
house in a joint resolution, pend- 
ing several weeks, to direct the 
state highway department to 
continue wartime suspension of 
automobile inspection another 
year. 

The extension will end Mar. 1, 
1947. 





Thugs Visit McMinn 


ATHENS, Tenn.—The office safe of 
McMinn County Motor Co. was robbed 
of $400 last week. 


IN 
CLEVELAND 
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1000 ROOMS WITH BATH 
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FIVE FINE RESTAURANTS 
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Parts Crisis 















Dallas Dealers Use Machinery to Fabricate 
Parts Made Scarce in Plant Tieups 


Where metals can. be matched with 
original parts, machinists have 
proved adept in duplicating the 
model and the parts have stood up 
under test. 

This home fabrication job is sup- 
plemented by having the parts 
made to order in more adequately 
equipped metal working shops. The 
scope of this work has been great 
enough to slow down the time re- 
quired for some repair jobs, how- 
ever. 

One Dallas dealer’s shop is turn- 
ing out a cylinder sleeve that is 
inserted after a reboring job. In 
the struggle for anything that will 
suffice for use after machining, 
welding or other adaptation, many 
Dallas shops are buying battered 
fenders, for example, from any 
source. 


From such a stockpile that ordi- 
narily would be classed as junk, 
sometimes usable parts from as 
many as three fenders are welded 


together and refinished for a first- | water 


class replacement job. 





Exclusive Brake-O-Graph automatically registers fractional-sec- 
onds and pounds of braking action on each wheel on a complete 
brake test Record Card (1 above) ; while the Punching Attachment 
makes duplicate records of brake effort on Safety Lane inspection 


Cards (2 above). 


For additional information contact your Weaver jobber, or write us. 


AN-346 


With these permanent records customers can understand the 
diagnosis “before” and see the difference “after” brakes are ser- 
viced. For, as all Weaver equipment, The Brake-O-Graph is Sales 
Engineered to sell the job! 
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OLDSMOBILES of days r= by are still doing a good job. Shown above is a 
ear that took its owner and his wife from New Jersey to California and return. 
They stopped at the White Rose Motors, Inc. (Oldsmobile-Cadillac), York, Pa., 
on the homeward trip for a final checkup before leaving for Newark, N. J. W 
F. Grove, president of White Rose Motors, Inc., is at the left wearing one of 
his famous smiles that he uses when the prospect signs on the dotted line. 


Box Manufacturers Assn. at the 
packaging exposition of American 
Management Assn., Apr. 2-5 at the 
Public Auditorium here, L. S. Beale, 
secretary, announced last week. 

Approximately 50 different pack- 
ing containers engineered for as 
many different types of products, 
will be displayed. 


Container Show Set 


For Atlantic City 
ATLANTIC CITY, N. J. — The 
best designed packing containers 
currently used to ship such prod- 
ucts as stoves, automotive parts, 
heaters and sanitaryware 
will be exhibited by the Wirebound 


Customers aren’t mystified by natural 
“drive on and stop” brake tests made 
with WEAVER equipment having 
Brake-O-Graph and Punch Recording 
attachments. 
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W. Va. Making 
Safety Gains in 
School Buses 


CHARLESTON, W. Va.—Reveal- 
ing steady progress in providing 
safe school transportation in West 
Virginia, State Supervisor Paul 
Boggs announced last week that 
only 43 of the 1,263 West Virginia 
school buses were rejected as un- 
safe in the latest state police in- 


|| spection. 


In contrast, 216 were declared un- 
safe among the 1,082 inspected in 
1939, according to Boggs. 


Boggs pointed out that the 43 re- 
jected buses, which were scattered 
over 19 counties would have to be 
submitted for further inspection 
after being repaired. Causes of re- 
jection were listed as including de- 
fects in brakes, horns, windshield 
wipers, doors, exhaust pipes, steer- 
ing systems and tires. 

The statewide inspections are 
conducted three times a year and 
are not intended to replace more 
frequent mechanical inspections 
which are the responsibility of 
county boards of education, Boggs 
said. 
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Even Best Trades Require Work... 


Prompt Action Needed 


On U.C. Reconditioning 


(Continued from Page 36) 


turned service men who now have 
no trade. 


Of course, outside of the condi- 
tion of the comparatively few 
cars traded, there is no bad used 
car problem right now. But with- 
in a mighty short time after real 
mass production starts to roll the 
problem will be with us with a 
bang. 

Again—unless the dealer has pro- 
vided space, manpower and facili- 
ties for it—service managers will 
be bringing the wrath of the pay- 
ing customers down on their heads 
because mechanics have been pulled 
off customer work to make new 
cars ready for delivery. The used 


car managers will be yelling their 
heads off because the trade-ins 
haven’t been conditioned for sale, 
and dealers will suddenly find their 
present shops are not nice revenue 
producers but the bottlenecks of 
their business. 

It will take careful planning and 
some outlay of money on the part 
of the dealer to avoid this condi- 
tion. Six months from now, when 
the majority of the experts predict 
the flood of used car reconditioning 
will begin to break in earnest, will 
be about six months too late to do 
anything about it. 

Take body work, for instance. 

Every dealer will admit, and all 
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ON DRESS PARADE 


All dressed up and going places! All Burd “Graf-Flox” 
Piston Rings—both “Engineered for Results’’ Combina- 
tion Sets and open stock—are now appearing in new, 
attractive cartons on jobber’s shelves throughout the 
country. Clearly marked, readily identified, and easily 


remembered, these new packa 
welcome. Join the parade. . 


ges are receiving a warm 
. specify Burd “‘Graf-Flox”’ 


Piston Rings on your next re-ring job. 


GRAF-FLOX 


a i ee 


BURD PISTON RING CO. 


RING 


¢ ROCKFORD, ILLINOIS 


experts agree, that the amount of 
body work needed on trade-ins 
will be double that of 

years. This means double the 
space and more metal workers. 

Yet “ding men” are at premium 
today. There aren’t enough to take 
care of customer needs at the pres- 
ent time, to say nothing about tak- 
ing care of used car work. 

The only bright spot in this pic- 
ture seems to be in dealers’ hiring 
Army men who had metal work 
training in their technical course. 
These men, trained under proced- 
ures set up and supervised by Wil- 
liam Ferguson, an expert in body 
metal work, taught the trainees the 
basic rudiments of metal work, how 
to expand and shrink metai and 

ow to “flow” it back to the points 
where it was dislodged by impact. 

These men are not qualified auto- 
motive “ding” men but, with some 
experience on automotive bodies 
and with customary automotive 
shop tools and procedures, should 
be able in a few months to do a 
very acceptable job, especially on 
used car work. They may need 
coaching on the finer points of fin- 
ishing metal for fine paint work, 
but they know how to handle a 
hammer and dolly block and know 
how to weld. Many of them did 
similar work under fire at or near 
the front on Army vehicles. 

Another attribute they have, and 
which may come in very handy in 
used car reconditioning before our 
present parts shortage problem is 
behind us, is their ability to make 
repairs with the material at hand. 

While several companies are 
planning on bringing out part 
panels for body repair work, con- 
ditions may be such that these 
may not be available for all 
makes of cars nor in sufficient 
quantity for those cars for which 
they are designed. 

Ferguson and other metal work- 
ing experts feel that dealers will be 
smart if they hire some of these 
Army-trained boys and put them to 
work on used car reconditioning 
and the simple customer jonos now, 
so that they will get the needed ex- 
perience to handle quantities of 
used car body work when the flood 
breaks. 

Another thing that smart dealers 
will do, say these experts, is to ac- 
quire extra space in some iow rent 
building and equip this spate with 
all of the tools and machinery to 
do quantity used car recondition- 
ing while they have the time and 
opportunity to do it. Many tools 
and equipment that will speed up 
reconditioning work and give the 
dealer the most efficient and eco- 
nomical shop, may not be available 
at once. If he has his shop space 
ready and his orders in for equip- 
ment, the dealer can build up his 
shop while new car delivery prepa- 
ration and reconditioning is at a 
minimum. 

The points each dealer must 
keep firmly in mind on the used 
car reconditioning problem for 
the next few years, however, is 
that the newest cars are now four 
years old. That the cars that will 
be “clean” this year and next will 
be from four to six years old and 
have more miles on them than 
was formerly considered the life- 
time expectancy. “Good” cars will 
run up to eight years in age. 

Many of these cars under OPA 
pricing will sell within a hundred 
dollars or so of the price of a new 
car of comparable size and make. 
Because of the shortage of cars, 
buyers will be forced to buy these 
cars at these prices. But they won’t 
like it. 

Therefore, any dealer who in- 
tends to stay in business must de- 
vise some means of either buying 
his trades at a price that will al- 
low proper reconditioning, or he 
must find some other way of doing 
a thorough job of reconditioning on 
these cars if he is to maintain 
owner goodwill. 

To help dealers renew engines 
quickly and thoroughly, the short 
block assembly is being used by 
many dealers. This gives the pur- 
chaser of one of these high-priced 
but mileage-bound used cars 
practically a new engine. At least 
all the wearing parts are new and 
factory fitted. 

Dealers will be faced with more 
seat cover work, more cleaning and 
repairing of side and roof uphol- 
stery than ever before. In a large 
operation it may mean the addi- 
tion of a complete trim shop as well 
as metal work and paint depart- 
ment, just for used car work. 

Kick plates, pedal pads, floor 


mats, chrome trim and glass are 
going to demand more attention. 
Even the buyer of a high-price job, 
which has had complete mechanical 
overhaul and a repaint job, is not 
going to like looking at worn pedal 
pads, dirty side and roof cloth up- 
holstery and ragged floor mats. 
He’s practically paying for a new 
car and expects to get as near that 
as the dealer can provide. 


Excuses as to why the dealer 
can’t afford to do it isn’t going to 
bring the owner back for a new car 
when it is available, especially if a 
friend buys a similar used car that 
has been properly conditioned from 
some other dealer. That used car 
customer will be sure he got a rim- 
ming although the total cost of the 
parts in question may not be over a 
couple of dollars. 

The dealer who gets under way 
with his reconditioning depart- 
ment early will have a decided 
advantage late this year and for 
the years following when the real 
headache of used cars will un- 
doubtedly come—the era of com- 
petition when the six to eight- 
year cars come in. 


Then is when the dealer must be 
able to do a good reconditioning 
job cheaply. By this time the first 
flush buyers will have been taken 
care of and new models may be 
out, but the buyers will be shop- 
ping again for the best deal. 

Owners have learned that they 
don’t have to be panicky about buy- 
ing a new car. While they still have 
the pride that comes with the own- 
ership of a new vehicle, they also 
have learned that the present cars 
will run many thousand of miles 
farther than they ever dreamed 
possible back in the prewar days. 
And many of them will be willing 
to run them some additional miles 
if they think they will have to pay 
through the nose for a new vehicle. 

The cars now owned by the nor- 
mal used car buyers will be ready 
for the junkpile. The “second own- 
ers” who formerly purchased the 
car traded in on the new car and 
who bought it for about one-half 
the new car price or a little more, 
will be asked nearly that for five 
to eight-year-old relics. They will 
have to look and run good to sell. 


PAA 
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be considered for deduction in de- 
termining “reasonable value” as 
they are considered to be non-func- 
tional parts which contribute to the 
safe or efficient operation of a mo- 
tor vehicle: Horn, mirror, wind- 
shield wiper, tires, glass, exhaust 
systems, and lighting systems. 

He said that “it is our under- 
standing that reasonable toler- 
ance would be allowed for errors, 
but that consistent ‘errors in 
judgment in favor of the dealer’ 
might subject the dealer to pen- 
alties, should his record be 
checked.” 

While painting of a used car on 
which the paint had faded did not 
contribute to the safe or efficient 
operation of a motor vehicle, Klugh 
asserted it was agreed that in the 
case of cars with numerous rust 
spots, a paint job would be prefer- 
able to rubbing down, blending and 
touching up the affected parts, and 
would be allowable if cost of the 
paint job did not exceed the cost 
of rubbing down, blending and 
touching up. 

He also reported that if uphol- 
stery is torn, or there is a likeli- 
hood of the springs coming 
through, a repair job would be al- 
lowed. 


Explaining that State Police In- 
spectors in Pennsylvania insist that 
broken fenders be replaced, inas- 
much as they represent a “safety 
hazard,” Klugh said that Foley 
agreed there would be no, objection 
to repairing fenders, in case re- 
placements cannot be obtained, 
even though it is known in advance 
that the cost of welding, repairing 
and painting would be in excess of 
the cost of new fenders. 


“There is nothing to prevent the 
sale of a used car at the ‘as is’ price 
even though it was traded in on a 
new or used car at the ‘as is’ price, 
less estimated cost of repairs and 
replacements,” Klugh continued. 

“If, however, such vehicle is sold 
at a price in excess of the ‘as is’ 
ceiling, the repairs and replace- 
ments for which deductions were 
made in determining ‘reasonable 
value’ must be made.” 


Frontier Acquires 
Manzel Firm 
In Buffalo 


BUFFALO.—Ralph F. Peo, Buf- 
falo industrialist and automotive 
industries executive, announced 
that the newly-formed Frontier 
Industries, Inc., of which he is 
president, has purchased Manze] 
Bros. Co., 309-319 Babcock St., a 
48-year-old manufacturing concern. 

The amount involved in the tran- 
saction was not made known but 
Manze! has total current assets of 
around $250,000 and annual sales 
of around $500,000. 

This is the first manufacturing 
step taken by Frontier Industries, 
organized by Peo after he left his 
executive post as vice-president of 
Houdaille - Hershey Corp., and as 
manager of the Houde Engineering 
division and Buffalo Arms Corp., 
Houdaille-Hershey affiliates. 

Manzel will become a subsidiary 
of Frontier Industries, Inc, with 
President Herman J. Manzel be- 
coming a director of Manzel. Peo 
will be president of that company. 

Peo said the Manzel name, its 
business and organization of work- 
ers will be kept intact. 


FACTORY- DESIGNED 
SYSTEMS and FORMS 


For Accounting, Sales, Parts 
and Service Departments 


Profit by the experience of thou- 
sands of users. Know where and 
how your operation stands on pro- 
fit or loss. Learn how you too can 
establish clear-cut records and re- 
ports. Strengthen your procedure 
to insure the proper accounting of 
all funds, Have all the facts neces- 
sary for intelligent, profitable 
management. 
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Price Squeeze ee 


Output Faces New Delay 
In Fabricator Dispute 


(Continued from Page 1) 


postponed the threatened nation- 
wide strike for 30 to 60 days. 


President Truman, however, was 
expected to invoke the emergency 
clauses of the Railway Labor 
Standards act and order a 30-day 
“cooling off” period. During the 
“cool-off” a factfinding board is ap- 
pointed to resolve the wage differ- 
ences between the railway brother- 
hoods and the companies. 


Hudson spokesmen, while report- 
ing the company in no immediate 
danger of a parts shutdown, said 
that production has been halted 
sporadically as stocks in low sup- 
ply run out. 


The company is “fighting hard” 
to keep production at the rate of 
400 a day, the spokesman said. In 
February 5,862 new Hudsons 
rolled off the assembly lines. 

A Ford official, asked about pro- 
duction prospects, emphasized the 
threat from the railroad walkout. 
Eighty percent of the company’s 
imports of parts come via the rails, 
he said. 


Ford Resumes Assembly 

Ford also announced the schedule 
for reopening of its assembly 
plants. Subassembly operations | 
were resumed last Monday follow- 
ing a three-week shutdown because 
of the steel strike. 

Rouge, Louisville and Buffalo are 
to reopen today. All other branch 
plants except Dallas and the two 
located in California will also re- | 
sume assembly this week. | 

The Texas plant is scheduled for 
reopening next week, with the West 
Coast factories following the week 
of March 25. No resumption date 
has been set for the Lincoln plant 
in Detroit. | 

Nash officials said that only the 
Ambassador line is affected by 
the shortage of springs. Ambas- 
sadors constitute 30 percent of 
the total output at Kenosha. 

Before the suspension of Ambas- 
sador operations, Nash was pro- 
ducing nearly 400 cars a day. 


Truman Lifts Peace Hope 
Hopes for settlement of the fab- | 
ricating strikes shot up when the 
Non-Basic Steel Coordinating com- 
mittee conferred with the Chief Ex- 
ecutive. The President said that the 
18%-cent raise applied only to the 
basic steel industry, and that other 
settlements would have to be made | 
through negotiations. | 
But optimism faded after the 
steel union declined to budge on the 
1844-cent demand. Labor depart- 
ment officials expressed fear that 
the absence of a wage pattern in 
the fabricating industry would re- 
sult in a prolongation of the 
strikes. 
A case in point was the Evans 
Products Co. here, headed by Ed- 











Pa. Eliminates 
Delay in Use of 


License Tags 


HARRISBURG, Pa.—(UTPS)—A 
new law authorizing immediate use 
of “temporary tags” provides a 
much needed service for the auto- | 
motive industry and the motorist, 
Claude S. Klugh, manager of Penn- 
sylvania Automotive Assn.,_ said | 
last week. | 

Under the new law, persons mak- | 
ing their first purchase of an auto- | 
mobile will no longer be delayed in 
the use of the car through the| 
authorization for temporary tags. | 
Purchasers previously were forced 
to wait days, and even weeks, for | 
a license plate. 

“Properly licensed dealers will be | 
permitted to issue a temporary tag | 
immediately upon the sale of a new | 
or used car,’ Klugh continued. | 
“They would be used only by bona | 
fide purchasers, pending receipt of | 
the official plates from the Bureau | 
of Motor Vehicles, application for | 
which would have to be made with- 
in 48 hours after purchase of the 
vehicle.” 

The temporary tags will be made 
out of heavy cardboard rather than 
metal, since they are for temporary 
use only, and must be destroyed 
within 20 days. 


ward S. Evans jr., chairman of the 
national fabricating committee. Af- 
ter hearing of the directive from 
Truman, the USW strikers voted to 
stay out at Evans until they re- 
ceived an 18%-cent increase. 


had offered a five-cent raise, claim- 
ing that it could not pay more un- 
less prices were boosted. 


settlements at 
firms in the Pittsburgh area last 
week. But since each raise must be 
negotiated individually, the resump- 
tion of operations at other fabri- 
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Union officials said that Evans 
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On Friday, however, Evans and 
the union announced that a wage 
agreement had been reached. 
Terms of the agreement were 
withheld until the strikers rati- 
fied it, which was expected on 
Saturday. 

The USW also approved wage 
four fabricating 
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cators was likely to take some time.|ers Assn. addressed the meeting. a 
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THIS CAR is getting a 
underbody coating of Karkote, which 
has been developed for cars and trucks 
by Insul-Mastice Corp. of America, dis- 
tributor of Gibsonite Insul-Mastic Kar- 
1009 Fulton Bidg., 
Carter B. Grundy, manager of the Kar- 
kote division, says applicator licensees 
with exclusive terri- 
8 except in — metropoli- 

severa 


Sandusky Assn. 
Elects Wheeler 


COLUMBUS, O.—Sandusky Coun- 
ty Automotive Dealers Assn., last 
week elected Lorance D. Wheeler, 
Fredericks, 
Don Morris, 


Walt R. Hamer, executive secre- 
tary of the Ohio Automobile Deal- 


OPA Questions 
New Yorkers on 
Car Deals 


NEW YORK.—Joseph W. Farlow, 
general manager, Automobile Mer- 
chants Assn. of New York, dis- 
closed last week that the OPA is 
launching a campaign here to ob- 
tain information from consumers 
as to observance of OPA regula- 
tions in new-car sales transactions. 

Farlow said questionnaires pre- 
pared for purchasers contain list of 
inquiries on automotive transac- 
tions apparently evolved to uncover 
any voluntary or involuntary over- 
charge or bonus and miscellaneous 
information. Some questionnaires, 
he added, already have been sent 
to those fortunate enough to obtain 
1946 cars. 


It was indicated from another 
source, that OPA’ may extend the 
new car questionnaire system over 
the country, dependent on results 
here. Names of purchasers can be 
obtained from copies of certificates 
of transfer, which automatically 
are turned over to the OPA. 


Farlow noted that one clause in 
letter that accompanies each 





protective 


Pittsburgh. 


applicators 


vice- 
secretary 








lOPA questionnaire, and is address- 


ed “Dear Consumer,” with the sig- 
nature of Albert L. Collums, chief, 
rent and durable goods enforce- 
ment section, reads: 


“No action will be taken against 
you, even though you agreed to the 
payment of more than the ceiling 
price in order to secure a new auto- 
mobile. The information which we 
request is important whether you 
are aware of any overcharge in 
connection with your purchase or 
not.” 


Hudson Dealers Form 


Chicago Area Assn. 

CHICAGO. — Hudson dealers in 
greater Chicago have just organ- 
ized an association “for greater co- 
operation among themselves and 
with the local zone office.” 


Elected to head the group as 
president is Dan Harrington, Har- 
rington Motors, Evanston. Other 
officers are Verne Howell, Beverly 
Motors, Inc., Chicago, vice-presi- 
dent; “Doc” Clayton, Clayton Mo- 
tors, Oak Park, secretary, and Lee 
Hesterman, Hesterman Motor 
Sales, Glen Ellyn, treasurer. 


AN Want Ads cost little—get results— 
why not use ’em? See inside backcover. 





Contented Customers...help Quaker State 


dealers build profits 


ANY Quaker State dealers make a 
good living out of a surprisingly 
small investment. They can do it because 
they are backed by repeat business. 
Customers keep coming back for more 
Quaker State Motor Oil—go far out of 
their way, in many cases, to do so. 
Millions of motorists are thoroughly 
convinced that it pays to use Quaker 
State Motor Oil. Many will accept noth- 
ing else and resent being asked to do so. 


They know that Quaker State Motor 
Oil is made only from 100% pure Pennsyl- 
vania grade crude oil. They are satisfied 
that it actually does lubricate better and 
longer. And now, with its war-born 
improvements, they know it is better 
than ever. 

The result is that Quaker State dealers 
hold down customer turnover, build up 
capital turnover. That means less 
business worry— better, faster profits. 





Member Pennsylvania Grade 
Crude Oil Association 


QUAKER STATE MOTOR OIL e QUAKER STATE SUPERFINE LUBRICANTS 
QUAKER STATE OIL REFINING CORPORATION e¢ OIL CITY PENNA. 
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Butadiene Plant 
Resumes Output 


With Alcohol 


WASHINGTON. — The Office of 
Rubber Reserve last week an- 
nounced that it had authorized Car- 
bide & Carbon Chemicals Corp., as 
operator, to resume production of 
butadiene from industrial alcohol 
at the government-owned butadiene 
plant located at Institute, W. Va. 


Butadiene is the principal ingre- 
dient used in the manufacture of 
the general purpose type synthetic 
rubber commonly known as GR-S. 

Operations at the plant were sus- 
pended by the RFC in November, 
1945, and the plant placed in a 
standby condition. The  require- 
ments for synthetic rubber follow- 
ing V-J Day had substantially de- 
clined in anticipation of increasing 
supplies of natural rubber becom- 
ing available from the newly libe- 
rated Far Eastern producing areas. 


The ORR had, as of that time, 
substantial inventories of GR-S, 
which inventories together with the 
productive capacity of the remain- 
ing butadiene facilities were indi- 
cated to be adequate to supply all 
GR-S requirements this year. 

Since last fall, however, substan- 
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tial revisions in the estimates of 
natural rubber availability have 
been made. It is now expected that 
the United States may receive ap- 
proximately 250,000 to 300,000 long 
tons of natural rubber in 1946. This 
estimate is approximately 100,000 
long tons lower than that made 
during the fall of 1945. 

With rubber consumption being 
maintained at a high level as a re- 
sult of the rapid reconversion of 
the rubber manufacturing industry, 
it is estimated that production re- 
quirements for GR-S during 1946 
will be in excess of 600,000 long 
tons. 

The total capacity of the petrol- 
eum butadiene facilities presently 
being operated by the ORR is 
equivalent to approximately 550,000 
long tons GR-S. 


Paul Manning Appoints 
Boelter to Sales Post 


William Boelter has been made 
sales manager of the new car de- 
partment of Paul Manning Chev- 
rolet Co., Des Moines, Ia., Fred K. 
Thomas, general sales manager, an- 
nounced last week. Boelter is a for- 
mer athlete and basketball coach at 
Drake University. Clair Potter has 


TIRE-TRAC, a device developed by 
Morton Mfg. Co., Chicago, is designed 
to provide year-round traction insur- 
ance for all ee of motor transporta- 
tion vehicles. It is an application of the 
‘thalf-track”’ principle, in portable 
form, which drivers can carry in their 
tool-kit or glove compartment. A fea- 
ture of Tire-Trac is its bumper pickup 
cable which, carries the device along 
with the car until the driver reaches a 
convenient place to stop. 


been appointed truck representa- 
tive. 

Charles W. Cox is now assistant 
used car manager. He started in 
the dealership field 27 years ago 
with Herring Motor Co. and has 
been with Manning for the past six 
years. 


Dealers tell me 


‘ , 
SERVICE SECTION® 


By 
John O. Munn 


(Continued from Page 3) 


with the usual cycle of trade be- 
ing within three years, it meant 
that most cars traded in were 
with medium mileage and in 
good or repairable condition 
Need Proven Men 
“These good men now in the 
business, with little or no ex- 
perience, will not realize the cost 
of putting their used cars in 
saleable condition, or the cost 
of merchandising them after 
they are put in condition. So 
invariably, they will allow more 
for them than they are actually 
worth. After spending money on 
them, which they did not see, 
the cars will not bring near 
what they will have in them. So 
they will absorb their new car 
profit in repairs and merchan- 
dising their used cars. With the 
overhead cost that is rarely ever 
considered, they will lose money 
on the deals instead of even 
making their original new car 
profit. It only takes a few of 
such deals to absorb what capi- 
tal lots of them have to open 
their dealerships up on. But try 
and get some of them to employ 


America Hits the Highways! 


Greatest road travel in history coming 
... Say travel authorities 


OTORISTS in record numbers will be making up 
for lost time — and lost miles in ’46. 


This means plenty of extra business for Texaco 


Dealers. Texaco’s extensive advertising in print and 


on the air keeps reminding millions of car owners that 
wherever they drive, in all 48 states—the famous Texaco 


sign invites them to stop. 


This 48-state popularity is another plus for Texaco 
Dealers. They'll be busier than ever in ’46! 
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a proven used car man to handle 
their used cars and make the 
appraisals for them, so they can 
have the thrill of selling nice, 
shiny, new cars with no head- 
aches of reconditioning, never 
realizing what the ‘deadend 
street’ called the ‘USED CAR 
DEPT.’ has in store for them 
when they definitely reach it, 
unexpectedly. 

“In your contacts with auto- 
mobile dealers, you well know 
that the used car merchandising 
has been the cause of more of 
them going broke than every- 
thing else combined. That has 
always been the ‘nightmare’ of 
the new car dealer’s dream. It 
will come again soon. What 
caused used cars to break many 
dealers is that most of them 
would either make their own 
appraisals or allow their new 
car manager to do so. As they 
were new - car - minded, they 
would go ‘overboard’ to sell the 
new car, and pass the used car 
onto their used car lot where it 
was shown to a few prospects at 
first, then shelved where it 
would deteriorate by the day. 
Still that dealer, in most cases, 
had his full new car profit tied 
up into it, and in some cases, 
had his new car profit PLUS 
tied up. In the prewar days most 
salesmen always thought they 
had a hot prospect on the last 
car that came in, because it was 
new to them. But after each of 
them rode it for a few days, it 
was shelved along with the oth- 
ers that were not ‘taken away’ 
from them by the first prospect 
that saw it. 


Real Salesmanship 


“T think the used car situation 
is going to offer a real headache 
in the near future, because of 
the expert salesmanship it will 
take to educate the public that 
their car is not worth half as 
much as they think it is, or as 
they have been offered for it in 
the last year or so. To make 
them see that is going to take 
real salesmanship instead of 
order-takers like most people 
think will be the fact in the 
automobile business for the next 
few years. 

“A used car manager will 
have to be good to take his cars 
in to where he can move them 
right out without a loss, because 
I think the market will change 
almost daily. With the short new 
ear discount, the used car man 
must be good enough of an op- 
erator to appraise the used cars 
that come in on new ones to 
where he can move them with- 
out a loss. He must know how 
to estimate repairs almost per- 
fectly, because there will be no 
margin for any ‘slipups’ in re- 
pairs. 

“The used car manager should 
make all appraisals in as much 
as he is expected to merchan- 
dise the used cars. He should 
work with each salesman and 
not work at him. He must close 
all deals and follow each deal 
right through to an immediate 
closeup, just as though that one 
deal meant the survival of the 
dealer. After all, all new car 
dealers only handle new cars to 
buy more used cars to sell and 
make their profit, as the profit 
or loss is right there. The used 
car setup should be prepared 
well and first, as it will be need- 
ed badly and much quicker than 
most dealers think now.” 


Reeder Service Manager 


Irving F. Reeder has been ap- 
pointed service manager of Motor 
Service Co. (Chrysler), Santa 
Paula, Calif., Frank J. Ritter, own- 
er, announced last week. 


BIG BUYING POWER 

FOR ADVERTISERS 

in TAX! WEEKLY 
Practically all of the 50,000 taxicab 
owners in the U. 8S. read it. Cab own- 
ers daily buy various types of mdse to 
keep their cabs in good condition, ap- 
pearance. BUYING POWER I8 EQUAL 
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dose by. Sloan found himself in 
the two-by-four office of the young 
agency. Rightly they enthused over 
the possibilities of the new bear- 
ings for motor cars. Here were ad- 
yertising possibilities. Throwing his 
gatural caution to the winds, he 
accepted the young adman’s recom- 
mendation that his company (which 

u may have guessed was Hyatt) 
jnvest the cost of a mailing piece 
directed monthly to the 2,500 indi- 
yiduals who might have something 
to say about the kind of bearings 
to be purchased. 

The campaign must have been 
successful, for I would hesitate to 
guess how many tens of millions of 
dollars the same M.I.T. graduate 
has approved for advertising placed 
through the same agency in the 35 
years which followed. 

* * + 


Thus this becomes the kind of an 
Horatio Alger story with which the 
history of the twenties in Amer- 
jea is so familiar. It is a repetition 
of the opportunities which a free 
enterprise system offered to every 
young American who possessed the 
natural ability and the intestinal 
fortitude to climb the ladder of 
success, whether he started with a 
parchment from a university or 
less than a high school education. 

But what I started in to write 
about was the personal and inti- 
mate side of this old friend of mine, 
who even with his little disguised 
appreciation of recognition in the 
public print, will still wonder why 
I did not wait to write this until 
he was given a page one “obit.” His 
business success, however well em- 
phasized by the completion of three 
and a half decades, no small ac- 
complishment in the perilous and 
highly competitive agency profes- 
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sion, is however less than half the 
i story. 
+ ad + 

From the day Henry called the 
older and wiser heads together to 
form a club, where they could meet, 
know each other better and discuss 
the problems of their calling, he 
has given more of his time, his tal- 
ents and his hard-won cash to ad- 
vance his profession, his city and 
his friends (who are legion from 
coast to coast) than any man I 
have ever known. The alumni of 
men who have passed under his 
tutelage through the years, to their 
present top positions in the adver- 
tising profession, would fill a good 
sized theater. Like Connie Mack, he 
is the perfect coach for the highly 
temperamental young rookies who 
might become over-enthused at 
their own genius. To Henry no 
man, much less himself, has ever 
arrived. His best completed job is 
only an indication of something 
better that lies within his power to 
do. The highest compliment he can 
pay is: “I always knew you had it 
in you, and now if you'll really ex- 
tend yourself, you can do twice as 
well on the next job.” 

Like most men who feign a tough 
exterior in the rough and tumble 
of his business affairs, those who 
know Henry best can vouch that he 
is as sentimental as a maiden aunt. 
He would fight for the last penny 
he believed justly his in a business 
deal and become the softest touch 
for any individual or organization 
to ask his help. Few worthy chari- 
ties for any good cause or for any 
creed or nationality have been 
launched in Detroit during the 
years I have known him, without 
his name among the sponsors. His 
pet aversion is the men or women 
who will not give of themselves and 
their profession to worthwhile 
charitable or civic projects. I have 
never heard him speak bitterly of 
anyone, except those who fall into 
this category of the “grab all and 
give nothings.” 

* * * 

The lesson to be learned of a 
coming generation of young men 
and women from the life of Henry 
Theodore Ewald, for that as some 
of you may have surmised is our 
hero’s name, is probably more 
tritely expressed in his own oft- 
repeated motto: “You got to give, 
to get.” I count myself among those 
so fortunate as to have known, ad- 
mired him and to be able to bear 
witness in his behalf for more than 
the 35 years his own company is 
now commemorating.—G.M3S. 


Walker Elected 
By Wholesalers 


In Canada 


MONTREAL.—L. T. Walker of 
Lindsay, Ontario, was elected na- 
tional president of the Canadian 
Automotive Wholesalers’ Assn. at 
the closing sessions of the week- 
long convention here last week. 


J. A. Keddy of Brandon, Man., 
was elected first vice-president of 
the association, and S. Boyd Millen 
was named second 
vice-president. 


The new board of directors is 
made up of C. G. Keyes, chairman; 
W. K. Russell, R. R. Lynn, L. N. 
Panneton C. E. Prefontaine and E. 
Cc. Brown. 

Winding up the convention with 
business meetings delegates heard 
addresses by Paul Haynes of the 
research bureau in Montreal, and 
B. W. Ruark, general manager of 
the MEWA, Chicago. 


Alexander Named 


To K-F Service 


WILLOW RUN, Mich.—Appoint- 
ment of J. W. Alexander as assist- 
ant service manager of Kaiser- 
Frazer Corp. and Graham - Paige 
Motors was announced last week 
by W. A. MacDonald, vice-president 
in charge of sales. 

A veteran of 30 years in automo- 
tive service, Alexander was with 
Cadillac from 1922 to 1933, and with 
Chrysler Corp. since 1933. At Wil- 
low Run, Alexander will assist 
Frank A. Detwiler, service man- 
ager. 
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CIVILIAN JEEPS were presented at 
Feb. 28 to two war correspondents, Drew Middleton, of the New York Times, 


and Frank Robertson, 


the coor 
Waldorf-A 
Edwin L. James, managin 
to right are Faris, Beatty, 
pledged the Jeeps at last year’s dinner 


Improved Roads. 
Education Urged 
To Cut Accidents 


WASHINGTON. The serious- 
ness of the rapidly mounting death 
toll from traffic accidents should 
be brought forcefully to the atten- 
tion of every man, woman and 
child in the United States — not 
once but again and again, Charles 
Upham, American Road Builders’ 
Assn., said last week. It is a grave 
national situation, he warns, and 
one in which we all have a part. 


According to Upham, two major 
means of cutting down traffic acci- 
dents present themselves and both 
must be used to the fullest extent. 
One is the continual teaching of 
safety measures in every conceiv- 
able way. The other is the con- 
struction of highways that will 
have all the safety features modern 
engineering can provide. 

The first can be done at once 
and many agencies are cooperat- 
ing in this essential campaign. 
The second means unfortunately 
takes time, he points out. 


Upham said that American Road 
Builders’ Assn. for more than 20 
years has stressed the need for 
greater safety in our highways and 
has worked to bring it about. Its 
safety committees have had as 
their objective the concept of 
“building safety into the highways” 
through modern design and engi- 
neering. 

“Although it has preached safety 
as well, it has left such factors as 
driver education and enforcement 
to other organizations more speci- 
fically equipped to handle those 
phases of the safety problem. 

“That building safety into the 
highways is a sound theory has 
been demonstrated. Studies show 
that where a program of im- 
provement has been carried out 
with careful consideration of 

proven hazards, the fatality rate 
has been much reduced.” 

In one state, he said, “The intro- 
duction of a center strip in a four 
lane road cut the accident rate 36 
percent. Addition of two lanes and 
a dividing strip to a two lane high- 
way together with some changes in 
alignment meant an accident re- 
duction of 46 percent in another 
instance. In neither of these speci- 





Mercury Plant 
Contract Let 


DEARBORN. — A contract for 
construction of the new east coast 
Lincoln and Mercury automobile 


assembly branch has been awarded | 


to Wigton-Abbott Corp., of Plain- 
field, N. J., it was announced here 
last week. The new branch will be 
known as the Metuchen (N. J.) 
assembly branch and will be on 
Route No. 1 about four miles north- 
east of New Brunswick and one 
mile west of Metuchen. 

Covering 78 acres, the property 
will have an assembly plant 470 
feet wide by 1,040 feet long, an 
office building, a power plant, a 
test track for newly assembled 
cars, and a six-acre parking lot 


with a 1,200 car capacity. It will 


employ about 2,500 persons. 





Sheward Safe Looted 
JOPLIN, Mo. — Approximately 
$285 in cash and $700 in checks 
were stolen Feb. 24 when the safe 
of the Sheward Motor Co. 
was looted. 


of International News Service. 
Willys-Overland Motors to the first correspondents to file stories from Berlin 
and Tokyo. Since both correspondents are still abroad, certificates of award for 
were presented by Gordon Beatty, toastmaster at the dinner at the 
storia, to Barry Faris, editor-in-chief of INS, for Robertson, and to 
editor of the New York Times, for Middleton. Left 
Jard M. Canaday, who, on behalf of Willys-Overland, 


(Buick) 


OPA Sets Price 
On Seven More 
Hudson Models 


DETROIT. — Seven additional 
Hudson models were given retail 
price ceilings by OPA last week. 
The new prices vary from $15 to 
$101 over those for comparable 
1942 models to cover, in most cases, 
engineering changes. 

Comparable prices: No. 51 series 
super 6 convertible brougham, $1,- 
426 for the 1946 models and $1,325 
in 1942; No. 53 series super 8 chas- 
the Overseas Press Club annual dinner | sis, $919 and $885; club coupe, $1,- 
268 and $1,253; sedan, $1,270 and 
$1,262. 

No. 54 series commodore 8 sedan, 
$1,334 and $1,262; club coupe, $1,323 
and $1,253; convertible brougham, 


They were gifts from 


of Overseas, and James. 


fic cases were all the accident 


| hazards eliminated.” 


Jack Weed’s Truckin’ will give you some 
interesting views. 
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Union Politics Blamed 


For Delay 


in GM Peace 


(Continued from Page 1) 


cleared up, however, GM officials 
believe that the unionists will be 
only too willing to settle the strike 
at any figure and send the 175,000 
workers back to the plants. 
Truman Balks at Role 

President Truman’s reported re- 
luctance to take a hand in the dis- 
pute also heightened the probabil- 
ity of a delay in settlement. The 
President, it was reported, will not 
interfere with the efforts of the 
Labor department to bring about 
an accord. 

The President was asked to take 
action in the GM strike by the 
Detroit City council. His refusal 
was attributed to the embarrassing 
difficulties he met after interven- 
tion into the steel dispute. 


James S. Dewey, special govern- 
ment mediator in the strike, gave 
Secretary of Labor Schwellenbach 
a complete report 
of the strike pic- 
ture on Thursday. 
GM was believed 
unwilling, how- 
ever, to move the 
deadlocked nego- 
tiations to the 
Capital should 
Schwellenbach is- 
sue such a re- 
quest. 

Dewey’s failure 
to effect a rap- 
prochement be- 
came pronounced when the chair- 
man of the UAW’s negotiating 
committee, Alfred Federico, de- 
manded his ouster from the picture. 


Two moves to end the strike 
were debated last week with no 
results. Both plans were accom- 
panied by further exchanges of 
charges and counter-charges. 
The first, proposed by the union, 
would have called on President 
Truman to appoint an arbitrator 
to resolve all remaining disputes. 
While the arbitrator was at work, 
the strikers would return to work. 

The arbitrator’s verdict on wages 
and contract would be final and 
binding on both sides. 

GM, pointing to the contract 
agreement overtures made by Reu- 
ther, rejected this proposal on the 
ground there was “no need” to arbi- 
trate just a penny difference on the 
wage rates. The corporation in turn 
recommended that the NLRB con- 
duct a poll of all the strikers on 
GM’s proposals to end the strike. 

Conditional Poll Vetoed 

The UAW accepted the com- 
pany’s suggestion of a striker refer- 
endum, with the reservation that 
the union’s proposal for arbitration 
should also be included on the bal- 
lot. Thus a striker would be voting 
to go back to work either at the 
company’s offer alone or at the 
company’s offer plus arbitration of 
the remaining points in dispute. 

In turning this plan down, GM 
asserted: 

“The outcome of a vote on such 
@ question is obvious. Who would 
not vote to accept the increased 
wages and other favorable pro- 
posals made by the company if 
they could still retain the oppor- 
tunity for further gain by refer- 
ring to an arbitrator all addition- 
al union demands which have not 
been fully granted by the com- 


W. P. Reuther 


y: 

Of the major contract proposals, 
a tentative agreement has been 
reached on maintenance of union 
membership. The union has agreed 
to drop this from the contract in 


exchange for introduction of a dues 
checkoff at GM. 

The question of seniority in 
transfers is a hurdle, however. GM 


wants to exercise sole prerogative | 
but the union | 
insists on the wartime WLB award , 


over all transfers, 
placing transfers under seniority 
agreements. 

GM Won’t Exceed 18% 

GM reiterated that the union of- 
fered to reach a quick agreement 
on all other issues if the wage set- 
tlement was 19% cents. But the 
corporation’s president, C. E. Wil- 
son, has called 18% cents the last 
wage offer he will extend. 

The corporation cites the 18 and 
18%-cent patterns set down at 
Ford, Chrysler and Hudson by 
other UAW negotiators. The dif- 
ference lies in the fact that Walter 
Reuther is dealing with GM and 
has selected the giant corporation 
to test his economic beliefs and to 
elevate his political status. 


In this connection, some quart- 
ers were apprehensive .if Reuther 
does defeat Thomas for the UAW 
top spot. They speculate that 
Reuther, no friend of CIO Presi- 
dent Murray, might lead the 
UAW back to the AFL. 

While the UAW vice-president 
has been drawing Murray’s ire for 
calling the GM strike too early, he 
has won the favor of high AFL 
leaders, who blame the failure of 
the GM walkout on lack of support 
from Murray. 

Thomas is a favorite of Murray’s. 
Should the incumbent UAW presi- 
dent lose out to Reuther, he is 
slated for a high-paying job within 
the CIO and eventually, Murray’s 
own position. 

Murray, however, is not yet dis- 
posed to see Thomas tossed out of 
the UAW presidency. He is certain 
to mobilize much support to Thom- 
as’ camp if Reuther makes a race 
of it. 

‘Reuther for President’ 

Local elections within the UAW 
recently, have shown a “Reuther- 
for-president” trend. 

Candidates dedicated to the labor 
principles followed by Reuther have 
scored upset victories in several 
cases. 

Only last Thursday the UAW’s 
local at Chrysler-Highland Park 
(Mich.) formally endorsed Reuther 
for president. In a resolution the 
local called on all Chrysler locals 
to “take the lead in repudiating the 
leadership of R. J. Thomas.” 

Auto manufacturers and deal- 
ers alike are following these 
union developments with interest, 
for if Reuther does become the 
new president of the UAW, his 
extremist policies will be pressed 
in shrewd and effective ways. 

These policies include “one-at-a- 
time” drives against auto plants to 
force them in line, “ability to pay” 
as a factor in determining wage 
rates, and “no wage boost if it 


means a price boost.” 
* * * 


GM Radiator Division 


Faces Continued Strike 
BUFFALO. — Settlement of the 
General Motors strike would not 
mean immediate return to work of 
about 6,000 Harrison Radiator divis- 
ion employes in Lockport, a spokes- 
man for the UAW-CIO said. 
Failure of Harrison Radiator 
division management to agree with 


New Peril in Foreman Ruling 


WASHINGTON.—The NLRB’s ruling last week that foremen may 
join unions of production workers promises to have immediate reper- 
cussions in the soft coal industry and may affect future labor rela- 


tions in the auto industry. 


John L. Lewis, president of the United Mine Workers-AFL, has 
threatened to strike the soft coal mines Apr. 1 if the operators refuse 
to recognize his unionization of mine foremen. Such a strike would 
directly affect steel production and eventually, auto output. 

The coal operators, on the other hand, plan to appeal the NLRB 
support of Lewis’ position to the Supreme court. They insist that fore- 
men, as a branch of management, cannot be unionized. 

The NLRB ruling follows by several months a similar directive 
recognizing independent unions of foremen, such as the Foremen’s 
Assn. of America. This group is likely to press its drive in the auto 
industry now that it has the full backing of the NLRB. 


J. H. MARKS, executive vice-president of Packard, discusses the South Amer- 


ican car market with Mr. and 
Ime 


rs. Jose Antonio Imery of Caracas, Venezuela. 
- is director manager of Distribuidora de Automoviles S.A., which mer- 


chandises Packard cars in Caracas. Mr. and Mrs. Imery visited the Packard 
factory at Detroit with B. C. Budd (standing), general manager, Packard Motors 
Export Corp., New York. Imery said Venezuela anticipates a greatly expanded 
car market because of extensive government plans for road expansion and im- 
provement, a recent sizable reduction in the price of gasoline, and planned 
development of oil and other natural resources. 


Kaiser Likely to Get Steel; 
Aluminum Bodies Pushed 


(Continued from Page 1) 


crimination against Kaiser-Frazer. 
“Because of the strike,” he said, 
“There is not enough steel avail- 
able and steel mills have not yet 
gone into sufficient production to 
supply the demands.” 

This statement, made in Los 
the union on “local issues” may 
prolong the dispute, the unionist 
declared. 

“There are purely local issues that 
must be satisfactorily settled before 
union officials will vote to end the 
strike,” he declared. “These issues 
pertain to better working conditions 
in GM plants located in Buffalo, 
Lockport, Kenmore and Tonawanda. 

“In all these plants, negotiations 
have been progressing satisfactorily 
and settlement of points in dispute 
is indicated with the exception of 
the Lockport plant. 


* * * 


GM Reaches Accord 


With Rubber Workers 

AKRON.—General Motors and 
the United Rubber Workers-CIO 
have announced settlement of 
the wage and contract disputes 
at the Inland Mfg. Co. here, the 
GM rubber division. 

Terms of the agreement are 
similar to the accord reached 
between GM and its electrical 
workers. They include an 18%- 
cent raise, abolition of mainte- 
nance of membership and insti- 
tution of dues checkoff. 


Fedders-Quigan Reopens 


After 18144-Cent Raise 


BUFFALO.—About 800 workers of 
the Fedders-Quigan Corp. have 
returned to work under an agree- 
ment reached between the company 
and the United Steel Workers-CIO. 
The agreement was in line with the 
18%-cent-an-hour wage increase 
granted in the basic steel industry. 


* * * 


Rubber Industry OK’s 


18 Ye-Cent Raise Pattern 

A N.—In the first industry- 
wide negotiations ever to be con- 
ducted in the rubber industry, 
the “Big Four” tire manufact- 
urers and the CIO Rubber 
Workers’ union have agreed on 
@ wage raise of 18% cents an 
hour for approximately 100,000 
workers. 

Twelve cents of the increase is 
retroactive to Nov. 1, 1945. The 
settlement is expected to set the 
pattern for the smaller rubber 
makers employing 100,000 addi- 
tional workers. 

Agreement also was reached on 
payment of double time for Sun- 
day and holiday work, according 
to L. S. Buckmaster, president of 
the union. The parties failed to 
agree, however, on the union’s 
demand for a thirty-hour work- 
week. 

The firms which negotiated the 
settlement include Goodrich, 
Firestone, Goodyear and U. 8S. 
Rubber. 


Angeles, appeared to leave the door 
open for K-F as production picks 
up. 

In Cleveland, T. M. Girdler, 
chairman of Republic Steel, said 
that he had told Frazer and Edgar 
Kaiser on Feb. 19 that all of Re- 
public’s production of flat - rolled 
products for 1946 had already been 
allocated among Republic’s prewar 
customers on the basis of regular 
purchases before war. Even then, 
he said, Republic falls far short of 
having enough tonnage for regular 
customers. 

Girdler denied that he had said 
that the Kaiser wage settlement 
at Fontana had affected the atti- 
tude of the steel producers. 

Both Kaiser and Frazer charge, 
however, that the steel companies 
are giving Kaiser the cold shoulder 
because he signed up with the steel 
workers for an 18'%-cent-an-hour 
increase while the other steel com- 
panies were still resisting union 
demands. 

Frazer asserted that he was told 
by one steel executive that a com- 
pany could get steel in three ways: 

1. If it is an old customer. 

2. If I like you. 

3. By Force. 

Then, according to Frazer, both 
he and Kaiser become convinced 
that their only course was to ap- 
peal to the government. 

The Civilian Production adminis- 
tration is said to take the position 
that mills should be given the op- 
portunity to allocate their own pro- 
duction on a voluntary basis. The 
system now operating appears to 
allow for a replenishment first of 
the inventories of the older con- 
sumers of the products of the in- 
dustry. Kaiser, of course, qualifies 
as an older customer for steel but 
not for steel for automaking. 


While Kaiser has his own steel 
mill at Fontana, it was used to 
build steel plate for ships and 
would require considerable recon- 
version to produce auto steel and 
then it would involve a long ship- 
ping haul to Willow Run. 


In this respect, Kaiser said that 
K-F would bid Apr. 1 before the 
War Assets Corp. for the $93 mil- 
lion steel plant in South Chicago, 
operated by Republic but govern- 
ment owned. 

Kaiser said it would be neces- 
sary to put a $25 million sheet 
mill in it, but it is better located 
than the California plant where 
“we would have to spend as much 
money before we could produce 
sheet.” 

As for the use of aluminum, 
Kaiser-Frazer has leased an alu- 
minum plant at Spokane, Wash., 
where it plans to produce alumi- 
num for cars eventually. In Bristol, 
it has a group of men skilled in 
fabricating aluminum since that 
product was used there to build 
planes. 

Kaiser said that rapid strides 
had been made in plans to use 
aluminum for some of the firm’s 
cars whether or not sufficient 
steel is available. 

Kaiser, however, is still counting 


on getting steel, even if he has to 
fight for it. 


‘Hudson Grants 


1814-Cent Raise 
In UAW Pact 


| DETROIT. — Hudson last week 
became the first independent since 
V-J Day to reach a standing wage 
agreement with the UAW-CIO. The 
company and union signed a new 
contract providing for a wage in- 
crease of 18% cents an hour. 

The increase is effective March 5, 
'contingent upon the ratification of 
the Hudson local union, which was 
expected over the weekend. It fol- 
lows the wage pattern set at Chrys- 
ler and Briggs. 

Hudson officials said the new con- 
tract promises an improvement in 
the relations with the union. An 
anti-strike plan has been worked 
out, it was reported. 

Both Nash and Packard have 
been conducting wage and contract 
talks with the union. Neither is 
expected to deviate from the 18%%- 
cent formula appreciably. 

Studebaker and Willys have 
reached interim wage compacts. 
Final raise figures will be deter- 
mined after the General Motors 
settlement is concluded. 


Tex. Plant Leased 


By General Tire 


WASHINGTON.—The War 
Assets Corp. last week announced 
authorization of the sale of a por- 
tion of the facilities and lease of 
another portion of the partially 
completed tire and tube plant at 
Waco, Tex., to the General Tire 
and Rubber Co., wartime lessee, 
subject to the priority rights of 
federal government agencies. 

The company is purchasing the 
Behbury building a laboratory 
building with a floor area of approx- 
imately 12,000 square feet, the con- 
struction materials on the site and 
certain government-owned machin- 
ery and equipment now located in 
the company’s Akron plant for 
$376,000. The actual cost of the 
property concerned is $447,290 and 
the estimated fair value is set at 
$337,300. The buildings and facil- 
ities will be used as adjuncts to 
the company’s own plant for the 
production of inner tubes. 


Trailmobile Opens 


Unit in Canada 


MONTREAL.—Establishment of 
a Canadian subsidiary of Trail- 
mobile Co., Cincinnati, to be known 
as Trailmobile (Canada) Ltd., with 
offices and plant at Ojibway, Ont., 
has been announced by Fred W. 
Davies, vice-president and general 
manager of the Canadian branch. 

The Ojibway plant will handle 
complete manufacture of units for 
sale in Canada and will also be the 
export division for the parent com- 
pany. The company will produce 
commercial truck trailers with ca- 
pacities from 18,000 to 34,000 Ibs., 
lightweight units, tandem units and 
heavy-duty platform trailers. 


Unified Ignition 
Combines Electric Units 


In Plastic Case 


UNIONVILLE, Conn.—“Uni-pow- 
er,” a new unified ignition system 
for aircraft, automotive, marine 
and industrial engines, is being 
produced by LaPointe - Plascomold 
Corp. here. 


It is a single-unit battery ignition 
system in which coil, condenser and 
distributor have been combined in 
a molded plastic case with high 
dielectric properties. The complete 
unit weighs about 2% pounds. 

The new unit eliminates internal 
wiring, as well as the external coil 
and its high tension lead, and is so 
designed and constructed as to 
avoid complications and delays in 
disassembly, reassembly and parts 
replacements, the company states. 
“Uni - power” is currently being 
flight-tested on aircraft, and a 
successful performance has been 
noted when installed on various 
makes of automotive engines, it 
claims. 


Edward to Handle K-F 
Edward Motor Sales, 119 N. 
Ninth St., Springfield, IIL, will dis- 
tribute Kaiser-Frazer cars. 
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aCCOUNTANT—An unusual opportunity if 
you are sales minded and want a posi- 
tion doing interesting field advisory work, 
with greater earning possibilities and a 
yeal future. The Zone Office of an auto- 
‘mobile manufacturer is looking for an 
“Gotelligent, aggressive young man, who 
serve as Business Management Rep- 
sentative traveling in Wisconsin. Previ- 
} automotive ex-preferred, but not 
. Car furnished, attractive sal- 
and expenses. Reply giving age, ex- 
i ence and education. Box 1200, c/o 
» Automotive News, Detroit 26. 


GeRVICE MANAGER: We need a man 

who has the ability to take complete 
“eharge of our service department, which 
ts now doing $5,000 per month, which 
‘ yolume will go to $15,000 in our new, 
"most modern, well equipped shop. Ben- 
‘gall Pontiac, 1400 King Street, Alex- 
' andria, Virginia. 







a] ° 

Service Manager 
Agressive mid-west Chevrolet 
‘paler has opening for top - rank, 
pssive service manager, capa- 
of running and building up 
vice department for 1,200 car 
ntract deal. Must have experi- 
ence, be energetic, good manager 
of the go-getter type. Will pay 
straight salary or make incentive 
deal. In reply, give age, family, 
experience and method under which 
you would like to work. 


Box 1210 


/o Automotive News Detroit 26 


SALESMEN — AUTOMOTIVE 


Fast growing, well - established company, 
gcknowledged leader in automotive jobbing 
field wants three proven salesmen for New 
York, Dallas and Chicago territories. 
Knowledge of automotive jobbing trade es- 
ential; car necessary. Salary and liberal 

ssion. Reply to Box 1209, c/o Auto- 
Motive News, Detroit 26. 





see 
| 5e 


SERVICE MANAGER for single point 
_ Ford-Mercury-Lincoln dealership in trade 
area 50,000, Eastern Ohio. Doing $3,300 
monthly labor. Going into new building. 
Future limited only by ability. Salary 
'-and liberal bonus for man, who has 
ideas, makes them work and likes secur- 
ity and substantial income. Write Box 
' 1201, c/o Automotive News, Detroit 26. 


| ERVICE MANAGER wanted for old es- 
; tablished Chevrolet and Buick dealership 
/ in Central California. Must be expert 
/ tune up man on all cars as well as 
| capable of shop management. Salary and 
_ commission. Box 1202, c/o Automotive 
_ News, Detroit 26. 


PUSITION WANTED 


 SSpERTERSOS WHOLESALE automotive 
parts and accessory merchandising man- 

| ager seeks position with an Eastern or 
‘Central States car wholesale distributor 

' or factory branch. Qualified references 
available. Inquiries invited. Box 1197, c/o 
Automotive News, Detroit 26. 


X-ARMY SERGEANT—with four years 
experience on trucks and cars in the 
Army as mechanic and instructor, five 
years on Chevrolet and Oldsmobile and 
10 years as mechanic in France and 
Austria on light cars. Ex references. 
Wants work. Box 1196, c/o Automotive 
News, Detroit 26. 


SALES OR GENERAL MANAGER. Young 

' man thirty years of age, active, aggres- 
sive, experienced, interested in sales or 
general management with good, long 
term, sound dealership. Box 1198, c/o 
Automotive News, Detroit 26. 


| if PRESENT | AM MANAGER of a Bu- 
ick franchise. Because of continued ill- 
| ness of my wife, due to climatic condi- 
tions, I am forced to make a change. 
Prefer the South or Southwest and nat- 
urally would like to be associated with a 
Buick franchise. I am working on a 
salary and bonus arrangement. Have 
some money to invest and would be 
willing to re-invest bonus. More interest- 
ed in future than the present. I am well 
versed in all phases of running a deal, 
especially in accounting and taxes. Box 
1188, c/o Automotive News, Detroit 26. 


PARTS MANAGER AVAILABLE NOW, 
experienced in General Motors lines and 
manager of manufacturers parts depot. 
Doing $40,000 monthly. Desires connec- 
tion with large parts distributor in Colo- 
rado or California. Box 1203, c/o Auto- 
motive News, Detroit 26. 


IVAILABLE—PRODUCTION ENGINEER, 
excellent experience and background. De- 
sires position offering advancement with 
responsible established firm. Box 1204, 
c/o Automotive News, Detroit 26. 


TNIVERSITY MAN. 15 years of ‘“‘KNOW- 
ING-HOW”’ administration Metropolitan 
dealership, in whole or in part. Desires 
connection volume operation or luxury 
class. Would invest or consider profit 
sharing basis. Prefer New York city or 
vicinity. Box 1205, c/o Automotive News, 
Detroit 26. 


TERVICE MANAGER with more than 
twenty years’ experience with Cadillac 
distributors and Cadillac factory. Have 
training and experience in complete op- 
eration of service and parts departments. 
Leonard B. Sohn, 701-22 St., N.W., Can- 
ton, Ohio. 


EXPERIENCED AUTOMOTIVE market re- 


search, sales promotion executive, now in 
war termination job, veteran, college 
graduate. Available immediately. Box 
1207, c/o Automotive News, Detroit 26. 


UATION WANTED. Transportation 
' Manager. Ten years experience trans- 
_Portation manager large corporation. 
Five years in common carrier operation, 
| also fleet maintenance. Box 1208, c/o 
Automotive News, Detroit 26. 


























REPRESENTATION WANTED 


EPRESENTATION WANTED by automo- 
biles and trucks distributors, who wants 
exclusive representation of a high qual- 
ity, already known, line of tires and 
batteries. Write to Belaval, Soler & Co., 
Box 4127, San Juan, Puerto Rico. 
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CLASSIFIED WANT AD DEPARTMENT 


Reaching an estimated 50,000 readers engaged in all branches of the 
PER WOR D~for one insertion or 25¢ per 


TEN CENTS (10c 


numbers as one word. Ads may be sigr 


Detroit 26. Mich 


care of Automotive News 


forwarded, unopened, the same day received. Display Ads: $7 


WANT AD DEPT 








Manufacturers’ Representative 


Oakland, Los Angeles. 
Calling on automotive hardware, and farm 
implement jobbers. Open for one or two 
additional good lines 


Box 1186, ¢/o Automotive News, Detroit 26 








DEALERSHIP WANTED 








WANTED 


NEW CAR FRANCHISE 


Preferably in the South. Will pay top price 
for goodwill, can qualify with any manu- 
facturer, will assume lease or buy building 
if price is right. Will purchase complete 
inventory. 


Box 1193, ¢/o Automotive News, Detroit 26 





WILL PURCHASE SMALL PACKARD 
AGENCY in South or purchase working 
interest and manage new and used car 
sales. Fourteen years successful with 
same Packard Distributor. Reference 
and sales record upon request. Married. 
age 40. Box 1190, c/o Automotive News, 
Detroit 26. 


BUSINESS OPPORTUNITIES 








MIAMI, FLA. PROPERTY 
CHEVROLET DEALER 


Cancelled account military service and fac- 
tory will not reinstate. Must dispose of all 
assets. Includes reinforced concrete and 
cement block building constructed in 
1941. Show room and offices 40’ x 40’, 
and parts 50’ x 90’, paved used car lot 
50’ x 100’. Shop equipment and hoist, parts 
tables and bins, office desks, chairs, files, 
safe and equipment. Six neon signs. Prop- 
erty suitable for new or used car dealer, 
car rental agency or general garage. Write 
or wire owner: 


Lt. Colonel H. H. Goodrich 


2933 S. Dinwiddie St. Arlington, Virginia 


i 








USED CARS FOR SALE 


SEVEN PASSENGER SEDANS, LIMOU- 
SINES. 42’s, 41’s, 40’s — Buicks, Pack- 
ards, Lincolns, Chryslers, Dodges. Choice 
50 gorgeous cars. Some with only 10,000 

Ceiling or R. 8. Evans, 

‘“‘World’s Largest Auto Dealer,’’ 1622 

N.E. Second Ave., Miami, Florida. 








USED CARS WANTED 


Umousines, large 
cars must be clean. Prices 
reasonable. McCLINTOCK - CADILLAC, 
Lansing, Mich. 


WANTED. Packard Darrin convertible, or- 
iginally sold about $6,000. Contact Cast- 
ner Denton, c/o Ross Company, Middle- 
town, Ohio. 





WANTED USED STEAM CAR in running 
shape. Wanted old model car, Brush 
Overland, any make running shape. Box 
404, Concord, N. 





TOW-BARS FOR SALE. Price $15 bumper 
to bumper. Wayne Tool Company, Ro- 
chelle, Illiinois. 


PLACE YOUR ORDER TODAY 
Improved Automatic 


TOW PILOT—*17%.,,.., 
Bumper to Bumper Tow Bar 


TOW BAR SALES CO. 


FACTORY DISTRIBUTORS: 
100 S. Clinton St. Chicago 6, Ill. 
ANDover 8888 


IMMEDIATE DELIVERY 
Write or Wire for FREE Literature 





TRUCKS WANTED 


WILL BUY LARGE QUANTITY of surplus 
military vehicles % to 10 ton. Pickups, 
cargoes, vans, panels, dumps and ten 
wheelers preferred. Smallcomb Chevrolet, 
Mr. Schuman, Burlingame, California. 


a 
NEW BUS CHASSIS AND TRUCKS 


WANTED. Will purchase any number of 
new Chevrolet, Ford, International, 
Dodge, and all other makes of chassis, 
for immediate or reasonably early future 
delivery. Prompt cash transaction. Write, 
wire or call, M. C. Murrell, Superior 
Coach Sales Company, 2335 N.W. 12th 
St., Phone 5-3538, Oklahoma City, Okla., 
giving prices, f.o.b. chassis factory or 
other locations. 


ned with your full name and address at 
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TRUCKS WANTED 











WANTED TO BUY 


All Makes and Models of New 








TRUCKS FOR SALE 


1941-42 CHEVROLETS, DODGES, GMC’s 
command cars, cargos, tandems, tractors, 
stakes fully equipped, very clean, 
good rubber. Also 1944 model 1% ton 
two-wheel trailers—new! FREDE CHEV- 
ROLET, Decatur, Illinois. 


STATION WAGONS 


USED BODY FOR 1942-Chevrolet station 
wagon. Condition like new, ready to in- 
stall, includes part of frame, differential 
complete, with wheels, springs and 
shocks. Cowl complete with instrument 
panel. Price $675. F.O.B. Washington, 
D. C. Leo Rocca Inc., 4301 Connecticut 
Ave., N.W., Washington 8, D. C. 


TRUCK EQUIPMENT FOR SALE 








TWELVE new four speed transmission as- 
semblies for Dodge % and 1 ton pick-ups. 
McNutt Motor Co., Box 271, Maryville, 
Tenn. 


TRUCK EQUIPMENT WANTED 


WANTED—Used gasoline tank transport 
semi trailers of frameless type, 5,000 to 
5,600 gal. capacity. State price and de- 
scribe fully in reply. Box 1206, c/o Auto- 
motive News, Detroit 26. 





AUCTION 


BEN FISHEL AUTOMOBILE 
AUCTION COMPANY 


At 10:30 A.M. 
Used Cars and Trucks on Hand 
Every Tuesday — Rain or Shine 


AT All Times 


FOR DEALERS ONLY 


WE BUY WE SELL WE SWAP 
WE BUY COME SELL 


Phones 127-128-591 
2112-14-16 Cycamore St. 
Cairo, Illinois 





PARTS WANTED 
WANTED: Left front fender, 





1942 super 

















regular 


in advance 


automotive industry from Maine to California’ Low Rates 


Count initials and groups of 


rates, but if siqned “‘Box No Ta) 


sertion for this address and extra service as replies are 


PENOBSCOT BUILDING, DETROIT 26, MICH 











PARTS WANTED 





RINGS AND PISTONS for model F, 1925 
Star Continental motor. Semi finish cast 
iron, 4 inches long 3.440 diameter. C. 
Loomis, Bainbridge, N. Y. 





WANTED FOR 1942 OR LATER MODEL 
LINCOLN ZEPHYR, front end complete. 
Write Wilkinson Wrecking Company, Box 
116, Ocala, Florida. 





HOOD FOR 1941 AND 1942 CHEVROLET 
—new or used. Any Chevrolet transmis- 
sion parts. Stabilizer bar, links and hood 
for 1941 Buick Special, model 46-S. New 
or used. Left parking light for 1940 
Chevrolet. Complete fan assembly, radi- 
ator core and tank assembly for 1940 
Lincoln Zephyr. 0.20 rod inserts for 1941 
Oldsmobile ‘‘6.’’ Complete set of Stand- 
ard rod inserts and main bearings for 
1936 Oldsmobile ‘‘6.’’ We will sincerely 
appreciate any of the above items that 
you can supply. Send us your require- 
ments—we may be able to help you. 
White Chevrolet Company, End of Y 
Bridge, Zanesville, Ohio. 








condition. Will also buy chassis. 


Tag Galyean 


Virginia and Truslow Streets 
Charleston West Virginia 








WE NEED eight pistons, .030 oversize for 
1935 LaSalle, with pins. Bill Holler Mo- 
tor Sales, DeLand, Florida. 





PARTS FOR SALE 








PARTS TO FIT HUDSON CARS prepaid 
in U. 8.; Canadian shipments 50 cents 
extra. Timing gears $6; 6 cyl. main 
bearings $5.25; 6 cyl. clutch plates $6; 


8 cyl. plates $7; quick service, quality 
products. Indianhead Mfg. Company, 
Lima, Ohio. 





CARS 
AVAILABLE 
100 CAR SELECTION 

ALWAYS 


- + 


OHIO’S LARGEST 













in present employees, to know 
which employees can be promoted 
to best advantage. 


Write or attach this ad to your 
letterhead for free folder. 


EXECUTIVES SELECTION & 
TRAINING INSTITUTE 


Daniel L. Beck, Director 


956 Maccabees Bldg. 
Detroit 2, Mich. 


Telephone 
TEmple 11-55-1 





SHOP EQUIPMENT FOR SALE 


TYPE H. A. L. RIESS brake, drum, lathe 
with complete equipment for cars and 
trucks, used, $250. F.0.B. Wes Lang 
Motors, 218 Poplar Street, Meadville, Pa. 


CRANKSHAFT GRINDER, portable, good 
condition. Valve refacer, VanNorman, 
needs repairs. Sell separately or together. 
Del Rio Machine Shop, Box 905, Del 
Rio, Texas. 


BENDIX BRAKE TESTER for trucks, 
trailers and passenger cars. Roller type 
driven by two H. D. 3 horsepower, 3 
phase 220 volt motors. Cost $1,800. Will 
sacrifice at $350. Millar Super Service, 
110 N. Henry St., Bay City, Michigan. 


WE HAVE two Ford Laboratory Test sets. 
Wish to sell earlier model. Write Hall 
Motor Sales, Corcoran, California. 


ACCESSORIES FOR SALE 


ATTENTION CAR DEALERS—Auto seat 
covers custom-tailored and universal, in 
fiber and sailcloth. Perfect Fit Cover 
Company, 1776 Broadway. New York. 


MISCELLANEOUS 


ENGINE REBUILDING—Crankshaft grind- 
ing and metallizing. John P. Hughes Mo- 
tor Co., Inc., 800 Commerce St., Lynch- 
burg, Virginia. 


CHROME FURNITURE for auto show- 
rooms. Now available. Chairs, settees 
and tables in many colors and styles. 
Write for literature. Kay Davis Co., 
890 Gerard Avenue, New York 52, N. Y. 


FOR SALE—TWO MULHOLIAND NEON 
signs both sides baked enamel and light- 
ed. One Lincoln-Zephyr, one Mercury ir 
A-1 condition. NORTH BROTHERS, 136° 
Fort Street, Lincoln Park, Michigan. Tel 
ephone ATlantic 0400. 


























IMMEDIATE DELIVERY 
On Automotive Fabrics 


LEATHERETTE, SPORT TOPPING 
MOHAIRS, STATION WAGON DECKING 
SEAT COVER CLOTH 
Samples on Request 


FABRIC SALES 
15 Portland Street Boston 14, Mass. 





HUDSON MOTOR, carburetor, transmis- 
sion, differential rebuilding. Extra 
prompt service. Strictly Hudson, nothing 
else. Wilsey Hudson Sales, Lima, Ohio. 


ALL CHROME SMOKING STAND, 28” 
high with 8” amber glass tray at $12.95! 
Postage free! Mail orders promptly filled. 
Chrome furniture for showrooms now 
available. Write for photos and prices. 
KAY-DAVIS COMPANY, 890 Gerard 
Avenue, New York 52, N. Y. 














Buick new, used or damaged, also frame 
for 42 super Buick. —— or call Glen WH OLESALE ATTENTION ! ! ! 
Rogers Motors, Inc., 112 East Bridge 
St., Elyria, Ohio, Phone 3313. DEALER EX-SERVICEMEN z 
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WANTED, new or used, one radiator shell, ° job waiting for you somewhere 
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ON DISPLA 


All car buyers want riding comfort. ... Car seats cush- 
ioned with Hewitt Restfoam give extra riding comfort. 


Yes, this remarkable new advancement in foam rubber 
cushioning has more natural comfort—more natural 
resilience than any ordinary seat cushioning material. 


ei % 


It assures a neater-looking car interior, too . . . because 
the upholstery and seat cushions always keep their 
original shape. 


New car buyers will want ever-comfortable Hewitt 
Restfoam seats and upholstery because it is: 


Extra Comfortable . . . yields to every contour of any person’s body, yet offers firm natural support. 


Cool . . . self-ventilated by millions of tiny interlaced air cells. 


Sanitary . . » odorless, washable, vermin-repellent. 
Long Lasting . . . far outlasts any ordinary cushioning material. 


Keeps Its Shape . . » always returns to its original shape; nothing to pack or mat down. 


WHEREVER YOU SIT... 
WHEREVER YOU SLEEP... 
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\TT .. 
RESTFOAM = 
S is made by HEWITT RUBBER of Buffalo. . . Quality Rubber Products for 86 Years 


To serve the automotive industry in the development of Restfoam products, Hewitt is represented by George P. Hooper, 919 Fisher Bidg., Detroit 2, Mic 





